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{OFFICE APPLIANCES is a news and tech- * . 
nical trade journal, serving the entire industry This Number Contains 
oc cin cone. 2 oe Ss Se STATISTICAL INFORMATION—Inchiding Patents, Export Statistics, For- 
and distribution of office machinery, office de- eign Trade Information and Reports on Corporate Finance ............-- 7 
vices, office furniture, office supplies and the en- MINTiNGS, A PAGE DEVOTED TO PROGRESS... .......ccecsecccsetsesess 13 
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serves a clientele composed of managers and About the Policy This Sales Manager Employed to Rehabilitate a De- - 
agents for the various office machines, devices caying Business—Reprinted from Sales Management. ..........+++.ses+ 17 
and supplies, commercial stationery dealers and THE OL’ SELLIN’ HOU ND—By Robert Stewart Sutcliffe, Editor of Rem- 
many of the largest corporations in the United fmmtom. TIOTOD on ccccccccucoccwstcvededeweodhs cb hens 6eebee seen ae venue 19 
States. It also reaches some dealers in fifty-four ARP A eee ee v0 0's wd Sees 0c cpblendeem hale ee an pease ane 
other countries who deal in American office LETTERS TO THE EDITOR ... Seve ccleocedadeceee anes bi eeeheds seen 21 
equipment. THE EGYPT THAT WAS KING TU PPR Ss . -oab « 0-a4n.cre a andlaah uit aaa meee 22 
’ HANDLING OFFICE APPLIANCES IN HAW All—By W. 8S. Stoddard...... 25 
{ADVERTISING RATES upon application — SALES QUOTAS AND CONTESTS ABROAD—By James S. Martin, Foreign 
only articles of office equipment or directly re- Public Manager of the Remington Typewriter Company, Before the 
lated products eligible. Export Managers’ Club of New York ........4....--++5: PETE rae 32 
ary > ; : MAKING THE SHOW EXHIBIT PAY—Re -sume of a Paper Presente efore 
mn "the Coliek Seniee Deel le gemenecnn oot the National Association of Office Appliance Manufacturers by ~ oe 
Mexico—one year, $2.00; two years, $3.00. Can- Hunter, of the Annual Business Show Company ........60+¢seeeeeeeeces 27 
ada—one year, $2.50; two years, $4.00. Foreign, ~~ - — —- -_— ——--- 
all countries in the Postal Union, the equivalent 
of $3.00 American gold for one year and $5.00 for The Reference Form 
two years. Remittances may be made by per- < : : : } 
sonal checks, drafts on New York or Chicago, For convenience, readers use this form to indicate articles for 
Postoffice or Express Money Orders, or in Amer- te : ¢ » : a 
ican Paathas Mamee or Gureher, @ cant tr special attention of departments and individuals. 
registered mail. | Dept. or Person Page and Title | Dept. or Person Page and Title 
The ownership of OFFICE APPLIANCES is | } 
vested solely in the officers of the company. No ee LeMe eo Cee ee eo ae eo 0 0 0 6 0 ete gl, ohh a 6-kie eke 
person, firm or corporation, either directly or 
indirectly connected with the business it repre- | .....6-,. Trice ere foe eT 0 6 0.0 6 68 ee) oles 6 oo eee ee 
sents, has any share in its ownership or voice | 
in shaping its policy, which has in view at all § ....se-. eoeolestsee se oe es be coer e ee oan 6 eet e464 eee eee 
times the best interests of the field it serves. It 
aims to discuss all subjects fairly, and to fur- er ee ee pth oe 6 a eo bbe Cc cee wee of. oe .cle Nee © e o6 wes 
nish its readers reliable information concerning | 
the progress and development of the office ap- eee ee ees eee ee ae cet 6) Oe eee tic.e of 6 6 outlast hn aes 
Pliance industry It will answer any questions | 
germane to its field to the best of its ability, | ....-+6. tS Hens DORR es a bob « Ot ead i dda grain ae ee 
and it asks its readers in all parts of the world } 
to aid it with inquiries and suggestions, to which j|§ «.+-s6-s dont 6 v6 ew Ue C4 © 66 Ot Oe ees 
it will give prompt and earnest consideration | 
"CHANGE OF ADDRESS. Subscribers may “Weerkai® . Coc caeets et 2 ae Pe ee ee ee ay eee 
have their mailing addresses changed as often ss — ence 
as desired. In ordering such changes it is 
necessary that both old and new addresses be ge Machines GAP Devices ..\... vec csccccnsceccsdveneseusuti the sap hae aenme 4 
given. n Other Lands. oe rr » on wR Reare o Hele 0:6 5nd oe re 
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of interest to this trade. All accepted manu- Excuse Us, Please!. 5 ne tamnsew eee aie a.e wipate ean ane 39 
scripts will be paid for at space rates Unac- MEETINGS AND DINNERS dan empehe céceweaw eee eee 46 
cepted manuscripts will not be returned unless III 5 6 kak, da i. oo o's's'u wwe uve c0b0 00660 60 kas samen ¢ ache +95 Eee S upebate 
postage is enclosed by the sender Corres- National Association News ; cece n ane seesreeeteesnseeseeeeanns 
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for honest differences of opinion the publishers 
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Goes Lithographing Co..... 55 |e ne eg pal eene aa 186 Trumbull Table Co ool) 
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Ink-Out Mfg. Co...... . 189 _ Sree IE, By ce em RE 
Invincible Metal Furniture eee = ge Tw. Co - 54, 68 Wiggins mi, Co 93) 
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Irish, George, Paper Co... .237 Rishel, J. K., Furniture Co.113 Workman Mfg. Co 209 
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For the benefit of the subscribers the lines adver- 
tised are here classified. Many of the requirements 
of the modern business office are represented. 
Should subscribers be interested in any article 
of office equipment not listed here, they are cor- 
dially invited to communicate with the service 
bureau, through which the information will 
be promptly and cheerfully 
furnished. 




















Adding Machines. Ssarades Mig. O0.....cccsese 65 
Burroughs Adding Mach. Co. .246 Crocker Chair Co........0+.+:. 239 
Peters-Morse Mfg. Corp’n..... 77 Derby, P., & ©0., Eme...ccees 221 
Todd Protectograph Co...... 227 Dunn, John is i 0 cnt kent eee 
Victor Adding Machine Co...137 Gunlocke, W. H., Chair Co..196 

Adding & Cal. Machines, Used. Heywood-Wakefield Co....... 180 
Reliable Tw. & Add. M. Corp .167 Milwaukee Chair Co....... .122 

Adding Machine Rolls & Paper. BOGS  Gick i vccindavegdcnveses 156 
Central Paper + Serer ere. 199 Superior Furniture Co....... 211 
Edgewater Paper Co........- 235 Taylor Chair Co., The........174 
Irish, George, Paper Co..... 237 Toledo Metal Furniture Co...171 


Rockwell-Barnes Co. 201 Check Protectors and Writers, 


Adding Typewriters. RR reer re F 
Burroughs Adding Mach. Co. .246 Hedman Mfg. tks ssanase eax 2 
Elliott-Fisher Co., The...... 243 Todd Protectograph Co.. 23 
Remington Typewriter Co.54, 68 Check Sorters. 

Type-Adder Corp'n........... 229 Kohlbaas Co., The.........190 

Underwood Typewriter Co..... Checks, Stamped Metal. 

in indiana ..57, Back Cover Meyer & Wenthe....... 219 
Addressing Machines. Clips, Paper. 

Addressograph Co..........58, 9 (See Paper Clins.) 

Elliott Co., The......ccccess 134 Coin Bags and Wrappers. 

Rapid Addressing Machine Co.88 Downey, C. L., Co., The.....235 

Adhesives. Copyholders, 

(See Inks, Adhesives, etc.) American Electric Co........199 

a ag hee we 94 Premier Bed Co....... 193, 204 

es, L., § D. cclesecceocess g Copyi Devices. 

Arch and Clipboard. Yaeuen & Erbe Mfg. Co.114, 5 
American Mfg. Concern...... 102 Costumers 
Globe-Wernicke Co., The,..96, 7 Conrades Mfg. Co... ssn ae 
Yawman & Erbe Mfg. Co. 114, 5 Erie Art Metal Co..... 238 

Associations. : : i Furnas Office Furniture Co...221 
Assoc. Office Furn. Mfrs...... 75 Globe-Wernicke Co., The...96, 7 

Bankers’ Notes Cases. Cuspidors 
Globe-Wernicke Co., The... .96, 7 Aldrich Mfg. Co 225 

Billing Machines. : Cordley & Hayes....... RT 
Burroughs Adding Mach. Co . 246 Ireland & Matthews Mfg Co. 162 


Elliott-Fisher Co., The. 
Remington Typewriter Co.54, 68 
Underwood Type writer OB.ss08 


Dating Stamps. 
Consolidated Stamp Mfg. Co.215 


. Melind, Louis, Co.... — 

Se ceccecccocccoes 57, Back Cover i - i ‘ 
Binders, Catalog and Periodical. —— « )- prseetee a 
Barrett Bindery Co......210, 225 Stewart & Co., BR. A........19% 
Blank Books. ’ Superior Type Co., The.....193 
Adams, Henry T., Mfg. Co.185 Desk Calendars. ~ 
Boorum & Pease Co........ 116 gg gg CORP. - «oss. 188 
Blanks for Bonds and Stocks. Seat Mfg. Co......83, 4, 5, 6 
Goes Lithographing Co.......55 = amps. . 900 
I nl ling RICE IS 230 Guth, Edwin F., Co.........222 

Bond Boxes. Desk Pads, Blotter. — 
Corry-Jamestown Mfg. Corp’n.195 Boorum & Pease Co........ 116 
Erie Art Metal Co..........238 Fox, Geo. E., & Co..... +141 
General Fireproofing RE 131 BOON, Th. 60 bes sedceccccudi 216 
Globe-Wernicke Co., The...96, 7 a fee .209 
Metal Office Furniture Co.71, 93 Sainberg & Co.........-..46. 188 


Sumatra Rubber Co. epee 219 


Steel Equipment Corp’n...... 27 
Book Bans : . stl _ Desk Pads, Glass. 
Browne-Morse Co....143, 4, 5, 6 Chicago Mirror & Art Gl. Co.202 
Globe-Wernicke Co., The..96, 7 Fox, Geo, E., & Co.........141 
Gunn Furniture Co........... 239 Polar Mfg. Co..............205 
Macey Oe...ccsse aa ee Ravenswood Office Spec. Co..148 
Shaw-Walker Co............. 119 _. .. £8 rae 188 
Trumbull Table Co...... ...-220 Desk Pads, Linoleum. 
we Ee. ©.......08 4 & © WOOMNIOE sé. v6 660005 cece 
Yawman & Erbe Mfg. Co. ‘114, 5 Desk Trays. 
Book Cases, Revolving. American Electric Co........199 
Trumbull Table Co. ees: Barbee Wire & Iron Works.. 60 
Book Holders. Pen, Geo. B., @ OOsccocsecsnckie 
American Electric Co.........199 General Fireproofing  ——— 
Book Rings. Imperial Methods Co........140 
Adams, Henry T., Mfg. Co...185 Bee GW dd ecéscccaves 100 
Carpenter, E. W., Mfg. Co. .233 Shaw-Walker Co........ .-119 
Morden Mfg. Corp'n, The....23 Weis Mfg. Co....... 83, 4, 5, 6 


Bookkeeping Machines, Yawman & Erbe Mfg. Co 114, 5 
Burroughs Adding Mach. Co. .246 Desk Work Distributors, 
Elliott-Fisher Co., The 243 pam, Gem. Be Oe Giese csans 141 


Underwood Typewriter 3. Horn, W. C., Bro 


ibe wiles . 57, Back Cover Irving-Pitt Mfg. Co ee 
Business Shows. Sainberg & Co........ sac 
Annual Business Show Co...242 Desks. 
Calculating Machines. Art Metai Construction Co.110, 11 
Burroughs Adding Mach. Co. .246 Auto, File & Index Co. . 207 
Calendar Pads and Stands. Bentley & Gerwig Furn. Co..198 
Defiance Sales Corp’n....... 183 Byron Desk Co cseseececcaee 
Carbon Papers. Comtral BEGG. CO..ccccccenccchan 
(See Ribbons and Carbons.) Chompstnem OO... ccccccdecete 182 
Card Cases. Corry-Jamestown Mfg. Corp..195 
Improved Boehner Binder Co. .234 Diets, The J. F., Co........ 69 
Wiggins, The John B., Co... .231 Englewood Desk Co oa ee 
Card & Ticket Holders. Excello Products Corp........ 187 
Orthwine, R., Co oe 14, 2S General Fireproofing Co......131 
Chair Irons. Gunn Furniture Co., The.....239 
Bettcher Stpg. & Mfg. Co...130 Hoosier Desk Co............. 89 
Collier-Keyworth Co .acaeneeee Imperial Desk Co.........00. 52 
Chair Pads and Cushions. Jamestown Metal Desk Co...203 
Economy Seat Co. ....206 Jasper Office Furniture Co. .227 
Fox, Geo. E., & Co ; 141 ae .100 
Irvin, A. H., Co.... 209 Metal Office Furniture Co. 71, 938 
Polar Mfg. Co... 5 aaha dn ae Myrtle Desk Co.............-172 
Sumatra Rubber Co .219 National Desk Co............ 221 
Chairs. Olsen, 0. C. S., Co.. .. 180 
Colonial Chair Co 19% Orpin Desk Co saat ns 2 
Conant-Ball Co.... 112 Rishel, J. K., Furniture Co..113 





Salisbury Bros........sseesees 95 
Shaw-Walker Co.........se+: 119 
Steel Equipment Corp........ 127 
Tell City Desk Co.........++ 217 
Van Dorn Iron Works Co..... 103 
Weis Mfg. Co........ 83, 4, 5, 6 
Western Furniture Co........ 204 


Yawman & Erbe Mfg. Co..114, 5 
Dictation Machines. 


Dictaphone Sales Corp'’n...... 236 
Directory Boards. 
Davenport-Taylor Co......... 217 
Display Fixtures, 
Electric Window Salesm. Co.237 
Duplicating ara & Supplies. 
Dtek, A. Bee Gieecvccccccsens 99 
Heyer Sistibader OD. « soctaun 236 
Jaenecke-Ault Co.......+.... 236 
Peerless Ink Corp...........- 232 
Envelope Sealers. 
i 2 A re 214 
Reynolds Envelope Sealer Co.232 
Rivet-O Mfg. Co.......ee0.0. 195 
Standard Envelope Sealer Co.223 
Envelopes. 
Bushnell, Alvah, Co.......... 190 
Diemer, John F., Co........- 151 
Duplex Envelope Corp....... 154 
National Fiberstok Env. Co. .169 
Smead Mfg. Co., The....... 226 
Tension Envelope Co......... 244 
UW. He TPGEIO Gis occ cvnces 124 
Erasers, 
DIGS TEE. OO. ccsccsvecesis 214 
Faber, Eberhard...........-. 106 
Be Se iweccacceeusensne 234 
He OU Sear 188 
Roberts, Weldon, Rubber Co.233 
Rush Eraser Co....... er C 
Erasing Shields. 
ee) Serer 212 
Eyelets & Eyelet Paper Fasteners. 
Rivet-O Mfg. Co... . 195 
Solidhed Tack Co., The. ‘ioe 
Eyeshades, 
Chicago Eyeshield Co........ 237 


Featherweight Eyeshade Co. .237 
Filing Cabinets, Cloth Covered, 
Advance Paper Box Co...... 


Diemer, denn F., OB...cccecs "151 
RR a Aree .216 
Imperial Methods Co.........140 
BONG Chie, BGs csccécccesocs 100 
SOE GP Wee vcscevencods 188 


Filing Cabinets, Metal. 


Art Metal Constr. Co..... 110, 11 
Aurora Metal Cabinet Works.238 
ORR Sees Gains iccccene 217 
serger Mfg. Co., The....... 79 


Canton Art Metal Co., The....153 
Columbia Steel Equipment Co.182 
Corry-Jamestown Mfg. Corp..195 
General Fireproofing Co...... 131 
Globe-Wernicke Co., The... 
Imperial Steel Cabinet Co...194 
Invincible Metal Furniture Co. 76 


eee Ge... Ws waxacseesncens 100 
Metal Office Furniture Co..71, 98 
Shaw-Walker Co..........e6. 119 
Steel Equipment Corp........ 127 
Terrell’s Equipment Co..136, 231 
Van Dorn Iron Works Co..... 103 
Yawman & Erbe Mfg. Co..114, 5 
Filing Cabinets, Wood. 
Auto. File & Index Co....... 207 
Boston Index Card Co........ 64 
Browne-Morse Co....143, 4, 5, 6 
Globe-Wernicke Co., The...96, 7 
Imperial Methods Co......... 140 
eS eee 100 
. 2S. fo eS 221 
Seew-Wreeeer G6. 2.2 cevcseves 119 
WOMOMORer Obed ccccccecvcece 138 
Weis Mfg. Co........83, 4, 5, 6 


Yawman & Erbe Mfg. Co..114, 5 
Filing Supplies, 


cs Oe 217 
American Mfg. Concern...... 102 
Boston Index Card Co....... 64 
Browne-Morse Co...143, 4, 5, 6 
ss i Seer 237 
a rrr 200 
General Fireproofing Co.......131 
Globe-Wernicke Co..........96, 7 
Imperial Methods Co........140 
See Ge Te ck. s veaesénn 100 
Oxford Filing Supply Co...... 129 
Shaw-Walker CO... ccccccces 119 
Simonson, R. A., Co......... 237 
Smead Mfg. Co., The....... 226 
Steel Equipment Corp....... 127 
United Business Equip. Co...224 
Wabash Cabinet Co.......... 80 
Weis Mfg. Co....... 83, 5, 6 


Yawman & Erbe Mfg. Co 14, 5 


Folding, Inserting & Sngting 3 —- 
Third Hand Device Co.... 


Folding Machines, 


Baum, Russell E....... » + 106 
Fountain Pen Name Embosser. 

Engravograph Co...........+. 177 
Fountain Pens. 

Beaumel, D. W., & Co.....231 

Conklin Pen Mfg. Co......... 170 

Eggens-Hambler (Co.......... 236 

Paramount Pen Co.......... 229 

Sheaffer, W. A., Pen Co..... 92 

Waterman, L. E., Co........ 236 
Gold Pens. 

Acme Gold Pen Co.........237 

Gaydoul Gold Pen Co........236 
Gold Stamping. 

Aigner, G. J., & Co... 217 


Greeting Cards. 
Gibson Art CO........+.00+0-108 
Gummed 


Cloth. 
rai "Od Binuale Co. reer 
ex 
Graff-Underwood Co..........216 
Moore Push-Pin Co.......+.. 
Yawman & Erbe Mfg. Co...114-5 
Index G Aluminum, 
Aluminum Co, of Am........ 7 
ndex Tabs. 


co Sen B OOsrvccsecemar 
Rand Co., The, Inc.......... 68 
United Business Equip. Co...224 
Universal Index Tab, Co.....208 
Ink Eradicators, 
Collins Ink Eradicator Co...236 
Inkout Mfg. wee we snc taeeeneee 
Inks, Adhesives, Eto. 
Carter's Ink Co., The........178 
Commercial Paste Co., Inc...218 
General Eclipse 0066006800 
Gorton-Pew Fisheries........117 
Higgins, Chas. M., Co........206 
Sanford Mfg. Co.........+++-102 
Inkstands. 
Bachrach Specialty Co........210 
General Eclipse Co.........+-1 
New Martinsville Gl. Mfg. Co.234 
Sengbusch S-C Inkstand OCo.. 91 
Inkwell Bases, 
Irvin, A. HE., OO... sccccccses ee 
Sumatra Rubber OO. cecacesocmee 


Key Rings. 

Adams, Henry = _ te. O.. Co. . .185 
Labels, Law Boo! 

Aigner, G. J., 7 Goi. under it 
Leads for Mechanical 


Amer. Lead Pencil Co... ..62, 90 

Faber, A. W., UR@.ccccecses 

Schaefer Novelty Co.........284 
Letter Distributors. 

Bristow, Stanley R..........235 

Imperial Methods ©o.........140 

Kohlihaas Co., The...........100 


Lockers, 
Terrell's ment Co..136, 281 

Loose Leaf, Systems, 
Adams, Henry T., Mfg. Co..185 
Barrett Bindery bo... -210, 
Boorum & Pease Co.......... 
Chicago Binder ° File Co..... 
Heinn Co.... PTETITiTty 
Irving-Pitt Mfg. y epee: 
Plew & Motter Co........6+. 
Sheppard, ©. B., Co......++.- 
Stationers, L. L., be? 
Tenacity Mfg. Co........+.. 
Trussell Mfg. Co..... oeseeee 
Wilson-Jones, L. L., Co......178 
Workman Mfg. Co...........208 


= Tacks. 
raft Underwood Co..........21 
Moore Push Pin Co..........286 
Matched Office Suites. 
Macey Co., The. 100 
Rishel, J. K., Furniture ‘Co. ‘118 
Memo Devices. 
Robinson Mfg. Co.........+.+.168 
Weis Mfg. eee £3 FT | 
Zion Institutions............. 
Moisteners. 
Argus Mfg. Co.. oun cee 
Rivet-O Mfg. Co........ .179 
Sengbusch Sc Inkstand ‘Co.. . 1 
Numbering Machines. 
American Number Mach. Co.. T0 
Bates Mfg. Co...........183, 8 
Consolidated Stamp Mfg. Co. .315 
Roberts Numbering Mach. Co.153 
Oil, Office Machine, 
Clarotype C0... ccssscescccces 
Defiance Sales P agua Beccscows 
Morton Mfg. esevece 
Pads, Figuring (haisd, Plain). 
Boorum & Pease Co.........116 
Pails, Fibre. 
Cordley & Hayes............ 
Paper, 
Dexter, C. H., & Sons, Inc. .222 
Eaton, Crane & Pike Co.....100 
Esleeck Mfg. Co.........+.-240 
Hampshire Paper Co.........210 
Weston, Byron Co. 78 


~~~ Clamps. 

ankers Clasp Co.............282 
Esterbrook Pen Mfg. Co......198 
Noesting Pin Ticket Co......237 
Van Valkenburg, L. D.......230 


Paper Clips. 
American Clip ©o......... 


sg 


eee eee 


-- 180 


Argus Mfg. Co......... sovcaseee 
Collette Mfg. ©0......ccccceolM 
Graff-Underwood Co..... er 


Noesting Pin Ticket Co.......237 
©. H. Be Geo cesctvecicasenee 
Rockwell-Barnes Co..........201 
Tip Top Mfg. is... one ncrena 
Treiber-Cahill Co.............282 
Weis Mfg. Co........83, 4, 5, 6 

Paper Fastening Machines. 
Acme Staple Co...... .126 
Bump Paper Fastener "Co.....210 
Compe OsGe Mes scaicrceaveeve 
Defiance Sales Corp’n........183 
Eveready Mfg. Co............222 


Irvin, Alex Ei., Od..cscccsecseee 

Rivet-O Mfg. Co....... ébennenee 
Paste 

(See Inks, Adhesives, etc.) 
Patents. 

Siggats, WB. Bs ccvcctsvesessose 225 
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Pen and Pencil Clips. 





Argus Mfg. Co... See 

Defiance Sales Corp.. 183 

Van Valkenburg, L. D.......200 

Waterman, L. E., Co cee 
Pencil Sharpeners. 

Auto, Pencil Sharpener Co 14 

Collins Ink Eradicator Co 26 

Graff-Underwood Co ‘ .. 216 
Pencils, Cedar. 

Amer, L. Pencil Co.,.....62, %© 

Faber, Eberhard.. %. 10s 

U. 8 Peneil Co 1S4 
Pencils, Thin Lead Magazine. 

Conklin Pen Mfg. Co 170 

Sheaffer, W. A., Pen Co ve 
Penholders. 

Faber, Eberhard 106 

Miller Bros on4 
Pens, Steel. 

Esterbrook Pen Mfg Co 108 

Hunt, C. Howard, Pen Co 218 

Miller ros sen 

Shirley Pen Co 237 

Turner & Harrison Pen Co 20 
Pens, Shading. 

Bridgeport Pen Co 234 
Picture Hooks. 

Moore Push-Pin Co oh 
Pins. 

Crescent Frases & Pin Co wh 

Defiance Sales Corp'n 1835 
Pin Tickets. 

Noesting Pin Ticket Co 237 


Platens, Typewriter. 
American Writing Machine Co. 67 


Ames Supply Co 2H 
Postal Scales. 

Orthwine, R., Co Is4 

Pelouze Mfg. Co 

Triner Sales (Co 

Triner Scale & Mfg. Co 
Publications. 

Amer, Digest Bus. Mach mn 

British Stationer 167 

Mon Bureau , 24 
Punches, 

Parrett Bindery Co 210, 225 

Roorum & Pease Co 116 

Chicago Binder & File Co 192 

Defiance Sales Corp'n ..- 183 

Rivet-O Mfg. Co 170 
Punching and Die- ~se | Machines. 

Nelson, C. R. & A., Ine. .176 
Push-Pin. 

Moore Push-Pin Co ‘ 235 


Ribbons and Carbons. 
Allen & Co.... ‘ , 
Amer, Manif. Products Corp 
Ault & Wiborg Co SI 
Buckeye Ribbon & Carbon Co. 150 
Columbia Rib. & Car. Mfg. Co.142 
Cooper Carb. Coated Paper Co.208 
Crown Ribbon & Carbon Co... 226 
Manifold Supplies Co 5s 
Mittag & Volger. 
Neldich Process (Co , 
Old Town Ribb. & Carb. Co 
Peerless Carb. & Ribb. Co 
Phillips Ribbon & Carbon Co 
Snelling & Son 
Storms, H. M., Co 











Union Ribbon & Carbon Co 

U. S&S. Typewr. Ribb. Mfg. Co.2 

Webster, F. 8 Co 2. 
Rubber Bands. 

Davol Rubber Co 214 

Faber, Eberhard lis 


Vuleo Rubber 


Rubber Stamps. 
Consolidated Stamp Mfx. Co 
Melind, Louis, Co 
Meyer & Wenthe : 
Stewart, R. A., & Co 103 


Fabrics Co 2365 








Superior Type Co., The 1033 
Rulers, 


American Mfg. Concern 102 
Safety Deposit Boxes. 


General Fireproofing Co 31 
Invincible Metal Furn, Co 76 
Safes. 
General Fireproofing Co 1 
Globe-Wernicke (Co.. rhe. .96, 7 
Macey Co., The 100 
Metal Office Furniture Co. .71. 92 
Schwab Safe Co .+. 161 
Shaw-Walker Co éocckee 
Steel Equipment Corp'n 127 
Van Dorn Iron Works Co 103 


Yawman & Erbe Mfg. Co..114. 5 





Seals, Notary and Corporation. 
Melind, Louis, Co.. 2 
Meyer & Wenthe. 210 
Stewart & Co., R. A.... 103 
Superior Type Co rhe 1s} 


Second-Hand Office Machinery, 
Chicago Safe & Mise. Co 2h6 
Ingram, W. Scott. 3 226 
Reliable Tw. & A. M. ¢ orp Thr ; 

Shelf Boxes. 


Diemer, John F., Co 1 

Hoffman, L . ; 216 

Weis Mfg. Co. 83, 4, 5. 6 
Shelving. 

General Fireproofing Co 131 

Terrell's Equipment Co. .136, 251 

Van Dorn Iron Works Co.....103 
Sign Markers. 

Hellesoe, Hans H 24 
Signs. 

Davenport-Taylor Co 217 
Sorting Devices. 

Kohlhaas Co 1th 





Stamp Affixers. 
Standard Stamp 

Stamp Pads. 
Consolidated 
Mun Kee Products 
Peerless Carb. & 
Stewart & Co., R 
Superior Type Co., The 


Affixer Co 214 


Stamp Mfg. Co.: 

Corp'n 
Ribb. Co 
A 





Stamping Device. 
Colonial Engraving Co lol 
Stamplex Corp'n 848, 4, 5, 6 


Stands for Office Machines. 
Adjustable Table Co 
Fowler-Manson Sherman 





Premier Bed Co as 
Stapling Machines. 
Acme Staple Co 126 
Compo. Corp'n 1N7 
Defiance Sales Corp'n ISS 
Hotchkiss Sales Co 218 
Irvin, Alex H., Co 209 
Stationery, Embossed, Engraved. 
American Embossing Co 224 
Ecker & Co.. 237 
Kihn = Brothers 20 
Miller Bros. Engraving Co 191 
Wiggins, John B., Co 231 
Stationery Cabinets. 
General Fireproofing Co 131 
Imperial Methods Co 140 
Macey Co., The ‘ 1 
Terrell’s Equipment Co. .156, 251 
Weis Mfg. Co a3, 4, 5, 6 
Stencils. 
Meyer & Wenthe 210 
Stenographers’ Note Books. 
hoorum & Pease Co 116 
Elkhart Staty. Co 2153 
Rockwell Barnes Co 201 
Stylographic Pens. 
Beaumel, D. W., & Co 231 
Faber, Eberhard... . 106 
Paramount Pen Co 220 


Swinging Typewriter Stands. 
American Writing Mach, Co 67 
Weis Mfg. Co : 83. 4, 5, 6 

Tables. 


Corry Jamestown Mfg. Corp. .105 


Furnas Office Furniture Co 22 

General Fireproofing Co —> 

Mutsehler Bros, Co 121 

St. Johns Table Co 26 
Tags. 

Noesting Pin Ticket Co.....257 


Telephone Accessories. 


American Electric Co Rt 
tates Mfg. Co “ 12, , 
Colytt Laboratories 214 


Fairfield Mfg. 

Thumb Tacks. 
Moore Push Pin Co 
Noesting Pin Ticket Co 
Solidhed Tack Co 

Time Stamps and Recorders. 
Consolidated Stamp Mfg. Co.: 
Joslin, A. D., Mfg. Co : 


Co. 205 





Melind, Louis, Co 
Thompson Time Stamp Co 
Type, Typewriter. 
Ames Supply Co... 201 


Thorp & Martin Typewr. Co. .200 
Typewriter Cabinets. 

Kyron Desk Co zt 

Toledo Metal Furniture Co 171 
Typewriter Cleaning Brushes. 


Hahn Arthur W 223 
Morton Mfg. Co 246 
Typewriter Cleaning Material. 
Clarotype Co ‘ 215 
Morton Mfg. Co 236 
Thorp & Martin Typewr, Co.200 
Webster, F. 8S., Co oot, one 
Typewriter Cushion Keys. 
Lincoln Rubber Key Co 228 
Munson Supply Co aT 
Peerless Key Co ie 
Speed Key Mfg. Co 2 
Typewriter Cushion Nobs & Feet. 
Ames Supply Co 201 
Azora Rubber Co. 191 
Davel Rubber Co 214 
Lincoln Rubber Key Co oo 
Nielson Supply Co 





Typewriter Paper Jogger. 
Kelley-Mennes Mfg. Co 220 
Typewriter Parts. 
Ames Supply Co 201 
Thorp & Martin Typewr. Co.200 
Typewriters, New. 
American Writing Mach, Co. 67 
Corona rypewriter Co 4 


Demountable Typewriter Co. 186 
Hammond Typewriter Cor} 2:2 
Oliver Typewriter Co 7 
Remington Typewriter Co. .54, 6S 
Royal Typewriter Co 1a 
Smith, L. C., & Bros., Tw. Co.128 
Smith-Premier Tw. Co eee 
Underwood Typewriter Co 

rT nT Back Cover 
Woodstock Type write Co 27 

Typewriters, Rebuilt. 

American Writing Mach. Co 67 


General Typewriter Exchange.120 


Mfrs. Typewriter Cle. House .2%6 
Regal Typewriter Co RD 
Reliable Tw. & A. M. Corp..167 


Shipman Ward Mfg. Co 140 


Smith Typewriter Sales Co 158 
r'ypewriter Emporium 140 
United Typewriter Exchange .229 
Wholesale Typewriter Co 
Young Typewriter Co 





Typing Device. Waste Baskets. 


Wetherill’s Specialties 232 Parbee Wire & Iron Works 6 
Ventilators, Office. Cordiey & Hayes S87 
Chicago Mirror & Art Gl. Co.202 Erie Art Metal Co 238 
Visible Index Systems. General Fireproofing Co Phe.131 
Acme Card System Co. 72 Macey Co The 1 
Rand Co ° 63 Metal Office Furniture (o.71 ’ 
Wardrobes. Natl. Vulcanized Fibre ©: 
Furnas Office Furniture Co Peerless Wire Goods ( 22 
Terrell’s Equipment Co, .136 Water Coolers. 
Trumbull Table Co Cordley & Hayes... S7 
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SITUATIONS WANTED. 








TYPEWRITER MECHANIC now employed de sires position 
southern states, preferably Virginia or North Carolina Fam 
with all makes, but prefer Royal agem Have good reason f 


Address M-25. care Office Appliances, Chicag 


SALESMAN with six years’ experience, part 
desires new connection. A capable sale 


desiring change 
STATIONERY 
the time as manager, 


man thoroughly familiar with details of the business \ge 
24 married. Address 0-17, care Office Appliances, Chicago 

tM PAIRMAN, eighteen years’ experience rebuilding nd 
pairing all standard makes of typewriters. | am looking for 
steady job. Age 37; single; fast worker Have been em 

by the Underwood, Remington, L. C. Smith and Royal con 
panies. Address J-24, care Office Appliances, Chicago 

ik YOU HAVE AN OPENING for a successful, energetic, st 


who knows how to buy, display to be 


executive, t 
everything used in an office and vou have 


and sell, 


and sales 
advantage, 


ths possibilities for him making $100 per week or more, addre 
N- 44, care Office Appliances, Chicago 
EXPERIENCED office supply, stationery, equipment man, als 


with printing, engraving and lithographing 
who has had seven years’ experience, desires to bette 
connection | believe that my knowledge of this 
enables me to serve you as sales Manager, branch manager 


thoroughly familiar 


present 


busine 


as representative in any territory southern or Pacifi Coast 
pr ferred Address S-58, care Office Appliances, Chicage 
W ANTED—Position either as manager and buyer for statior 


furniture and sta 
abilit 


ery department or as store manager of office 


ticnery business by man 32 vears old who has proven his 
and who knows the commercial stationery, the office furniture 
and filing device business trom experience and training in 
first-class house (an give satisfactory references and reasor 
for leaving present position Address R-20, care Office App 
ances, Chicago 

-_ 

SALESMEN WANTED. 

WANTED—Salesman for steel office furniture and supplies 


Openings on the road and in the city Address P-38, care Offi 
Appliances, Chicago 

W ANTED—City salesman experienced in selling office 
Good opportunity for right man. Send references. Kendr 
téllamy Stationery Co., corner 16th and Stout, Denver, Colo 
WANTEL—An experienced stationery and office 
capable of taking care of business. In reply state — ficatior 
and experience. Reply Mason Stationery Co., Inc., Roanoke, \ 
CARBON AND RIBBON salesman wanted: familiar wit! 
bons, ribbons and typewriter supplies, for Kansas Cit 
Missouri Addruss Edw. W. Simon Co., 1117 Walnut St Ix 
sas City Mo 

SALESMEN WANTED—Capeble of dire 
Experience in filing cabinet or loose leaf. o1 
Location Chicago. Opportunity extremely good 
inces, Chicago 


supplie 


supply ma 


ting small sales f 


both neces 
Address MQ) 


care Office Appi 

EXPERIENCED office furniture salesmen with specia 

edge of filing equipment and safes \ line of goods a sal 
can believe ! vures-conee position for a first-class salesn 
in Boston \dd F-25, care Office Appliances Chicago 
SHAW-WALKER DEALERS have openings in their sal 

for several good experienced filing ibinet salesmen It 
ested write us, giving salary expected and what part 
United States you prefer Shaw-Walker Company Muskeg 
Mich 

EXCEETIONAL OPPORTUNITY fe trained carbon ier 
ribbon salesman to act as representative in chief for ing: 
ufacturing concern. Only a thoroughly experienced man w 
excellent contacts will be considered All replies will be trea 
onfidentially and returned to sender if desired Addi Z. 
eare Office Appliances, Chicago 

WANTED—High-grade salesmen now ealling on office furr 
ture trade to carry line of office desks of superior qual 
moderately priced New York City, Philadelphia, and states 
lowa. Wisconsi: Minnesota, the Dakotas, Texas, Kansas, N 
braska and Pacific Coast Straight commission bas \ 
Bex J-23, Office Appliances, Chicagz 

A YOUNG MAN with thorough stationery store experience 
find excellent opening in established busines located t 
tractive northern city The right man will be given « 

itv to acquire interest in business after he has prove! 
capable Give complete references and experience in firs 
Address L ire Office Appliances, Chicago 

AGENCY MANAGER—Office Equipment line Sells $50 to $1 
per office Every office a prospect Market will never be 


up.” Years work in one office buiiding Business 10 years old 
and world wide No competition Kivery real 10-day Free 7 
a sak Clean Dignitied Helpful Real opportunity Must 
experienced in training and managing highest grade o 
specialty met Some capital required to finance office 
stock Address B-111, care Office Appl 


inces, Chir 


ik 


(Continued on Page Following.) 
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WANTS AND FOR SALE, CONTINUED FROM PRECEDING PAGE. 


MECHANICS WANTED. 


GOOD WAGES—HOURS—Experienced men for all makes— 


Rems L. Cc. § Royals, Noiseless, Monarchs, etc Apply at 
ones General Typewriter Exch., 30 Main Street, Brooklyn, 
ee Ee 
W ANTED—First—class Wahl mechanic on Pacific Coast. Salary 
$170 with bonus Give experience and references Address 
(16, care Office Appliances, Chicago 

FOR SALE. 
ELLIOTT-FISHIER billing and bookKeeping machines bought 
ind sold Maloney. Gilmore Co., 508 S. Dearborn, Chicago. 
TYPEWRITERS, Adding Machines and Elliott Fishers bought 
sold and exported Abbit Typewriter Co., 38 East 23rd Street, 


New York City 

CALCULATORS—Crank Type of ak uctically every make Prices 

to second hand dealers. Shoup, 621 Bessemer Building, Pitts 

burgh, Pa 

MU LTIGRAPH—New (Never used) complete with several fonts 

f type and outfit at a bargain discount Further details ad- 
ss Rich Steel Products Co., Battle Creek, Mich 

ADDRESSING machines, multigraphs, duplicators, letter fold 
envelope sealers, mailometers, check writers, dictating ma-— 

chines, multicolor presses—at about half the manufacturer's 

price Pruitt Company, 170-H North Wells, Chicago 


BUSINESS OPPORTUNITIES. 


FOR SALE—An interest in one of the most desirable type- 
writer businesses in the United States, to a salesman of good 
reputation and ability in management, and ambitious to become 
sole owner Should have a few thousand dollars capital; not 
because [I need it, but to insure permanent interest Other 
investments requiring part of my time only reason for this ad. 
Established 13 vears in growing city of over 100,000, well de—- 
veloped Royal and Corona agencies. A real opportunity that 
will stand strictest investigation. Address D-22, care Office 
Appliances, Chicago 

FOR SALE—Commercial stationery business in city of 15,000 
(;00d opening for two young men with experience to add social 
stationery, gift goods or wall paper, etec., as city is not over 
represented in those lines. Stock is exceptionally clean, well 
bought and not very much broken Several good factory lines 
it best discounts. About $6,500 required cash. Will sell type- 
writer and mimeograph business separate if wished—L. C 

Smith and Corona agencies, good business on them including 


rebuilts and rentals and plenty of repair work About 25 ma-— 
chines in stock, ribbons, ete., and mimeograph supplies with 
good stock typewriter papers Will sell at inventory about 


$1500. Sold 80 machines last years. Owner has made his stake 
and wants to quit. Address J. N. Collier, 623 Main St., Keokuk, 
lowa 


DEALERS WANTED. 


MANUFACTURERS office appliance want more dealers Some 
territory still unassigned Machine used in all kinds of busi- 
ness—steady. profitable supply trade Address T-26, care Office 
Appliances, Chicago 


WANT TO BUY USED MACHINES. 


WANTED—To buy for cash Hooven Automatic Typewriters 
(jive model letter and serial number. must be complete as to 
rts and unbroken Address P-39, care Office Appliances, Chi- 


izvo 


selling. C. C. Harris, Orange, Mass. 


AGENCIES WANTED. 


TWENTY YEARS’ experience selling office ‘equipment and > 
pliances. Desire to represent manufacturer or distributer in 
Pacific Coast States. Address K-19, care Office Appliances, 
Chicago. 
SALES ORGANIZATION Y E ARS ESTABL ISHED covering 
entire United States desires to represent manufacturer in the 
sale of useful and novel office appliance. Address X-106, Office 
Appliances, Chicago. 


HAVE HANDLED AGE NC Y for one office appliance in Rich- 
mond, Va., for last five years. I have mechanic, office, and etc. 
I want to add more lines. Want work for mechanic. What 
have you to offer? Address X-—110, care Office Appliances, Chi- 
cago, Ill 

CALIFORNIA AGENCY or br: anch managership wanted by high 
grade office specialty man. Has made remarkable record for 
putting over his proposition in a big way. Will gladly in- 
vestigate any machine or office specialty of high merit. Ad- 
dress X-111, care Office _Appliances, c Chicago. 


COMMERCIAL TRAVELER now and for fifteen years con- 
nected with large manufacturing company selling to stationery, 
office supply, wholesale drugs, notions and grocers covering 
Ohio, Michigan and Indiana. Would like to hear from concerns 
desiring representation; salary or commission; one or more 
lines. Address BY-23, care Office Appliances, Chicago. 


A WELL ESTABLISHED firm of manufacturer's agents are 
open for a reliable stationery line. The merchandise must have 
quality and stand rigid inspection. Against this we wili gamble 
our time and traveling to put the line across and increase the 
business We are personally acquainted with the stationery 
buyers in the following states: Minnesota, lowa, Missouri, Ili- 
nois, Wisconsin, Indiana, Michigan and Ohio. Address W-20, 
care Office Appliances, Chicago. 


























AGENTS WANTED. 
WE HAVE a few openings for exclusive general agents in 
valuable territory to sell the most popular line of mailing ma- 
chines on the market. Universally advertised and distributed. 
Liberal commission. Write stating full qualifications in first 
letter. Standard Envelope Sealer Mfg. Co., Revere Blvd., Ev- 
erett, Mass 


SALESMEN WANTED, who are regularly calling on office sup-— 
ply and stationery dealers. I have a new side line of unusual 
merit that pays a generous commission on first and repeat 
orders. Write, stating territory covered and lines you are now 





SALESMAN CAN profitably employ part of his time selling our 
Ryco and Parsul tape moisteners, Harding Envelope Sealers 
($5.00 retail), Adams Desk Memos and Adding Machine rolls. 
Write J. F. Ryan & Co., 222 E. 42nd St., New York 


ENGLISH REPRESENTATIVE. ‘ 


A LIVE OFFICE specialty man with unusual record for results 


in England and Canada, is in position to take over British 
agency or act as manager for Great Britain for high grade 
office spoenny Thoroughly familiar with adding machines, 
mechanical bookkeeping equipment and other office equipment, 
mechanical or otherwise, which is sold on a specialty basis. 
Successful at developing and handling salesmen. Experience 
includes high connection with one of largest American office 
appliance manufacturers. Address Y-24, care Office Appliances, 
Chicago 
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1,482,699. Card index.—Richard A. Pic- 
ard, New York, N. Y. 

1, dae . Typewriting machine.—George 
W. Campbell, Hartford, Conn. (assi nor 
to Unaeeeed Typewriter Company, New 
York, N. Y., a corporation of elaware). 

1,482,945. Loose leaf binder. —Arthur R. 


— 
Selden, Rochester, N. 
1,482,863. Inkwell.—Antonio Pickowski, 
pies of a ne of the patents re- ton Typewriter Company, Ilion, N. Y., a Battle Creek, Mich. 
epi Aria = tee abtedead i snail corporation of New York) 1,483,020. Change purse and bill fold.— 
ad fo velow can Dé OOTAIHERd OY sent 1,481,984 Pencil clip or holder.—Wil- Edward Sperling, New York, N. Y. 
) twenty-five cents n stamps to E. G. liam W. Carnett, Mountain View, Ark 1,483,101. Copyholder.—Andrew 8S. Mac- 
Sigaers, patent lawver, Suite 33, N. U. 1 1,482,003. Loose leaf check book.— Dowell, Roche aster, N. 
Daiidien Waslinnion 2 adt onan Grant Friel, Chicago, Il we _ 1,483,123. Loose leaf binder.—A. G. 
admg, th ashington, - C., and men 1,482,153. Calculating machine Taylor Seigert, Chicago, Il. 
ng Office Appliances. W. Ross, Newport News, Va 1,483,201. Typewriter machine.—Charles 
$81,487 Adding and listing machine 1,482,160 Typewriter attachment i. Smith, Brooklyn, N. Y. (assignor to 
Oscar J. Sundstrand. Rockford. Hl. (as —Hayes C. Stevens, Pittsburgh, Penna Remington Typewriter Company, Ilion, N. 
gnor to Rockford Milling Machine Com- 1,482,246 Loose leaf binder William Y., a corporation of New York). 
many, Rockford, IL, a corporation of Illi- E. Nimz and Max Rumpf, Chicago, II 1,483,202. Typewriting machine.—Jesse 
ois) (assignors to Edward W. Hill, Chicago, A. B. Smith, Stamford, Conn. (assignor 
181,489. Machine for feeding envelopes Ill.) to Underwood Typewriter Company, 
to typewriting machines. George T 1,482,300 Self-feeding and self-sharp- York, N. Y., a corporation of Delaware). 
Trundle, Jr., Cleveland, Ohio (assignor to ening pencil.—Alfred A. E. Hansen, Phila- 1,483,206. Typewriting machine.—John 
The American Speed-O-Feeder Company delphia, Penna. Waldheim, Elizabeth, N. J. (assignor to 
‘eveland, Ohio, a corporation of Ohio) 1,482,319 Envelope moistener Samuel Underwood Typewriter Company, New 
1.481.494 Envelope feeder for type- J. T. Price, Auburn, Ala York, N. Y., a corporation of Delaware). 
writer machines.—Harry L. Wood, Cleve- 1,482,372 ‘alculating machine.—Tobias 1,483,344. Lead pencil.—C. O. Gronberg, 
nd. Ohio (‘assignor to The American Bauerle, Se ~~ arwald, Germany Elgin, Ill. (assignor of one-third to Albert 
Speed-O- Feeder Company, Cleveland 1,482,471 Adding and calculating ma- M. Price, Elgin, TI.). 
Ohio 1 corporation of Ohio) chine Walter Wm. Landseidel, Norwood 1.483.388. Loose leaf binder.—Bruce P. 
1.481.590. Caleulating device. James P Ohio (assignor to The Dalton Adding Shepherd and Marshall Hotchkiss, Nash- 
‘oughlin, Kansas City, Mo. Machine Company, Cincinnati, Ohio, a ville, Tenn. 
1,481,604. Combination pencil sharpener corporation of Ohio) 83.443 Inve . _ > 
ind pocket clip Leaman S. Harvey, 1,482,568. Fountain pen.—John H. Krit- chicago, Ill mavens. ae i. eee 
W aterbury Cont ikson, Chicago, Ill. (assignor by mesne i sia . 
1,481,793 Typewriting machine John assignments to Kritikson Bros., Inc., Chi- 1,483,500. > Typewriting machine John 
Ds Deane, Hartford, Conn. (assignor to cago, Ill., a corporation of Hlinois). H. Barr, New York, N. Y. (assignor to 
nderwood Typewriter Company, New 1,482,647. Pencil holder.—Allison D. Gise, Remington Typewriter omg oe Ilion, 
York, N. Y., a corporation of New York). Coffeyville, Kans N. Y., a corporation of New York). 
481,810. Typewriting machine—George 1,482,692 Paper separator for typewrit- 1,483,553. Calculating machine. Arthur 


\. Seib, Ilien, N. Y. (assignor to Reming- ers.—Clifford W. Marsh, Bridgeport, Conn F. Poole, Kenilworth, Tl. (assignor to 
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No. 1,478,877.—Manifolding device for use on typewriting ma- 
chines; patented December 25, 1923, by Clifford W. March of 
Bridgeport, Conr. 

No. 1,479,455.—Calculating machine; patented January 1, 1924, 
by John J. Chapin of New York, N. Y., assignor to Remington 
Accounting Machine Corporation of Ilion, N. Y. 


No. 1,479,924.—Improvement in marginal stop mechanism for 
typewriters; patented January 8, 1924, by Lewis C. Myers of 


Remington pocounting Machine Corpora- Manufacturing 
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Freeport, N. Y., assignor to the Royal Typewriter Company 
Inc., of New York, N. Y. 

No. 1,479,605.—-Fountain pen; 
Andrew B. Hyde of New York, S 

No. 1,479,716.—Platen-shift mechanism for typewriters; pat 
ented January 1, 1924, by Edward B. Hess of New York, N. Y., 
assignor to the Royal Typewriter Company, Inc., of New York 

No. 1,479,996.—Combined fountain pen and lead pencil; pat- 
ented January 8, 1924, by Gustav A. Lundmark of Chicago, !!! 


patented January 1, 1924, by 
Y. 


Providence, A. B. Smith, Stamford, Conn. (assignor 
to Underwood Typewriter Company, Nev 
Jesse York, N. Y., a corporation of Delaware) 


1,484,203. Typewriting machins Ed 





tion, New York, N. Y., a corporation of R. L). 

New York). 1,484,196. 
1,483,580. Calculating machine. Ferdi- 

nand A. Hart, New Britain, Conn. (as- 





signor to Remington Accounting Machine 
Company, New York, N. Y., a corpora- 
tion of New York). 


1,483,678. Calculating machine. Arthur 


The SERVICE BUREAU of 
Office Appliances is for the 


win E. Barney, New Rochelle, N. Y. (as- 


signor to Remington Typewriter Com- 
pany, Ilion, N. Y., a corporation of New 
York). 

1,484,218. Combined typewriting a: 


computing machine. Charles M. Hilser 


F. Poole, Kenilworth, Ill. (assignor by ° P 
mesne assignments to Remington Ac- Exclusive Use of Subscrib- Philadelphia, Penna. (assignor to __ the 
countin Machine Corporation, New . Underwood Typewriter Company, New 
York, N. Y., a corporation of New York). ers and Advertisers York, N. Y., a corporation of Delaware) 
1,483,679. Combined typewriting and ; : . ; 1,484,219. Typewriting machine. Josep) 
calculating machine. Arthur F. Poole, In the execution of its various commissions 3. Holder, Syracuse, N. (assignor t 
Kenilworth, Ill. (assignor to Remington this bureau calls upon praciically every Underwood Type Ww riter Company, Ilion 
Accounting Machine Corporation, New member of the staff. It answers by personal N. Y., a corporation of New York) 
York, N. Y., a corporation of New York). othe bald, Rhrcieantiine et 1,484,236. Transfer mechanism for ca 
1,483,862. Loose leaf binder. EK. G. articles of office equ ent. supplies names culating machines. Franz Rauchwetter 
Alden, Denver, Colo. (assignor to the of manufacturers aT one article wanted, deceased, late of Berlin, Germany, bj 
Archlok Looseleaf Company, Denver, puts man and job together, prepares ad- Anna Rauchwetter, nee Boe hme, adn it 
Colo.). vertising copy, furnishes lists of desirable FY? on a Berlin, Friedenau, Germany 
1,483,914. Typewriting machine. Jesse ents and dealers in nearly every country, 7 wea Pinter, aap one or of 
A. B. Smith, Stamford, Conn. (assignor aids foreign dealers in securing U.S. aa of said Franz Rauchwetter, «¢ 


to the Underwood Typewriter Company 
New York, N. Y., a corporation of Dela- 
ware). 





1,483,957. Pencil eraser. Nils T. Trygge, 
Chicago, Ill dence of the service. 
1,484,077. Lead pencil. Earl F. Pierce, 


lines, and in many other ways performs use- 
ful service, all without charge. Subscribers 
in every land have made, and are making, 
good use of this burean; 
every section of the field have had evi- 


1,484,237 Adding machine Franz 
Rauchwetter, deceased, late of Berlin 
Germany, by Anna Rauchwetter, ne 
Bohme, administratrix, Berlin-Friedenau 
Germany; Alfred Flater, present adminis 
trator of the estate of said Franz Rauc} 


manufacturers in 











Chicago, Ill. (assignor to The Wahl Com- 





wetter, deceased 





any, Wilmington, Del., a corporation of 

Jelaware). . 

1,484,113. Typewriting machine. Mans— 
field C. Crawley, Groton, N. Y. (assignor 
to Addograph Company, Los Angeles, 
Calif., a corporation of California) 

1,484,123 Calculating and _ recording 
machine and record sheet Stephen H. 
Farnham, Brooklyn, N. Y., and Arthur 
F. Poole, Kenilworth, Ill. (assignors to 
the Remington Accounting Machine Cor- 
poration, New York, N. Y., a corporation 
of New York). 

1,484,180. Pencil. 
Nary, Cranston, R. I. 


Lawrence T. Me- 
(assignor to Rex 





1,484,281. Combined typewriting an 
computing machine. Andrew W. Steiger 
Hartford, Conn. (; assignor to Underwood 
( ‘omputing Machine Company, New York 
N. Y., a corporation of New York). 


1,484,317. Edwit 


(assignor 


Typewriting m: achine 

E. Barney, New Rochelle, 

to Remington Typewriter Company, Ilior 
, a corporation of New York). 


1,484,461. Pencil holder Frede 
Bayer, Jacksonville, Fla. 
1,484,530. Computing machine Cc 


ence E. Perry, Irasburg, Vt. 














 _ 
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The comparative statistics covering exports ear on Page Typewriters. Parts of. 
219 of this issue meee 4 g P 6 opp g Countries Number. Number. 
> . Cee. fo dan ccekecasenakaaee 25 1,360 meee 
— = — —<—<— Straits Settlements .......... B unten ree veenee 
CRBRE. ccocccvecsesaececovesseess 280 . 
“Sails Sapaiis of Adders- Calcalneers. eppepreerecceserectere i s 383 Pre 
United States exports of adding and calculating machines, by Java an¢ BQGUTA «6. eeenees ’ 
ountries. In exports under this classification where the ma- Other Dutch East Indies...... RY SOS vecss © eeaeee 
hine is driven by an electric motor the value of the motor SEO acc tescnciecscesvuse of 1,054 eeeee 8 eeeeee 
s included with the machine. By the Division of Statistics, Japan ......-.-+-. 20.88 542 35,654 9 Ne Wage wis . 
Department of Commerce: Palestine and Gyria .......... 23 1,34 oe eeees 
Countries. Number Countries. Number. Philippine Islands ............ 225 13,269 = ...00  ecvees 
Austria .. 65 $ 18, 365 Cuba 103 $8,026 SiAM 2. ccc sccecceccscrscescens 18 i. errr eoenes 
Belgium 62 20675 Dominican Repub- MN Ss nk wu dis wah Oat 1,001 59,418 1,003 1,232 
e's oo 1 ; I 6 > ee EE SERS ee 2 65 eke ooekae 
Bulgaria . 3 800 lie 2 325 shen bes *- 
Czechoslov: aki: ’ 61 18,904 Vv irgin. Islz ands ‘of New Zealand oben eececeveoensed 116 7,762 146 
Denmark y 9 7,237 2 eee 2 208 ee ee saints tenia o fa decece ecesee 
Finland 115 17,047 Ar entina 103 11,342 + egg eee gyy Ps ca 7 * on Vas 
France 249 86,483 Bolivia ae 10 2.160 British Ww est Africa be éeeeeeas 37 1,818 arts art} 
Germany . ae! ee eae 1 150 British South Africa ......... 152 bas «14 1 
Hi ingary 9 — o-.......... 91 3,250 rod me paren ulate eae . be coe - senese 
taly ... 73 17,251 Colombia a 2,124 ever PARRSS see ccoccccssens 74 om thers ahens 
etherlands 16 5,191 MUCURGOP ..ccecce l 296 MBAR LS i el Slee tts < ietode. tt ge 
Norway. 20 3,642. Peru .......... 10 % Ue ~_* +. . Te He o> nee Wie 
Poland & Danzig : 1,304 Venezuela ..... $ 850 Liberia . er re he tases 7 508 24 31 
DOE ccctceee 31 7,681 British India 1 350 Mearoeas Bonk sie sbenabe: cence 9 150 
Sweden ......... 71 15,027 Straits Settle- Slew Weckummens Aachen -"* 17 ae, «os nid Soa 
Switzerland ..... 28 7,597 ments 1 300 Spanish Africa . pleats 9 Ags, pean 
England .. 274 77,003 GH bhs6unees 34 3,496 os F epee a eee ee eS ee 
‘anada .. 99 17,232 Java & Madura 10 190 
Costa Rica 13 94 Other Dutch EE 6a0 dnnacbh bat Gp koehenal 2,458 $1, 294,667 45, 945 $37,664 
Guatemala 5 933 East Indies. 3 938 Shipments of Typewriters to Non-contiguous Territories. 
Honduras 61 4,311 Hongkong 2 oe QE causccaseus 106 $6,010 Porto Rico ........ 70 $3,827 
Nicaragua ... 1 300 Japan ....-. : 64 4,175 
Salvador 2 420 Philippine Isl 12 3,345 - 
Mexico... 67 684 Australia .. 53 16,122 January Exports of Typewriters. 
ewfoundland .. New Ze aland. 1 39 United States exports of typewriters (including bookkeeping 
-— Labrado 615 British 8. A. 12 1,980 machines) by countries during January, 1924. In exports un- 
Bermuda ..... 1 bo Egypt - 1,867 der this classification where the machine is driven by an electric 
Jamaica .. 134 Liberia ......... 1 15 motor, the value of the motor is included with the *machine. 
Other British W. occa. caeneee By the Division of Statistics, Department of Commerce: 
Indies ... : 1 300 Total 2,3 $582,825 Typewriters. Parts of. 
Shipments to Non-Contiguous Territories. Countries. Number Number. 
Alaska ... 3 $ 505 Porto Rico 19 $2,758 NN. 6, ig as hon aOR 1,686 $ 105,838 73 $ 362 
Hawaii 730 15,909 RR ior cia cin ks 2 ait Se 572 27,068 173 509 
cadena Czechoslovakia inele kh 901 54,902 128 78 
Denmark Sane <eueeel 294 12,316 118 489 
December Sinuete of en Esthonia ; : PCE: = 23 One. <wous.. ~aeneun 
United States exports of typewriters (including bookkeeping Aenea ; See 2 ee ° 4 usin 2.813 16 ons 
machines) by countries during December, 1923. In exports un- | Ae «mel 7 Ee Ree RPA a “469 41.633 9 22/937 
der this classification where the machine is driven by an electric G ence esa Hinctbineadte bs 52 9'329 . ’ 
motor, the value of the motor is included with the machine. Hun eee : la hath li lah sti 38 1942 nae paigih- i sated 
By the Division of Statistics, Department of Commerce: og _eamaencnie a or eigialaht ys : Sie 1.514 89,153 "748 - “895 
_ Typewriters. __— Parts of. FOS Pe ibaa 107 4,214 90 38 
Countries Number Number, Malta, Gozo and C ypr ‘us Is.... 6 Gee “Sede coves 
Austria ..... ea ae we 6 CAM §..cac wakes Netherlands ............see0:; 348 14,751 306 859 
Azores and Madeira Islands.. 2 ere = PEPE Ee Pied Si 109 7,104 75 292 
EEE EE err 415 17,529 91 $ 242 Poland and Danzig .. F 126 Tae <anee rie T 
Bulgaria .........sseeeeeeeees 15 472 a, Ogee i. ee es aa 98 5,283 27 25 
Czechoslovakia ............s. 447 27,221 91 151 RuMANIA ....ccccesssccscccess 37 See * ssoen ocnves 
EE ooo, cc nakacnnaten ear 98 7,066 144 274 Russia in Europe . -_ 3 405 42 19 
Esthonia 34 SWE ° “Gicss “Seeete 250 cussieea a 848 51,262 259 485 
Finland 134 7,170 ag Sweden ......... ‘e oe 425 25,025 455 668 
as aks wn ee ORS 3,232 211,461 1,787 2.845 Bwitseriand ....ccccocere ee 475 22,209 95 1,066 
Germany 571 39,543 591 795 England ikmeen oun 5,295 289,349 6,448 8,931 
Greece .. 10 et = Aaa OS eee ry 65 3,044 ‘ nanan 
Hungary 194 8,784 : ee Yugoslavia and Albania . 145 SS a ‘a0nie 
heen Aa name, fy eS 8 I, 0 1.249 75,009 654 1,126 Canada <a Sv ae eos VENeesoen 710 41,912 32,014 22,975 
Ee eer or ere 48 oy aa ... Costa Rica oxeacs ee 13 1 rrr eas 
Malta, Gozo and C 3 pr ‘us Is. 5 eee oe Guatemala PE SEL . a 158 9,407 14 15 
NR 346 24,494 112 188 Honduras ees i ay? 23 he Pe eS ogee 
Norway . mt) 4,090 OE. AR INSORTEMUR. 6.0 cccccscce 6 38 
Poland and Danzig ........... 130 8.664 52 100 EE. Gwin tc anan oe 25 1,211 14 45 
De a c/o? Doles Gunter aoe 56 ae sesch seeede rR er 1 re eeeses 
Rumania Re ar ae 72 Ce ok. see Me ER RTI: 271 14,478 468 628 
Russia in Europes 1 es nn Newfoundland and Labrador 4 ae 2enne > “eae 
Spain ..... 5 46 2.402 106 120 ewe once, i errr reiere 7  , oe 
Sweden ..... 262 21991 13 35 Be Seer ee 33 1,890 2 11 
Switzerland SP aS Ta 626 32 675 1.506 4,432 Trinidad and Tobago ........ 11 Ok | seses oo 
Turkey in Europe 15 539 wets Other British West Indies 9 GOO vcard es 
England 5.616 292,698 4,076 6,864 CE chines coakioerel twee cdeken 255 14,974 847 420 
Scotland 1 50 - Dominican Republic . Bicd 12 i kaon ene 
Canada— Dutch West Indies 6 ere me 
Maritime Provinces ....... 37 1,491 ToT French West Indies 2 See sesec Sea 
Quebec and Ontario ........ 24 34,301 32,659 15,503 Haiti ............. Pee kee 9 Se “asned  seener 
Prairie Provinces .......... 69 1,989 198 239 Virgin Islands of U. § 2 rrr eer 
British Columbia and Yukon 126 7,041 138 53 Argentina ... ‘ 666 33,151 1,045 784 
British Honduras Said 2 100 30 36 3olivia nad 20 1,341 20 25 
Costa Rica 10 450 15 6 Brazil - 449 30,342 238 99 
(Juatemala . 68 2.874 Chile 220 673 28 93 
Honduras 10 895 Colombia ... pak - 415 22,682 105 164 
Nic I at Oe ae es eed ceed oe 11 940 Ecuador Seb 34 1,350 evece @veces 
rR yee 29 1,368 Peru ; aia : 88 eee ocesees 
Salvador pada 45 2,138 ae Uruguay are yabeae Se : 81 5,038 164 313 
Mexico Hee 284 16,592 2 293 Venezuela ‘ 68 3,148 59 86 
Newfoundland and Labrador. 9 a roe Armenia and Kurdistan 118 8,548 249 240 
SO Se a ene ae 7 476 British India pale ; 598 27,425 221 633 
NR se eee, 1 45 Ceylon ate re - 21 yt . eer ae 
Jamaica Sieg Bir on ) 1.783 Straits Settlements ; 46 Lee. 20454) ane 
Trinidad and Tobago ........ f 359 CAME: 6 pcepeeeaen eels ‘ 303 15,775 273 455 
Other British West Indies 5 217 Java and Madura .. 52 1,735 50 120 
Cuba er shh aes 272 13,873 Other Dutch Fast Indies 5 | iarreas 
Dominican Republic 23 822 French Indo-China ...... : 19 i bet ee 
Haiti sa 6 340 Hongkong ........ 3 2,284 10 40 
Argentina 497 42.784 J ipan <2e® ee 439 24,541 323 434 
Bolivia 10 360 Kwangtung, 1. ter....... sae 6 OOO. iwaad “ 
Brazil 629 39,474 260 104 Persia . ; ; ; nn 2 BTL oseee dhe 
‘ “hile 244 11,906 Pp hilippine Islands 126 8,535 104 200 
olombia 74 21,825 232 65 gece MT 16 hae ae 
E uador 5 297 Australia . 966 57,940 926 6,779 
British Guiana 1 70 New Zealand Si tie 176 10,696 51 123 
Paraguay ..... 1 88 British West Africa ‘ ‘a 3 Se carly Pee 
Peru ad 16 5.882 ; British South Africa 200 14,481 5 386 
Uruguay 81 5,177 112 302 British East Africa : 24 * fees. 
Venezuela 66 3 698 14 24 Canary Islands ... 36 (oy, Beer ee 
Rritish India 775 43,915 605 1,552 Egypt vee 248 15,659 52 235 
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Parts of 


Typewriters 
Number 


Countries. Number 


Algeria and Tunis 214 12,500 
Liberia 13 638 14 26 
BEOTOCCO 2.2.00: ; 370 22,192 
Portuguese East Africa 2 i2 
Other Portuguese Africa 25 2.075 

Total 25,602 $1,355,842 51,761 $89,455 


Shipments of Typewriters to Non-contiguous Territories. 
Alaska 9 $640 Hawaii—95 $6,019 Porto Rico—42 $2,579 


January Exports of Cash Registers and Parts. 


United States exports of cash registers and parts, during 
January, 1924 In exports under this classification where the 
machine is driven by an electric motor, the value of the motor 
is included with the machine By the Division of Statistics, 


Department of Commerce 
Parts of 
Number 


Cash Registers 


Countries Number 

















Belgium 12 §$ 1,390 xo 6 161 
Czechoslovakia 7 1,260 : 
TE. ceesstevoces 31 11,592 211 260 
France o4 21,710 910 1,049 
Germany 433 my 
Hungary 2 
Italy . : ; 
Netherlands ' 9 150 25 
Norway . l ; 
Spain ‘ 79 1 Sv 
Sweden ‘ , 15 295 v2; 
Switzerland ‘ 17 100 
England . : 654 774 1.082 
Canada , 6 15,294 11,1585 
British Honduras l 
Guatemala 3 
Honduras 2 
Salvador . H 
Mexico ... 23 
Newfoundland and Labra.or 2 14 
Bermuda 2 558 
Jamaica ; l 300 
Other British West Indies t 686 
Cuba : ob HHS 354 
Dominican Republic 14 161 S3 
Haiti 11 
Argentina 23 7] 623 
Brazil ‘ N25 250 
Chile e« 21 6,25 
Colombia iF 1,7 152 is 
ere 16 0.4 1 150 
Uruguay 19 ’ 27 13 
Venezuela 6 1,252 
Straits Settlements 7 1,220 
Java and Madura 7H 215 
Japan ... 02 5 3 ; 
Philippine Islands 13 4 45 
Australia 26s 12 58 
New Zealand 17 325 349 
British South Africa 12 30 63 
Canary Islands ) 
Egypt tf 

Total 1,763 $ 337.917 22.057 $17.785 


January Exports of Carbon Paper and Ribbons. 


United States exports of carbon paper and typewriter ribbons 
by countries during January, 1924 By the Division of Statis- 
tics, Department of Commerc: 

Typewriter 


Carbon Paper Ribbons 


Countries Pounds Pounds 
Typewriter 

Belgium 194 § 427 

Denmark 287 214 14,400 $ 1,484 
Eesthonia 51 12 

France 1,045 S78 

Italy : » O86 1,473 

Latvia ... 19 39 

Netherlands 709 1,055 

Norway 245 166 

Poland and Danzig 4s 14 

Rumania s4 76 

Spain ... 218 260 

Sweden 108 bd 

Switzerland 20 167 

Turkey in Europe 217 140 ; 
England 8.089 7,689 102,12S 14,231 
Scotland s19 391 

Ireland 4 390 132 
Canada 12,054 6.646 i74 156 
British Honduras 8 “ 

Costa Rica 286 166 

Guatemala 60 10 728 116 
Honduras 93 139 

Nicaragua 26 25 S64 108 
Panama 60 1,611 5 761 1,15¢ 
Salvador SS s4 432 171 
Mexico 1,406 1,694 6.774 1,872 
Jamaica re) 52 
Cuba i‘ 2.473 2,045 17.524 129 
Dominican Republic 56 65 

Dutch West Indies 26 17 1,228 132 
Haiti .... 10 1 1.848 196 
Virgin Islands of | s 576 66 
Argentina 910 rO4 25.776 5.422 
Brazil ... 390 224 

Chile . 043 579 $320 738 
Colombia 256 365 288 53 
Ecuador 182 6 , eee eS 
a, eS 87 Hn 4.320 532 
Venezuela 155 187 
Armenia and Kurdistan 4,320 540 


Carbon Paper Ki 
Countries Pounds Pounds 
British India 799 633 7,455 
(China 1,027 766 0,241 
Java and Madura 103 178 if 
French Indo-China 99 87 fot 
tans 11,920 5,475 10,728 
Kwangtung 110 143 12,096 
AuSiralia », LOS 1.674 1,82 
British Oceania 2 7 
New Zealand 10 i) 
British South Africa 1,043 842 21 
British Kast Africa 190 278 
Keypt 16s io 
Algeria an Tunis 143 121 
Other Portuguese Africa S50 1,000 
Total Vor & 12.75 he 


January Writing Paper Exports. 





United States exports of writing papers, papeteries 
velopes during January, 1924 By the Division of St 
Department of Commerce 

Papeteries 
Writing paper (writing paper 
except papeteries in boxes) bul 

Countries Lbs Lbs Lbs 
Belgium S20 $ $50 
Denmark 74 $ a 
Franc: 6.302 1.331 
Germany 250 
Netherlands 17S 250) 
Spain 306 83 
Sweden 11,237 2.707 
Switzerland ver Zou 
England 25 ‘ 2,708 M15 
Canada 20,511 SS7 1,504 7,518 4 § 
British Honduras 116 i4 213 44 2 
Costa Rica 1,055 171 1,340 261 
Guatemala 3,786 846 1,797 00 
Honduras 2,075 603 71 178 i 
Nicaragua 3,219 oD6 1,302 278 yA 
Panama », 204 1,028 1,079 S4 2,269 
Salvador 10,182 1,506 $57 66 
Mexico 26,826 4,522 14,553 ,, 267 ) 
Nfdland & Lab 239 tt 4.124 726 
Bermuda 3,229 1,496 1,271 907 
Jamaica 4,955 778 », 071 TSO 
Trinidad & Tot 915 189 
Oth. Brit. W. Ind 1,845 272 190 1 
Cuba 44,021 12,710 9,745 7,925 H, S3t a) 
Dom. Republic 5,690 1,223 1,839 1S 0 
Dutch W. Indies 541 re 14 ) 11s 
Haiti 241 ri) 05 SS 28 
Virgin Is. of U.S 183 123 250 71 
Argentin: 3,922 1,79 Se 104 
Brazil 5,698 2,270 355 142 
Chile 1,062 204 
Colombia 1,365 626 8.853 1,637 
Ecuador 5,499 2,632 
British Guiana 157 21 
Dutch Guiana 130 0) 
Peru 6.369 1,314 1.090 258 Ty 
Uruguay 5,265 906 
Venezuela 7,815 1.640 143 127 
Armenia & Kurd 220 
Straits Settle 1,180 170 
China 4,594 64 $8 1.0 
Java and Madura 190 
French Indo-Ch 140 
Hongkong 6 
Japan 2 OSS 46 115 ~ 
Philippine Islands.52! 44,934 10,423 2.345 2 95 
Australia 1,599 7.945 1.800 2.30 
British Oceani: 16 
French Oceania 145 »2 2 
New Zealan:s 1,770 4S4 iia 250 
Belgian Kongo 104 2 
British 3s. Africa 3.553 500 5.140 “04 

Total SO3,788 $104,124 155,961 $38,089 20.740 §& 


Shipments of Envelopes and Paper to Non-contiguous 
Territories. 


Alaska 14,922 $4,765 Hawaii—67.909 €15 


January Exports of Miscellaneous Paper. 


paper, by 
Statistics 


United States exports of miscellaneous 
during January 1924 By the Division of 
ment of Commerce 


Paper towels 


Crepe paper andr apk ns Blhott L 
Pounds Pounds Pounds 
Azores and Ma 
deira Islands 100 $ 12 
Denmark 1,286 f04 
Netherlands 274 147 
Norway su 29 
Spain 349 60 
Swede t66 10+ 
England 85.993 19,272 9,719 $ 2.424 
Scotland an 
Canada 77.009 15.264 6.732 1.889 r 
British Honduras 238 ISS 126 1D 
Costa tica 1: a0 
(7uatemala 120 17 
Honduras 4 4 $5 8 
Nicaragu: 16 15 
Panama 118 9 24,249 4.127 
Salvador 200 15 
Me xK1ce 6.09] 1.05 25 172 9 
Nfdland & Lab 115 ' 25 
Bermu la R2 $1 435 




















Paper towels 


Crepe paper and napkins. Blotting paper, 


Pounds Pounds Pounds 

Jamaica 230 178 

ba 12,149 3,691 5,900 4.447 14,039 1,905 
loon Republi 605 142 783 127 
Dutch W Inelic - 720 64 . 
Argentina 2,487 718 it 83,434 9,217 
Brazil 805 1,806 1,909 693 60 19 
Chil 100 30 393 92 7.900 874 
Colombia 1,831 320 749 120 2,183 391 
Meuador ; ; 860 120 
Uruguay S34 239 60 10 1,000 108 
Venezuela 961 358 540 74 657 76 
British India 1,110 464 75 52 
China 11,564 1,480 4.813 695 
Java and Madura j , 52 10 2,400 290 
Japan 62 15 180 22 79,272 8,407 
Philippine Islands 16,160 2,481 113 3 
Australia 30,011 9,567 692 293 1.708 256 
New Zealand 6,964 2,511 1,587 412 
British S Africa 830 242 


Total 262.302 $ 61,774 141,193 $16,232 (257,092 $30,644 


January Exports of Metal Office Furniture. 
United States exports of metal furniture by countries during 
1924 Statistics, Department of 


(commerce: 


January, By the Division of 


Other 
Office Other 
Furni Metal 


Filing Cases Safes ture and Fur 
Countries No No Fixtures. niture 
Austria oe $ 11 
Selgium 6,600 $ 32 
Czechoslovakia ' 11 
Denmark 104 $3,390 
Finland S4 2,761 
France 6u 4,135 $ $250 1,825 505 
Germany ‘ 154 
Greece 2 75 2.252 
Italy p 21 1,469 
Lithuania if 300 
Netherlands 12 605 0) 11 
Norway 15 19¢ ‘ 
Portugal re 116 
Rumania ot 
Spain 56 1,518 2,284 2,529 
Sweden 53 1,711 50 44 
England 725 23,181 3 148 4,105 479 
Scotland 2 rf 22 
Canada 231 5,253 15 3,959 >. 266 17,168 
British Monduras &3 
Costa Rica i 797 
Guatemala 24 161 13 S54 180) 403 
Honduras 1 10) 3 347 5,549 1,407 
Nicaragua 51 3,417 
Panama 27 1,031 3 203 50 1,851 
Salvador 3 D0 124 
Mexico 261 12,355 1 1,593 7¢ 10,313 
Newf'land & Lab ; 11 512 25 
Bermuda 1 41 1 625 0 2.681 
Jamaica es aes 11 597 : 1,415 
Other Br. West Ind t 192 ‘ 
CUM xaisx 229 7,023 24 » 959 139 45,997 
Dominican Republi %.297 
Dutch West Indies 72 
Haiti . 7 352 1 50 ASD 
Virgin Isl. of U.S ; on , 89 
Argentina SO 2.950 200 16,227 
Bolivia 30 951 ; 102 
Brazil 1 504 10 - 
Chile 43 2,555 ORT 
Colombia S4 2.470 74 6,239 269 
Ecuador ‘ SO f 830 
Peru 21 1,289 267 359 3,687 
ruguay 1 12 P 42% 
Venezuelk 31 1,142 t of2 124 1,431 
sritish India 3 64 81 271 
Ceylon 56 1,247 44 
Straits Settlements : 9 
(China 31 3.319 41) 2,149 1.414 4,649 
(“hosen 20 3.720 46 
Java and Madura 4S 3.174 1 3.010 10) 89 
French Indo-China 1,168 
Hejaz, Arabia te 47 
Hongkong 7 SHE . 2,047 12 
Japan 141 10,081 sf 63,67 t 7 3.537 
Kwanetune 25 
Philippine slands 4 729 +] 2.82 S889 
Sian 7 $35 ; ,78 
Australia 176 5.2708 8,459 1.979 
French Oceania R7 SN 
few Zealand 0 R24 GRR 786 
Belgian Kongo 1 21 17 28 
British West Atrica 164 
British Sout Africa 102 1,46 1.84 4747 
British East Afr i 199 
Canary Islands 1 on 
Liberia 1 117 
Portuguese E Africa SO 
Port Africa Other v1 07 >) 
Total 9 859 $105,949 77 $97.°7 $47.056 $151.370 
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Opportunities for Foreign Trade. 


These 
fashion, 


trade opportunities are presented now in skeleton 
as furnished by the Department of Commerce. 


While 


not so detailed as in the form previously used, the information 
is sufficiently explicit to give a good conception of the char- 


acter of the prospects. 
These items are given 
miscuous publication 


identifying numbers, 
of the names connected with Foreign 


to avoid pro- 


Trade Opportunities developed by the Department of Com- 


merce. 
their recipients. 
DISTRICT OFFICES. 


Boston: 1801 Customhouse. 

Chicago: 76 West Monroe 
street 

Manila, P. IL: George L. La- 
gan, Mer. 

New Orleans: 214 
house. 

New York: 734 Customhouse. 

San Francisco: 307 Custom- 
house. 


CO6PERATIVE OFFICES— 


Akron, O.: 
merce. 
Baltimore, Md.: Export and 
Import Board of Trade 
Chattanooga, Tenn.: Foreign 
Trade Secretary, Southern 

Railway System. 
Cincinnati, Ohio: Chamber of 
Commerce. 


Custom- 


Chamber of Com- 


Cleveland, Ohio: Chamber of 
Commerce 

Columbus, Ohio: Chamber of 
Commerce. 

Dallas, Tex.: Chamber of 
Commerce. 


The names and addresses must not be published by 


CO6PERATIVE OFFICES— 
Continued. 

Dayton. Ohio: Dayton Cham- 
ber of Commerce. 


El Paso, Tex.: Chamber of 
Commerce. 
Indianapolis, Ind.: Chamber 


of Commerce. 

Los Angeles, Calif.: Chamber 
of Commerce. 

Newark, N. J.: Chamber of 
Commerce. 

Norfolk, Va., Hampton Roads 
Maritime Exchange. 

Cham- 


Philadelphia, Penna.: 
ber of Commerce. 

Pittsburgh, Penna.: Chamber 

of Commerce. 


Portland, Ore.: Chamber of 
Commerce. 
Richmond, Va.: Chamber of 
Commerce. 


Rochester, N. Y.: Chamber of 
Commerce. 

Seattle: 515 Lowman Bullding. 

St. Louis: 1209-1210 Liberty 
Central Trust Co. Building. 

Syracuse, N. Y., Chamber of 
Commerce. 


In some cases an inquiry of identical number will be found 


listed under several 


classifications. 


This indicates that the 


same inquirer is interested in the various lines mentioned. 


Clocks, office, Panama 
purchase contemplated 
Desks, school, 
No. 9456 
Devices, burglar—proof 
agency contemplated 


City, 


Panama Republic.—No. 9628; 


$10,000 worth, Panama City, Panama Republic. 
purchase contemplated. 


patented, Vienna, Austria.—No. 9602; 


Machinery for manufacturing paper clips, safety pins, needles, 


etc., electrically oy-erated, 
chase contemplated 
Machines 
siled 
Machines 
desired. 
Machines, typewriter, 
agency desired 
Oil, typewriter and floor, 
No. 9628: 
Paper, writing 
Panama, Panama Republic. 
Paper 
cardboard-box 
and agency 
Pencils, pens, crayons 
te public of Panama.—No 
Ribbons, 
public of 


making, 
contemplated. 


and 


Panama No 


Scales for retail stores, Riga, 
sled 

Safes, iron and steel, 
agency desired 


Budapest, 
cash register, Riga, 


typewriter, silent, Genoa, 


Lausanne, 


Panama City, 
purchase contemplated. 
drawing and ruled sheets, and wrapping paper, 
No. 9516; purchase contempiated. 
writing, printing and wrapping, and fancy papers for 
London, 


penholders, 
9628; purchase contemplated. 
typewriter and adding machine, Panama City, Re- 
9628; purchase contemplated. 


Santiago, 


Hungary.—No. 9612; pur- 
Latvia.—No. 9336; agency de- 
Italy.—_No. 9338; agency 
Switzerland.—No. 9390; 


Panama Republic.— 


England.—No. 9320; purchase 


ete., Panama City, 


Latvia.—No. 9336; agency de- 


Cuba.—No. 9389; exclusive 


Safes or strong boxes, with key or combination lock, for cash 


and jewelry, Caracas, 


Slats, cedar pencil 
Stationery, Stockholm, 
plated 


Stationery. all kinds 
clusive agency desired 
Stationery, for schools, 
Nw. 4516; purchase 
Supplies, office London, 
agency contemplated 
Supplies, office, Par 
purchase contemplated 
Supplies, office, Stockholm 
templated 
Supplies, office 
contemplated 
Supplies, office. pape 
toilet paper, Panama City, 
chase contemplated 
Supplies 


ama 


r.ovelties, 


school, Panama 


purchase contemplated 


Venezuela.—No. 


City, 


City, 


9396; agency desired. 


Paris, France.—No. 9294; agency desired. 
Sweden.—No. 


9616; agency contem- 


Amsterdam, Netherlands.—No. 9409; ex- 


Panama City, Republic of Panama.— 
contemplated. 
England.—No. 


9370; purchase or 


Republic.—No. 9628; 


Panama 


Sweden.—No. 9616; purchase con- 
Vienna, Austria.—No. 9602; agency 


for, sanitary drinking cups, towels and 
Panama 


tepublic.—No. 9628; pur- 


Panama Republic.—No. 9516; 























Fe 
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The detailed inquiries which follow have been received 
direct from readers of Office Appliances. They are tangible 
business opportunities which are well worth following. 


Overseas. 


Dresden, Germany.—Rudolf Petzold, 18 Krenkel street, is man- 
aging director of an export and import company dealing with the 
Balkan states. He wishes to represent a good machine made in 
the United States, as continental manager. Mr. Petzold was 
engaged in the offiee appliance business before entering the 
present position. References will be furnished on request. 


Domestic. 


Bluefield, W. Va.—Cole & Nelson Company, 311 First National 
Bank building. desires to establish a connection through which 
it can secure a rubber stamp service. The company is prepared 
also to handle a full line of stationery and office equipment 
merchandise. 

Collingwood, N. J.—Harry W. Densham wishes to get in touch 
with manufacturers who wish their products promoted in New 
Jersey, Pennsylvania, Delaware and Maryland, preferring a 
straight commission proposition. Manufacturers with open ter- 
ritory in the states indicated are requested to communicate 
with Mr. Densham. He was for the past five years manager 
of the business equipment and commercial stationery depart-— 
ments of a well-known department store in Philadelphia. The 
experience thus gained is at the disposal of manufacturers. 

Chicago, Il!l.—A. J. Goldberg, 105 North Clark street, is in a 

sition to add one or two lines on a commission basis. Mr. 

ldberg is Chicago representative for a well-known ink manu-— 
facturer. He covers Chicago and vicinity, taking in some near- 
by towns and cities. 

Eastern and Central.—A well-known manufacturers’ agent, 
planning a trip, desires to take on an additional line or two, 
on a commission basis. He will cover the leading cities of the 
country from Boston to Omaha, and from St. Paul as far south 
as St. Louis. Address inquiries to Mess-2, care Office Appli- 
ances, 417 South Dearborn street, Chicago, IIl. 

East Las Vegas, New Mexico.—-C. W. Clowes has established 
a typewriter and typewriter supply business here. He is in 
the market for lines that will fit in with this business. 

Holyoke, Mass.—The Office Equipment Company, Inc., Horace 
J. Honey, president, wishes to get in touch with manufacturers 
of steel wall cabinets with adjustable shelves. 

Los Angeles, Calif.—Chas. E. Harmon, 6137 Yucca street, is 
in a position to take on a few additional lines, especially waste 
baskets and rulers. He has been covering the Western terri- 
tory many years, devoting his entire time to the stationery and 
school supply industries. Mr. Harmon has a wide acquaintance 
among retail and wholesale buyers. 

North Tonawanda, N. Y.—The Bodoni Press, Louis T. Van 
Voorhees, president, Vandervoort and Thompson streets, wishes 
to get in touch with manufacturers of linoleum covers for 
desks. 

Philadelphia, Penna.—T. G. Newberry, 813 North Sixty-third 
street, would like to add a few office machine or office appli- 
ance lines. He is a manufacturers’ agent, covering the territory 
adjacent to Philadelphia, New York City and intervening cities. 
He is well known in the territory he represents. References 
can be furnished. 

Philadelphia, Penna.—Clarence Koons, Bourse building, is in 
a position to handle an additional office appliance line on a 
commission basis. He has a wide and favorable acquaintance 
in Philadelphia, and a twelve—-year successful record in the sale 
of high-grade office appliances. References can be furnished 
regarding his integrity, personal habits and selling ability. 

St. Paul, Minn.—The Pioneer Ribbon & Carbon Company, P. 
W. Jackson, manager, is in the market for a lever paper cutter, 
18-inch. 





Excuse Us, Please! 


A dividend declaration regarding the Burroughs Ad- 
ding Machine Company printed in this department of the 
March issue stated that an “Extra dividend of 87% cents 

er share’’ was payable July 1 to stock of record June 15. 

he Burroughs Adding Machine Company informs us that 
no such extra dividend was declared. The regular quar- 
terly dividend due March 31 was authorized, as stated 
in the March item. The information concerning the ex 
tra dividend was received from a source which was con- 
sidered reliable, and which has been accurate in the past. 

Office Appliances regrets that the error occurred, and 
hopes that it has had no untoward effect. 











March in Corporate Finance. 


Corporate reports, dividend declarations and like fiduciary 


news covering industries in this field. 


The stock market was flighty in March, due to the inter— 


minable agitation in Congress and the financial situation abroad. 


American Bank Note Company, Preferred.—Quarterly divi 
one. seventy-five cents, payable April 1 to stock of record 
Mar. 15. 

The American Multigraph Company, Preferred.—Quarterly 
dividend, 1% per cent, payable April 1 to stock of record 
March 15. 

American Sales Book Company, Common.—Quarterly divi- 
dend, $1.00, payable April 1 to stock of record March 15 

American Sales Book Company, Preferred.—Quarterly divi 
dend, 1% per cent, payable May 1 to stock of record March 15 

Art Metal Construction Company.—For the year ended De 
cember 31, 1923, net income was $483,167, equal to $1.51 a share 
on 3,205,700 par $10.00 capital stock outstanding, after deducting 
taxes, etc., against $632,318, or $1.97 a share, in 1922. Current 
assets were $3,820,623, and current liabilities, $580,980, leaving 
a net working capital of $3,329,643, against $3,039,676 Decembe 
31. 1922. 

Congoleum Company.—Quarterly dividend, seventy-five cents 
payable Aprii 30 to stock of reeord April 15. 

Congoleum Company.—For the year ended December 31 last 
net after all charges, was $4,636,000, equal, after preferred div 
idends, to $4.69 a share on the common stock, as compared 
with $2,731,276, or $26.00 a share earned on the old common 
in 1922. 

Corona Typewriter Company, Inc., Common.—Quarterly div 
idend, fifty cents, payable April 1 to stock of record March 1: 

Corona Typewriter Company, Inc., First Preferred.—Quarter]) 
dividend, two per cent, payable April 1 to stock of record 
March 15. 

Corona Typewriter Company, Inc., Second Preferred.—Qua: 
terly dividend, 1% per cent, payable April 1 to stock of record 
March 15. 

The Globe-Wernicke Company.—Quarterly dividend, 
cent, payable March 10 to stock of record February 29. 
The Goodyear Tire & Rubber Company, Preferred.— Quarter! 

dividend, $2.00, payable April 1 to stock of record March 15 

Hammermill Paper Company.—Quarterly dividend, 1% pe: 
cent, payable April 1 to stock of record March 20. 

Horder’s, Inc.—A report from a stockholder indicates that th: 
semi-annual dividend at the rate of eight per cent was pai 
last month on the preferred. An annual dividend of $2.00 was 
paid on the common stock. 

International Business Machjnes Corporation.—Quarterly div- 
idend, $2.00, payable April 10 to stock of record March 27. 

Kellogg Switchboard & Supply Company.—The annual report 
for the year ending December 31, 1923, shows net income for 
the year of $733,656. This equals $2.90 a share on 253,000 shares 
outstanding—par value, $25.00. No income account was pub 
lished, but the balance sheet shows an increase in surplus and 
reserves of $227,656, and this, with the dividend requirements of 
$200 a share, or $506,000, indicates a net of $733,656. The bal 
ance sheet shows a write-up in plant and property account of 
$485,654 and an increase in patents and good will account of 
$72,256. Government securities owned decreased $966,226 

W. A. Sheaffer Pen Company.—Annual statement as of Feb 
ruary 29, 1924: Resources—Cash on hand and in banks, $74,- 
598.50; Accounts and bills receivable, $662,668.47; Complete mer- 
chandise and material per inventory, $533,552.86; Real Estat 
and buildings, $170,884.06; Patents, leases and good will, les 
depreciation, $158,245.03; Tools, machinery and equipment 
$235,129.94; Furniture and fixtures, $32,754.95; Stationery, offic: 
and factory supplies per inventory, $49,621.58; Life insurance 
surrender value of policy, $5,300.00; Salesmen advances, mer 
chandise and samples, $43,174.53; Auto accounts, $50.00; Total 
$1 965,970.92. 

Liabilities—Accounts payable, $10,396.74; Bills payable, $120,- 
009.00; Reserve for depreciation, $230,663.96; Postal insurancs 
$517.13; Cancellation fund, $758.35; Salesmen salaries and com 
mission, $5,341.28; Capital stock, common, $994,100.00; Capita 
stock, preferred, $389,510.00; Surplus and undivided profits 
$214,712.48; Total, $1,965,979.92. 

Gross sales—1913, $100,926.82; 1914, $209,280.14; 1915, $222 
950.24; 1916, $259,474.70; 1917, $380,470.83; 1918, $761,137.17: 1919: 
$1. 283,474.55; 1920, $2,056,802.24; 1921, $1,873,460.86; 1922, $2,003 
861.66; 1923, $2,501,286.86. 

The reserve for depreciation comes off the items of real 
estate, buildings, patents, tools and materials principally At 
the rate these items are being discounted they will be charged 
off the books entirely in the near future. Assets in excess of 
$300,000 in equipment do not appear on the books. The patents 
are charged off at the rate of one-seventeenth per year, so by 
the time the patents expire they will have been amortized. The 
best patents have been validated in the highest courts at much 
greater expense than they are carried on the books Over 
$50,000 was charged off to profit and loss this year, including a! 
items in any way doubtful. Thus “accounts and bills receiv 
able"’ items are all considered good. 

Underwood Computing Machine Company, Preferred.—Quar 
terly dividend, $1.75, payable April 1 to stock of record 
March 25. 

Underwood Typewriter Company, Common.—Quarterly div 
dend, seventy-five cents, payable April 1 to stock of record 
March 1. 

Underwood Typewriter Company, Preferred.—Quarterly divi- 
dend, 1% per cent, payable April 1 to stock of record March 1 

The United Alloy Steel Company, Common.—Quarterly divi- 
dend, fifty cents, payable April 10 to stock of record March 29 

The United Alloy Steel Company, Preferred.—Quarterly divi- 
dend, 1% per cent, payable April 10 to stock of record March 29 

The Van Dorn Iron Works Company, Preferred.—Quarter| 
dividend, 1% per cent, payable April 1 to stock of record 
March wz 





11% per 
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| MINTINGS—A PAGE DEDICATED TO PROGRESS 

| 

| 

| 

| Principle is defined in the dictionary as the fundamental truth of all 

| things. True progress consists in getting these truths into consciousness, 

whereby thoughts, words and acts are directed in accord with principle 

| 

| 

. { At the center of his being, man is in touch with He looked down and saw something sparkle. He got 

| universal wisdom. We all know men who have been down and picked it up. It appeared to be more than 

i led by some inner prompting, to follow a certain line a piece of glass. He took it to an expert and found 

| of action. The inspiration for works of art, for that it was a diamond. Underneath this farm was 

| poems and musical compositions, and for great dis- an acre of diamonds, one of the greatest diamond 

| coveries, comes from the inner voice. The ones who mines that has ever been discovered. 

receive such inspirations are in a reseprve mood, { “Whether that be a true story or not, it is a won- 

and therefore, are enabled to hear the voice derful illustration of what you and I are doing. You 

‘ In learning to apply Truth principles in business, and I each own a great field of diamonds, of jewels 

3 


much of the practice consists in recognition. Each 
time we consciously express our recognition of the 
fact that all wisdom is within us, the expression in 


creases our ability to hear the inner voice. 


{ The this 
vhich always lead us for our good, will be heard 


promptings which we get in way and 


more frequently and will help us to solve all of our 
The 


problems in accordance with eternal principles. 


Christian Business man. 


{ “Every man takes care that his neighbor shall not 


heat him. But a day comes when he begins to care 
that he does not cheat his neighbor; then all goes 
well. He 


1f the sun. 


has changed his market cart into a chariot 


Ralph Waldo Emerson. 


“Finally, brethren, whatsoever things are true, what- 


soever things are honest, whatsoever things are 
just, whatsoever things are pure, whatsoever things 
are lovely, whatsoever things are of good report; if 
and if there 


Paul. 


there be any virtue, be any praise, think 


m these things.” 


& 


‘ “We are 
rhis fact is illustrated in the 
diamonds. A 


prone to neglect the opportunity at hand. 


story of the acre of 
that 


There seemed to be no possibility of mak- 


man had a farm was rocky and 


unfertile 


rich and rare, yet we go on carelessly looking some- 
where else for something by which to enrich our- 
We refuse to let the light that is in us shine 
out; we fail to see our acre of diamonds.”—Weekly 
Unity. 


selves. 


Once a man perceives the beauty and enduring 
reality of righteousness, his whole attitude of mind 
rewards himself and others and the things within and 
around him changes. The love of personal existence 
gradually loses its hold on him; the instinct of self- 
preservation begins to die, and the practice of self- 
takes For the sacrifice of 
others, or of the happiness of others, for his own 
substitutes the sacrifice of self and of his 
own happiness for the good of others. And thus, 
rising above self, he rises above the competitive strife 
self, and above the com- 
petitive laws which operate only in the region of 
self and for the regulation of its blind impulses.— 
James Allen in The Epoch and Light of Reason. 


renunciation its place. 


For vd, he 


which is the outcome of 


& 


“I have grown to believe that the one thing worth 
aiming at is simplicity of heart and life; that one’s 
relations with others should be direct and not diplo- 
matic; that power leaves a bitter taste in the mouth; 
that meanness, and hardr.ess, and coldness are the 
that conventionality is the mother 
of dreariness; that pleasure exists not in virtue of 
material conditions, but in the joyful heart; that the 
world is a very interesting and beautiful place; that 


unforgivable sins; 


congenial labor is the secret of happiness; and many 
other things which seem, as I write them down, to be 
dull and trite commonplaces but are for me the 
bright jewels which I have found beside the way.”— 


t.. 


Finally he sold it, but in a 
farm 


ing any profit out of it. 


very short time the came into his possession 


again, because the man who had hought it did not 


want it. ‘I have a white elephant on my hands’ he 


said. He sat on the fence and whittled and thought. Arthur Christopher Benson. 
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Code of Ethics 


The Spirit of Modern Business Reflected 
in this Code Is Bound to Elevate the 
Standards of Salesmanship 


“In every duty and in every responsibility that comes be- 

fore us our chief thought shall be to fill that responsibility 

and discharge that duty so when we have ended each of 

them we shall be no less a gentleman—through no act or 

deed have cause to think less of ourselves and shall have 

lifted the standards of salesmanship a little higher than 
we found them. 


“In view of this we hold that fundamental in a code of 
ethics are the following principles: 


“1. To realize that we are business men, ambitious to 
attain the greatest possible success, but that we are first 
ethical men and wish no success that is not founded on 
the highest principles of justice and morality. 


“2. To improve ourselves, increase our efficiency and en- 
large our service by knowing every detail of our product 
and its application to the needs of our prospective pur- 
chaser as thoroughly as possible. 


“3. To remember that we are obligated to those who have 
favored us with their patronage and to conduct each 
transaction so that we are entitled to enjoy a continu- 
ance of the confidence the purchase implies. 


“4. To grant frankly any point of merit in a competitive 
article—state clearly our own points of superiority but 
never say unfriendly, unkind, or ungenerous things of 
a competitor, his representatives or product. 


“5. To never dignify, abuse, slander or gross misrepresenta- 
tion by either discussion or argument. 


“6. To make each sale more than the exchange of dollars 
for merchandise by giving service beyond the strict 
measure of debt or obligation. 


“7. To remember that we and the organization we represent 
are one family and in each man’s custcdy is the honor of 
the family.” 


This Cod was adopted b Se 
tatives of dealers from various parts 
of the United States members of 
a sales class receiving instruction at 
the factory of The General Fireproof 
ng Company at Youngstow: 0 
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“Ins” and “Outs” of Stationery Business 


HE title of this article might 
give the impression that it 
had something to do with a 
baseball game. Or, if not 





that, then it might deal with the 
“ins” and “outs” of a stationer’s 


daily business life. However, neither 
is the case. It deals with the move- 
ment of the merchandise and the 
costs applied to that movement—the 
movement “in” and the movement 
‘“out’’—the buying and the selling. 


It has been a habit so long among 
dealers to calculate all costs as a 
whole and with relation to the dollar 
of sales that it is really refreshing 
to go into a little research from a 
different angle—to divide the costs 
as distinctly as possible into buying 
and selling activities and to figure 
everything on the dollar of cost. 


Every stationer, large or small, 
employing two persons or two hun- 
dred, does two things every day: He 
buys and he sells. Each of these 
operations entails certain cost each 
entirely separate from the other 
even though the actual operations 
may be performed by the same 
person. 


I-very piece of merchandise as it 
rests on the shelf represents a cer- 
tain value and that value is not its 
cost at the factory plus freight 
alone, but its value is its cost at the 
factory plus all of the costs entailed 
in getting it on the shelf. Let’s ex- 
amine these costs and see what they 
mav be: 


freight and cartage, 2.6 cents on 
each dollar of cost; insurance, 1.0 
ent. Both are easy 


to determine. 
()fficers’ salaries, 3.5 cents. Here 
that one-half of the 
executives is devoted to 


is assumed 
time of the 
buying and buying administration, 
and one-half to selling. Warehouse 
rent (not store rent, but that space 
used for storage of surplus ), 1.2 
ents: general, 1.2 cents; 
accounting department 


salaries, 


(accounts 


The Lack of Consideration to Which 
Results in “Outs” for Some Retail- 
ers.—By Harry G. Horder, Treas- 

urer, Horder’s, Inc., Chicago. 


payable, not accounts recetvable), 
0.6 cent; purchasing, 1.3 cents; 
warehouse labor (stock clerks, 
freight handlers, etc.), 3.0 cents; 
general office expense, 1.7 cents. 
Total, 16.1 cents. 

It will be understood that the 
above figures are with relation to 
dollar of merchandise cost. There- 
fore an article costing $1.00 at the 
factory represents really an invest- 
ment of $1.16 as it rests on the 
shelf. 

Now take the “Outs.” This is 
the selling end of the. business. 
\fter the merchandise is put on the 
shelf it may be disposed of through 
a number of channels, but whatever 
they may be—wholesale, retail or 
contract—all are sales channels. 
While it is true that in some estab- 
lishments the same person may buy 
and sell the merchandise, it 1s 
equally true that that person’s time 
may be so divided as to determine 
the cost incurred in doing each act. 
Let’s take some sales expense fig- 
ures—always with relation to the 
dollar of cost, remember: 
(newspapers, circu- 
cents: bad debts, 0.7 
cent ; catalogues, including distribu- 
tion cost, 4.3 cents ; officers’ salaries, 
one-half as above, 3.5 cents: light, 
0.5 cent; supplies (paper, twine, 
etc.), O.8 cent; telephone and tele- 
graph charges, 0.8 cent ; postage (all 
kinds ), 2.0 cents; general, 1.6 cents; 
salaries (store salesmen, solicitors, 


\dvertising 
lars, etc.), 2.5 


general office, order fillers, packers, 
Total, 36.4 cents. 


etc.), 13.7 cents. 





Therefore, if we line up the two 
sides they look like this: 


Ins. Cts. Outs. Cts. 
Frt. & cartage.. 2.6 Advertising ..... 2.5 
Insurance ...... 1.0 Bad debts ....... 0.7 
Officers’ salaries. 3.5 Catalogues ...... 4.3 
Wholesale rent.. 1.2 Officers’ salaries. 3.5 
General ..... oo Ai GORONEE. 50 scaedee 1.6 
Salaries ........ C8 2A i ccnceacane 0.5 

wom TEGUE co ccisukbadee 6.0 

Petes scvesane 16.1. Geamathes oc civcves 0.8 

Tele. & telegraph 0.8 
POGGABS 2 voce ence 2.0 
GARSIOS 2.0 cckcawe 13.7 

0 ee 


The total of these two is 52.5 
cents, which it will be readily seen, 
is, when added to the dollar of cost, 
a little more than one-half or, as we 
are accustomed to figure, 33% per 
cent gross. It is pretty safe to say 
that the majority of stationers will 
agree that this figure is conservative. 

Now let us take our gross of pens 
which costs a dollar at the factory 
but is worth $1.16 on our shelf. It 
costs 36.4 cents to sell it, so it rep- 
resents $1.52 when sold without 
profit. If we figure to make 5 per 
cent net on gross sales, we must add 
another 8 cents, approximately, 
making a selling price of about 
$1.60. 

Now—and this is the story—sup- 
pose we have a good, regular cus- 
tomer who buys, say from $100 to 
$150 a month, making his purchases 
ten times a month and wanting just 
fair service. And suppose he says 
to us that Bill Jones down the street 
gives him a discount of 20 per cent. 
( You never heard that, of course!) 
And suppose we acquiesce and do 
the same. What happens? 

Well, we give our customer 2 re- 
hate of 32 cents and we get it from 
the “outs.” We couldn’t possibly 
take it from the “ins,” because every 
dollar’s cost is $1.16 on our shelf 
and special selling arrangements 
cannot alter that fact. So we take 
the 32 cents from the “outs.” First 
we give our customer the 8 cents 
profit. That leaves 24 cents still to 
go. So we don’t pay any salaries. 
That leaves 11 cents. Then we 


eliminate the officers’ salaries and 
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catalogues. But even that still leaves 
3 cents. So we cut out advertising 
and light and call it a day! 


Can this be done profitably? Of 
course it cannot. Yet discounts are 
being given every day. Profits are 
being thrown away—yes, more than 
profits, because in the above exam- 
ple, if we only gave 10 per cent dis- 


More on 


About the time the editor of 
Office Appliances was reading the 
above article by Mr. Horder a well- 
known manufacturer of smal! ar- 
ticles sold in_ stationery stores 
dropped into the office and, during 
the course of a conversation offered 
the following figures covering costs 
and retail selling prices. During the 
discussion the editor had occasion 
to express surprise at the apparentiy 
large percentage of advance on ar- 
ticles of small value and the rela- 
tively small advance on articles of 
large value. However, the manu- 
facturer said that his figures had 
covered a long period of time and 
took into account variations of sea- 
son and different years, and that he 
had proved his figures to be accu- 
rate. Here is the table as he gave it: 

Whatever costs 20 cents or less 
should retail at not less than three 
times the cost. 


RE wasn’t a bad sort of a 
chap at that, but somehow 
or other he acquired a habit 
of using his hammer on 
everyone connected with the concern 
he worked for, and he inflicted so 
many mental bruises that almost 
everyone he came in contact with 
felt sore the minute he hove in sight. 

He always explained that his ter- 
ritory was different from all the 
others, that the competition was 
more severe, that prices were lower 
and the business wasn’t to be had 
anyway without superhuman effort. 
He also explained that he had to 
work nights and Sundays, but this 
seemed strange to his Boss, who 
found that he never showed up on 
the regular work days until it was 
too late to get in more than half 
day’s work at the most. The Boss 
was one of those old-fashioned guys 





+ 


count, the net profit would be gone 
and eight cents on top of that. 

Can there possibly be a justifica- 
tion for discounts given from good 
sound merchandising list prices? 
Some of the best people in the trade 
give them, but aren’t they guessing? 
They sure are—guessing at gross 
profits, guessing at net profits, and 
usually, guessing at turn-over. 
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No selling price is justifable 
which is not the sum of merchan- 
dise cost, plus operating cost, plus 
a reasonable net profit. No discount 
is justifiable which cannot be yiven 
and still leave a reasonable net 
profit. 

Discounts must come from the 
“outs.” Will your table of “out” 
percentages permit them? 


Costs and Retail Prices 


Another Suggestion on Costs and 
Retail Selling Prices. 


Whatever costs 22 cents and in- 
cluding 27 cents should retail at not 
less than 234 times the cost. 

Whatver costs 30 cents up to and 
including $1.20 should retail at not 
less than 2'4 times cost. 

Whatever costs $1.35 up to $4.00 
should retail at not less than 214 
times the cost. 


Whatever costs $5.00 up to $7.00 
should retail at not less than 2 times 
the cost. 


Whatever costs $8.60 and includ- 
ing $10.00 should retail at not less 
than 134 times the cost. 

Whatever costs $12.00 and in- 
cluding $20.00 should retail at not 
less than 11% times the cost. 


A Sales Fable 


Which Has Nothing to Do with Costs 
or Selling Prices, But Which 
Tells About a Chap Who Made 
a Great Discovery. 


who thought that if a man got 
around early enough in the morning 
and worked hard enough during 
working hours, he didn’t need to 
work much on Sunday. 

Well, he went on and on, and 
finally one fine day, he informed the 
Boss that unless certain things were 
done for him that he would quit 
and let the firm suffer the tremen- 
dous calamity of having to get along 
without his distinguished services. 
The Boss was soft-hearted as well 
as old-fashioned, and let him get 
away with his bluff, and our dear, 
dumb friend allowed his head to ex- 
pand some more, learned how to 
strut, moaned louder than ever about 


+ > 


Whatever costs $23.00 and in- 
cluding $75.00 should retail at not 
less than 11% times the cost. 

Whatever costs $80.00 and up 
should retail at not less than 1'4 
times the cost. 


It has been customary in the trade 
to add a flat percentage on all arti- 
cles. Our informant insisted that 
this custom is wrong, because it 
gives an undue profit on expensive 
articles and forces the sale of the 
smaller articles at cost or less. 

Office Appliances offers the two 
suggestions presented above in the 
belief that the trade will be inter- 
ested in them and in the hope that 
they will provoke further discussion 
of a subject which 1s admittedly of 
paramount importance. We are in 
debted to both gentlemen for the 
privilege of presenting their inter- 
esting contributions. 


his wrongs and what the firm owed 
him. 

Well, the first bluff went over so 
easy that he mistook the Boss’s 
softness of heart for softness of 
head, so he made up some more de- 
mands and presented them with the 
same argument, “If you can't see 
your way to give me what I want, 
| shall have to sever my connection, 
etc., etc.” 

Well, he woke up outside the door 
with his hat in his hand, and now 
he’s looking for a job and isn’t find- 
ing it as quick as he thought he 
would, and there is an idea gener- 
ating in his mind that perhaps he 
made a mistake and was a little 
hasty, ete., etc. 

Moral: If you get away with one 
bluff, you're lucky, but if you try 
it again, you are just plain fool. 


The Webster Way for January House 
Organ of the F. S. Webster Company 
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The Meanest Man in the World 


ROR over a year,” said the 
“Man Himself” in the Jan- 
uary issue of Sales Man- 


agement, “they called me 





the meanest man in the world. Did 
I deserve that sobriquet? During 


the past year, on the other hand, | 
have made some amazing discov- 
eries about human nature. The 
‘psychology of plain folks’ was a 
hackneyed phrase to me until I 
trudged to the end of this long, ar- 
duous, rocky pilgrim highway. And 
up to this period I had never known 
what it was to be cordially disliked 
and venomously hated. But that 
experience has been mine for a little 
over a year. I confess it has not 
been pleasant. I have been hurt to 
the quick. Moments there were 
when I was ready to give it up. 
‘The Meanest Man in the World!’ 
My nickname around the plant. 
Somebody printed it out, crudely, in 
white chalk, on my office door. I 
never took the trouble to have it 
erased. At the time of which I 
write, a new play was having its 
try-out in Boston and the name of 
that play was the name they gave 
me. I assume that the suggestion 
was a flash of genius, although | 
have never seen Mr. Cohan’s drama. 


Here is the prologue of what 
transpired. 
[ received a wire from the 


founder and owner of one of the 
oldest manufacturing enter- 
prises in Massachusetts. Would I 
consider accepting the sales man- 
agership of the company? An in- 
terview was requested. 

It was a big job and a big onpor- 
tunity. But there were drawhacks 
and hidden elements of danger. 


shoe 


Despite the fact that he was of 
a self-opinionated disposition, it was 
said of the man at the head of the 
business that he was a breaker of 
wills but was always keen, alert and 
competent. Oddly enough, however, 
he was an out-and-out sentimertalist 
and to be hired by this concern was 
never to be fired, save under the 
most exceptional circumstances. 

Despite the difficulties in the job 
“the Man Himself” decided to ac- 
cept the situation offered and signed 
up after weeks of heated contro- 
versy. The system of selling was 
out of date and it was the sales man- 
ager’s task to revolutionize it. There 
was a bewildering variety of mod- 
els, so many that no small dealer 


could possibly carry more than a 
tenth of them, hence catalogues were 
useless and advertising sent people 


And What a Critic Had to Say About 
the Policy of the Sales Manager 
Employed to Rehabilitate a 
Decaying Business. 


Being the Substance of an Article, “A 
New Broom Sweeps Mean,” in Sales 
Management for January, and a 
Reply Thereto By Allan Her- 
rick of Denver in the Feb- 
ruary Number of the 
Same Publication. 


to stores for models which were not 
on the shelves. 

The writer of the article accepted 
the position only on condition that 
he was to have absolute control of 
his own department without inter- 
ference of any kind or character. 
He was also to be the final authority 
in the advertising department if he 
desired to be so. 

This brings.us down to the point 
of the story which seems to be this: 
To what extent should and can a 
new sales manager, comparatively a 
stranger, dominate his department 
and sweep the place clean. Nota 
week had passed before the new 
sales manager was aware of a seri¢s 
of opposition thought waves. He 
relates that there was nothing tangi- 
ble at first, but certain sensitive 
plants were being uncovered whose 
roots were tenaciously covered with 
the earth of tradition. The sales 
manager gave intense thought to 
every move but finally decided to 
junk current practices and old sys- 


.tems because he was sure they were 


wrong. 

A venerable assistant—he had 
been in the department for some- 
thing like twenty-two years, and had 
been the right-arm of the previous 
decades of sales managership—-was 
the first to feel the lash of the new 
“slave-driver.” This act of mine 
was equivalent to poking a stick into 
a hornet’s nest. Oh, but how the 
swarm did begin to fly about and 
buzz and hum and show their little 
stingers ! 

“Uncle” Ben persisted in doing a 
thing the way he had always been 
accustomed to doing it, despite a 
new rule and repeated warnings. I[ 
called him into my office one morn- 
ing and gave him notice. He did 
not wait—he walked out, in high 
dudgeon and right up to the office 
of J. G., whom he knew as well as 
he did his own son, and as inti- 
mately. 

Was He a Slave Driver? 

A telephone call, shortly after- 
wards, pleaded Uncle Ben’s case, 
He owned his own little home on 
Warren avenue, near the plant—he 


had a wife, a grown son and two 
beautiful daughters. He was a fix- 
ture around the place. 

But my edict was final. 

Uncle Ben’s good wife came 
around the next afternoon to see me. 
She explained that poor husband, 
after the first impact and the first 
hot-headed questioning of my act, 
had spent a day in actual tears. He 
was a crushed and broken man. 
Couldn’t I find compassion and a 
way around the situation? Uncle 
Ben was too old to begin life all 
over again! I would be directly re- 
sponsible for crushing him, breaking 
his will. 

| was not a sentimtalist, but I de- 
termined to make at least one ex- 
periment just to discover the true 
temper of the raw material at my 
disposal. I took Uncle Ben back 
with a warning. In three days he 
was up to his old tricks. I caught 
him, red-handed, criticizing me and 
my methods behind my back with a 
cluster of cheap little employees— 
and this time Uncle Ben disappeared 
for good. I simply could not afford 
to allow sentiment to stand in the 
way of doing those things which I 
had set out to do and which had to 
be done, or pay the penalty with my 
own head on the chopping block. In 
other words, the organization is 
always greater and more important 
than any one individual in it. I 
sympathized, on the human side, 
with the grim tragedy of Uncle Ben 
but here was a specked apple that 
would have spoiled an entire barrel. 

The next battle was with the 
members of the sales force who 
ranged in age from forty to sixty. 
They had been so many years with 
the house that they had fallen into 
wrong methods. There was no ef- 
fort to make reports of their records 
or time obligations. They were self- 
satisfied on poor showings; did not 
adhere to schedules; worked when 
they felt like it; had no enthusiasm 
to hold a certain pace and insisted 
arbitrarily on certain territory. They 
were cocksure and sometimes in- 
solent to old customers and were 
quite indifferent to policies, routine, 
rules and regulations. 

The new sales manager found it 
very difficult to teach the old dogs 
new tricks, but had less difficulty 
with the younger generation. As 
fast as a salesman left he took on 
new stock who were willing to work 
with him and not against him. 

The culmination of the year of 
battle came when the new sales man- 
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ager had his show down with the 
advertising manager, but the adver- 
tising manager himself had to go. 
The upshot of the whole experience 
was that on entering upon the sec- 
ond year of an entirely new regime 
the company had struck the phe- 


nomenal stride of a twenty per cent 
increase over the best sales of 
twelve years and is behind now on 
orders for the spring season. [ur- 
thermore, the company has, accord- 
ing to the new sales manager, one 
of the finest and most zealous sell- 


ing forces anywhere, with the ad 
vertising working sympatheticall) 
with what the company is trying 
to do. 

Such was the story of the man 
who was called “the meanest man 
in the world.” 


Mr. Herrick’s Reply 


HE reply to the foregoing 
by Mr. Herrick is as fol- 
lows. We leave the reader 
to judge as to which of the 
two gentlemen is right. 

To “The Meanest Man in the 
World”: 

| have read your article in which 
you describe your experiences with 
a business firm which was headed 
toward disaster. You explain how, 
by discharging old and trusted em- 
ployees, and by making your will 
dominant over those remaining, you 
increased the sales of the corpora- 
tion and greatly improved its bal- 
ance sheet. You admit that your 
associates called you “the meanest 
man in the world.” 


What Would You Do? 

In the last paragraph of your ar- 
ticle you ask the question, “What 
Would You Have Done Under the 
Circumstances?” | gather from 
this that you are not exactly sure in 
your own mind you did right and so 
seek the opinion of others. This, 
I think, is a good sign. 

I believe you will receive a num- 
ber of replies to your inquiry and 
that a large part of them will be 
favorable to your point of view. | 
think that most of those who would 
not agree with you will be too busy 
to write. I am writing this letter 
because I am afraid that as a result 
of receiving so many favorable re- 
plies you will get the mistaken im- 
pression that your plan was the cor- 
rect one, 

In my opinion you failed at the 
task given you. You failed com- 
pletely. Let me tell you a true story 
that will illustrate the length and 
extent of your failure: Some vears 
ago one of our great railroad sys- 
tem found itself in much the same 
position as your company. Its meth- 
ods had grown antiquated. Its per- 
sonnel was sluggish and indifferent. 
Finally, a man was brought from 
the West to save the enterprise. 

A Hard-Boiled Policy. 

He followed a plan of procedure 
almost identical with yours. He dis- 
charged old and trusted employees 
and ruthlessly enforced his will over 
those who remained. He abolished 





old positions and made new ones. 
He was feared from one end of his 
line to another. Eventually, by 
sheer force of will, he brought his 
road into a more favorable position 
and made its balance sheet respected. 

Then, at the height of his. fame, 
this man passed away. 

The following day at a group 
meeting of minor executives, a man 
arose and proposed that they send a 
floral offering and a note of sym- 
pathy to the family. There was no 
second to the motion. 

A Miserable Life. 

At the time there was a strike in 
progress on the road. In fact, it 
was stated that the succession of 
serious strikes had hastened the 
magnate’s death. Enterprising news- 
paper reporters interviewed the 
strike leaders and inquired if there 
would be any softening of their de- 
mands in view of the death of their 
former opponent. They stated that 
there would be no change.  Re- 
porters stationed along the line of 
march of the funeral stated that em- 
ployees of the road who stood along 
the curb cursed the dead president 
as he passed. A few months later, 
at a congressional inquiry into some 
of the irregularities of the road's 
conduct, one of the officers of the 
road mentioned the former mag- 
nate’s name with a sneer. 

Some months later, as though to 
add final insult to injury, the Sun 
day papers printed a long story of 
the private life of the late president, 
revealing a wife and daughters 
living in bitterness away from the 
husband and father. 

Do you call this success: 

Do not think for a moment that 
the methods you chose were the 
only ones possible. Desired results 
could have been accomplished far 
more easily by simpler and less ex- 
pensive methods. [Let me give you 
an illustration : 

At the height of our war activities 
a small western ship building vard 
was in the “dumps.” It was suf- 
fering from about the same malady 
that placed your plant so near the 
point of death. Some serious move 
was absolutely necessary 


About this time Mr. Charles 
Schwab arrived on the scene. As 
you remember, he went about the 
country making talks before the 
ship builders during the war. The 
office force at this plant and a group 
of the workers were gathered to 
gether and Mr. Schwab made a 
brief talk. You may know that he 
is not exactly a “spellbinder” on the 
platform. He says plain words. He 
told these ship builders exactly the 
fix the company was in. He stated 
that not he nor the president cf the 
United States nor the soldiers at the 
front nor any one else could do thie 
work of building ships. It was ab 
solutely up to the men in the busi- 
ness. He stated that the perform 
ance of that particular shipyard was 
of the greatest importance, both to 
him personally and to the country 
After Mr. Schwab had finished he 
made a short trip through the plant 
and spoke a few words to the fore 
men and others at work. 

Winning Good-Will. 

From that time forward this par 
ticular ship building plant was a 
new institution. In one brief visit 
Mr. Schwab changed the spirit of 
the entire organization. I know this 
from personal contact with some of 
the workers as well as from othe 
sources. The production of the 
plant improved. It had been a fai! 
ure. It became a success. 

Please note that no one was fired 
in the accomplishment of this pur 
pose. No long established personal 
relationships were destroyed. No 
one wrote “the meanest man in the 
world” on the office floor. Instead, 
Mr. Schwab won the good-will of 
those who worked. 

Do not think that | would detract 
from the value of your accomplish 
ment. It was highly desirable and 
necessary that the balance sheet of 
your firm be improved. All [ am 
saying is that you paid too high a 
price for what you got. You ob 
tained increased sales, but you gave 
in exchange for them one of the 
finest and most desired of all human 
possessions. 

Sometimes, as | pass through 
Minneapolis, I stop to see a very 
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old man who was at the height ofa result gave you their loyalty and 


business success at the time 
when the milling companies were 


fighting for the Asia market. 
A Builder of Men. 

He likes to tell of the visits which 
his old friends and employees make 
on his birthdays. He likes to tell 
of the success in other fields which 
were young men who 
trained under his leadership. 


, 
nis 


made by 


[ am not sure that anything I can 
say will convince you that your 
policy has been wrong, even though 
you admit you are in doubt about it. 
For this reason | am going to make 
you a proposition in the hope of 
getting you to prove the poirt to 
yourself. This proposition is con- 
tained in the last paragraph of this 
brief article. Before I make it, 
however, I want to point out to you 
the lines along which your failure 
occurred. Stripped of its feathers, 
your plan of reconstruction con- 
sisted, primarily, in destroying the 
old loyalties in your institution and 
substituting new ones. No one man 
personally can reconstruct any or- 
ganization. Only a number of peo- 
ple, working together, can accom- 
plish such an object. You obtained 
your results by hiring new people 
who owed their jobs to you and as 


carried out your plans. 

Your real job was to have direct- 
ed and guided into new channels the 
loyalty which already existed in 
your firm. That would have been a 
far simpler job than to rebuild those 
qualities throughout the institution. 
It is the method by which some of 
the greatest leaders in our business 
world today are making over their 
companies. You can recount, in 
your own mind, railroads and public 
utilities without number where mir- 
acles have been worked in recent 
vears by this method. It is true 
that many business leaders of a past 
age fired, threatened, fought and 
drove their way to success, against 
the wishes and over the stubborn 
opposition of those associated with 
them. The men who built our rail- 
ways across the continent were men 
of this type. Your mistake has been 
in your failure to realize that the 
day of this sort of thing has passed. 
The great leader of today is not a 
man of this type. He is the man 
who has won the loyalty, good-will, 
respect and affection of those who 
work with him and has inspired 
them with the downright will to ac- 
complish. If there is a man of this 
type in charge of a firm competing 
with yours, he will put you out of 
business. 


The Old Sellin’ Hound. 


oo 





Now for my proposition: 

You will find enclosed a draft 
payable to your order for $50.00. I 
am willing to bet you this amount 
that you have failed at your job. 
You yourself are to be the sole 
judge. Here is the test: 

The Fifty-Dollar Wager. 

Are you happier today than you 
were when you undertook your new 
task? I mean are the skies blue? 
Does the sun shine more brightly 
than it did? Are the joys of life 
more real to you? Do you know 
the happiness which comes from 
working with an organization that 
feels kindly toward you and is 
anxious for your success? Do your 
subordinates look to you as counsel- 
lor, friend and personal advisor? 
Do they feel deep personal obliga- 
tion to you?) When you fail do they 
share your disappointment, and 
when you succeed are they the first 
to compliment you? Have you ever 
known what it means to have sub- 
ordinates who have succeeded come 
to you saying, “Bill, old man, I owe 
it all to you”? 

If these prized possessions are 
yours, then you have succeeded. 
You may keep the $50.00. If, on 
the other hand, you cannot answer 
these questions to your own satis- 
faction, you must return the money. 

You have failed. 


By Robert Stewart Sutliffe, Editor Remington Notes. 


As a Modern Adonis Old Bill wasn’t much, 
He'd a sort of a squint in one eye ; 

An’ he wasn't a fellow fer tan spats an’ such, 
He couldn't look “class” if he'd try. 

There wasn't enough of his hair to marcel, 
\n’ sometimes he’d choke up and blush ; 

His dancin’ was poor and his singin’ a yell, 


\n’ his talk didn’t come with a gush. 
But, Poy! How that squint-eyed old fellow could sell, 
No hound was as quick on a scent; 
Just a bit of a clue, and a huntin’, pell-mell 
()n the trail of a prospect he went. 
An’ when with his quarry he’d come face to tace, 
He wasn’t the same Bill at all; 
\ quick transformation would kinder take place, 
\nd he'd talk, an’ he’d class‘at his call. 


He'd handle that prospect in ways so darn slick, 
That most times he’d soon have him sold; 

But if ‘twas a dodger, he’d follow and stick 
So close that he never got cold. 

\n’ then when the fellows would ask him tl 
That he brought all the hard ones around, 

Old Bill would just wink, and no word he would say, 


called him “THE OLD SELLIN’ HOUND.” 


way 


So the, 
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EDITORIAL 





“Brokering” on a Retainer Fee. 


‘sé ARRYING Water on Both Shoulders,” an edi- 

torial in the March issue of Orrice AppLi- 
ANCES, has brought out an instance with which some 
of our readers may be familiar. The identities of the 
parties to the arrangement narrated here have not been 
revealed to us. 

A large manufacturer of stationers’ stocks in the 
middle West has arranged with a retail stationer in the 
East to furnish his requirements for office supplies. 
The stationer has the goods shipped direct to the user 
from the factory. The invoices go to the stationer. 
He sends them to his manufacturer-customer for audit 
and payment. Thereafter the stationer remits to his 
first hands. At the end of the year this retailer re- 
ceives five per cent on the annual volume of “sales” to 
the manufacturer, as a retainer fee. 

This stationer would object if the manufacturers 
from whom he buys would sell to retailing brokers 
operating in his own territory. Yet the arrangement 
under which he is working is in effect the same as 
though the manufacturers shipping to the stationer’s 
manufacturer-customer were selling direct to him. The 
local stationers would not have any opportunity to 
secure the business which belongs to them logically. 
Yet they could earn every cent of that five per cent for 
the service which they could render, admitting that the 
Eastern retailer has no money tied up in stock, no over- 
head and no credit risks. 

Another thought has been expressed in connection 
with “Carrying Water on Both Shoulders.” It 
assumed that a manufacturer is distributing through 
various jobbers. He allows twenty-five per cent from 
list on all sales, and an extra percentage for annual 
sales exceeding say $25,000, $50,000 and $75,000. 
Among these jobbers are “A,” who makes the $75,000 
volume by cutting prices, “sharing” his extra allow- 
ance with customers. Jobber “B”’ sells the requisite 
volume to attain $75,000 without cutting prices. He 
delivers a service to his dealer-customers which is lack- 
ing in the transactions of Jobber “A.” The distribu- 
ting facilities which he gives his dealers, accommoda- 
tion and service, exceed those of “A.” The incident 
described would appear to disclose a flaw in the scheme 
of extra discounts for certain volume. 

<*> 


The Vernal Season. 


KSPITE the unpropitiousness of its usual intro- 
duction in this latitude, Spring is always welcome, 
more by the hopes it brings than by any early evidence 
of the softening of climatic rigors. The rubbers and 
galoshes are more than ever necessary, and colds and 
worse still follow the premature discarding of winter’s 
“heavies.” But 
Easter is coming. The sword-like blades of the flags 
and the first shoots of the tulip bulbs appear along the 
walk where the snow has melted. Before long they 
will be up and budding. Yet a little while and the 
lawns will turn green and the trees will send out their 
early foliage. The dogwood blossoms will appear by 
the roadside, and the feathered friends who seek the 
South in the Fall will come back to us and build their 
homes in the trees and start again the age-old round of 
life. 


It is Spring, and the world awakes. Thought con- 


centrates reluctantly and wanders readily to the links 


or to the brook where the speckled trout hides under 
a mossy bank. Some of us can go to the wilds and 
some of us can’t, but it is good to think about them 
once in a while, for even the thought freshens the 
stream of life—H. W. M. 

<--> 


In Which We Slip a Cog. 
S YME confusion may have been caused readers ot 


the March issue in the folioing of an extra eight 
page form which had to be added at the last moment 
The last sixty-four pages to go down—actually the 
first two signatures—were on the stone when an ava 
lanche of new matter necessitated adding an extra form 
It was too late to refolio the forms which had gone to 
the press room, so lettered folios were uS@d. In the 
confusion of closing pages 46-a to 46-h inclusive went 
to the press room with “February” in the running head 
instead of “March.” Some 7,000 of this signatur: 
were run off before the error was caught, and rectified. 
Readers who observed the error probably noted that the 
news beneath the running head belied the “lebruary” 
date. However, the proofreading on those pages was 
nothing to brag about. 

<—_<-—> 


Indications Presage Active Trade. 


[TH the opening of the Spring season indications 

appear to bear out the hopes entertained for good 
business throughout 1924. Thus far weather conditions 
everywhere appear to have been not far from normal. 
We have had a fair amount of snow and throughout 
the productive sections of the country there seems to 
have been neither a dearth, nor an excess of natural 
moisture. The indications point to good crops if con- 
ditions continue to remain generally normal and season- 
able. 

With nature in a gracious mood the country has th 
soundest possible cornerstone in the business structure 
There is no indication of undue speculation, nor does 
there appear to be inflation of values, except that every- 
thing is carried on at an advance over pre-war figures. 
Comparatively, therefore, the situation seems as safe as 
one could wish. 

Dealers in this field, at least, are not overbuying, it 
is said, but are investing their money with care and 
studying income and outgo with a view to making every 
dollar turn itself as many times in a year as possible. 
A general understanding of sound business principles 
will make for greater national, local and individual pros- 
perity, for sound knowledge should bring with it the 
courage to apply the principles learned. 

Figures show that the cities of the United States 
are increasing in population and wealth. New build- 
ings for stores and offices are replacing old ones and 
everywhere there is steady expansion, with new homes, 
new offices, new and larger factories. Our country, 
too, is becoming homogeneous—it is sectional only in 
name and for convenience, but thoughts and ideas are 
singularly alike wherever one chances to go. Pros- 
perity in New York or Chicago reflects itself upon the 
nation as a whole, while good prospects and hopeful- 
ness in other sections are happy omens for trade in the 
large centers. 

Practically every branch of this industry is enjoy- 
ing a good business, the figures for 1923 showing 
healthy advances which have continued thus far into 
the present year. 
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On Business Expositions. 

HE San Irancisco business show is scheduled to 

commence on April 7 and last the week. Under 
the present management the show, like its predecessors 
in San Francisco and elsewhere, will be a success. The 
lists are filled—the spaces are taken—and the leading 
concerns in the industry will exhibit their newest and 
most ingenious appliances and improvements for the 
expedition of work in the office. 

‘rom an experiment the business show came to be 
an enterprise and then advanced to an institution. It 
is established. The arguments for it are now quite 
generally understood and admitted. Here and there a 
new man has to be convinced, but opposition grows less 
and less as the people on the inside observe the results 
which are achieved by a proper handling of business 
show exhibits. This is fortunate, because when the 
groundwork is already thus laid, time and strength 
remain for the perfection of details which need atten- 
tion. 

On another page is a digest of a paper on Making 
the Business Show Exhibit Pay, read by Chas. H. 
Hunter of The Annual Business Show Company be- 
fore the recent quarterly meeting of the National Asso- 
ciation of Office Appliance Manufacturers. Mr. 
Hunter’s exposition of the subject is so thorough that 
we can add nothing but the suggestion that subscribers 
read the article. It will set some thought vibrations 
going. 

Office equipment shows serve several ends besides 
indicating a livening public interest in the products of 
he industry. Through them people become familtar 
vith the latest inventions in the industry and the ad- 
vantages they offer in the handling of the daily office 
‘outine. They promote the spirit of fraternity and 


LETTERS TO 





sf) 


good fellowship by bringing together those connected 
with the productive factors in the business, making 
them acquainted and supplying not only the proof of 
a common interest, but also a common meeting point. 
<“.-> 
Business Grows Kindlier. 

THICS is no stranger to business, as is indicated | 

by the standards of commercial bodies the world 
over. The frontispiece of this issue recites a code 
adopted recently, setting forth the principles of a body 
of business men, as guide for their activities in the sell- 
ing field. 

This is an inspiring code, being similar to one sug- 
gested by Mr. Griff Glover in an article written in 
1910 for Office Appliances. It is an increasing indica- 
tion of the higher standards which business men engage 
to follow. 

“Business is business,” is an old saying, redolent of 
Shylock’s “pound of flesh.” Yet no commercial insti- 
tution can grow and endure if profit is its sole aim. 
Despite the undercurrent of criticism, whose froth at 
the sides of the stream of business is a dainty morsel 
for the muckrakers, commerce is working toward higher 
ideals. We are facing the light, and no fair-minded 
man need fear the shadows. 

Good work is good life. Man builds business as he 
constructs his personal life. The materials are common 
to all of us. Some exercise greater vision; select with 
greater skill; proportion with better balance. To them 
comes that following which we term “success.” The 
house that becomes a revered institution has discarded 
the false and the non-essentials. A parallel exists in 
the association field. A given group can do the same, 
selecting the pure gold of honest, open dealing, leaving 
for others the dross that glistens only in artificial light. 


THE EDITOR 








New York, N. Y., March 5, 1924. 
Editor Office Appliances.—One of the most amusing and 


sometimes disheartening things that we find in a personal 


character of an individual or a nation is the continued sus 

ion that everybody in the world is working against him 
or it. In the individual it is amusing and hurts nobody but 
the individual himself. In the nation it becomes more 
serious, but fortunately there are only a few nations so 
affected. It 


bidden 


manifests itself in prohibitive tariff walls, for- 


imports, and various other ways. But generally 


speaking it injures no one so much as the nation maintain- 
gz it. 
England is best of all 

the nations because she plays the game of free trade or 


regarded by many as the sport 


practically free trade and takes her chances in the world’s 
irket and wins. This can be understood when you know 


Englishman, because he is probably the best sport 
He is a good loser and a good winner. 
recently published in “DIE BURO-INDUS- 


TRIE” in Berlin the editor makes the statement that there 


living. 


In an article 


is “a system throughout the world” which publishes reports 


] 


derogatory The gentleman who 


better 


to Germany and Germans. 
conceived that idea would probably make a poet 
than an editor, because poets are supposed to have imagina- 
tion. Possibly the attitude can be accounted for in the old 
statement “A guilty conscience needs no accuser.” 
The fact is that there is no coalition against Germany or 
other country and that business in general disregards 
geographic lines. We sell Elliott-Fisher 
notwithstanding the 


nationality and 


s;okkeeping machines in Germany 


present rate of foreign exchange But we have no delusions 


about why the German business man buys our Bookkeeping 
Machines. It is only because he finds they meet his re- 
quirements better than any other. He certainly does not 
buy them because they are made in America, and he cer- 
tainly will not refuse to buy them because they are made in 
America. It is the same in all countries. 

My company recently purchased, on my recommenda- 
tion, a certain office machine which is made in Germany, 
and we paid about three times as much for it as the price 
of the competing article in America. Why did we buy it? 
Because it met our requirements better than any other and 
we would not refuse to buy it because it was made in Ger- 
many. Where personal interest is involved, nationality 
and geographic lines are forgotten, and the sooner all busi- 
ness people throughout the world realize this fact the better 
it will be for all of us. International business climbs over 
tariff walls and breaks down national prejudices by appeal- 
ing to the personal pocketbook of the purchaser; not 
through cut-price, but by means of money saving, labor 
saving and worry saving. The same reasons that impel a 
manufacturer, wholesaler, banker or any other 
business man to purchase a time and labor saving machine 
in the United States will impel a man in the same business 
and under like conditions in any country in the world to 
buy the same device, providing of course that the company 
marketing that machine has equal representation by way of 


retailer, 


sales organization and service organization. SERVICE 
MUST FOLLOW SALES; AND SALES WILL AL- 
WAYS FOLLOW SERVICE. 


M. S. EYLAR, Vice-President, 
Elliott-Fisher Company. 
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The Egypt That Was King Tut’s. used, quite unfamiliar to the American practice I 
' ‘ ing car, or “wagon lit,” was overcrowded, so the party 
This is the second installment of noies on the travels of 6 ss ; 5S . I 

F. F. Harris who, when not consorting with antiquity, ts served luncheon in the compartment [The route traverse 
assistant manager at Chicago for The Carter's Ink Company. the Nile delta, without any barren ground in sight \ 
It is a condensation of Mr. Harris Journal, which has been extensive irrigation system furnishes water to the 
dispatched to Chicago in week!y sections. The tastallment in 


the March issue carried the voyager to Monaco 

Naples was reached on a gray, cold day. The museum 
there is rich in relics of Pompeii, and affords an excellent 
opportunity to study the arts of 2,000 years ago. Mr. 
Harris, through the courtesy of Ensign Momm, of New 
Haven, Conn., was permitted to go through the new U. S. 
battleship “Colorado,” even though it was after visiting 
hours. He remarked, “It seems like home to be among a 
bunch of our sailor boys.” Athens was the next port on 
the journey. The port is about four miles from the city. 
Although delayed in arrival, the tourists drove to the foot 
of Mars hill, and climbed to the top in the gathering dark 
ness. Mr. Harris commented on the impressive scene, 
viewed from where Paul stood, looking over the city and 
bay, and up toward the Acropolis, towering above the 





F. F. HARRIS 


party In the morning the National Museum was sought 
and located after considerable search. There was difficulty 
in finding someone familiar with English. After a hurried 
trip through the museum, Mr. Harris and a companion 
engaged a car for the remainder of the forenoon. The 
first stop was the Acropolis, where were found majesty of 
location and architecture difficult to transfer to paper. 
Later the new stadium, where the Olympic games will be 
held, was visited. This is U-shaped, to accommodate 50,000 
people. Then the four-mile journey to the harbor was 
started, and the ship boarded. The view of the Acropolis 
from the harbor is disappointing, as the mountains behind 
the historic ruins tower high above them, dwarfing the 
man-made structure 


Rough Seas Prevent Haifa Stop. 


Haifa was scheduled as the next stop, but the sea was so 
rough that the shore boats did not come out. There is no 
harbor, and the vessels have to lie at anchor in the road- 
stead. Several of the passengers were to land at Haifa, to 
travel through the Holy Land, but had to remain aboard 
the vessel and make the Palestine trip from Cairo by rail 
An entire day and night were consumed sailing along the 
Palestine and Egyptian coasts Alexandria was reached 
early in the morning \ United States cruiser was moored 
in the harbor, with the flag at half mast in honor of former 
President Wilson. Two British cruisers also honored our 
departed chiet 

After perfunctory customs formalities a special train 


departed for Cairo, 120 miles away Compartment cars are 


Oriental Hotel Ethics. 


On arrival at Cairo, Mr. Harris discovered that : 
reservation, made in advance, was not honored, and 


obliged to find accommodations in another hotel 


same chain. Shepheards, the Continental Savoy and 
Semiramis are all owned by the same company, under Get 
man management 4 number of complaints of this treat 
ment were heard. Mr. Harris’ advice is to go to the H 
opolis Palace, six miles out of Cairo, one of the finest 

in the world, in an unique location and at a reasona 
price. The Cairo citadel, built on a hill, was visited 

a barracks for British soldiers. While Egypt is now 


kingdom, Tommy Atkins is still present, but not in large 
numbers. The Mosque of Mohammed Ali, or the alabast« 
mosque, is located in the citadel Chis is the “high-tone¢ 
mosque, not attended by the common people as a rul 


The party had a look at the well which provided water 


the past for the citadel. It is about fifteen or twenty feet 
square, sunk vertically in solid rock for about 200 feet \ 
winding path permits descent into the well, but it ts a 


risky and spooky trip. 


A trip was made to Heliopolis, where a magnificent 
originally intended as a rival for Monte Carlo, is situat 
in a modern town. The government did not permit 
operation of a gambling resort The facilities ar 


lent and accommodations reasonable 


Cairo Museum Has Wealth of Antiquities. 


A visit was made to the Cairo Museum, whi 
some remarkable antiquities. It is worth days of st 
one has the leisure. The visit prompted this comment 
“By comparison with Egypt one realizes how extreme! 
young is America, but at the same time, how mature 
the comforts of life.” 

Later the Masonic Grand Lodge was visited, a1 
appointment made to meet the grand master, and als 
attend an installation of officers and dinner in the eve: 
The grand master was a prince of the royal blood, a: 
received Mr. Harris in a fine palace. It was somew 
surprising to find a high officer of the order a neph 
the king—in the United States one meets business 
such positions 

k pl 


he installation of officers took p 


ice in the only Eng 
speaking lodge in Cairo. The work was impressive, t] ¢ 
not open to the public, as often happens in the Unit 
States. Mr. Harris had contact later with Masoni 

in the Orient, and found all cordial and desirous « 


his stay pleasant 


Pyramids by Moonlight. 


One evening was given to a moonlight view of the ( 
pyramids. Lunch was taken along and eaten while s 
on the rocks and sand between the pyramids 


was very clear, the half moon directly overhead 


stars brilliant It was somewhat wierd. the 
mounting skyward, the desert stretching out 
pilgrims, and the lights of Cairo glimmering 
tance Betore returning to the city a native lit s 
so they could “see the Sphi x smile.” It was 
effective The trip at night is recommended whet 
conditions are favorable, as it is comfortabl 


The Egyptians aspire to escape from the Britis! 


which Mr. Harris considers would be a disaster 


Continued on Page 43 
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TWO OF A SERIES OF WINDOW DISPLAYS ARRANGED BY E. W. HARRIS, DALTON ADDING MACHINE COMPANY 


\GENT AT PORTLAND, ORE., WHICH GET OVER IN AN IMPRESSIVE WAY THE SALES OF DALTON 
VARIOUS BUSINESS CONCERNS WITH THE EXHIBIT OF MACHINES ARE SHOWN THE 


TOMER COMPANIES 
At the left is a picture showing Dalton Adding Machines before a perspective map of a 
rk bk & FP 


MACHINES TO 


PRODUCTS OF THE CUS- 


land improvement enterprise of 
Co The placard states that this company has recently installed Dalton equipment. 


At the right Dalton machines are shown with products of the Cudahy Packing Company The placard states that the com-— 


pany has replaced its former 8l—key machines with Daltons 


Some Novel and Interesting 


Windows 


On this page are several of the best window displays 
hich have come to our attention during the past month 
Che two pictures at the top show how an adding machine 
man gets publicity for his product by hooking it up in win 
dow displays with the enterprises of those who have recent 

installed his machines. 

On the right is an unusual loose leaf window which em 
hasizes the evolution which has taken place in accounting 
during the last century. 

\t the bottom of the page are two interesting pictures 
showing companion windows of a Southern stationer pre 


h 


senting a lively and humorous comparison of the equipment 


the old-time office with that of the new 





INTERESTING LOOSE LEAF WINDOW IN 


& WUNDERLE, 


“THE EVOLUTION 


THE STORE OF RIDDLE 
CHICAGO, ENTITLED, 
OF ACCOUNTING.” 


contrasted with the new 
pared with modern systems of machine book- 
seeping, including ledger posting equipment of 
and 


} 
the Tatum Company 
bookkeeping machine 


Here 


we have the old 


a ledger of 1810 com-— 


the Elliott-Fisher 





WINDOW DISPLAY BY THE OFFICE OUTFITTERS COMPANY, OF BIRMINGHAM, ALA 
ong ag s shown Southern News Service Birmingham Ala 

In contrast to “The Days of Long Ago" window, this display of modern equipment appeared 
©. Co Southern News Service, Birminghan 


In it office equipment ef days 


opposite window of the 

















PEGASUS ON WHEELS.—To Facilitate the 
poetry of Writing Orders This Motor—Centaur 
Shows Charles J. Rogers, Manager at Washington 
for the L. C. Smith & Bros. Typewriter Company, 
as He Compromised on a Multitude of Suggestions 
Made by Friends. Some Time Ago He Was 
Thrown by a Horse He Was Riding, and Fractur-— 
ed His Collar Bone. Many Ideas were Offered as 
1 Safe Means of Transportation, Including Saw 
Horses, Hobby Horses, Canal Mules, Rolling a 
Hoop, Ete. The Director of Supplies in the Treas— 
ury Department Offered to Take a Subscription 
to Buy Tickets for the Merry-Go-Round at Glen 
Echo. The Galexy of Ideas Was Scrambled, with 
the Result Shown in the Illustration. Profane His— 
tory Does Not Record that the Equine in the Pic- 
ture Is One of the Three Horses Incorporated in 
the Trade Mark of the Company. [Illustration by 
Courtesy of Demonstration (lL. C. Smith & Bros. 
Typewriter Company.) 











TWO SIMULTANEOUS MESSAGES FROM ONE AERIAL 

Chief Wireless Officer Maudsley of the Cunard liner 
“Aquitania"’ is not only a wireless expert, but he is also 
a first-rate typist. Aided by his typewriting machine 
and a second wireleas operator, he is able to receive two 
different messages at the same time from one aerial.— 
Cut by courtesy of the Underwood Typewriter Company. 
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WELL, WELL! PERHAPS THE SANITARY D - SK 
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Handling Office Appliances in Hawaii. 


By W. §. Stoddard of Litchfield, Ill, Who Has Been in the 
Islands Since September, But Will Return 
This Month. 


HE Moses Stationery Company, selling both at whole- 
[sate and retail, has its main office in Hilo, Hawaii, 

with branches in Honolulu, Oahu; and on the island 
of Maui. There are two distinct stores in Hilo, one devoted 
to musical instruments, typewriters, and office furniture; 
and the other to stationery, sporting goods, toys, leather 
goods, and novelties. The firm has been in business twenty- 
five years. The business is constantly expanding, and they 


have just closed a lease for a new store in Honolulu. 
“Business must be conducted on different lines in such a 

Hilo than on the Mainland,” Mr. 

“Here we have a city of 12,000 people, with only about 500 


town as said Moses. 


haoles (whites), scattering of Hawaiians and Chinese; a 
larger number of Portuguese; a still larger percentage of 
Filipinos; and as many Japanese as all the foregoing put 
together. All of the younger generation of these various 
races are Hawaiian born, and therefore Americans, with 
American wants and needs; while on the other hand there 
are hundreds of Orientals who cling to the habits of their 
native lands and scarcely speak the English tongue. In 
order to get the business of these widely varying peoples 
we have to have salesmen of different races, and at present 
employ Japanese, Portuguese, Filipino and haole salesmen, 


who speaks several languages who 


works outside altogether and looks after the wholesale end 


with one Japanese 


of our business with the various races. 


“When it comes to advertising to reach all these different 
found that the best results are 
Everybody goes to the movies, and 


races, we have achieved 


through movie slides. 
even those who cannot read English can understand a pic- 
ture, and when they connect our name with a typewriter, or 
a phonograph, or baseball goods, they come to us when in 
need of these articles. We use slides only in the haole 
theater, though several firms here have used the Japanese 
theater to good advantage, the description of the merchan- 


dise being printed in Japanese characters. 

“Newspaper advertising comes next in importance. We 
both Honolulu 
and Hilo, varying the ad in size from a six-inch double- 


advertise in the English newspapers in 
column to a full page space, depending upon the season and 
the importance of our announcement. We do not go very 
heavily into the direct mail advertising, but send out letters 


occasionally when we have any specialty we wish to push 


“We handle the Watson line, the Jamestown Metal Desk 
Company's products, and the Safe Cabinet Company’s safes. 
Since the big earthquake and fire our sales of safes in Hilo 
and Honolulu have more than doubled. The comparative 
nearness of Japan where the terrible catastrophe occurred 
brought home to Japanese and haole merchants alike the 
necessity for real protection for their valuable papers. A 
hig Japanese merchant of Honolulu, conducting the Hiyami 
Shoten, was visiting in Japan when the calamity overtook 
which 


Tokio. Such was the damage wrought by the fire 


followed the quake that on returning to Hawaii he sought 


us at once and ordered a steel safe t~ be installed in his 


lonolulu store as soon as it could be done. So anxious 


was he to have this done at once that he offered to pay the 
difference in the cost of shipping it across the United States 
by rail instead of having it come by ship through the Pan- 
haole merchant here in 


na Canal—the usual route. A 


Hilo 


who has been keeping more than $50,000 worth of 
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accounts in an old iron safe, and to whom we had been 
endeavoring to sell a steel safe for several years, came. to 
us after the fire and wanted one installed immediately. 
When informed that it had to be ordered he asked us if 
we could not lend him a small safe until his arrived. The 
same thing happened in Honolulu, and two of our small 
safes are now working extra until the new ones reach the 
Islands. We used the Hiyami experience as the basis for 
an interesting advertisement, which was productive of a 
number of inquiries and from which we expect to receive 
several orders. 





“Contrary to the opinion of some other merchants here we 
do not consider the Filipino an exceptionally bad risk. When 
credit is extended to them it is done on the plan that the article 
purchased belongs to us until a good share of the purchase 
price has been paid, consequently they do not often default 
in the Their stationery requirements are sim- 
ple (I am speaking now of the labor class, of course, who 
are most numerous here) and a tablet and a few envelopes 
are about all they want. A peculiar fact in connection with 
the Filipinos is the surprisingly large number of type- 
writers they buy. A Filipino a little shrewder than -his 
bunkhouse mates, and possessing a rudimentary English’ 
education, will buy a machine on the time payment plan, 
and then write letters for all his friends and acquaintances, 
charging them so much for every letter written. 


payments. 


“We sell a great deal of office furniture and equipment 
to the better class of Oriental merchants, who want the 
very best and most improved appliances. The Orientals 
make excellent office men, and a large percent of the haole 
merchants have Chinese or Japanese bookkeepers. Some 
of the younger boys and girls are also employed as stenog- 
raphers, but in spite of their American education, the ma- 
jority have many Oriental idioms so that they cannot be 
trusted to write many letters, except from dictation. 


“There are so comparatively few whites here that’ we 
make great efforts to secure the good will of all of them. 
One of the big social events of the year is the masked ball 
given by the Hilo Yacht Club in February. For this we 
always offer merchandise prizes in some class. This year it 
was for the funniest dressed couple. This fact was an- 
nounced in the papers in advance, and the name of the 
winning couple and the prize, were mentioned later in the 
reading columns, all of which was good publicity for the 
firm. 


A Visitor From Australia. 


Frank B. South, managing director of Stott & Hoare 
Typewriters, Ltd., Perth; Stott & Hoare, Adelaide; Stott’s 
Adelaide; Underwood Business College, Perth, 
and Hassett’s Commercial College, Victoria, Australia, paid 
a visit to Office Appliances a few days ago. Mr. South re- 
cently arrived for a five or six months’ stay in the United 
States. He came east as far as Chicago, but returned to 
Vancouver to meet Mrs. South, who joined him for a busi- 
ness and holiday trip of the United States. Mr. South has 
been for twenty years with the concerns of which he is now 
managing director and practically all the business he has 
done has with devices made in the United States. 
This is his first trip to this country and he expressed much 
pleasure in the prospect of being able to become more 
thoroughly acquainted with the United States. Mr. South 
is a fine, friendly man and offers no criticism of climate, 
manners or customs thus far. Not even has he mentioned 
the temperature of offices and hotels which is a favorite 
observation of those from abroad who feel themselves 
roasted or boiled in the needlessly high temperature of most 
of our offices and apartments. 


College, 


been 
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How to Make a Show Ex 


ibit Pay 


Being a Resume of a Paper Presented at the 

Recent Detroit Meeting of the National As- 

sociation of Office Appliance Manufacturers 

by C. H. Hunter of the Annual Business 
Show Company. 


Nore.— Mr. Hunter is th ighly competent to give advice 


For fifteen years he was himself an exhibitor and made the 


was associated. He has well-defined ideas based on study and e+ 


Wr. Hunter's address has been put m type in full and a 


ested in a national or local show, for principles which apply 


R. HUNTER advised that before planning an ex- 


hibit, it is well to consider the reasons for making 


it. These reasons include 

1—General publicity for the purpose of introducing one’s 
self, one’s company and one’s product to those who are 
Strangers and to keep those who are not strangers ac- 
quainted with the fact that one is still on earth. General 
publicity is good for everybody in business. No product 
or company ever promised much without some kind of a 
general publicity. So make your exhibit count for general 
publicity 

2—-For direct returns. The right kind of general pub- 
licity always attracts business it that even the best 
dressed and best posted salesman must go after the busi- 
ness if he would get it With a business show exhibit as 
in a store. the force must act as if it really desired to serve 
those who call. The hardest part of any salesman’s job is 
hunting prospects. Many of the prospects’ names received 
at the right kind of a national business show ex 
those the salesman has failed to dig up, for the salesman 


no matter how carefully he may work his territory cannot 


reach all the prospects nor always get to the right kind 
3—Salient effects on prospects in process. It would be 
hne if we could have a city me and a country town 
outgo and if we could get plenty of real salesmen and send 
them a ten per cent commission on accepted deals but t! 


prospect prefers to do business w th salesmen whose houses 


back them to the limit 


The veteran salesman gains irage and confidence wher 
he has the feeling that he is backed by his house to t 


limit. Plan your exhibit so that it will help the sales 


to land a signed order 





After the salesman has his prospect in process, it should 
be the desire of bis house to make the prospect beli 
what the salesman has sad, that t product ts one of merit 
and the house one of serv and the display at the show 
should bear out in its arrang ent and demonstrat 
everything that the salesmar $ I 

4 Good inf rence nm « Id customers It Ss necessar\ A 

ays to keep the customer sold ie likes to know that 
made a good selection rn ti rst place, that he s 
ness with a live concern, that his employees like t ise t 
device he selected becaus it Ss 1 t YZ vd = I ular 
among their friends. Exhibitors should plan their booths s 
that when customers visit the show they will be impress 
that the company is on the It is well to ren 
that as one talks to his trie $s a t mis aut . 
radio or his clul em do his customers talk to thet rmends 
nbout the products which th rse 

S$—For putting pep into your * rganizati ° in 
good plan to remember that t! al manager 1 his 
force do not always have a asy time making their quota 
Out on the fr “ . ere s se int i Mma 
and anything the house does - shake 
contract Ss mutu< ippreciate ex tor 
plan the exhibit so that his sales orga t know that 


, . 
ther . ‘ 


ww mtended oO give eT i ‘ 1 g & . ig 
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One can hardly go amiss if he plans so that all equipment 
in the booth occupies no more than one-fourth of the 
actual floor space 
Generally speaking, anything that takes more than a 
nute or two to demonstrate can be demonstrated inside 


than 


f the booth better over a counter. Equipment set 
little from the aisle commands better attention 
han if set too close. When a machine requires the op- 
t to be seated while demonstrating, both operator 
nd machine should be elevated about one foot above the 
o1 his gives the prospect and the demonstrator a 
etter situati enabling the former to see what is being 
lone to the best advantage. Any equipment which re 
juires the operator to stand during demonstration should 
ot be elevated above the natural standing operating po 
sition 
People generally look downward rather than upward 
when walking, and those who wear bifocal glasses find it 
hard to see closely anything above the level of their eyes 


Give this point consideration 


Let the exhibit be kept neat and orderly. Any 
ern is taking orders can be 
that an interesting 
made of anything that can be sold 

Keep on 
the 


why 


product 
rr which a cone demonstrated 


» advantage This means demonstra 


tion can be Keep up 
ur interest 


it and keep 


isitor to your 


in your own product talking about 


telling the peopk Show 


booth the 


story. every 


reasons you believe your 
product is good for the purpose for which you recommend 
and keep on demonstrating to each and 


Avoid all 


from the purpose of your exhibit. 


it Demonstrate 


every visitor. things which distract attention 


features for attention to 


not let 


Tie up any special attracting 


service Do 


pick out 


your product, your house and your 


demonstrators believe they can good pros- 


done 
back o! 


well as 


vects on first impressions. It can’t be 


human and determination 
that 


(One or 


It is energy every- 


thing counts most in an exhibit as elsewhere. 


more bright, intelligent, happy, neatly dressed, 


help in making the 
the kind of a 


women 


will be of 
but 
that 


alert voung women great 


OC rd 
The 


uence of one or more women of the right sort 


exhibit a success, she must be 


looking woman men and other respect 


refining infl 
effect on the morale, deportment and 


booth 


has an 
+} 


courtesyv oft 


1e male element in a business show just as it has 


veryw here else 


In operating show exhibit, act naturally and don't try 


\ 


new stunts Visitors and learn, not to be 


booth and treat 


come to see 


nused. Invite the prospect into the him 


Put into effect the same rules 


as possible 


as courteously 


out the treatment of customers and prompt attention 


establish 


one s 


their wants as upon employees in own 
ent Use the same selling arguments at the business 
show that are used on the road or in the office Have the 
exhibit proper] manned all hours of the show with 
ipable people, just as if it is expected to have the presi 
lent of the company come in with the board of directors 


Chinese Officials View American Industry. 
\ special cé Chines 


ited States 


officials 1s touring the 


mmission of 


industrial conditions, commercial 


studying 


tivities and road construction, with a view to establishing 


program of industrial improvement in China. They are 
resentatives of the Chinese Chamber of Commerce. 

the lead of the group is Hon. Chang Chien, Jr., 

g ommissioner of the Republic of China, and son of 

Chang Chie Nantungchow, a great industrial leader, often 


referred to s the 


“Henry Ford of China,” because of his 


of industrial devel nt With the 


opme 
I 


issioner on the visit here were Dr. Chungtao Chu, Ph. D., 
rst secretary; T. C. Hsi (See M. S.; €i-3... tse: (30) 
hydrological engineer, and C. ¢ Chien, A. B., and W 





Chang, textile engineer. While in Detroit they selected for 
their visits the Ford plant, the General Motors building, the 
Cadillac plant, the Ford River Rouge plant and the Bur- 
roughs Adding Machine Company plant. 

Commissioner Chien explained that Burroughs machines 
were known and used to some extent in China, and that 
advancement in industrial and commercial activities in 
China in the future undoubtedly would include more of the 
modern accounting methods, which, of course, would mean 
mechanical 

The 


morning 


accounting facilities. 
arrived at the plant at 10:30 o'clock in the 
They 


party 
and remained until 1:30 in the afternoon. 





AMERICAN INDUSTRY 
Photograph by Courtesy of the Burroughs 


CHINESE 
AND COMMERCE 


OFFICIALS STUDYING 


Adding Machine Company 
were met by President Backus, Vice-president Doughty, 
\. S. Hermann, F. W. Perrin, A. S. Trew and A. Brain. 


Nearly two hours were occupied in a trip through the 
factory. The members of the commission are all gradu- 
ates of American or English universities, and they followed 
with great interest the explanation of the various operations 
in the 3urroughs machines. They were 
particularly interested in the explanation of the principles 

For their benefit various models were demon- 
Burroughs Later the visitors were 
luncheon, where they met Joseph Boyer, 
board, who expressed his appreciation of 
their interest in Burroughs. Dr. Chu, who was the spokes- 
man, said that the visit had been very enjoyable and instruc- 
tive and that some of the manufacturing operations in the 
Burroughs factory interested them more than anything they 


manufacture of 


of operation 


strated by executives. 
entertained at 


chairman of the 


during their visit in America. 

The been traveling in Europe and 
America since and will visit all the larger cities 
United States, completing the American tour on the 


had seen 
commission has 
September 
in the 
Pacific coast 

China is a growing market for Burroughs machines, for, 
ilthough the Chinese cling tenaciously to ancient customs, 
the increasing number of younger men who are being edu- 
universities and returning with modern 
industry, banking and government are 
customs and 


cated in American 


commerce, 


ideas in 


slowly but surely spreading occidental 
methods 

Commissioner Chien has long been prominent in the busi- 
political world in China. Two years 
resigned from memberships in the National and 
Assemblies in order to devote his entire attention 
to industrial activities. He is the president of the Hua Hai 
industrial Bank, and the chairman of the General Adminis- 
Board of the Industrial Enterprises of Nantung- 
chow, a city made famous by the efforts of his well-known 
father, who is considered to be the pioneer and leader of 


industrialization of modern China. 


11 el} 
ness aS well as tne 


ago he 


Provin ial 


trative 


the mo 
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NEW MACHINES 


ano DEVICES 











The Underwood With Quiet Appliance 


The Underwood Typewriter Company has issued some 
interesting circulars on the Underwood standard type- 
writer equipped with the quiet appliance. This is added 
to regular models of machines without impairing any fea- 
ture of construction, nor are speed, accuracy or durability 





THE QUIET UNDERWOOD. 


interfered with. This attachment is designed to enable or 
ganizations with unusual requirements for office silence to 
meet their needs without sacrificing of typewriter effi 


ciency 


New Stamping Machine. 

The Hercules Utility Stamp is a new desk device with 
interchangeable printing plates and changeable date line. 
These plates are instantly interchangeable, being of metal, 
and the printing is clean and sharp. Metal type is used. 

In the use of the machine no tools are necessary. 

The device is sold with one plate and a complete font of 





HERCULES UTILITY STAMP 


metal dating types in a handsomely finished box. Extra 
plates are supplied at small cost. Inking is automatic. 

The machine is made by the Colonial Engraving Com- 
pany, 47 Court street, Boston, Mass. 





Combination Fountain Pen and Pencil. 

The Eclipse Fountain Pen Company, 42 East Houston 
street, New York, N. Y., has put on a market a combination 
fountain pen and propelling pencil. The pencil has a metal 
point through which the small lead passes, and the pen is a 
self-filler. 


A Multiple Impression Stamper. 

A new multiple stamp known as the “Stamplex” is now 
making its appearance on the market. Considerable work 
has been put in on the development of this device, whi 
is now in production. It is manufactured by the Stamplex 
Corporation of 119 West Forty-second street, New York 

[he machine is attractive. It is capable of holding ten 
plates or dies at once of any selection desired. From one 
to three lines are possible on each stamp. An interchange- 
able index is provided at the top of the machine so that the 
operator can turn in an instant to the impression desired. 
The inking arrangement is simple and takes but a moment’s 
time. One inking will last for a month under ordinary 
conditions. The machine works like a hand stamping ma 
chine and is easy to operate. More than fifty standard 


il 


plates are available for insertion in the Stamplex cylinder 
and specials can be made to order at small cost. 

It is handsomely finished in full nickel with the name 
“Stamplex”’ embossed on the front of the machine lhe 





TWO VIEWS OF THE 
STAMPLEX.—Above is 
an end view showing 
the method of inserting 
plates At the right is 
the Stamplex machine 
in its normal operating 
position 











stamps are so located as to be protected from dust 
which usually accumulates on a desk 

The machine is ruggedly built of case-hardened steel 
Orders received for different combinations of stamps w 
be filled and mailed twenty-four hours after their arriy 
New York City. 


New Portable Typewriter Sells for $35. 

The Dayton Portable Typewriter Company of Dayt 
©., has but recently perfected and is placing upon th 
market a new portable typewriter weighing twelve 
one-half pounds to retail at $35. This new typewriter has 
it is stated, only 559 parts, including every screw and stud, 


f a typewriter w 


vet it periorms every operation ¢ 
speed, accuracy of alignment and lightness of touch 
The Dayton typewriter, it is stated, has working 
of the same size and strength as in the standard off 
machine. The keyboard is the full four-bank standard 
keyboard with marginal release key mounted on the k 
board, operable by a slight touch of the fourth finger of 
left hand. There are two shift keys with shift lock w! 
can be released by pressing either one of the shift keys 
There is also an accurate back spacer. The platen or 











which is of the standard 1%-inch diameter has 
the usual paper release and also the ratchet re- 
lease whereby the writing may be spaced in 
any way desired 

A feature of the machine is its special visi- 
vility. The stroke of the type does not im- 
pinge directly upon the side of the platen nor 
upon the top of it, but at a point midway be- 
tween the two, giving a natural reading angle 
such as one uses when he reads a book or 
paper. 

[he machine has a two-color ribbon and also 

arrangement for addressing the U. S. Stand 
ard No. 10 envelopes, 9% inches long without 
e necessity of folding them. 
[he carriage 


bearings. 


is operated on ball and roller 


Special construction provides sup- 
port for the carriage directly back of the point 
the the 


Strength and ruggedness characterize 


where blow comes upon platen. 
this car 
iage construction. The carriage is prevented 


rom wabbling or moving either vertically or 
backward and does not droop when the platen 
fully extended 
At the left hand side of the platen is 
the 


rotated to proper spacing and the platen is also shoved 


a heavy spacing 


lever by pushing on which paper and platen are 


over to the extreme right. The marginal stops are oper- 
ited without the necessity of looking at the scales. The 
typist moves the plates over to the desired point and 


reaching back of the machine moves the 


stop against tl 


substantial margin 


le carriage stop. These are quickly locked 


and the margin is adjusted. 


stated that the machine is 


The 


with large wearing surfaces. 


It is operation of the very 


peedy. escapement is built on well tried principles 
The touch is light and uni 
form, making for ease of operation. 

The company’s method of production is along modern 
the 


predetermined 


‘ 


work flowing from workman to workman under 


ines, 


schedule. Anyone going through the fac- 


tory can see the machine coming down the lines of assem- 


bly part after part being added until at the end the 


machine is finished 

There is a careful system of inspection by inspectors 
vho see that parts are in perfect condition before they can 
be assembled. Final inspection is carried out by the same 
method used by the National Cash Register Company. The 
full control of the final inspection is under the direction of 
the selling division. There is also a thorough system of 

itomatic operation of each typewriter before it is shipped 
for a period long enough to insure its mechanical accuracy. 


Every letter, shift and character is thoroughly tested auto 


matically. 
Che 


en W ho 


management 


had 


of the Dayton Company is composed of 


have wide experience in production, selling 


and general business. The factory at Dayton, O., possesses 


the latest machine equipment and a remarkably complete 


system of ial tooling. The company’s employees are 


eT 
ys ( 


skilled mechanics. The business, say the manufacturers, is 


founded upon the determination that the machine shall 
always be first-class in every particular, both as to strength 
durability and character of work; that the sales 
policy shall be dictated by the thought of service both to 
sales representatives and customers, and that the export 
arket is one that must receive constant attention and never 


be neglected. 


The general sales of the in charge of C. U. 


company are 
Carpenter, president, and E. O. Waymire, assistant ‘sales 
iger, both of whom have had a wide experience in the 
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NEW DAYTON PORTABLE TYPEWRITER. 


export field and thoroughly understand the peculiar needs 
of that field 


he address of the company is East First and Burling- 


ton streets, Dayton, U. 
New Telephone Attachment. 
The Tel-O-Gard is the name of a new attachment 


which enables the telephone subscriber to lock his ‘phone 
so that it cannot be used in his absence. He thus avoids 
charge s for calls he has not made himself. 

The Tel-O-Gard consists of a lock, two keys, a clamp 
and a pin which passes through openings in the clamp and 
holds the receiver down so that it cannot be raised until 
the lock is taken off, permitting the key to be removed and 
the receiver-hook raised by the removal of the receiver. 
[The padlock fits into a hole in the end of the pin, and 
must be removed before the pin can be taken out. 

The device is made by the Tel-O-Gard Company, Room 
202, 2025 Broadway, New York, N. Y. 


New Note Book Holder. 


Che Premier Bed Company of Mishawaka, Ind., is pro- 
ducing several interesting specialties, among them being a 





PREMIER NOTE BOOK HOLDER, 
ew note book holder having useful features. It is made 
entirely of steel and is rigid and substantial. There is a 


plate which holds the page which is turned back 
ngaged between the face plate and the 
The pre holds the book in the correct 


positior ror use 


and ¢ 


ssure 














Ke 


Paper Fastener with Guarded Points. 

H. R. Lindstrom, 637 Henry building, Seattle, Wash., 
has been granted Patent No. 1,477,966 covering a paper 
fastener, and a punch to perforate the holes prior to fasten- 
ing. The important characteristic of the fastener is a sleeve 
or slide which covers the points of the fastener, preventing 
locks the 


them from catching into other papers. It also 


file against accidental opening. 

The punch is a desk instrument, provided with guides, 
which position the holes so that all papers are in alignment 
when bound, even though they may be punched at different 
times. This feature facilitates “leafing’” a file of papers 
that have accumulated at intervals. The base of the punch 
embodies cups in which the fasteners and their slides are 
kept, ready for use. 
made of brass ribbon, about 5/32 
inch folded transversely, roughly U-shaped, 
with one end longer than the other. After the file of papers 
has been punched, the fastener is inserted from the back, 
small slide is 


Che fastener is thin 


wide. It is 


and the prongs bent toward each other. A 
slipped over the fastener, holding the prongs securely, and 
preventing unrelated papers from catching in the fastener. 

The “Safeguard” fastener will be made in several sizes, 
permitting the user to select the fastener adapted to the 
file of papers in hand. Should the file grow beyond the 
capacity of the first fastener, it will be a simple operation 
to replace it with a larger fastener. The papers may be 
maintained in alignment by withdrawing one prong of the 
original fastener, and replacing it with the longer prong. 
Then original fastener is withdrawn entirely, and the larger 
“Safeguard” serves in its stead. 

When 


guides, directly above the prongs which slit the paper. 


papers are placed in the 
The 


plunger is depressed, forcing the prongs through the paper, 


using the punch the 


and preparing the file for binding 


A Roll Memorandum Pad. 


Inc., Curwensville, Penna., 


The A. H. 
have recently put on the market a new roll memorandum 


Irvin Company, 


pad, each part of which is stamped separately out of brass 
and then the parts are soldered together. 


This new pad is 10% by 334 inches and takes the regular 





PAD 


THE IRVIN ROLL MEMORANDUM 


machine paper. The base of the 


Kach is packed individually 


3'4-inch roll of adding 
pad ts covered with green felt 
corrugated box 


ma strong 


An Automatic Paper Jogger. 


The Burd automatic paper jogger is the name of a new 


machine intended to be attached to Multigraphs, etc It 


is made by the Burd Manufacturing Company, 443 Sout! 


Dearborn street, Chicago, I] 


The paper taken from the jogger can immediately be put 
It is intended 


into the folding machine without rehandling. 


to eliminate hand jOxxRIng which results in some loss by 
soilage. 
The attachment is ingeniously made, yet simple and 


is said to be effective in operation. 
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The Conklin Duragraph. 


fountain pen 
of Toledo, O 


[his is the name of a new made by the 


Conklin Pen Manufacturing Company 

The company designates this as a super-pen. It is made 
in both red and black rubber and in two sizes and is 
distinguished by a gold band around the cap and by thin 
lines of color around cap and barrel. The big Duragraph 
is a man’s size pen. The oversize gold nib, heavily iridiun 
pointed, is made to give service of indefinite duratio \ 
large barrel provides ample ink capacity The smaller ot 
lady's model of the Duragraph is a generous pen both 
appearance and design. Both pens are guaranteed unco1 
ditionally and perpetually Whenever all the broken o1 
worn parts of this pen are returned to the company, it 
will be repaired, replaced or restored free, so that nothing 
except the irretrievable loss of the pen can take it t o 
service. The guarantee reads as follows 

“This Conklin Duragraph is dedicated to the unending 
service of the purchaser. It is the intention ot the maker 
that this pen shall never cease to serve the writer 

“This Conklin Duragraph is absolutely and unconditio1 


ally guaranteed forever against wear and breakage 
| 


“This Conklin Duragraph will be repaired or replaced 
at any time free of charge when the entire pen luding 
all the broken parts, is sent to the Conklin Pen Manufac- 
turing Company. Sufficient postage for the return of the 
pen must accompany it.” 

The Conklin Duragraph was given its name by one ot 


the participants in a name contest conducted by the com 





pany. 

The pen is now ready for delivery. The company’s 1924 
general line shows many refinements and has been much 
extended to include the various sizes, colors, shapes and 
models generally used in the fountain pen industry 

A New File. 

The Everlok is the name of a new file herewith illus 
trated. This is a simple flat file with two posts and a 
sliding lock which fits over the posts, holding the papers 
snugly in position The user places the sheet over the 
posts, replaces the sliding lock and the file is automatically 
closed. The only way to remove a sheet without unlock 
ing the file with a key provided for the purpose is to tear 
the sheet out, so that evidence of removal remains in the 
form of a stub. The device is very simpl 
witn nothing to get out of order The base is 
binder’s board, covered with heavy leatherett: I ee 
canvas 

Che locking device is heavily nickeled brass 
comes regularly in two sizes, 84x11 or 8!2x14 in 
special sizes are made to order This device is made by 
the Everlok Binder Company, Inc., 216-222 West Eight 


eenth street, New York 











| oe 


A New Stamp Pad. 


The Victory Specialty Company, 55 E. Park street, New- 
1¢ 
LN J 


rk, N , is putting on the market a new stamp pad made 


of two layers of felt with a sheet of the best blotting paper 










vered with a fine cambric of close mesh using 72 to 76 
is 
in 
yh 
m 
\ 
yr —+ 
in “ 
| WHEN REINKING USE VICTORY NO BLUR INK. 
r 
it 
yt 
g 
r 
NEW VICTORY STAMP PAD 

” reads per square inch. The claim for this pad is that it 

will not dry out although a special quick-drying ink is used. 
d lhe ink may be had in five colors—red, black, blue, violet 
g and green, and in ‘all colors but black it is waterproof. 
- he line of pads will be supplied in four sizes. 
S a 7 

A Time Recording Device New to This Field. 

. Che Periodograph is the name of a simple machine for 
; recording accurately the time that each employee spends on 

each job or class of work he has to do. It makes for 
+ accuracy in factory production records, simplifying them, 
h and making them more valuable. 
I The machine was especially designed for this class of 


vork and not merely as a time recorder. The Periodograph 
s made by the Gisholt Machine Company of Madison, Wis., 
who in their business of building labor saving machine tools 
hand-written rec- 


vecame convinced of the inaccuracies of 


ords and concluded that mechanical time records were in- 


dispensable. They, therefore, determined upon the things 
hanical time recorder should do to meet the re- 
work. It tenth 


hours 


vhich a me 


quirements of their should count time in 


instead of in and minutes; it should 


our periods 


liminate automatically all non-working time; it should 
unt periods of working time continuously through the 
avy. week or month, so that the difference between the 

tmg and stopping periods would be the net working 


though extending over several days; it should 


for a daily check of time and production records if 


should 


eral starts and stops on the same time ticket to show 


desired, resetting at zero each morning; it permit 
how 
number of 


ticket 


and no 


job is interrupted and to reduce thi 
it should automatically position the 


it one stamping could not occur over another 


ustment need be used in making the record: it should 
tand un it ird service day after day, be simple in opera 
be strong in construction and it should be flexible 


gh in application to meet all working conditions, 
ether of working hours, special shifts, overtime, etc 
. ge this outline of require ments he fore them, the fac > 


for use 
Peri 


to build the 
The machine 


lograph because it embodied the idea of recording time in 


engineers set out irst equipment 


the Gisholt factory was called the 


iachine was built and perfected, the com 
] 


Since the rst n 
lied it increasing number of factories 


is proving a paying investment, until now they 


ny has supy to an 


which it 
concluded to offer the machine to factories generally 

roughout the country on a commercial basis 

The Period 


raph consists of a number of registers or 
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recording machines conveniently placed about the factory 
and controlled by a central clock located in one of the 
offices. Each register contains a set of numbered printing 
wheels for stamping date and period number on the time 
ticket. At the end of each tenth hour period the controlling 
clock sends out an electrical impulse which advances these 
printing wheels one unit. 

The printing wheels are set at zero at the beginning of 
the pay period or of each day as desired. From then on 
they count time and periods during the hours the factory 
is working until the end of the day or of the pay period. 
All non-working time is automatically cut out, as the con- 
trolling cleck does not permit the registers to operate dur- 
ing non-working hours. The Periodograph will take care 
of overtime, giving distinctive records of such times with- 
out interfering with the accumulations of regular time. It 
will record separate schedules for men and women. Tickets 
of various styles and sizes may be used, conforming to any 
conditions under which the plant may be operated. One 
ticket for each operator on each lot of pieces has been 
found best suited to the requirements of modern systems. 

The manufacturers of the Periodograph will give further 
information to anyone who may be interested in this de- 





vice. 


Desk Trays in Walnut Finish. 


The Polar Manufacturing Company, 119-125 North Fourth 
street, Philadelphia, Penna., has added American walnut 
finish to its No. 19 commercial letter tray line. A medium 
shade of walnut has been standardized, which harmonizes 
well with most walnut desk finishes. These trays are well- 
constructed, with locked corners and three-ply bottoms. 
Green felt covers the entire bottom. The outside dimen- 
sions are fourteen inches long, ten inches wide and 2% 
inches high 


Typewriter Tables and Other Specialties of Steel. 
The Premier Bed Company of Mishawaka, Ind., presents 
for the approval of the trade a new line of steel typewriter 
tables and stands having the following features: 
There 


and 


are five different styles, all having square tubing 


legs Tops are covered with high grade 


supports 





No. O-28 
CHARACTERISTIC “PREMIER” TYPEWRITER TABLE. 


All tables are of knockdown construction, and 
They are easy to assemble and 


Fabrikoid 
ire packed in cartons. 
when set up are rigid and substantial. 

The 
meaning, 
to that of the 


says they “look like regular furniture,” 
no doubt, that their appearance is not dissimilar 
wood furniture in the average office. 


company 


Other features of the line include a magazine and book 
stand and an adding machine stand, both of steel. 


(Continued on Page 155.) 
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Sales Quotas and Contests Abroad. 





Selected From an Address by James S. Mar- 
tin, Foreign Publicity Manager of the Rem- 
ington Typewriter Company at a Get-To- 
gether Meeting of the Export Managers 
Club of New York on March 18. 


‘6 HE most successful businesses nowadays,” said 
Mr. Martin, “are conducted not on the volume of 
sales exclusively but on the basis of profits—to sell 

goods where and how they can be sold best with a view to 

obtaining a maximum of profit through a period of years 
on the basis of reasonable production costs and justifiable 
selling expense.” 

Quotas that were not so long ago a bugbear and abom- 
ination, being only clever guesses, are now like budgets 


and have become scientific. In their making, every bit of 





JAMES § 


MARTIN. 


information is weighed and woven into a fabric. The new 
quotas are meant to They are not a goad 
applied to the salesmanager and his men, but a safety 
gauge applied to the factory and the mechanism of distribu- 
tion. If quotas are obtained and exceeded, it is likely that 
the goods sold in excess of the quota have been produced 
and sold at a minimum cost and a maximum profit. It is, 
therefore, entirely in order to pay the sales force that 
brought in the 
bonus 


be obtained. 


business some form of 
The quota if properly calculated and administered 
is a powerful selling force 


Method of Obtaining Quota. 
The method of quota setting which comes nearest to be 
scientific is the synthetic method which studies the quota 


excessive quota 


tions on each trade outlet, large and small in its relation to 
the entire trade of country or territory. This is a long 
task, but an interesting one and it produces gratifying re- 
sults, enabling the sales manager to penetrate and build 
up new markets (Here the speaker paid a 
compliment to the help derived from the article of Walter 
F. Wyman on Invisible Export Sales Quota Plan in Export 
Trade and Finance for February 9, 1924.) 

Referring to the foreign distribution of the Remington 
Typewriter Company, the speaker said that it consists in 
many territories, of national companies with 
their sub office organizations and in other territories of na- 


intensively 


subsidiary 


tional dealership with their branch offices and concerns. 
He referred to two countries facetiously named as Latonia 
and Anglia, which resemble each other in many respects 
and at the same time show The 


pany’s same in 


marked contrasts com- 


merchandising both 


procedure is the 
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National dealers are appointed in two separate 
hemispheres. Each has a 
ment with a sales and advertising manager. 


countries. 


Remington typewriter depart- 


Latonia was 
much depressed by the war and had currency exchange 
difficulties and many other troubles. The dealer in that 
country appealed to headquarters for any and all advice and 
heip which the company could send. 
tative was sent primed to give abundant instruction in 
domestic selling and advertising methods of the latest aj 


During the 


A personal represet 


proved type. period of alleviation 


Latonia 
feasible measures to relieve the exchange, the dealer was 


gradual 
7 


while was exporting gold and taking all othe: 


holding business shows on locations outside of his two 


offices, in which various office machines and appliances were 
This action, together with the use of general 


publicity sustained public interest in modern office meth 


exhibited 


ods and machinery and prepared the way for a brisk start 


in 1922. The budget and quota system was put into effect 


with remarkable success. A house organ of ability and 
force was launched and published at the headquarters office 
for the home organization. This has been of much val 

promoting sales. The success has been such that it became 
necessary to put out a second edition each month called 


The 


adoption of quota systems in various offices abroad 


Portable Special. After reporting on the effects of 
In the Anglia organization quotas were an old story 
take hold, 


adviser, one of the foremost men who handles such matter 


people were slow to although they 


About the middle of 1923 the company suggested t 
Anglia a sales contest to be run the second semester. The 
company proposed tentatively a division of the sales office 


into two teams and offered a silver loving cup as a prize t 
Western 
The contest was vigorously conducted and 
into th ist 


the winning team. offices were put against 
Eastern offices. 
the results were gratifying. The division 
branches and inland branches proved to be equitabl 
to the cup 


model portable in black and white as a prize to the branch 


In addition the company put up a Delux: 


manager who won. This portable is now the property of 
the Anglian organization referred to. 
best 


A special prize of 


I 


five pounds was made for the individual effort 


salesman in the field force 


Initial Quota Setting. 


Mr. Martin concluded his remarks with a few w 
about initial expert quota setting. The schedule for ex 
port quota setting is based on five factors, whi 
be condensed as follows: 

1. Past Sales—“past performance” There 
some actual sales in a given market before any quota 


i 


be set Actual sales constitute the only tangible fact 
which logical sales quotas can be estimated. TI 


agent may be more enterprising than another is in the 


offset by the law of averages. As soon as the quota syste! 


has been adopted, one should begin to keep careful 1 


of sales averages. 


2 Literacy: This determines the force which ad 


ing can exert as a selling function [wo countries 


have practically the same number of people, but one, owing 
to a higher state of general education, may be far 
absor| 


the other in commerce and in 


dise This is 


powe r to 


an important factor in determining qu 


particularly if one’s market is restricted by the degre: 
national development. Other factors are racial c! 


istics and peculiarities, customs, proportion of url 


population; and industries, languag« 
etc. Much of this 
Bureau of 
ton, D. C. 


+ 


3 Business 


rural occupations 


information can be obtained fron 


Foreign and Domestic Commerce at Was! 


Distribution 


Population 


(Continued on 
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Representatives of office equipment concerns abroad, visiting the United States, are cordially invited to make the offices 
of this journal their headquarters. The staff at the main office, 417 South Dearborn Street, Chicago, and the staff at 
the branch in charge of C. H. Everly at 1701 Pershing Square Bidg., Pershing Square, 42nd St. & 


Park Ave., New York, will be happy to be of any possible service. 


While the facilities at New 


York are not sc many as at Chicago, there will be found the same desire to serve. United 
States manufacturers or their representatives, traveling abroad are cordially 
invited to call upon Office A ppliances London correspondent, Mr. W. 
Teignmouth Shore, Surrey House, Victoria Embankment, 

W. C. 2. Mr. Shore's knowledge of office equipment 
business and its possibilities in Great 
Britain make his counsel valuable 
to those desiring to cultivate 
the British Market. 


LONDON NOTES AND NEWS 


By W. T. Shore, Surrey House, Victoria Embankment, London, W. C. 2. 


London, March 3, 1924. 


E ARE beginning to hope that a very dreary, 
Wy weary winter is about to shut up and make way for 

spring and sunshine. It has been physically and 
mentally a very sunless winter; bleak winds and black 
clouds. Now we are hoping for steady, gentle trade winds 
that will waft us safely on our way to prosperity. Watch- 
Oh, don’t worry about last night! 
that is dawning! That 
to be the spirit that is 
manufacturers. 


man, what of the night? 
Let’s get out and enjoy the day 
seems to me, as far as I can see, 
abroad among English business men 
And I do not think this is founded on mere hopeful dreams. 
[ believe there is solid ground for our hopefulness. The 
Labor Government has so far done well and there is a sense 
the political atmosphere that has been 
wanting only too long. But by the time you are reading 
this there may have come a change and no wise man cares 
to prophesy what will happen in this unprecedented politi- 
cal situation. Liberals and Conservatives want Labor to 
be “out”; but they do not want each other in! So, Labor 
may go on and prosper for a considerable while; may do 
ery well; may give us months of peace that will be very 
helpful toward prosperity. Anyway I fancy there will not 


and 


of steadiness in 


be any great political uproar until the Fall. 
<> 
Despite the icy blasts of the wind and cold spits of rain 
ind sleet, spurred by loyalty to Office Appliances, I went 
up the other day to see how things were getting along at 
, where the British Empire Exhibition will open 
It was not to see what 


Wembley, 
soon after this letter is printed. 
material progress had been made that I paid my visit; I 
wanted to get the “atmosphere” of the exhibition. I think 
The exhibition is going to be a thoroughly 
Empire products 


I succeeded. 

business-like, 
and industry; 
speak. It will be a great deal bigger than the famous show 
of 1851 in Hyde Park, because not only is the British 


well-arranged display of 


a gigantic series of window-exhibits, so to 


Empire much larger now than it was then, but it is much 


better organized, more thickly populated and more ener- 
getically busy. This exhibition will surely do a great deal 
of good; it will stir up business blood where it has been 
apt to stagnate; it will do a lot to bring home to business 
men all over the Empire the fact they sometimes forget— 
that they must pull together or break up. There will be 
thousands of Colonials in London this summer; thousands, 
too, of American business men and manufacturers. It will 
be very nearly, if not quite, a World’s Business Conven- 
tion; there will be a vast deal of business talking and of 
business doing. Big problems will be tackled; let’s hope 
they will be solved too. The outcome will assuredly be 
bigger and better business all around; therefore good times 
for office appliance men—if—IF! There’s that cussed, con- 
tinuing IF. When will reparations be settled up and when 
will exchanges settle down? I mustn’t discuss interna- 
tional politics here; but may I again point out this? If and 
when America desires these two questions to be settled— 
with her aid (not in dollars) they can be settled. Without 
her help I don’t believe they can be. It’s up to English and 
American business men to see to it! 

There are lots of business associations, societies, clubs 
and so forth here as well as on your side of the water. 
Some of them degenerate into mere sociabilities; others do 
genuine, good work. Among the latter is The Incorporated 
Sales Managers Association of the United Kingdom, whose 
hundred and twentieth meeting and dinner I had the pieas- 
ure of attending as a guest. The procedure is to eat, drink 
and be merry; then to discuss some practical sales-problem 
in a thoroughly practical way. We discussed a good dinner 
and then had a good discussion; no oratorical fireworks, 
but straightforward, well-informed talk. Among the mem- 
bers of the association who will be known on your side 
are representatives of Lotus Limited, Bells United As- 
bestos Company, The Underwood Typewriter, Caribonum 
Company, National Cash Register Company, Kodak, A. W. 
Shaw Company, Smith-Premier Typewriter, Morland & 
Watch Company, Hoover Suction 


Impey, Ingersoll 




















Sweeper Company, Burroughs Adding Machine, the Palm- 
olive Company, Noiseless Typewriter Company, Gillette 
Safety Razor, American Rolling Mill Company, Herbert 
E. Robbins, H. W. Wayne, The Shannon, Grape Nuts, 
Kalamazoo, Sun-Maid Raisin Growers, Dennison Manufac- 
turing Company. May they dine, discuss and flourish! 
<--> 

Mr. Molineaux, formerly assistant London manager of 
the Yost, has joined the London staff of the Woodstock 
Company; Mr. Robertson, formerly the Bar-Lock manager 
at Liverpool, has taken on the management of the Wood- 
stock in Glasgow; Mr. Milligan, formerly the Liverpool 
manager of the Blick Company, has joined the Woodstock 
forces in that city, and Mr. Blakely, a well-known type- 
writer figure in the West Riding of Yorkshire, becomes 
Woodstock agent in Leeds. Good luck to 'm. 


Bar Lock Agency in South Africa. 

The Bar Lock Agency, Ltd., commenced operations in 
South Africa early this year. The Johannesburg branch is 
located in the Beresford building, Main street, under the 
direction of E. E. C. Mathieson. In addition to selling the 
Bar Lock typewriter, the company distributes filing appli- 
ances, card index cabinets and loose leaf devices. The 
company is a consolidation of Tait & Company, Ltd., 
Durban; Mathieson & Ashley, Johannesburg; R. D. Clew- 
low & Company, Durban. 


Gonzales Padin Company in New Home. 

The Gonzales Padin Company, San Juan, Porto Rico, is 
now occupying a new building erected for it. The building 
is six stories high, occupying an entire block, facing the 
Plaza Principal and the two main streets of the city. There 
are fifteen show windows, and every department of the 
house will have a permanent exhibition facing the street. 
American office machines will thus receive excellent dis- 
play, as the company distributes several, including the 
product of the Burroughs Adding Machine Company. 

Fiji Islanders Are Progressive. 

The Fiji Islands absorb a number of American products, 
including typewriters, automobiles, sewing machines, etc. 
With the exception of about a dozen large stores, the mer- 
cantile business is in the hands of East Indians, of whom 
there are about 60,000 in the islands. There are 80,000 
native Fijians and 5,000 Europeans. 


Ill Health Compels W. Riley’s Resignation. 

W. Riley, manager at Sheffield and Nottingham for the 
British Burroughs Adding Machine Company, was com- 
pelled because of ill health to resign. He had not been 
well for some time, but stuck to his work. Throughout the 
organization there is a hope that Mr. Riley may regain his 
health and return to the business. Mr. Riley has been con- 
sistent in making his quota, and never had recourse to “had 
trade” or other alibis in defense of poor business. 


Melbourne Wins Burroughs Sales Trophy. 

The Melbourne office of the Burroughs Adding Machine 
Company won the annual Australian cup race. Scoring 
was on the basis of quota, and Melbourne won on this 
basis, as well as turning in the largest number of points 
sold. 

New Mount Everest Expedition to Take Three 

Remington Portables. 

Word has reached the Remington Typewriter Company 
from London to the effect that the new expedition which 
will again try to reach the summit of Mount Everest, the 
highest mountain in the world, will take as a part of their 
equipment three Remington portable typewriters. The ex- 
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pedition of 1922, under the command of General the Honor- 
able G. C. Bruce, took a Remington portable along for 
transcribing reports and other writing, and General Bruce 
was so pleased with the hardihood and performance ot the 
little machine under all conditions of heat and cold and 
rough usage that he sent the Remington Typewriter Cor 
pany a letter of commendation. 

The company is delighted to know that no less than thre: 
of its portable machines will be a part of the equipment ot 
the 1924 expedition. 


Former Resident of the United States Now at Lub- 
lin, Poland. 


Stanislaw Tyskiewicz, who spent several years in the 
United States, but returned to Europe some years ago, has 
located at Lublin, Poland, where he is traveling agent for a 
number of office appliance and stationery articles. Among 
them is a line of specially illustrated postcards, reproduc 
ing famous paintings in the original colors. These cards he 
offers for sale not only abroad but in the United States 
and desires to sell them direct to dealers. He has supplied 
Office Appliances with some price lists and one set ol 
samples of the postcards which will be loaned to anyone 
interested, for their inspection. 

Mr. Tyskiewicz has also compiled a volume of handy 
information for the use of Polish readers and desires to 
insert advertisements of such American firms as may wish 
to reach the Polish trade. This book is known as the 
Pocket Argument Settler and will be out about June 15 
An edition of many thousand copies will be issued, con 
taining brief outlines of encyclopedic subjects, giving infor 
mation for the home, the farm, business and industry. The 
book will be sold in the stores of book sellers and_ sta 
tioners. Copy for advertisements may be sent in German 
English or French and may be printed in those languages 
or translated into Polish as desired. 

Before the war Mr. Tyskiewicz was associated with his 
brother in an office equipment business at Irkutsk, Siberia, 
Stanislaw Tyskiewicz attending to the company’s affairs 
in the United States, sending forth such supplies as could 
be gotten across during the difficult period. Mr. Tyski 
wicz’s present address is P. O. Box 106, Lublin, Pola 





Bilbao Business Houses Progressing. 


Commerce Reports] There is a growing interest in the 
use of modern office equipment in Bilbao, Spain, Consul 


H. M. Wolcott reports from that city 


chines, check writing devices, mimeographing and mechani 


Calculating ma 


cal addressing machines, filing systems and safes of the 
latest designs are all on sale in both Bilbao and Sar 
Sebastian. The demand has been limited to the banks and 
principal industrial concerns, but now sales appear to be 
on the upward trend, and the future cutlook for marketing 
goods of this nature is quite favorable. 

There are about 150 calculating machines in use in this 
district, according to the estimates of those interested 
the trade, of which at least eighty-five per cent are said 
be of American manufacture. The Swiss “Madas,” the 
German “Lipsia,” and the British “Wales” are the chiei 
competitors of American machines in Bilbao. 

[The European manufacturers of adding and calculating 
machines have not made a very keen effort to extend their 
sales in this market, though in some instances machines 
have been sent here on very extended credit terms and eve! 
on consignment. In general it would appear that the 
representatives of American manufacturers are bette: 
ganized to continue to secure the major portion of the 
trade than are their European competitors, and the sup 
riority of the American product is quite generally 


recognized. 
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Views on Price Maintenance in England. 


An Abstract from System (London) for Feb- 
ruary, of an Article Headed ““Would a Price 
Maintenance Association Help Your Trade?” 


sanction of the 


England price maintenance has the : gov- 
ernment. In the United States exist legislation prohtbits tt. 
The article in the London edition ef System shows how the 
policy of price maintenance exerts a helpful influence 
System opens with a discussion of the 


tting in price of plain milk and nut chocolate bars \ 


ot twenty per cent has extended throughout the Prov 
neces and the best thoroughfares in London. 
The writer indicates that as far as he knows there is but 


e trade in England which is almost completely 


This is the 


immune 
The 


manufacturers, 


irom price cutting. drug trade. result 


has been achieved by an organization of 


distributors and retailers who were obliged to take some 
of the precarious condition of business due 
The 


Trade 


action because 
operates as the Pro- 


William 


Every chemist (druggist) receives a copy 


to price cutting organization 


rietary Articles Association, Sir Glyn 
secretary 

of the P. A. 7 \ 
retail and m'nimum wholesale prices of all the articles on 
he list. It 


the manufacturers and wholesalers in the association 


Jor cs, 


Protected List, which gives the minimum 


a druggist refuses to maintain the protected 
price 
vithdraw supplies of all articles on the protected list from 
William S. 


that dealer. Sir Glyn-Jones is quoted in the 


article as follows 
Advantages of Price Maintenance. 


“The trade possessing a system of price maintenance in 
which the inte 


and the public are balanced and preserved, can better serve 


rests of the manufacturers, the distributors, 


the public because it is so organized. Minimum profits, 


openly guaranteed to the distributor, provide the willing 


service so necessary to both manufacturer and consumer. 
rhe public are enabled to obtain what they want, and the 
distributor is paid fairly for his services.” 


Ie P. A. T. A 


its protected list, 


does meet with some price cutting from 


through the activities of a limited num- 


dealers who handle a few of the protected lines 


ber ot 


These are generally toilet articles, and the dealers endeavor 
to attract 


1; 
i 


additional custom by cutting prices. The in- 


viduals can be placed on the prohibited list, but this does 


not injure them materially, as their sales on the items on 


vhich they cut are not as heavy as would be the case with 


druggist 


Basis of Prices. 


cr. 


a rate of profit which is obtained for its 


formulating the policy of price maintenance th 


established 


we. 
listributors which was equitable. 

The foresight in establishing this rate was illustrated after 
When the 


commiuttec 


the war. profiteering act came into force 


special was appointed by the government to 


eport the extent to which the principle of fixing minimum 
vailed, its result, and whether the 


etail prices pre system 1s 


desirable or otherwise 


in the interest of the publi \fter 
hearing the committee made what was understood to be 
owledgement that the system of 


nted by the P. A. T. A. is not detrimental to 


othcial ack price main 


ihe article in System mentions historical case which 


vs the legality of price maintenance in England. I1 


Charrington vs. Elliman, the justice ruled 
anufacturer need supply a retailer if that retailer 


under conditions satisfactory to the 


sub- 
‘tor [the 


article the editor of System 


ed a proof of it to a well-known bu 


m trade. 





name was not mentioned] for his opinion. The following 
is this man’s comment: 
“Your contributor had made out a very good case for the 
association. But he has ‘omitted to 
to me, valid arguments against them. If 
prices are to be rigorously maintained by a combination of 
manufacturers, wholesalers and retailers, what is to prevent 
What is to reward better production methods 
factory, or better selling methods in the shop? Is 
be any reward for enterprise and ingenuity? Per- 
associations designed to maintain prices 
spell the death of that competitive spirit which is the very 
business. To my mind the American 
not unwise when they ruled that it was in 
for manufacturers to refuse supplies to 
In the end, a 
trade which is too well protected by price maintenance will 
of outside concerns in other lines which feel 
ls this not 
com- 


price maintenance 


quote any of the, 


prohiteering 
in the 
there t 
sonally. | belreve 
breath of- efficient 
courts were 
restraint of trad 


retailers who cut standard advertised prices. 


be the prey 
that they can cut artificially maintained prices. 
what is happening today in the case of certain 
modities?”’ 


A Permanent Italian Exposition. 

lwo years ago Office Appliances published an item con- 
cerning the establishment by Cav. Augusto Salvadori of 
Italy, of an exposition at Via Nazionale-Largo Mag- 
nanapoli to be permanent and international in its scope 
and offering elegant and commodious quarters for the arts 
and industries all under the general supervision of Cav. 
Salvadori, widely known as one of the best informed men 
in artistic and industrial affairs in Italy. Cav. Salvadori has 
erected a beautiful hall at the address given above, which 


Rome, 


the center of the city 
It is ornamented with statuary and is well lighted 





CAVALIER AUGUSTO SALVADORIS PERMANENT 
EXPOSITION IN ROME, WHERE MANY OFFICE 
EQUIPMENT DEVICES ARE SHOWN. 
throughout. It is situated not far from the Quirinal, Palais 
Royal, Bank of Italy and Ministry of Foreign Affairs. The 
style of the building is classic and the decorations har- 

monious and quiet. 

Cav. Salvadori says that this is the only permanent ex- 
in Rome and in Italy, and that he has had. in- 
creasing and satisfactory It is now his intention 
d his organization and to place his exhibition rooms 
He has 
for foreign agencies and is able to 
representation of important companies who 
distribute their products in Italy. 
has been in the typewriter business for 
twenty-eight years, having sold the Sun and 
He is a man of 


position 
success. 
to exte! 
at the disposal of American manufacturers in Italy. 
Ll spect department 
indertake the 
desire to 

{ ay Salvadori 
more than 


L. C. Smith & Bros. typewriters in Italy. 


high standing and of fine experience in the office equip- 
ment lines. He will be glad to correspond in English with 
anyone who may be interested in what he has to offer. 
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Digest of Foreign Press. 

“Papyrus” carries as a leading feature of its February 
number an article on the use of grassy plants in the making 
of paper. The author holds that the use of wood pulp in 
the making of paper is an economic error in view of the 
fact that there are a great many plants which can success- 
fully and profitably be used in the making of paper. He 
states that in spite of the fact that laboratories in all coun- 
tries have established the practicability of using grasses 
for making paper, such a product is practically non-existent. 
The writer points out that there are at least thirty-three 
species of grasses which are considered weeds and which 
could profitably be used in the making of paper. He gives 
a full page table showing the analysis of each of these 
grasses. The series of articles on the manufacture of 
Decalcomania and on the history of the fountain pen are 
continued in the February issue. 

oe @ 

A description of the new German typewriter called the 
Cardinal is given in the February 15 number of the “Zeit- 
schrift fiir Burobedarf.” This issue is known as the pre-show 
number and refers to the Leipzig spring fair and the Vienna 
paper fair. A detailed list of the exhibitors of the Leipzig 
business show held in connection with the spring fair is 
given. 

* * * 

An article by Paulette Bernege in the February number 
of “Mon Bureau” deals with modern teaching methods, 
with particular attention to the part which filing systems 
might play in instruction. Another article deals with selling 
by mail. In the department of the magazine devoted to 
legal questions there is a treatment of profit sharing sys- 
tems from the legal aspect. 

* * * 

The March 1, Leipzig spring sample fair number of 
“Papier-Zeitung” is particularly large. It deals for the 
greater part with the paper situation in Germany and other 
matters of interest to paper manufacturers and dealers. 
During the last month we also had the pleasure of receiv- 
ing the fifth universal number of “Papier-Zeitung,” an 
export number, printed in a number of colors and in sev- 
eral languages. While advertisements constitute the 
greater part of the issue there is some general text of 
interest. 

* * . 

“La Quinzaine Economique,” published by the firm of 
Dunod in Paris, has favored us with a copy of its bi- 
monthly publication dealing with the economic situation in 
France. 

* 7 _ 

The paper fair which was held in Vienna from March 9 
to 15th is the subject of the opening article in the March 
5 number of “Papier und Schreibwaren Anzeiger.” An 
interesting feature of trade journals from over seas is the 
active discussion of calendar reform. During the past few 
months at least four trade journals from as many different 
countries have discussed the question of reforming the 
Gregorian calendar. The year of thirteen months each 
containing four weeks seems to predominate in favor. 
“Papier und Schreibwaren Anzeiger” for March fifth con- 
tains such an article. A new Swiss typewriter called the 
Hermes is announced in this issue. It is made by the firm 
of E. Paillard & Cie A. G., Sainte Croix, Switzerland. 
There is also described a new music writing typewriter 
brought out by the firm of Bela Wolff of Debreczen. 

* * * 

We extend our thanks for the 1924 catalog of French 
works on commercial and industrial subjects published by 
the Librairie Francaise De Documentation Commerciale et 
Industrielle, 7, Rue des Grands-Degres, Paris (Ve.) France. 

* * * 

“De Grafische Revue voor Nederlandsch-Indie” carries 
the New Year's Greetings of N. V. Handelsvereeniging 
Smalhout, Weltevreden, Java. There is also a two page 
article on National cash registers and how the various 
models may be used to advantage in business. 

2 

If our memory serves us correctly the January 15 num- 
ber of the “Revue Stenographique Belge” is the first which 
it has been our pleasure to see. Our friend M. Albert 
Navarre, prominent in French stenographic circles, is given 
a pleasant “write-up.” A generous portion of the magazine 
is devoted to samples of stenography, and among the adver- 
tisements are represented the Corona typewriter and the 
Dalton adding machine. 


The 


* * * 


March 1 


the “Papier-und-Schreibwaren 


number of 


Zeitung” is known as the fair number in that it is devoted 
to the spring sample fair at Leipzig which was held from 
March 2 to 8 and to the paper fair at Vienna held from 
March 9 to 15. In the section of the magazine known as 
the Typewriter and Office Equipment Magazine is an 
article in celebration of the twenty-fifth anniversary of 
the Adler typewriter, one of the leading German machines. 
* 2s © 


The “Bulletin Real” of LaCompagnie Real, Paris, carries 
in its February number some mechanical hints concerning 
adding and calculating machines as well as some mathe- 
matical “gymnastics” intended for possible use in the sell- 
ing of adding and calculating machines. There are also 
given the various keyboards in which the Corona may be 
secured. 

* * * 

“Kancelar” (The Office) is the name of a newcomer to 
the field of office equipment. The magazine is published 
by Majitel A Vydavatel Jan Hlozek, Vaclavske namesti 53, 
Prague II, Czecho-Slovakia. The first edition consists of 
fifty thousand copies to be mailed to prominent firms and 
business men throughout Czecho-Slovakia. In this first 
number is an article dealing with the fiftieth anniversary 
of the typewriter in America and other articles dealing 
with particular devices and systems for use in the office 

x* * * 


“Administratieve Arbeid” continues in its February num- 
ber the series of articles on the graphic method in statistics 
and also has a_ scientific discussion of psychology in 
advertising. 

* * * 

“Why Are American Typists More Rapid Than French?” 
asks “LaRevue du Bureau” in its February number in the 
course of a discussion of the record of George Hossfeld 
at the last New York Business Show. The editors answer 
their question in part by saying that the English language 
is easier to write and that its words average some 20 per 
cent shorter than French words; that the training of typists 
is more intensive in the United States; and lastly that in 
their opinion the American “universal” keyboard is a 
handicap in that it was not designed for the French lan- 


guage. The progress of methods of enabling the blind to 
write is the subject of another article. 
. & «2 
A contributor to the March 1 number of “Die Buro 


Industrie” uses as the title of his article “German Type- 
writer Technique at a Standstill?” and gives rather a frank 
discussion of the situation facing German manufacturers 
and dealers. Another article deals with code writing and 
deciphering and how machines have been used for these 
purposes. The new Cardinal typewriter is also described 
at some length. 
* * * 

“Take Your Profit” is the title of an article in the March 
number of “LaRevue De L’Efficience.” Another contribu- 
tion has for its purpose to show the desirability of a better 
understanding of English by Belgian business men 

* * * 

The December number of “Letras y Numeros,” the house 
organ of the Libreria e Imprenta Gutenberg, of Guayaquil, 
Ecuador, carries with it the firm’s annual edition of a 
pocket almanac neatly produced. 

* * * 

“Il Mattino,” a Naples newspaper, carried in its February 
4 issue an item descriptive of the opening of the Naples 
office of Rebora & Beuf, for twenty-five years Underwood 
representatives in Italy. The new office is located on the 
ground floor at No. 5 Via Medina. “Il Mattino” 
list of those present at the opening and the array of names 
and titles is a most imposing one, including as it does a 
number of men of prominence with titles such as Prince, 
Admiral and General 


gives a 


‘es 

The British Stationer printed “Advice to Assistauts,” 
which was excellent guidance for junior clerks in the sta- 
tionery store. Some of the points brought out were con 
centration, intelligent service to customers, intimate know! 
edge of stocks, familiarity with items displayed in the show 
windows, and the ability to persevere at work without 
expecting frequent praise. 

x * * 

Anglo-American Trade (American Chamber of Com- 
merce in London) printed helpful information for the 
“invaders” of England, who will attend the London con- 
vention of the Associated Advertising Clubs of the World 
The hotel facilities of the metropolis were described. The 


, 
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same issue printed a brief report of the Business Efficiency 
Exposition. 
* + * 

The fact that the consumer is the employer of both dealer 
and his clerks was brought out in “Greasing the Wheels of 
Business,” in Sales Management (London.) The problems 
of pleasing the “employers” were discussed, and policies 
and practices outlined which will lead to the consumer’s 
satisfaction. 

, ae 

The Irish Printer commented on a discovery by W. P. 
Price, Peters Lane, Smithfield, London, E. C. He has 
produced a lithographic ink which obviates the need of 
dampening the plates or stones. It is expected that ulti- 
mately the process can be applied to newspaper work. 

+ * * 


The British Stationer reported the formation of branches 
of the Stationers’ Association of the United Kingdom at 
Glasgow and Edninbugh. The president of the association 
and several of his officers journeyed to Scotland to aid in 
the organization work. 

x * * 

Anglo-American Trade (American Chamber of Com- 
merce in London) printed two articles of interest to ship 
pers. One described the Mersey docks and associated 
industries at Liverpool, England, and the other the port 
facilities of Hampton Roads, Va 

* * col 


The Journal of the American-Belgian Chamber of Com 
merce in Belgium discussed the plans for making a free 
port of Zeebrugge. The physical facilities of the port were 
described fully, and the effect of making Zebrugge a free 
port outlined 

* *« * 

“A Plea for Optimism” in the South African Stationery 
Trades Journal” showed that no matter how depressing 
the present situation seems, the country has _ survived 
greater handicaps, and prospered. 

* * * 

System (London) discussed “Would a Price Maintenance 
Association Help Your Trade?” The English law permits 
such bodies to function, while ours prevent it. 

4 * k 

Levant Trade Review (American Chamber of Commerce 
for the Levant, Constantinople) printed the story of the 
fiftieth anniversary of the typewriter The text was 
French. 

* * * 

\ helpful article on “Window Dressing” was one of the 
features of the Irish Stationery Journal. The principles 
were outlined, and applied in a practical manner 


West 
inviting 


Ltd.., 


recently 


Jefferson, business 


Kendrick & equippers, 


Bromwich, England, issued a_ circular 
members of the office equipment fraternity abroad to call 
stand No. T 806 in the 


make themselves known and accept of the 


at their furniture and decorative 
textile section, 
hospitality of Kendrick & Jefferson 

They offer the use of their facilities for the writing of 


letters, providing a typist for the purpose Here 


even 
appointments may be made with business friends or any 
which the company is able to perform 


other service 


Gordon Heads American Club of Buenos Aires. 
Arthur Gordon, prominent in the office equipment busi 
Aires, Argentina, was elected president of 
that city. This is 
American business men representing manufacturers of the 
United States in Aires Mr 


ness of Buenos 


the American Club of composed of 


Buenos Gordon's lines include 


those of the Yawman and Erbe Manufacturing Company, 
the Todd Protectograph Company, The Noiseless Type 
writer Company and the Columbia Graphophone Company 


Ault & Wiborg London Company Moves. 
The Ault 


land, has moved to 


London, Eng- 
Ss. W. 18. 


Londor 
Road, Smithfields, 


Ww \V iborg 


Standen 


( ompany, 


Dutch Office Equipment Man Here. 

M. C. Baas, a representative of the house of L. Fles & 
Co., Amsterdam, Holland, arrived in the United States on 
the steamer “Aquitania” on March 11, He expects to re- 
main some weeks with a view to obtaining additional 
agencies for office equipment devices for the European 
market. 


Office Supply Business at Belfast. 
The Belfast Office Supply Company has opened for 
business in Howard street, Belfast, Ireland. The premises 
had been occupied by the late John Reid as a print shop. 


EXCUSE US, PLEASE! 


Another Mr. Andrews. 

On page 90 of Office Appliances for March in the an- 
nouncement of the organization of The Office Appliance 
Exporting Company of Rochester, N, Y., we published a 
picture under the that it: was a likeness of 
W. E. Andrews, president of the new organization. The 
portrait, however, was that of another gentleman having 


name and initials. 





impression 


the same 





Ww. 


px 


». ANDREWS. 


Office Appliances here makes correction and takes pleas- 
ure in presenting a likeness of the right Mr. Andrews, who, 
in addition to being president of The Office Appliance Ex- 
porting Company, is sales director of the Zimmerli Busi- 
ness Furniture Corporation, dealers in office furniture and 
supplies at Rochester. 

Two Descriptive Errors Corrected. 

Two slight errors occurred in the item with regard to 
Dan Dee straps on page 140 of the March issue. One was 
in the Inadvertently a hyphen 
was inserted between the figures 23 and 26. This should 
have been omitted, the address of the company being 2326 
Eighty-third street, Brooklyn, N. Y. 

In the description of the strap it was stated that there 
styles of straps, whereas there is but one 
style, which is used in two different ways. The strap shown 
in the two cuts is the same strap, one used in one place as 
a two-way tie and in another as a four-way tie. 


address of the company. 


were two new 


With Apologies All Around. 

An item on page 122 of the March issue of Office Appli- 
ances referred to the illness and recovery of Mrs. C. W. 
Seeley, wife of the sales manager of the Hall Lithograph- 
ing Company, Topeka, Kans. The item should have re- 
ferred to Mrs. A. S. Matthews, wife of the manager of the 
Stationery department of the same company. We deplore 


the error 
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NEWS ano | 
MISCELLANY 






in ag — a the Field : 


Hancock Secretary N. A. O. A. M. 
W. A. McDermid, having left the office equipment field, 
recently resigned his position as secretary-treasurer of the 
National Association of Office Appliance Manufacturers and 





GRATTON E. HANCOCK 


his place has been taken by G. E. Hancock of the Reming 
ton Typewriter Company, who will fill out Mr. McDermid’s 


unexpire d term 


Underwood Profit Sharing Plan. 


Phe Underwood Typewriter Company, for some time 
has had in effect a profit sharing plan for employees. In its 


announcement tor 192 


3, the company has several interesting 
things to say. The circular is dated March 1, 1924. It 
recites that on February 28, 1924, the board of directors 
met and decided on a continuation of the profit sharing 
plan of 1923 for the benelit of Underwood employees. The 
basis of distribution will be substantially the same as that 
followed in previous years, the amount to be distributed 
being twenty per cent of the net profits of the company for 
the year ending December 31, 1923, after payment of all 
dividend charges, taxes and amortization of the preferred 
stock as required by the charter of the company. The dis- 
tribution will be made on April 1 in the form of trustee 
share warrants, representing shares of the common stock of 
the company which will be issued to all employees who on 
December 31, 1923, have been in the employ of the com- 
pany for three years or longer and who shall be in the 
company’s service on April 1, 1924. The price of the stock 
has been fixed at $40 per share. These warrants will run 


for a period of three years from January 1, 1924, and if 


employees are then in the service of the company 


be entitled to receive the identical number of shares called 


for by the warrants upon surrender thereof. Payment of 
dividends upon such warrants will be made semi-ar ally 
at the same rates and in the same amounts as may be re 
ceived by the trustees as dividends upon the stocl 
company represented by such share warrants As her 
fore, participants will be divided into two classes 
as the three-year and five-year groups Other provisio: 
are made to take care of awards to the estates of those 
may have died in the service, et 

Che working out of the plan is in charge of ¢ { 
Rossiter,  * and it has been in effect since 1917 l} e 
trustees of the profit sharing plan are John T. Unde ood 


president of the Underwood Typewriter Company; Charles 


Strauss of Strauss, Reich & Boyer: Henry M: 


mer ambassador of the United States to Turk Cli 
Rossiter, vice president ot the | nderwood | 
Company, and Charles D. Rice, manager of 


Peck Heads Engravograph Sales. 
\\ J i ck, who tor some time h id charge OT the 


department of the Barrett Adding Machine ( 


eral years ago, is now in charge of sales ane 
for the Engravograph Corporatio O00 West street 
York, N. } 

After leavy ng the service of the Barrett Mr | \ 
some time engaged in selling securities and was late: 
ciated with a chemical company in Detroit. He | 


. 
friends in the office equipment field who will we 
return. tle expects to expand the Engravogr 
‘ 


0 


ganizat is rapidly as possible, selecting sui 


sentatives in different parts of the country. 


Oliver Typewriter Company Offices Rearranged. 


The new management of The Oliver Typewrit 


pany believes that better and more effective set e 


rendered by combining various divisions of the ¢ il 
offices with corresponding divisions at t 
To carry out this policy the general sales 
counting and collection departments have been transi 
to the factory offices at Woodstock, II Che 
otfhice, city sales, city supply and city service depart: 
and the typewriter school will continue in Chicag: 
Oliver Typewriter Butiding, 159 North Dearborn st: 





wa em 
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Woodbridge Heads Dartmouth Alumni of New 


York City. 
dinner, held at the Hotel, New 
Association of Dartmouth College elected 
W oodbridge, 
W ood 
1904. He is a former 
York, 


were made for the 


At the Plaza 
York, the Alumni 


is its president for the ensuing year C. K. 


president, Dictaphone Corporation, New York. Mr. 


ridge graduated from Dartmouth it 


resident of the Advertising Club of New and it was 


luring his tert that complete plans 


' 1 ‘ f 1 
developmen oO « 


present new Advertising Club at 


Park avenue New York City 


. 
23 


Holland Office Equipment Man in United States. 
Mr. Boas, re] Fles & Company, 


Amsterdam, Holland, came ly 


resenting the house of L 
to the | nited State S @arltyv last 


nth on business connected with his company 


Winchell Returning from South America 


jenjamin L. Winchell, president of the Remington Type 
vriter Company, has Just returned from a trip to South 
\merica nicl nares 
Pioneer Typewriter Man Celebrates Eighteenth 


Birthday. 


president of the L. C. Smith & Bros. Typ: 


vriter Company) elebrated his eighteenth birthday anni 


versary on February 29th No, eighteenth is not a 
misprint, as Mr. Smith was born in a leap year, on the 
lay which only comes once in four years 





When he arrived at the ottice the morning of the 29th he 
und a large basket of Howers which was given to him 
W. L. SMITH 
ct ho rorn day | ré 
so sent flowers t s home 
} Smith received the congratulations of not only thos« 
( é mit tron i irae numbe renas 
ghout e city He is in splendid health and does not 
his the . erfere with his " activitte 
| yra tions of the vho!l rganizati the 
- Snuth & Bros. Typewrit Compa ‘ nany 
é ene d out of the tv te st are 
Kennedy Heads St. Louis Shriners. 
J Bie Bill” Kennedy was recently elected potentat 
Shrine at St. Louis to serve for the ensuing vea! 
made a number of appointments among s friends 
One the that of George | Dyson te hiet 
f l Ke (,eorge Savs this 1s a ¢ im] b 1 
tl hat it devolves up« him to s¢ here 
( we ill i ulal le 1 T cs 


Burroughs Chicago vs. Burroughs Detroit. 


ago branch of the Burroughs Adding Machine 
) ge to the Detroit branch, promising to send 
‘ I wers to tl ( ce conve ¢ ‘ tl ’ 
qe r« tage ot the Marcel juota tha +} etroit 
ARTEL ‘ qd muster up | challenge i epted 
with re¢ O ind the outcome will bring h «¢ 
‘ itv . ( é t 
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Dictaphone Corporation Re-Elects Officers. 
At the annual meeting of the stockholders of the Dicta- 
phone ¢ held in New York City on March 21], 


directors 


rpor ation 
were elected: 


Swartwout, Marsden J. Perry, H. R. Swartz, 


the follown v 


Richard H 


Alfred ( Andrews, George A. Ball, R. J. Scoles, Paul 
Appenzeller, J. R. Clarke and C. K. Woodbridge. 

At the directors’ meeting of the same corporation held 
on Wednesday, March 26, the following officers were re- 
elected 


Woodbridge; chairman of the 


vice-president, L.  C. 


President Charles K. 
bo: rd Richard H 
Stowell: treasurer, J i 

In his 


Swartwout; 

McIntosh. 
stockholders for the full 
1923, President Wood- 


annual report to the 


fiscal year ending December 31, 


ridge said that the year had been one largely of prepara- 
tion he cofporation purchased the property as of Janu- 
ary 1, 1923. He referred to the unavoidable interruptions 


incident to moving the manufacturing equipment to es- 
factory, the transfer of records, moving 
and shortage in manufactured product. 


months and resulted neces- 


tablish a complete 


of sales branches 


This 


sarily in 


period occupied several 
reduced earnings. 

lhe full year’s sales, however, were satisfactory, and the 
disturbance which attended the transfer of 
ess to the corporation was reflected in the amount 


December, January and Febru- 


freedom from 
the busi 
of business transacted in 
ary 

much has been accomplished in co- 
factory and sales effort, thus reducing opera- 
Efficiency has been increased and expenses de- 
reflected in the latter months 
months of 1924. During the year 
cent of the machine sales came from Dicta- 
users and 29 per cent of the total sales represented 
his condition indicates that the business of the 
Corporation is substantially based. 

profits before the deduction of Federal income 
tax and manufacturing expenses incidental to the transfer 
establishment of the new factory 


During the year 
ordinating 
tive costs 
creased, with good results 
of 1923 and the early 
about 52 per 


phor é 


supplies 
[The vear's 


of the business and the 


vere $202,960.65. The Corporation paid eight per cent 
dividend on the preferred stock from February 1, 1923, 
although this stock had been made cumulative only from 
March 1 (Although cumulative in value, all expenditures 
for advertising during 1923 were deducted from the cur- 
rent vear’s profits 

The valuable trade-mark, “The Dictaphone,” together 


vith patents and copyrights are 
alue ot one dollar 


hundred ninety-five 


carried on the books at a 


employees of the Corporation 


ire preferred stockholders under the employees’ stock 
ownership plan 

The balance sheet shows net profits for the year as 
$127,531.01, out of which dividends were paid on the pre- 


imount of $93,240. 


New Orleans Stationers Attend Tampa Convention. 
The following New 


March 16th, Via 


stationers left Saturday, 
New Orleans-Tampa Boat Line to attend 


Orleans 


the a il convention of the Southern Division of Stationers 
ind Manufacturers Messrs. V. L. Colomb, Palfrey-Rodd- 
Pursell Co.; J. H. Petetin, Petetin-Baudean Co., Inc.; J. P. 
Buckl Perry & Buckley Co., Ltd., and E. Garret Har- 
nold, Dameron-Pierson Co., Ltd. In addition to the above 


stationers the following Southern representatives of manu- 


facturing stationers were included in the party: Messrs. 
Roy J. Simpson, A. L. Rickman, Harry Frater, Chas. 
Small d Mr. Preus and wife 


st appreciates jam on his bread that 
(published co-operatively by the 
Eberhard Faber, C. Howard Hunt 

Manufacturing Company). 


It ain't the chap that be 
ilwavs gets t The Coac} 
Boorum & Pease Companys 
Pen Comp and Sanfor 
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Dornette Counsellor of Desk Men. 

The Association of Desk Manufacturers has engaged the 
services of John Dornette, Jr., as counsellor. 

Mr. Dornette was formerly partner and manager of the 
desk manufacturing plant of the J. Dornette & Bro. Com 
pany of Cincinnati, O. Mr. Dornette had disposed of his 
interests in the company to his father and brothers, and, 
the father having died, the estate and the brothers have 
since operated the business. 

Mr. Dornette has had thirty-five years’ experience in the 
practical manufacture and marketing of office desks and the 
Desk Manufacturers’ Association is to be congratulated 
upon having secured the services of a man of such ripe 
experience and withal one who is still in the prime of his 
life and strength. 

Mr. Dornette, who has been in the automobile business 
with his two sons, J. Walter Dornette and Clifford H 
Dornette, will dispose of his interests to the sons and will 
devote his entire time to the new work. 

Office Appliances joins the many other friends of Mr. 
Dornette in sentiments of satisfaction over the fact that the 
desk men have chosen him for this responsible position. 


H. H. Morse Heads Domestic Commerce Division. 

In March Secretary Hoover announced the appointment 
of Henry H. Morse as chief of the division of domestic 
commerce of the Bureau of Foreign and Domestic Com 
merce. He succeeds Irving S. Paull, who has resigned 
Mr. Morse was appointed chief of the specialties division in 
1922, and took his new post April 1 

As organizer and chief of the specialties division and as 





Photo by Bachrach 
HENRY H. MORSE 


general advisor to the bureau on matters of export tech 
nique, Mr. Morse has rendered invaluable service to the 
specialties trade and export industries in general. It is 
felt that his wide experience in both the foreign and domes 
tic fields, covering all the complex problems of advertising 
and distribution, have ideally fitted him for his new position. 

Mr. Morse attended Harvard University and is well 
known in business circles, having been associated for many 
years as export and general sales manager of the Regal 
Shoe Company of Boston, chairman of the Boston Export 
Round Table, chairman of the committee on trade exten 
sion of the Boot and Shoe Manufacturers’ Association 
chairman of the advisory committee on foreign manufac 
tures, and director of the Chamber of Commerce of the 
. & A. 

Under the appropriation of Congress for the possibilities 
of eliminating waste in merchandising and distributing 
commodities within the United States, the division of 
domestic commerce was organized in July, 1923, with Mr 
Paull as chief. 


Hoosier Stationers Organize. 

During the last three months Edward L. Little, general 
sales manager of the Wabash Cabinet Company, Wabash, 
Ind., carried on correspondence with a number of the 
stationers of Indiana with a view to forming an associa 
tion for those engaged in the manufacture and selling of 
stationery and office equipment. The response to the letters 
Mr. Little sent out was so encouraging that he called a 
meeting on March 11 at Fort Wayne. This meeting was 
attended by the following stationers: J. E. Finan, Mr 
O’Reilly and Lester Beade of Fort Wayne; Edward | 
Little, Wabash; W. J. Whitelock, Huntington; and Fred 
Colyer, B. A. Tuttle, Fred Weidman and H. E. Herr, all 


of South Bend. 











H. E. HERR. B. A. TUTTLE 


b. A. Tuttle was made president of the associat il 
H. E. Herr, secretary. These were the only officers 
chosen. Others will be elected after the by-laws are 
adopted at the meeting to be held at South Bend on 
\pril 2. This meeting will take place at the Oliver hotel 
at 11:00 o’clock A. M. The new organization is known as 
the Hoosier Stationers’ Association 

Frank L. Severance, first vice president of the National 
Association of Stationers, Office Outfitters and Manufa 
turers, will present the message of the association to the 


new organization. 


Rochester’s Sixth Annual Business Show. 

Che sixth annual office appliance show held at Rochester, 
N. Y., March 4-6, inclusive, attracted an attendance of 
more than 7,000. It was held at the Chamber of Com 
merce, and was characterized by exhibitors as the most 
successful show of the series that has been sponsored by 
the Rochester chamber. 

Twenty-four exhibitors had booths at the show, dis 
playing the advances in the office equipment field made 


during 1923-24. Although the exhibits were planned t 
have special appeal to the office manager or business 

tive, the show drew a vast number of spectators from the 
general public. They were lured by the universal appeal 
that complex and accurate mechanism, performing tl 

tions of human fingers and human brains, has ¢ 


lay mind. 


In advance publicity of the show emphasis was 


upon the fact that visitors at the exhibition would it be 
importuned to buy. Visitors were not permitted to make 
purchases, but one interested in any particular office devic« 
could make arrangements to have a representative call upon 


him at his office after the close of the show Ex! tors 
themselves asked that this ruling be put into effect at the 
show, and its effect was to put the affair, in the minds 
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the thousands who visited the displays, on the plane of an 
educational enterprise rather than of a selling project. 


Exhibits Stimulated Local Interest. 


Merchants of office devices, however, found a marked 
stimulation of sales as a result of the show. Not only 
were prospective purchasers able to become acquainted 
with up-to-date equipment, but throughout the show the 
wide publicity given the event by Rochester newspapers 
focused the attention of office executives upon the impor- 
tance of the most modern types of devices in cutting down 
error and delay, and in speeding up office production. 

Publicity was given the office appliance show through the 
local daily newspapers, the newspapers of about sixty 
smaller communities within a sixty-mile radius of Roches- 
ter, through street-car advertising, bulletin-board posters 
and mailed invitations. All of the daily papers of Roches- 
ter carried a large display advertisement of the show, and 
one paper, in addition, had a solid page of advertising from 
individual exhibitors, with a comprehensive write-up of the 
exhibition prominently displayed in black-faced type. 

The show was under the direct management of the indus- 
trial management council of the Rochester Chamber of 
Comnierce. Chamber members enthusiastically backed the 
show, and the sponsorship of the Rochester chamber, that 
has attained wide note through its firm support of worth 
while community enterprises, added a dignity to the ex 
hibition that reacted very favorably in putting the stamp of 
public approval upon it. 

Speed Typist Gave Demonstrations. 

Hundreds of office workers attended the show, and 
showed particular interest in the work of Miss Minnie 
Regelmeyer, amateur champion speed typist of the world, 
who gave two demonstrations daily at the booth of the 
Underwood Typewriter Company. Miss Regelmeyer, in 
addition to her work at the show, gave demonstrations at 
the city high schools and grade schools, and interested the 
future office executives and office workers in the display of 
office appliances. Commercial classes from public and pri- 
vate schools attended the show under the guidance of their 
teachers. 

In opening the show Elmer E. Fairchild, president of the 
Rochester Chamber of Commerce, stressed the factor of 
stringent competition in business as forcing executives to 
pay more earnest attention to office machinery Jusiness 
men are interested in exhibits of the sort displayed, he said, 
because they find in them a means to reduce overhead by 
obviating error and delay. Office workers find in office 
appliances the means of putting purely mechanical burdens 
in the care of mechanical apparatus, giving greater scope 
for individual originality and removing drudgery. 

The following firms had space at the Office Appliance 
Show: Index Visible, Inc., Monroe Calculating Machine 
Company, Felt & Tarrant Manufacturing Company, Under 
wood Typewriter Company, Postage Meter Company, Yaw 
man and Erbe Manufacturing Company, H. T. Lansing, 
L. C. Smith & Bros. Typewriter Company, Zimmerli Busi 
ness Furniture Company, The Line-a-Time Manufacturing 
Company, Inc., John R. Bourne, Addressograph Company, 
Burroughs Adding Machine Company, Todd Protectograph 
Company, The American Multigraph Sales Company, The 
Beck Duplicator Company, American Kardex Company, 
Rand Company, The Dalton Adding Machine Company, 
Rapid Addressing Company, Remington Typewriter Com 
pany, Standard Register Company, and_ th srooks 
Company. 


Another Word Anent the Logotype. 
In the March issue Office Appliances described the Logo- 
type, a recently perfected invention of Miss Edna G. Robe 
son of Atlanta, Ga., for the writing of words as rapidly as 


if done in shorthand. We are able now to show an illus- 
tration of the finished machine as it will appear when placed 
on the market by the Atlanta Model Machine Company, 
organized “to finance the detailed designing and construc- 
tion of one or more perfected models of Logotype, ‘A Word 
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LOGOTYPE WITH EXAMPLE OF 
WRITING. 


at a Touch,’ * and to direct the marketing of the 
finished machine on a royalty basis.” 

The machine, it will be remembered, has eighteen type- 
bars, each having from two to six characters. Shifting from 
one character to another on each type-bar is done auto- 
matically, without conscious thought on the part of the 
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LOGOTYPE KEYBOARD SHOWING POSITION OF 
THE HAND IN WRITING. 
operator. Each type-bar with all its characters writes 
always in the same fixed position on the line. This creates 
spaces of varying width between the letters of a word. 
The multiple type-bar is the foundation principle of the 
machine and is one of the features on which a basic patent 
has been granted. 
We present cuts showing the machine, the keyboard with 
the hands positioned upon it, and an example of the writing. 
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PARTIAL VIEW OF THE GENERAL OFFICES OF THE 
SMITH TYPEWRITER SALES CO 


The Story of a Rebuilding Plant 

rhe Smith Typewriter Sales Company, 360 East Grand 
avenue, Chicago, Ill., has recently issued an interesting 
booklet in which they explain and iWustrate in a rather 
original way the processes which the company employs in 
rebuilding L. C. Smith & Bros. typewriters, which they 
handle exclusively. 

Che iliustrations show the finished machine and all its 
parts; the ball-bearing type-bar; ball-bearing type-basket 
shift; the factory on Grand avenue; section of stock 
room; disassembling and brush-cleaning department; the 
process of electro-chemical cleaning; nickel-plating de 
partment; buffing or polishing machine; enameling ovens; 
striping, enameling and varnishing department; first, sec 
ond, third and fourth stages of assembling, beginning with 
the insertion of the first unit, consisting of the key-levers, 
etc., into the newly enameled frame; putting in the sub 
level and type-bar segment unit, etc.; putting in the top 
plate unit, ribbon movement, etc., and the type-aligning 
and general adjustments 

\ picture showing the final adjustment and inspection 
and others showing some of the processes of packing are 
also presented There is a partial view of the general 
assembling room, a view of the general offices. and other 
pictures of the business departments, concluding with a 
likeness of Harry A. Smith, head of the Smith Typewriter 
Sales Company seated at his desk in his private office 

In connection with the pictures there is carefully written 
text which presents a connected and convincing story of 
the rebuilding process and demonstrates the care with 
which the machines are rebuilt 

The illustrations which appear at the top and bottom of 
this page present glimpses of a complete typewriter re 





ENAMELING OVENS WHERE THE ENAMEL IS BAKED 
HE FRAMES 


ON TH 


A VIEW OF THE NICKEL-—PLATING DEPARTME)D 
SHOWING THE BIG VATS 


building factory, with the most up-to-da 


devices for the economical nat dling ol! the proa 


The Smith Typewriter Sales Company ts 


Harry A. Smith, who is well known to the typewriter trade 
and is one of the early rebuilders. His experience t only 
as a rebuilder, but as a typewriter salesman, has given hn 
an understanding of the business and a sure foundat 
successful conduct of this enterprise Che present 

has been in business about a vear, in which time a pros 
perous trade has been established and the futur rowth 
and development of the business are assured 


Emergency Rain Coat of Paper. 


The Emergency Rain Coat Corporation, Richt \ 
produces a raincoat with cape made of waterproofed pape 
for use In emergencies It 1s made in two colors, tan and 
grey, in various sizes, to fit large, average and small met 
women and children Che retail price is fifty cents eight 
eight ounces. The emergency rain coat folds the 
pocket, and, while intended tor usc during 1! ect¢ 
showers, can be worn a number ot times if hand 


ordinary care 


The emergency raincoat has a special field 
motorists, sportsmen, travelers, school childre: | ness 
men, workmen and others whose sports or work pose 


them to the weather. 


llalt-sold customers result from one-barrel 
ship—use explosive bullets and a machine gun for best 
results The Prote ctograp! Bulletin (Todd Prot tograp! 


Company) 





\ PARTIAL VIEW OF THE GENERAL ASSEMBLING ROOM 
WHERE MACHINES ARE FINISHED 
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(When Egypt Was King Tut’s.) 


(Continued from Page 22.) 


quote Wilson on the self-government of small nations, and 
feel that the United States should intervene and put the 
English out of Egypt. There is great confidence in the 
United States, and we must be careful not to spoil our 
reputation 

Cairo Night Life Is Mild. 

Some of the women of the party wished to see some of 
the night life of Cairo. It was quite mild, the entertain- 
ment no wilder than some of our musical comedies. An 
appointment was made with Dr. J. Morton Howell, United 
States minister to Egypt. He proved to be a delightful 
host, a man of whom we may well be proud. He was a 
warm personal friend of President Harding, and resembles 
him in appearance 

Another trip was made by day to the Gizeh pyramids. 


Mr. Harris made the ascent of Cheops and calls it a stout 


task for any but a robust man. The pyramid is 450 feet 

vh, and the assistance of the guides was appreciated, 
especially during the descent | he trip occupied about half 
an hour Then motor cars took the party to the Nile 
steamer “Lotus.” It provides transportation south, and 
proves to be a comfortable, cheery craft, well found and 
excellently provisioned. Mr. Harris says that if any of his 


aders go up the Nile they should book passage on the 


Lotus,’ owned by M. S. Farrajallah, whose office is oppo- 
site Shepheards Hotel in Cairo 


Ancient Memphis was visited. There Mr. Harris estab- 


lished a precedent which he claims is a record. The donkey 

oys clamor tor “banksheesh,” or tips. Mr. Harris went 
aiter one boy sO vigorously that he gave up a half pilaster 
saying it was all the money he had. Later Mr. Harris re 
urned the oO 


Washington’s Birthday Observed. 


Various stops were made while traveling the river. On 
February 22 the host decorated the cabin of the “Lotus” 
with a large American flag, in honor of Washington's 
birthday Luxor and Thebes received close attention 

At the time of this visit there had been a break between 
Mr. Carter, the archeologist, and the Egyptian government 

hich had halted work on the excavations of King Tut's 

b Mr. Harris met Prof. Breasted, a Chicagoan, who 
vorked with Mr. Carter in the excavation project. The 
Valley of the Kings was visited, where many of -the rulers 
ere interred rhe Tut tomb was guarded by soldiers, 
the tombs of some of the lesser majesties were available 
vier 

After this experience the de luxe train was taken to 

iro, 400 miles away. The day after arrival there, the 
return to Alexandria was made 





The steamer “Esperia” of the Sitmar (Italian) line was 
taken for Naples. This vessel is said to be the finest on the 
Mediterranean, with ample creature comforts and excel- 
lent cuisine 

This concludes the condensation of Mr. Harris’ journal up 
to the time of closing the April issue. It is probable that he 
will be back to Chicago by the time the May issue of Office 
Appliances is mailed. Mr. Harris sails from Eugland April 
5, bringing with him many memortes of the Eastern hemis- 
phere, new viewpoints, and a refreshed body. 


An Erroneous Impression 

On page 41 of the March issue of Office Appliances ar 
article appeared under the heading “Continues Success 
Line of Pads and Stands.” The Defiance Sales Corpora- 
tion, through E. T. MacIntyre, vice-president and man- 
ager, points out certain aspects of the statement which, 
he feels, may lead to misunderstanding. 

Kirst: The article made reference to the Defiance Manu- 
facturing Company as the purchaser of the Universal 
Ottice Devices Company, whereas it was the Defiance 
Sales Corporation which was the purchaser. 

‘The Defiance Sales Corporation,” continued Mr. Mac- 
Intyre, “purchased from the Universal Office Devices 
Company all its assets, including good will, patents, trade 
marks, et We did not take over a contract which it 
had for the purchase of calendar bases, nor did we take 
over any leases which it might have had. It may be that 
men formerly employed by the Universal Office Devices 
Company in its sales department are now employed by 
another company, but if the Universal Office Devices 
Company had a ‘sales department’ as such, it came to this 
company in its purchase of the Universal assets.” 

Mr. MacIntyre states that the Methodist Book Concern, 
who printed the “Perfection” calendars for the Hale Spe- 
cialty Company for many years and last year printed the 
pads of the Universal Office Devices Company, is making 
pads this year exclusively for the Defiance Sales Corpora- 
tion 


Successful Typewriter Salesman, 

John B. Jones, manager of the Rochester branch of the 
L. C. Smith & Bros. Typewriter Company, is one of the 
most successful of the younger generation of typewriter 
men. tle started in the typewriter business as salesman in 
1915, at Washington, D. C., where he covered the Senate, 
House, Capitol and White House. 


in January, 1922, he was, promoted to the managership 
of the Rochester office, where he has been very successful. 
\ir. Jones is married and has three children. He has a 
wide acquaintance in Rochester, where he is a member of 


several commercial organizations and clubs. 


ILLUSTRATION AT LEFT—Office of 
the Woodstock Typewriter Sales Com- 
pany, Austin, Texas. Joe A. Barbish, the 
District Manager, is Seated at the Desk. 
The Man Standing is the Porter, Who 
Won Conspicuous Honors During the 
World War. 

ILLUSTRATION AT RIGHT—Some 
Office Machinery Hustlers at Little Rock, 
Ark. The Picture Was Made Before the 
Store of the Little Rock-Woodstock Com- 
pany, which is Housed in a Handsome 
suilding To Show the Store Fronts 
Would Have Diminished the Size of the 
Men in the Illustration so They Would 
Have Been Unrecognizable. So the 
“Scenery’’ was Omitted, Permitting the 
Reproduction to Show the Likenesses, 
Left to Right, of: J. A. Davilla (Sund- 
strand Adding Machine Company), Male- 
don (mechanic), W. F. McCormick (dis- 
trict manager for the Woodstock Type- 
writer Company), J. P. Clarke (Manager, 
Little Rock-Woodstock Company). [Illus- 
trations by Courtesy of the Woodstock 
Typewriter Company. 
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Farnham’s Open New Display Room. 

The Minneapolis daily papers recently carried an adver- 
tisement of the Farnham Printing & Stationery Company 
announcing the opening of a new furniture department and 
new display room for office furniture lines. The company 
has gone to considerable expense in opening up this dis- 
play room for the office furniture department just a few 
steps above the stationery store on Hénnepin avenue. The 
company has been successful in the operation of its furni- 
ture department, which has been a part of the business for 
the last two years and now has reached a point where the 
department demands a better and larger space. The change 
has already proved the value of giving the department at 
tractive display quarters. 

The Farnham Printing & Stationery Company is the ex 
clusive Minneapolis representative for Art Metal Construc- 
tion Company, J. F. Dietz Company desks, Marble & Shat 
tuck Chair Company, the Franklin Desk Company and the 
Jasper Chair Company. 


Receivership for Desk Concern. 

The J. Dornette & Bro. Company, manufacturers of desks 
and office furniture at Cincinnati, O., was placed in the 
hands of a receiver early last month. The assets, it is 
said, are much in excess of the liabilities. 

This is an old and widely known desk concern and Office 
Appliances expresses the universal hope of the trade that 
whatever difficulties there may be will be speedily cleared 
up. 

Fera Returns from Bavaria. 

Henry Fera, general manager of A. W. Faber, recently 
returned from a visit to the lead pencil factory in Bavaria. 

While abroad he also visited the London house of A. W. 


Faber. 





Identifying Typewriting in Court. 

In an action at law brought not long ago by an abstrac 
company against the estate of the late Richard Elkins, son 
of Ex-Senator Elkins of West Virginia, the point at 
Elkins had 


indebtedness o! 


issue 
hinged on the valadity of a document which 
signed and which purported to show an 
$150,000 to one John Richmond, who had been Elkins’ pri 
vate secretary. Richmond had sold the paper twice and 


the Elkins 


tions or additions had 


heirs denied its validity, alleging that altera 


been made after the signature was 
affixed. 
a. 


called as an expert witness and showed that the contested 


Oden of the Underwood Typewriter Company was 


document had been written on two different machines—an 


Underwood and a Corona—and that it had been inserted 


and taken out of the machines three times. 
The 
Court of the District of Columbia. 


case was tried by Judge McCoy of the Supreme 


New Engraving and Stationery Shop. 


Ralph Krigel, who was formerly with the Howe printing 


company of Kansas City, Mo., has opened one of the 
neatest little printing and 
City at 13 West Twelfth 
lighting system and has the walls decorated in a light sky 
The shop is located in the heart of the high 


Krigel is making 


engraving shops in Kansas 


street. He uses the indirect 


blue color. 


class hotel and theatrical district. Mr. 
a specialty of printing high class engraved cards for the 


told 


j 


atrical people and commercial travelers. Mr. Krigel 


a representative of Office Appliances that he was doing a 
good business and was contemplating taking on a line of 


office supplies a little later—H. G. 


NEW AND WARE 
HOUSE TO BE FRECTED FOR 
S. D. CHILDS & COMPANY AT 


SHOP 


CHICAGO Architect's Per 

spective of a $200,000 Building 
at 15-23 Sheldon Street Neal 
the Chicago Loop. The Building 
will Be 419x180 Feet Four 
Stories High, Brick, Fireproot 


Construction. When It is Com 
pleted the Childs Print Shop 
and Manufacturing Pl 
Monroe Street and the Chicago 
River will be Moved to the New 
Building. Childs & Smit} 
Architects 


ant at 

















NEW FACTORY OF THE 
H. T. Adams Takes New Factory. 
The Henry T. Adams Manufacturing Company is now 
located in a new building in one of the newer factory sec- 
tions of Chicago, at Eighty-fifth street and South Chicago 
avenue. The new building has eight times as much floor 
space as the former factory, 6796-6798 South Chicago ave- 
nut, which was erected by Mr. Adams in 1916. This was a 
one-story brick building, which was outgrown last year 
The new factory has every modern improvement, with a 
strong foundation so that additional stories can be added 
There 


as need requires. It receives light on all four sides. 


oil burners for heating the building, a blower heating 


are 

system, drinking fountains, hot and cold running water, 
electric clocks and garages, etc. All the machinery and 
accessories are of the most modern type, with machines 
especially designed for turning out specific parts of the 
work of making the Adams Ideal Book Rings A depart 
ment has been established for the manufacture of the 


Adams File Covers and Transfer Binders in addition to the 


older lines, and it is expected that the plant will run at 


full capacity within the next ninety days. 


The company was organized in 1903 by Henry T. Adams, 
inventor and patentee of the Adams Ideal Book Rings 
Since its organization the company has achieved an inter 


itional reputation as a manufacturer of widely used office 


specialties. Mr. Adams is the sole owner of the business. 
He is a man of strength and enthusiasm and finds his 
recreation in field sports, fishing and hunting and in the 
care of his country home. He is a member of a number 
outdoor clubs and of several fraternities. 
A New Factory. 
The Work-Organizer Specialties Company is now in a 


The 


boulevard 


new factory at 4042 West Jefferson avenue, Detroit 
725 West 


company’s previous factory at / Grand 
a satisfactory price and immediately 


The 


they sold recently at 
obtained a new fac tory overlooking the Detroit river 
location is very acceptable and commodious 


ne 
il 


HENRY 





T 


ADAMS MANU FACTURING CO. 


Bushnells Move New York Office. 

The Alvah Bushnell Company of Philadelphia, manufac- 
turers of “Paperoid” mailing and filing containers, announce 
the removal of their New York office and stockroom on 
April 1 to 311 Broadway. This new location is in the heart 
of the office appliance and filing supplies district. 

Three times as much floor space has been acquired as 
that formerly occupied, with a view to bettering the service 
to the New York trade and carrying much larger and more 
complete stocks. A comprehensive display of the entire 
“Paperoid” line will be installed, something that was im- 
possible at the old Park Row offices. 

Increased business has made this move imperative, and 
with the improved facilities the pioneer company in this 


line expects to make even further strides. 





Biglow Retail Business Closing Out. 

L. H. Biglow & Company, Inc., is disposing of its retail 
stationery business at 24 Beaver street, New York, N. Y. 
The organization will devote its entire attention to the pro- 
duction of modern creative printing at 88 Gold street. This 
business was established in 1°54 at 16 William street as 
& Bleeker. The name was changed in 1859 to L. 

Biglow, and the business moved to 2 William 
The present name was adopted in 1866, when the 
located at 13 William street, remaining there 
From 1893 to 1920 the store was located at 62 
sroad street. The business was incorporated in 1916. Since 
1920 the has been at 24 Beaver street. During the 
seventy years of its existence the Biglow business has been 
within one block of its present location. 


Biglow 
Horatio 
street. 
store 
until 1893 


was 


store 


H. T. Shilling Goes Abroad. 

H. T. Shilling, secretary and treasurer of the Fort Pitt 
Typewriter Company, Pittsburgh, Penna., will sail from 
New York for England on the Leviathan on April 12 on a 
business and pleasure trip. He will also visit various cities 


in France, Italy, Germany and Russia. 


























Meetings—Conventions—D inners 


National Association of Office Appliance Manufac- 
turers Meets. 


The second quarterly meeting of the National Association 


Summer Slump? by H. E. Ingram, sales manage: 
Company; What Constitutes an Ideal Territory 
\. May, secretary Todd Protectograph Company 


= . » Ss ecociati ‘ne y ()rean ion oft 
of Office Appliance Manufacturers was held on March 13 Phis Assoc tation Encourage the SPERM OF 
: : s S : vers? b Juni 
and 14 at the Statler Hotel in Detroit and was attended by ociations of Our Manager DY W. C. Du 
dent American Multigraph Sales Company 


thirty-four men representing twenty-five firms of the thirty 
eee : = Dealers i : Beveien F ve 
four constituting its membership. President Eylar of the YS: Dealers in the Foreign Field, by 


association presided over the three sessions Thursday and president Elliott-Fisher Company; Is a Co 


Friday. Harvey Campbell, secretary of the Detroit Board! ; 
by W. R. Cummings, vice president Monr 


Machine Company; How Should We Arriy 


Quotas? by L. V. Britt, sales manager Burt 


of Commerce, greeted the convention on Thursday and in 
presenting the keys to the city made his listeners feel that 
they were in the land of the free and the home of the brave, 


. ‘ - - \ ‘ 4 ) de \ 
in the fourth city ot the | S. A. and one of the greatest lachine Company. 


On Friday the association listened to the 


Kane, sales promotion division, Burroughs A¢ 


Company; What's Your Policy Regarding | 
ance on Salesimen’s Automobiles, by W. ( 


son, assistant to the president, Safe Cabinet 
Contests Pay, by Francis J. Yawman, sales n 


man & Erbe Manutacturing ¢ ompany 


¢ 


other than the regular contes 
one to begin vacations early and spread the 


ginning with the fisherman in April and wi 


ordinary vacation time. One member beli 


sales organization has to have a rest. The 


Dure 


~ 


prise Count of Foreign Countries Possible a1 


" 


oueg 


dresses Coordination of Sales and Advertising 


Idi 


Company; Suggestions for Making a Business 


lal 


( 


Suggestions with regard to combatting the sun 


nl 


} 
! 


Du 


president, American Multigraph Sales Company 


the Methods Emploved, by R N Fellows 
manager, The Addressograph Company; Our 
with Sales Reports—What Is Your Policy, by Carl 


ol! 


1 


ts to stimulate sales 


hibit Successful, by C. H. Hunter, Annual Busi 


ad 


Clillg 


| 


perience in Introducing New Devices and Improved 


were several. One was the holding of special 


the hunters in October, thus keeping more force o1 


SOME OF THOSE WHO ATTENDED THE QUARTERLY . es , 
rt going twelve months in a year and that there mig 


MEETING OF THE NATIONAL OFFICE APPLIANCE MANI 
FACTURERS'’ ASSOCIATION AT DETROIT LAST MONTH 


be a slump all at once and have it over with 
1, BP. R. Goodwin, Powers Accounting Machine Company; 2, M aie 


W CC. Gookin, Rapid Addressing Machine Company; 3, L. \ steam ahead with the fall On the subjec 
Mitt, Burroughs Adding Machine Company 4. William M alsin . ‘ believed that | : - 
(coper, American Salesbook Company; 5, Harry A. May, Todd territory, it was bDelleved that a business en 
Protectograph Company; 6, H. E. Ingram, The Rand Companys makes it possible to equalize territory (One 


7. Foster M. Reeder, Postage Meter Company; 8. George | 


Whitefoot, National Cash Register Company; 9 Carl Ande that the business enterprise count was of Iittl 


t 


al 


\ 


son, The Safe Cabinet Company; 10. E. R. Hart, The A. W a es _ — = , =e ; " 
Shaw Company (System: Magazine): 11. W. R’ Cummings the character of the concerns in the territory w 
Monroe Calculating Machine C+ mpany; 12. C. K. Woodbridge: and their absorptiv« power for the devices whic 
The Dictaphone Corporation; 13 Walter J. Evans, Interna ' , 
tional Business Machines Company; 14 Leon lL. Allyn. Kala pected to sell them. Another said that the pny 
mazoo Loose Leaf Company; 15 Kk. S. Singer, American Di : 4 7 . | 

nde n ‘ > Dp re, that the othe 
aaa ef Wuaieas iaahincs: 06. W. Gelhern Mtandioh Mail tory is only half of the picture, that the othe 
ometer Company; 17, G. C. Kingsley, Library Bureau; 18, R. C picture is the man who is working it \ de 
Ellis, Egry Register Company; 19, Stanley H. Twist, Ditto, In« ve ; aS , te 
20 H. 1. Gillogly, Baker-Vawter Company; 21, M. S. Eylar, ideal territory may be said to be a district conta 
Elliott Fisher Company ; 22, W. C. Dunlap, American Multi cient prospects to be profitable to the sales 
graph Sales Company; 23, H. KE. K’ Bure, Wales Adding Machine ; : ‘ : 
Company; 24, E. D. Shaw, Burroughs Adding Machine Com bring the most profit and satisfaction tor his c 
pany : 

The subject of encouraging local associatio 
manufacturing centers of the universe and in a town that gers was referred to a committee to be reporte: 
has long since grown out of its knickers and can success- next meeting 
fully compete with the best of them, even those to be found With regard to Direct Agents vs. Dealers in 1 
away out in sunny California Field, it was felt that the dealer proposition is 

> neomaw . . _ . . : the . ' 
Bernard G. Koether, director of the sales section of the to attempt to do business by direct agencies 
General Motors Corporation, gave an address of more than ‘ ; 
: : (in the subject Do Contests Pav the genera 
an hour which was thoroughly appreciated by every one 
ee . “tg sh of opinion was that they do 
present. This address was given on Friday. The program 
of the sessions included the following addresses in addition \ poll of the meml ne busin 
to those mentioned: January and February as compared with the 
: : : ing S 923 s (rage j S 
How Are Your 1924 Plans Working Out? by H. EF ing months of 1923 showed an average increas 
Ingram, sales manager, The Rand Company; Cashing in ©CYer twenty eight per cent with an optimistic 1 
° : . : } Pes »< For ti uture si ronths« 
on Sales Evidence, by Harold P. Gould, president H. P. #™0"8 all present for the tutu x mom 
ae 
Gould Company, publishers of “Management”; Should  SPectalty ine 
Branch Office Inspection Trips Be Announced in Advance? \t a meeting of the board of directors follow 
by Harry I. Gillogly; Are You Preparing to Combat the = day's session, the Powers Accounting Machine 











=i) 
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nd the United Autographic Register Company were elected 
to membership 
\mong the addresses presented during the convention 


vas one by Charles H. Hunter of the Annual Business 
Show Company on Suggestions for Making a Business 
Show Successful. This address was one of the most valu- 


able and interesting of the meeting and Office Appliances 
takes pleasure in presenting a digest of Mr. Hunter’s re- 
marks on another page of this issue. 

Complimentary Dinner. 
the convention their guests were 


(hose attending with 


iven a complimentary dinner by the Burroughs Adding 
Machine Company at the Detroit Athletic Club on Thurs- 
day evening, March 13, at 6:30 p. m., 
President Standish Backus of the 
General Sales Manager Britt and Assistant Sales Manager 


presided over by 
company, assisted by 
Shaw. Following the dinner, which was an unqualified suc- 
cess, the company attended the Shubert theater, where Ethel 
Barrymore was playing. 

During one of the business sessions the retirement from 
the office appliance field of the former secretary, W. A. 
\MicDermid, was announced, necessitating his resignation as 

member of the association as well as secretary-treasurer 


and member of the board. Gratton E. Hancock, assistant 


manager of the Remington Typewriter Company, 


sales 
already a board member and former secretary-treasurer of 
the association, re-elected to that 


the unexpired term of Mr. McDermid. 


was office to serve out 


\mong the guests of the association at this meeting was 


P. R 


counting Machine 


Goodwin, special representative of the Powers Ac- 
Corporation; C. H. Hunter, manager of 
the Chicago oftice of the Annual Business Show Company, 
who incidentally was one of the original and charter mem 
bers of the association, and H. V. Schimmelman, European 
representative of the Wales Adding Machine Company in 
\msterdam 

\t the close of the business sessions an hour was spent 
in the Ford Motor plant watching the flivvers grow at the 
rate otf one every forty-six seconds 

By unanimous vote of the membership the place of meet- 
ing for May was changed from New York City to Rochester 
at the earnest solicitation and urgent invitation of the Todd 
Protectograph Company through its representative, Harry 
\lav, 


ness actiy ity 


this being their quarter century celebration of busi- 
[he association voted to join the International Chamber 


ot Commerce. 


A Club of “Jacks.” 


i western sales manager of the American 


| ead 


establish a 


Stephens, 
Pencil Company, San Francisco, Calif., proposes to 
“Jack Stephens” Club. He that 
has a “Jack,” and in his travels it fre 


claims every 


Stephens 


family 


happens that there are two or more of his name 


; 
quently 


registered at the same hotel. The purpose of the club will 


he to keep the mail, telegrams and telephone calls separate 


nad to avoid confusion, 


New York Stationers Meet. 
Che regular monthly meeting of the Stationers’ Associa- 
New York was held at the Drug & Chemical Club 
Monday evening, March 24. 


film showing the process of making lead pen 


tion of 
The feature of the evening 


vas a movi 


ils and rubber erasers. This was staged by the Joseph 
Dixon Crucible Company, and two reels were shown. H. B. 
Van Dorn of the Dixon Company delivered a talk while 


he pictures were being shown, bringing out the high-lights 
the processes. 
‘The Retail Selling of Lead Pencils” 
address by A. J. Pfaff of the 


(ompany. 


was the subject of 


Joseph Dixon Crucible 


Southern Division Elects Officers. 

the Southern Division of the National Association of 
Stationers, Office Outfitters and Manufacturers held its 
fourth annual meeting at Tampa, Fla., on March 20 and 
21. There was a good attendance of the leading stationers 
trom the states of the southern section. Members of the 
Executive Committee of the National Association, General 
Gibbs and others from the National body 
were also present. 

The following officers were elected: President, John M. 
Cooper, Foote & Davies Company, Atlanta, Ga.; secretary 
and treasurer—to be appointed by the president; vice presi- 

llorida—H. B. Sanford, H. & W. B. Drew Com- 
Jacksonville; Georgia—G. A. Booth, The McGregor 
Company, Athens; North Carolina—H. V. Brockmann, 
Brockmann & Co., Charlotte; South Carolina—W. G. King, 
Keyes Office Equipment Company, Greenville; Tennessee 

E. H. Clarke, E. H. Clarke & Bro., Memphis; Louisiana— 
Flotte, Jr, Perry & Buckley Company, New 
lexas—lIlenry W. Hamblen, Teolin Pillot Com- 
louston; Mississippi—Erie Carlovitz, Southern Sta- 
tionery Company, Gulfport. 

It is customary to select the secretary-treasurer at the 
suggestion of the president-elect from the same city in 
which he Cooper, the new president, was 
unable to be present owing to the destruction of his resi- 
\tlanta by fire a short time prior to the meeting; 
the secretary-treasurer was left to 


Manager F. B. 


dents: 
pany, 


James J. 
Orleans; 


pany, 


resides. Mr. 


dence at 
hence the selection of 
his discretion. —_—_ —-—_— 
O. H. Keplpey on Advertising. 

IKepley, now general sales manager of H. B. Rouse 
but for a number of years prominently con- 
with the machine and equipment field, con- 
article to the March issue of the 
entitled “You Know! But, 
Advertiser?” 


O. H 
& Company, 
nected omece 
tributed an interesting 
National 
What About the 

Mr. Kepley is himself a practical printer and newspaper 
\While still a boy he had edited and man- 
Later he spent several years 
lype Foundry when that concern was 
with N. W. Aver & Son and there re- 
ceived a valuable experience with publishers. In the early 
Multigraph he became associated with that 
and received a broad experience in direct mail 
advertising. His present connection brings him again in 
contact with the printing field as general sales manager and 
the old Chicago house of H. B. 


Printer-Journalist, 


editor-manager. 
ged two country newspapers, 
with the Keystone 
close ly affiliated 
days of the 


company 


advertising manager ol 
Rouse & Company 
National Printer-Journalist, Mr. 


Kepley asked the pertinent question, “Why should I ex- 


In his article in the 
plain the obvious?” 

“Born almost at the door of my father’s newspaper office, 
belief in advertising,” he said, “along with 
all Democrats have horns.” 
prejudices mellowed considerably 
first faith in the power of advertis- 
ing still persists. He to describe another 
group of people, the men who pay for the advertising, the 
men who desire to analyze it and get something tangible 
on which to base their advertising appropriations, 

Continuing, Mr. Kepley makes a number of valuable and 
interesting suggests a balanced diet in 
advertising as vital to the growth of business. He said that 
is the backbone of the majority of 
advertising is solid, substantial and per- 
manent, but direct mail advertising and billboards should 
be used in proper proportion. 

Concluding, Mr. Kepley suggests a monthly series of 
articles on advertising to be submitted by members of the 
interchange of thought that 


I inherited my 
the knowledge that 

His early political 
with the years, but the 


then goes on 


suggestions. He 
display advertising 


campaigns. It 


newspaper fraternity—an 


should have a far-reaching effect. 
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Red Seal Club Welcomes Noiseless Philadelphia 
Branch. 


The Hotel Adelphia Roof Garden, Philadelphia, was the 
scene of one of the most colorful parties of the season 
March 1 when the Remington Red Seal Club was host to 
the members: of the Philadelphia branch of the Noiseless 
Typewriter Company in a get together dinner. The club 
was also host to their wives and to the ladies comprising 
the office force of the Philadelphia office, Remington Type- 
writer Company. 

One hundred Remingtonians greeted the Noiseless breth 
ren, including the members of the sales, service and office 
force. 


During the dinner, the Mask & Wig Club of the Univer- 
sity of Pennsylvania entertained the party with a cabaret 
entertainment. Their program was supplemented with 
clever numbers volunteered by the “talent” of the Phila- 
delphia Remington force. Ralph Quinn, Reading manager, 
sang a clever character song. Richard Dillmore repeated 


that original funeral service of “Handy Cap” so cleverly 
executed by John T. Watson on the Bermuda trip of the 
100 pointers of the National Cash Register Company. 


James R. Shepard, Remington Philadelphia manager, 
acted as toastmaster. He welcomed the Noiseless organ 
ization, the wives of the salesmen and the other members 
of the Philadelphia staff 


Remington managers from Scranton and Newark, R. B. 
Morgan and E. H. Schuneman, were also greeted. 


Barent Vos, Philadelphia manager, and Major A. F. 
Hebard, New York, both of the Noiseless Company, were 
introduced. Both Mr. Vos and Mr. Hebard expressed 
confidence and enthusiasm over the new arrangement and 
the outlook for the future in sales and prestige. 


Harry W. Buse, railroad department, New York, who 
has gained national fame as a broadcaster through his radio 
talks over the biggest broadcasting station in the U. S. A.. 
gave a snappy and instructive five minute talk on the high 
lights of Remington achievement. 


J. T. Thornton, domestic sales-manager, made one of his 
characteristically happy and clever speeches. After extend- 
ing greetings and good wishes to the Noiseless organization 
of Philadelphia, he complimented the salesmen of Phila- 
delphia for their contribution to the domestic sales record 
for 1923. He told them that the 1923 U. S. A. sales topped 


any previous year in Remington history. Mr. Thornton 
referred to several other Remington anniversaries On 
March 1, 1912, the American branch offices of the Reming- 
| 


ton, Smith Premier and Monarch were consolidated into 


one office in each city. From that merger developed the 
Remington sales force of today, known and recognized 
throughout the world as one of the largest and most ef 
ficient specialty organizations in existence. He spoke of 
the possibilities of this latest arrangement and predicted 
even greater sales results. 

Mr. Thornton entered the Remington sales organization 
on March 1, 1899. He presented Toastmaster Shepard 
with a fifteen year Remington service pin 

Harry Collins Spillman, educational director, Remington 
[ypewriter Company, New York, was then introduced 
Mr. Spillman made a masterly address. His subject, “Our 
Opportunity Is Here and Now,” was appropriate and struck 
a responsive chord in the hearts of all the assemblage. 

Following Mr. Spillman, the party devoted the closing 
hour to dancing. Music was furnished by met rs oft 


the University of Pennsylvania Glee Club 


Ohio Furniture Convention. 


The regular March meeting of the Cincinnati Furniture 
Exchange was held at the Elks Temple, and was well at 
tended. President Howard E. Scheid called the meeting to 
order, and after the transaction of routine business he 
spoke on the Ohio convention of the Retail Furniture Deal 
ers’ Association recently held at Columbus, Ohio He said 
that the Chamber of Commerce of Cincinnati is making an 
effort to have the convention held at Cincinnati next year, 


and that they have already secured an option on th 


Hall for the same three days upon which the convention 


was held in 1924. On motion a committee was appointed 
to act in conjunction with Mr. Quinlan of the Chamber of 
Commerce, who has the convention in charge President 


Scheid appointed H. Sprengard, Louis Wicker, Arthur 
Angert and himself. 

The committee acting upon the Golden Jubilee reported 
progress, and that by next meeting they would ive a 


program to report. 


Paper Industries Exposition in New York. 


The second annual Paper Industries Exposition wv be 
held the week of April 7 at Grand Central Palace, New 
York, N. Y. The exhibits will display samples and processes 


in the paper, printing and allied fields 





REMINGTONS GREET NOISELESS TYPEWRITER BRETHREN AT PHILADELPHIA, 
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ANNUAL DINNER OF THE TEN-YEAR CLUB OF THE I E 
Waterman Ten-Year Club Dines. 

[he annual dinner of the Ten-Year Club of the L. E. 

Waterman Company, took place on Monday evening, March 

3, in the Arkwright Club, 320 Broadway, New York, N. Y. 


There were 257 persons present. The club is composed of 
128 members, who have been connected with the company’s 
organization for ten years or longer. Several of the mem 
bers of the club are connected with branches of the com 
New York and were 


dinner there 


pany outside of unable to be present. 


During the was an excellent musical enter 


tainment consisting of vocal selections by Paul Snyder, 


tenor; Miss Katherine Penders, soprano, and Arthur Gor 
don Huson, baritone. Miss Mildred Wintermuth was the 
accompanist. Mort L. O’Connell proved his ability as a 
master of ceremonies a: well as a song leader. 

W. A. R. Nisbet, president of the Ten-Year Club, gave 
the address of welcome at the conclusion of the dinner and 


spoke particularly of the loss to the club and the Waterman 
organization by the death of Mrs. Annie D. 
had been in the Waterman employ for thirty-five years. He 
Frank D. Waterman, the originator of the 
of the L. E. Waterman 
just the 


Crosher, who 
then introduced 
Club 
Mr 


Iew 


president 
had 


and 
Waterman 


Cen-Year 
returned day be 
the 
Mr 
the 


dinner 


Company. 


week’s vacation in Florida, 
the 


the pleasure it 


fore from a part of 


time being Fountain Inn in Eustis 


Waterman 


spent at 


spoke of was to see all 


Waterman family gathered together at the biggest 


in the He expressed the hope 


He 


consummated 


history of the organization. 


that next year’s dinner would be larger than ever 


the 


te 


ferred to marriages which have been 


within the organization and expressed the pleasure it 
brought him to recall these happy events and to realize 
that he had a certain part in bringing the several couples 
together. 

The Waterman Ten-Year Club has been in existence fif 
teen years. Each year a dinner has been given for the 
members and one guest each. Last year, in place of the 
usual dinner, the club joined forces with the Benevolent 
\ssociation and together participated in the annual outing 
at Bear Mountain. Each member of the Ten-Year Club 
pays twenty-five cents per month into the treasury, which 





WATERMAN COMPANY AT NEW YORK ON MARCH 3, 1924. 
two tickets to the annual dinner. Each 
Waterman organization in its employ for 
one year the company for $1,000. 

The president introduced W. H. Kernan, export man- 


them to 
the 
is insured by 


entitles 
member of 


ager of the L. E. Waterman Company, who called upon 
F. S. Waterman. Mr. Waterman is leaving in a few days 
for a trip to the British Empire Expositions in England 


and as a token of the esteem in which he is held by his 
associates Mr. Kernan presented an Eastman kodak for 
his use in recording some of the places he will visit on the 
other side 

After dinner there was dancing with music by the Cleff 
Club orchestra 

Considerable credit is due the different committees for the 


part they had in the delightful evening. The dinner and 
entertainment committee under Mort L. O’Connell carried 
the brunt of the work 


The special guest of the evening was President William 
E. Ward of the New York Stationers’ Association. 


Dixon Man Celebrates Half Century of Service. 


Fifty years ago a youngster entered the service of the 
Jos. Dixon Crucible Company, since grown to be one of 
the world’s great pencil industries. And on March Ist 
last, in the Biltmore Hotel, New York City, this same 


hale 
the 


youngster, now a and hearty veteran, was tendered a 


fitting tribute by Board of Directors of his organiza- 


tion, which took the form of a complimentary dinner fol- 
lowed by the presentation, wholly unexpected, of a beauti- 
ful watch and chain. The veteran referred to is John A. 
Tracy, superintendent of the pencil and eraser factory of 
the Jos. Dixon Crucible Company of Jersey City, N. J. 

The occasion will always be remembered by the hosts. 
the guest of honor and the invited guests. George T. 
Smith, president of the company, delighted in serving as 


was his pleasant duty to read dozens of 
telegrams from Dixon competitors, Dixon 
the field, and from intimate per- 

sonal and business friends of Mr. Tracy. 
J. H. Schermerhorn, 


toastmaster, and 
congratulatory 
sales representatives in 
The 
that ‘ 


Dixon vice president, insisted 


one of the re 


markable things about Mr. Tracy is that 
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after fifty years of service he is a young man, going strong, 








in full charge of every activity in the pencil, rubber and 
brass departments, and we believe and hope that he will 
have many years more of usefulness to the company, of 
| which he is part owner. 
“Mr. Tracy’s success,” said Mr. Schermerhorn, “is a 





JOUN A. TRACY 








nized in his speech of congratulation the loyalty ty 
of Mr. 7 racy, and took occasion to speak of what it has 
meant to the Dixon Company to have as its president a 
man of the rare organizing ability of George T. Smit! 
Mr. Young also emphasized the spirit of co-operation whi 
President Smith has instilled into the Dixon organizatio 
curing his administration 

George F. Perkins, the “baby” director of the ixor 
Company, adverted to his own two years of service on the 
Dixon board as making him feel very much like a 
beside Mr. Tracy's life of service; adding that, pleased as 
was himself to have been the recipient of a charm the 
his vest pocket for a continuous connection of ten years 
with another company, he was in some degree al 
understand how gratified and pleased Mr. Tras 
at having rounded out a half century of service 
a concern as the Joseph Dixon Crucible Compar 

Mr. Tracy’s principal assistant in the lead pencil t 
Jacob Schick, and his principal assistant in the brass d 
rubber works, James Law, spoke of the ope 
minded manner of Mr. Tracy’s management of met 
things in the Dixon factories. They dwelt especially 
attitude toward suggested improvements and changes; ho 
even when he could not accept a suggestion, his consid 
ate explanation of the reasons pro and con made his assis 
ants feel encouraged to come forward with other sugg 


tions later on 
Ihe 


Price, 


sales department, H 


Mr. T1 


of pencil 


manager the 


extending his congratulations to 


il 




















DINNER GIVEN BY THE JOS. DIXON CRUCIBLE COMPANY TO JOHN A, TRACY, CELEBRATING HIS FI H 
ANNIVERSARY WITH THE COMPANY The names of the guests corresponding to the number n the above cut ar 
lows: 1. John A. Tracy 2. George T. Smith. 3. Samuel L. Young 1. J. H. Schermerhorn Matthias D. Earl H 
Price. 7. Samuel J. Dalrymple. 8. George F. Perkins. 9. John Dailey 10. FE. Engelbrecht. 11. Theodore B. Valleau. 1 
Haasis. 15. Harry Dailey 14. John M. Ready 15. Richard Van Dien. 16. Daniel Hunt 17. Jol lL. MeComb. 18. Ja 
19. George Neighbor 20. Jacob Schick 21. William Koester 22) «6 J. W. Robottom 
marked illustration of ability, stick-to-it-iveness and loyalty, he could not help asking himself the questi 
as he has never known any other employer than the Dixon was about the Dixon Company to attract a 
Company, having come with us as a young boy and worked lracy’s capacity for a period of fifty years 
up from the bottom of the ladder answer to the question that could think « . 

“Mr. Tracy,” continued Mr. Schermerhorn, “is a man of by Director Robert E. Jennings at a conventi D 
remarkable executive ability, which may be gathered from pencil salesmen about five years ago whet es 
the growth of the factory during his superintendency from he felt honored when he was invited to becom 
a small experimental plant to what is one of the largest of the Board of Directors of the Joseph Dixon | 
pencil factories in the world. Like most able men, Mr Company because he had always looked upon 
Tracy has surrounded himself with able lieutenants, to decent concern, managed by decent men, with a 
whom he has shown himself an appreciative and magnani- sense of the fitness of things 
mous leader.” On the other hand, Mr. Price stated that he 

what there was about Mr. ” 


Edward L. Young, senior director of the company, recog 


help asking the question 
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The higher type of 


Typewriter Ribbons and Carbon Papers 


is revealed in our incomparable line. The longer ex- 
perience and the greater facilities at our command 
guarantee the vast superiority of our products. 


Mittag & Volger Typewriter 
Ribbons and Carbons 


The service that these winners give puts dollars of extra profit in your cash 
drawer. The M. & V. Catalog will show you the open door to better customer- 
satisfaction. Our prices are right. Drop us a card today. 


You can count on increased customer confidence when you sell the M. & V. 
TYPEWRITER RIBBONS & CARBONS. The permanency, durability, 
cleanliness and economy of these lines make a winning appeal to every efficient 
executive. A first purchase of M. & V. Typewriter supplies is invariably the 
forerunner of profitable repeat business. Hence it is to your interest to suggest 
the M. & V. lines to every customer. 
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The trade-mark 


that makes ‘‘come- 


M. & V. Lines 
give the service 


that satisfies back’ customers 
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MITTAG & VOLGER, INC. 


Principal Office and Factory PARK RIDGE, N. J., U. S.A. 


NEW YORK BRANCHES: SAN FRANCISCO 
261 Broadway 537 Market Street 
CLEVELAND BOSTON 
326 Erie Building 160 Congress Street LOS ANGELES 
Tajo Building 
11 McKnight Building LONDON 
CHICAGO 7 & 8 Dyers Building ST. LOUIS 
205 W. Monroe Street Holborn, E. C. Merchants Laclede Building 


AGENCIES ALL OVER THE WORLD 
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UICK TURNOVER 


is assured when you handle Im- 
perial Desks. 
There is a style to meet every need and a 
grade and price to meet every checkbook. 


Our new Catalog No. 24-J shows the full 
line of 








DESKS 


—for every office use 


They look good on your floor. Customers 
are attracted to them by their fine outward 
appearance. An inspection of the interior and 
drawer construction will reveal the careful 
attention to detail. 


Put a few representative samples of Im- 
perial Desks on your floor. See how they 
appeal to your trade and how quickly they 
sell. A steady desk profit will be yours. 





Send for the new catalog No. 24-J now 


Imperial Desk Company 


Evansville - Indiana 
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to attract the Dixon Company to him for a period of fity 
vears, and he replied that fundamentally he believed the 
same answer applied—namely, that Mr. Tracy is a decent 
man—and that this is entirely aside from his thoroughly 
demonstrated capacity as a factory executive, and aside 
from the fact that, patterning after the rare example of 
President Smith, he knew how to use his heart, as well as 
his mind, in administering the affairs of the Dixon Com 
pany’s pencil and eraser factories 

The dinner was brought to a close by an effective address 
by President Smith, in the course of which he spoke im 
pressively of the consideration that the Board of Directors 
had given to the question of fittingly celebrating this re 
markable event in Mr. Tracy’s career, and of the personal 
pride that he had in being able to participate in such an 
unusual celebration. 

President Smith took occasion to express some of his 
ideas on the subject of proper organization, and among 
other things stated that he believed he could get better and 
more effective service out of men in higher executive posi 
tions working eleven months a year than working twelve 
months a year. He pointed out that aside from the ques 
tion of rest or relaxation for these executives, it created a 
period in the year for testing out the soundness of the or 
ganizations beneath these executives, and that where weak 
spots developed, it gave them an opportunity to strengthe 
them on return to their active duties. 

He also expressed it as his opinion that no executive was 
properly functioning in his position unless he took pains to 
impart to his principal assistants all of the knowledge which 
he himself possessed, so that when the time came for his 
retirement from active service, these assistants would have 
the benefit of his knowledge and experience, in addition 
to their own, and would therefore be prepared in the future 
to carry on the work even better than it had been done in 
the past. 

Finally, Mr. Smith turned to Mr. Tracy and on behalf 
of the Board of Directors presented him with a beautiful 
watch and chain. This had the effect of overwhelming the 
guest of honor, but he came back gallantly in a_ littl 
speech, paraphrasing the famous remark of a general, who 
} 


declared it easier to face a battery of guns barehanded than 


to rise adequately to such an occasion. 


Machine Bookkeeping Discussed by “Sta-Man” 


Club. 

[The “Sta-Man” club of Chicago held its meeting of 
March 7 at the Morrison hotel, listening to F. R. House, of 
the National Blank Book Company, on the topic of machine 
bookkeeping equipment. Mr. House gave a lucid preset 


tation of the subject of machine bookkeeping, to enable his 
hearers to talk in the language of the mechanical accountant 
when discussing new sheets, binders and posting trays 
An important thing for the stationer to realize is co-opera 
tion with the salesmen of machine bookkeeping devices o 
various types. An interchange of selling tips creates 
favorable business tendency. The machine salesman is 
glad to reciprocate for the stationer’s advance information 
regarding installations being considered by telling the sta 
tioner when the machine salesman learns of pending orders 
for new equipment or additional supplies for existing 
installations. 

Given a broad general knowledge of machine posting an 
allied work, the stationery salesman can organize deals of 
magnitude. He gets away from the petty details of routine 


selling of office supplies, and works in comparatively big 


figures. His transactions are free from the intens: 
petition and price bickering of selling merchandise 
stationery salesman is operating in the field of serv 


where the rewards are far greater than thos« 
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“ A line which has both quality and individ- 
nd uality, variety enough for every requirement 
and manufactured with the greatest care. 


Manifold*’Supplies Company 
188 Third Avenue 
BROOKLYN station t 2) N, Y., U.S. A. 
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THE WORLD’S TYPEWRITER 


W herever language is written—on the six con- 
tinents—there you will find the Remington. 
And Remington service is as universal as the 





machine itself. 

The world-wide fame of the Remington is nat- 
ural. The first practical typewriter (1873) was a 
Remington. So also is the latest masterpiece 
among writing machines—the New Quiet 12. 

Never before, in the fifty years of typewriter 
history, has a new model won such instant favor 
—so convincing to both owner and operator are 
its many superiorities. 

Its ‘‘natural’’ touch, easy action, beautiful work, 
simplicity in design and dependability in service, 
the enclosed frame which protects the machine 
from dust and dirt, and its grateful quiet, are dis- 
tinctive features which the typewriter user has 
always wanted. 





New We believe we make 
REMINGTON TYPEWRITER COMPANY go ccag he sagedbee 
iet ; ribbon in the worl 

Qu 374 Broadway, New York—Branches Everywhere —and its name is 

12 Remington Typewriter Company of Canada, Limited; Main Of 68 King Street West, Toront P A R A G O N 





Remington 


STANDARD SINCE THE INVENTION OF THE WRITING MACHINB 


GaSe a EST ——————— 





April, 1924. 


order taking. The time he spends in training himself 





tor 
the higher things of his craft develops his creative salesman- 
ship, and gives him a more imposing status on the payroll 

G. W. Lawton, Chicago manager of The Sheldon School, 
the second address of the series he instituted at the 


made 
rv meeting of the “Sta-Man” club. Aside from the 


| ebrua 
technical knowledge of the stationery business, it is un- 
usual for the employers to give their salesmen much in 
struction. This emphasizes the importance of the tangibles, 
and gives little opportunity for developing proficiency in the 
intangibles, such as a logical presentation of the sales story, 


the ability to appeal to the prospect's feelings, and power 

















F. R. HOUSE G. W. LAWTON, 
National Blank Book Chicago Manager, The 
Company Sheldon School 

to nnpel the decision to buy. Mr. Lawton showed how the 
salesman can acquire training in the principles of his craft 
and by commanding these principles makes his hours in 
the selling field yield him profit. 

New Orleans Stationers Hold Annual Dinner. 

rhe annual get-together dinner of the New Orleans Sta 
tioners was held on Monday, February 25, at the Restaurant 
de la Louisiane at six o'clock in the evening, terminating 


at about twelve o'clock. 
It is the custom of the New Orleans stationers each year 


to hold a stag dinner to which are invited al! those engaged 


in the stationery business and kindred lines and to make 


of the meeting a regular get-acquainted event. With each 
passing vear the occasion is gaining in favor and the attend 
ance 1s growing larger 
best ever held and the committee in charge, consisting of 
\. L. Marschall, chairman; W. E. Eldridge, S. J. Massicot, 


Harold ©’Donnell, L. K. Thibodaux and J. J. Flotte, Jr., 


This year’s dinner was voted th 


are to be congratulated upon the event Burt W. Henry 
was toastmaster and the speakers of the evening were Wil 


liam A. Dixon, vice-president of the Whitney Central Trust 


& Savings Bank nd W. Gatesby Jones, city attorney ot 
New Orleans 

Before the speaking commenced, a six-course dinner was 
served in the best stvle of the ‘famous restaurant where the 
dinner was held and it is said that from some unknown 


quarter came a beverage conducive to health, happiness and 


yroor 


1 fellowship. During the dinner Kaplan’s Jazz band 
entertained the guests with choice selections and imme 


diately after coffee was served, two beautiful New 


dancers gave an exhibition of how Spanish and Hawatiat 
girls entertain with the art terpsichorean 
This was followed by some remarks by the toastmastet 


} 


ntroduced Mr. Dixon and Mr. Jones, both of whom 


de excellent and enjoyable talks. 


ong the out-of-town guests were Roy J 


Southern representative ot the 


Orleans 
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to Goes for 


The Goes Easter Blotters 


55 


An interesting and attractive series of seven 
designs, reproduced in full color especially for 


Easter publicity purposes. 
The Goes Art Advertising Subjects also embrace 


¢ 


an unusually large variety of large and small 


é 


blotter lesigns, also 
Calendar Cards 
Mailing Cards 


Calendar Pictures 
Calendar Mounts 





The Goes Diploma Blanks 


beautifully lithographed 
Diploma Blanks, designed especially for use by 
Public, Parochial, Common and High Schools, 


An assortment of 


’ 


Colleges and Universities, so arranged that they 
can easily be erprinted from type with the 


required pectai py. 


z] 


The Goes Printers’ Helps 


Stock Certificate Blanks 
Bordered Blanks 


ide both Lithographed and Steel Engraved 


Bond Blanks 


Lithographed Calendar Pads 





1 written request for samples and JSurther 


Goes I Athographing Company 


49 West 61st Street, Chicago 











Simpson, 


Sanford Manufacturing 


bring a prompt answer 
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OR MANY years 
Munson’s_ Inter- 
national Rubber Type- 
writer Keys have at- 
tracted successful 
managers and typists. 


When you carry the 
Munson line you are 
not only conforming 
to the established fact 
that Munson means 
the standard of qual- 
ity, but you are giving 
yourself the advantage 
of a quick profit on an 
article of National rep- 
utation. 


One Grade Key 
Only—The Best 


Send for sample and trade prices 


Munson Supply Company 


The Largest Rubber Key Factory in the World 


Department D 


23 City Hall Place 
New York 
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Company. The toastmaster called on Mr. Simpson to speak 
and he made some remarks which were timely and well 
expressed. 

The following Southern representatives of manufacturers 
were also guests from out of town: Charles Small, Boorum 
& Pease Company; Robert A. King, American Lead Pencil 
Company; C. C. Wall, Irving-Pitt Manufacturing Company; 
William Hines, Wahl Eversharp Company; Richard 
O’Brien, Rayburn Tag Company, and Mr. Pues of the 
Joseph Dixon Crucible Company. 


Baltimore Stationers Give Dinner to Pomerantz. 

The Baltimore Licensees of the Guild Products Corpora- 
tion of Philadelphia, consisting of the Baumgarten Com- 
pany, Baltimore Office Supply Company, H. M. Biden Com- 
pany, Commercial Printing & Stationery Company, Du- 
laney-Vernay Company; Lucas Brothers, Inc.; Meyer & 
Thalheimer, Norman-Remington Company, gave a dinner 
to A. Pomerantz, president of the corporation, at the Emer- 
son hotel, on Wednesday, March 5, at 6:30 p. m. The an- 
nouncement was in the form of the cover to the Guild pen 
and pencil stenographer’s note book. A clever song was 
sung at the opening of the dinner, entitled “It Is the Guild” 
to the tune of Maryland, My Maryland. The last verse re 
ferred in a complimentary way to Mr. Pomerantz. 

The salespeople of the concerns named above, both men 
and women, attended the dinner to the number of over 
one hundred persons. The decorations were in gray and 
white, the Guild colors, and both vocal and instrumental 
music was given before Mr. Pomerantz made his talk of 
an hour and a half on the Guild proposition. 

William F. Brooks and Thomas Stagg of Philadelphia 
were among the guests and made addresses. 

The keynote of Mr. Pomerantz’ address may be given in 
three words, Regain, Obtain, Retain. Regain a part of the 
stationery business that got into other lines of trade through 
no fault of the stationers. 

Obtain a part of the stationery business that stationers 
never enjoyed through fault of their own. 

Retain through a stationer’s brand of stationery that 
which is evidently getting away now to other ways of 
merchandising. 


The Dinner at Richmond. 

The Richmond dinner was attended by about seventy-five 
guests, including executives and members of the sales 
organization, both men and women, of the Richmond Guild 
members. Here also Mr. Pomerantz gave a clear and 
sincere talk on Guild and was followed by William Henry 
Brooks and Thomas Stagg. 

Both in Baltimore and Richmond windows were deco- 
rated in the Guild colors, gray and white, and Guild mer- 
chandise was effectively displayed. One of the most effec- 
tive windows was that of the Everett Waddey Company of 
Richmond. 

Other guests who attended the meetings included Ralph 
Keenan of the Whiting Patterson Company, Philadelphia; 
A. L. Van Hise of the Miller Bros. Cutlery Company, New 
York, and C. C. Shee of the Oakville Company, New York. 


The High Cost of Labor Discontent. 

In 1923 strikes and lockouts in the United States cost all 
concerned, the public, employes and employers, $703,839,575 
The figures were prepared by the industrial relations com- 
mittee of the National Association of Manufacturers. These 
interruptions to working schedules cost 20,551,140 working 
days. 

The cost to the public at large was $579,114,705. Em- 
ployees lost $97,823,427, and employers lost $26,901,443 


Don't put up a front if you haven't the goods in stock The 
Office Cat (The Richmond & Backus Company) 
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«Two Million 
O89 0) BAD LOlO)D 


typewriters are in use 
‘They Speed the World's Business 


UNDERWOOD TYPEWRITER CO.INC... UNDERWOOD BLDG NY 
BRANCHES IN ALL PRINCIPAL CITIES 
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esthis Same Machine 
Alithese Different Uses?” 


I—Increases Sales 


-by speeding out excellently filled in letters, é ‘ . . ea !? ? 
personally addressed circulars, price lists, ] e arie y 0 ses urprising e 


bulletins, etc., to prospects 





2—Cuts Recording Costs ‘“‘Addressograph has shortened our work in the office 
b kly and acc tely tir fii . . . . 
—auaeie, ie Gun Saas code, te Geer more than any other piece of equipment. Wide variety 
records, cost tickets, etc of uses are surprising. We could not do without our 
3—Stops Shipping Errors Addressograph!’’-Cobb & Son (Retailer), Texarkana, 
by accurately addressing tags, labels, in- Ark. 


voices, waybills, etc 


Speeds Up Collections “R ° 201 875 S | 1? 
sail Eccing' bills, notices: fisting tm Collection rings $ ’ aies. 
letters, etc 

Saves Pavroll and Dividend ‘Our average sale amounts to $475! Last year Addresso- 

Drudeer y graph-ed Direct Mail brought us 428 orders—entirely 

eaneaamaeine Gste names, exten unsolicited by salesmen — totaling $201,875.” —U. S. 


o> desired columns on pay and dividend Hoffman Machinery Corporation, New York City. 
sheets. 


6—Short Cuts Routing Work a bya weg ae bs 7H = 
lists drivers’ route sheets; simplifies publi- oes better work in 4 th the time. <a SeDac are~ 
cation routing, shop and office routing. ware Co. (Wholesaler), New York City. 


7—Addresses Anything 


Everything a om o wee 20 Different Models—*37-50"p—FREE Trial 


writer! NoErrors! 100‘; neat and legible. 
8—Provides Identification Tags Convince yourself now—by mailing FREE trial coupon 
—for aos ey —— oo etc., below just how this hand operated RIBBON PRINT 
: aon 1 oO y . 
as saamabal: Appmatnaat amet ga Addressograph increases your sales and cuts your over- 
head costs. There is no cost or obligation to you in any 


T 
[ — inact way—so act NOW! 
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The ‘‘BARBEE”’ trade mark is the guarantee 
of satisfaction to the user 
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WASTE BASKETS 
LETTER TRAYS 
“BUILT-UP” TRAYS 
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BARBEE WIRE & IRON WORKS 
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Philadelphia Office Appliance Managers Entertain. 

The Office Appliance Managers’ Association of Philadel- 
phia entertained the members of the Baltimore and Scran- 
ton clubs on the evening of February 12 at a tri-city dinner 
in the gold room of the Hotel Adelphia, Philadelphia. 

Those present included the following from Baltimore 
W. D. Sowle, W. R. Tabler, G. E. Bledsoe, L. K. Murrill, 
E. Noll, A. A. Bratton (Ediphone), W. M. Furr, E. H 
Barron, B. B. Silesky, R. E. Wadsworth, J. R. Rosenberger 
and Mr. Wittelsberger. 

From Scranton there were the following: C. E. Sturm, 
Jack Rossler, R. F. Kearton, M. Hollander, W. A. Reap, 
G. H. Sampson, Earl Reynolds. 

Philadelphia members included R. F. Porter, C. H 
Eccles, J. T. Watson, A. P. Flaherty, C. W. Norton, W. P. 
Laing, A. D. Davies, W. T. Abell, W. H. McFarland, 
B. E. Cummings, G. M. Austin, R. G. Henry, C. F. Reese 
guie, W. H. Thomas, H. N. Garner, J. R. Ramsay, W. M. 
Montgomery, P. A. Swartz, O. E. Smith, J. R. Shepard, 
G. F. Wagner, R. E. Wilcox, Barant Vos, A. W. Sadden, 
J. J. Doherty, C. E. Hallenborg, L. C. Bush, C. L. Metzger, 
W. E. Stiltz, B. L. McChesney, A. G. Thompson, A. G 
Betz. 

The Hon. E. J. Cattel, former city statistician of Phila 
delphia and now publicity representative of the Chamber 
of Commerce of that city, made an interesting address 
Short talks were also given by visiting stattoners and others 


Maine Office Equipment Men Meet. 

The office appliance men of the state of Maine have 
organized a new association called the Maine Office Appli 
ance Association which will hold its meetings on the second 
Monday of each month for a dinner and discussion 

The first meeting was called in January, when temporary 
officers were elected and a committee was appointed to draw 


up by-laws. On Monday, February 11, the association was 





RAYMOND FROST 


formally organized with the following officers: President, 
Raymond H. Frost of the Roberts Office Supply Company, 
Inc., Portland; vice president, Richard H. Stuart, Loring, 
Short & Harmon, Portland; secretary and _ treasurer, 
Frederick C. King, Underwood Typewriter Company; 


xecutive committee the foregoing and Joseph Wigon, 
Dalton Adding Machine Company, and Ernest L. Bragg 
Library Bureau 

E. Frost was delegated to send a message ot greeting 
to the Connecticut Valley Stationers’ Association at their 
meeting in Springfield 

The associatior is composed oO! the follown reg people 
Kimball S. Frisbi Roberts Office Supply Company; 


Ernest L. Brag Library Bureau: Horton R. Frisbie, Rob- 


GOING 
HIM 
ONE 

BETTER 


HE hat from which the smiling magician 

takes miles of ribbons, aquariums of 
gold fish and innumerable rubbish, isn’t in 
it with a VUL-COT Waste Basket. 

Pile up in one big heap all the 
scrap paper and other waste that 
comes out of just one VUL-COT 
during its life time and you'll have 
an idea of the service you’ve had 
from your VUL-COT. 

There are VUL-COTS over 40 
years old in use today—think what 
a mountain of waste such a basket 
' has handled. 
aa Only a VUL-COT Basket could 

survive the wear and tear, the knocks and 

bumps received from merciless strong- 
armed janitors and husky “cleaners” during 
that time. 

VUL-COTS are so long lived because 
they’re made of almost indestructible vul- 
canized fibre—that won’t dent or 
scar, crush or bulge, but holds its 
shape and holds its good looks. 





A guarantee of 5 years service 
goes with every VUL-COT—and 
they'll last a life time with a little 
care. 

The standard colors, Maroon 
Brown and Olive Green look well 
with any furnishing. 

VUL-COT Waste Baskets are as profit- 
able for you to sell as they are for your 
customers to buy. And the man who comes 
into your store is almost as familiar with 
the name VUL-COT as applied to waste 


baskets as you are. 





We will send you gladly all information and prices 
on application. While you think about it—write. 


NATIONAL VULCANIZED FIBRE CO. 
Wilmington, Del., U. S. A. 
DISTRICT OFFICES: 
BOSTON, NEw York, PHILADELPHIA, PITTSBURGH 
CLEVELAND, CHICAGO, DETROIT, BALTIMORE, ROCHESTER 
SAN FRANCISCO, BIRMINGHAM, DENVER, TORONTO 
GREENVILLE, ST. LOUIS 


[COT 


GUARANTEED 5 YEARS 
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The largest selling Quality 


pencil in the world 


A VENUS Pencil | 
for Every Purpose | 





























HERE is a VENUS 
Pencil made to satisfy 
every customer—no matter 
how difficult their require- 
ments are to fill. 
VENUS, the Perfect Pencil, is 


made in 17 black degrees from 
6B softest to 9H hardest (with 
tip and rubber in all but three 
softest degrees) and is also 
made in 3 copying degrees 


Send in our order nou 
VENUS Pencils and Erase 


Complete stocks are an advantag 


American 


Lead Pencil Co. 
220 Fifth Ave., New York 


and London, Eng 


No. 3818 VENUS- 
ROUND. Soft Lead. 
No. 3819-—Same style 
with rubber tip. 
No. 3821 Venus with clip 
and rubber —H.B degree only. 
} Ne. 3822, Venus Stenographer's 
Pencil pointed beth ends with 
nickel protector. 


F the same super- 

lative quality that has 
made the VENUS Pencil 
famous; soft, gray rubber 
that erases clean without 
a smudge. 


12 sizes of pencil erasers 
1 size of ink eraser, 


Sample on Request. 
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erts Ottice Supply Company; Charles F. Loc 

Manufacturing Company Raymond H. Frost, Roberts 
Othce Supply Compan) Frederick C. King vood 
Typewriter Company; Peter L. Kyle, F. O. Bailey Com 


pany; Joe Wigon, Dalto: Adding Mach Cor ny 
! EK. Frost, Frost Office Applhance Com] : 


Davis, Dalton Adding Machine Company Vv. Pratt 
ioring, Short & Harmon; Neal Allen, F. O ( 
pany; red B. Jordan, Burroughs Adding Ma Con 
pany George E. Ressler, Elliott-Fisher Cor a 
mond | Henderson, Art Metal Construct mpal 
john | loomey, Remington Typewriter Cé ‘ Xicl 
ard H. Stuart, Loring, Short & Harn ( es | 
Harts, Walter (¢ orey Company; ( lvde T. Cong lLibrar 
Bureau: Greorge Crockeit, | (). Bailey Comy {) 


Smith, Ff. & E. Check Protector Compan 


Meeting of District No. 3, I. S. M.A 


District No. 3 otf the International Stamy M 
ers’ Association held a two-day session at Sioux 
a short time ago A. E. Fales, past preside 
national association, presided lhe meetings 
lfotel Martin. Various topics of special interest the 
trade of District No. 3 were discussed Membe ver 
present trom Sioux City, Omaha, Minneapolis, Kansas City 
Des Moines and Denver. A number of men 
vaukee and Chicago attended the session. } ! g Gt 


Mevet \l ® Willard, { | Safford. I ‘ | 
Gsundsel, H. Wenthe, C. Herr and W. Fart 


Capital District Stationers Meet. 


The monthly meeting of the Capital Distr rs 
and Manutacturers’ Association took place i Pa 
Kestaurant in Albany, N. \ ast mont 
members were in attendance: Che tollowing « i! 


individuals were accept d tor associate met 
letter Shop, Albany, N. Y.; Frank Gill, Amst 
Grover Cleveland and the Judd Paper Cor Y 
ve membership, the following W. H. Thorpe 

N. ¥., and N. F. Angur, Cooperstown, N. \ sig 
on ot Thomas Roe was presented and a t ! 
upon unanimous vote Mr. Roe was elected 
membership in recognition of the fact that 
the founders of the associatio1 


‘ 


The committee in charge of the annual di! 

successful affair lo superintend the annua 

ing, make the arrangements, etc., the follow 
is appointed: Messrs. Donnelly, chairmat 

Wilcox and MeCrumm 

\r nteresting and instructive talk on KI 

fred Mullin of Gavit & Company, A 
xecutive committee reported that 


stitution will be taken up at the April meet 


nstitution has been outgrow1 

ihe president announced the establishment 
house list to be mailed to the members eacl t 
vas o stated that the National Index 
and o1 r vith the secretary for i spect 


“Family Night” of Chicago Stamp Club 


Che Chicago Stamp Club held a “tamily night” M 
i the inbo Gardens, a popular resort of ¢ ‘ 
regular table cle hote di eT was given, and 
enjoved professional entertainment ind dan \ i 
stamp group was served at tour tables After 
the party consolidated, t tables being o 
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As A 
Ledgerindex 


Ask the man who works all day long 
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on a ledger, what the speedy finding of 
i accounts means to him,—the ability to 
i turn instantly to any one of thousands 
| of accounts. 

That’s the service you can offer him 
: with 


INDEX TABS 





These transparent fibreloid tabs in four widths 
ind six colors, make possible a complete index and 
classification of accounts. Tabs may be cut to any 
desired length and easily attached direct to ledger 
sheets. Labels can be written with pen, pencil or 


typewriter, and inserted or changed as needed. 


The folded gummed tape—a patented feature with 
Makurowns—always insures the uniform exposure 
f the label. 



















Our National Advertising ts creating an tncreas- 
or Makurowns. Write today for 
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ing demand 
our spec proposition for Deale 





Rand Company, Inc. 


1204 Rand Bldg. North Tonawanda, N. Y. 
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an exclusive feature 
with NMokurowns 


Originators and World's Largest Manufacturers 
of Visible Index Equipment 
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All Bicco Guides are Solid Stock 
Attractive— Popular 


Card Guides 


Strength and Durability 





















The Same Dependable Qualities as in 
All Bicco Filing Supplies 


All Standard Sizes 
and Colors 





Blank 
Alphabetical a. Ill schemata Plain 
Monthly / | amen Celluloided 
Daily | 

Weekly : / | = 

State | 

Town | — 














County 
Cooking 


Numerical 
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DESCRIPTIVE PRICE LIST UPON REQUEST 


BOSTON INDEX CARD COMPANY 
113-115 PURCHASE STREET 


BOSTON, - -  -  #MASSACHUSETTS 
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gave all an opportunity of close acquaintanceship \ social 
entertainment of this type is effective in building up a local 
organization. 

Due to previous engagements, absence from the city, ill- 
ness and the Lenten season, the attendance was not the 
hundred per cent for which the club aims. There were 
present: Mr. and Mrs. Meyer and son, Mr. and Mrs. Louis 
Melind and daughter, Mr. and Mrs. Hellesoe and daugh- 
ter, Mr. and Mrs. Emerick, Mr. and Mrs. Skepperstrom 
with friends, Mr. and Mrs. Nelson, Mr. and Mrs. Safford, 
Mr. and Mrs. Ludwig, Mr. Willard, Mr. Cooke, Mr. 
Hershey, Mr. and Mrs. Pardi with friends, Mr. and Mrs 
Johnson and Mr. and Mrs. Hull. 


Newark Stationers Hold Dinner. 


[he Stationers of Newark, N. J., held their annual din 
ner at the Achtel-Stetters restaurant at Newark on St. Pat 
rick’s Day. Four hundred and ten persons were present 
and a number of reservations were refused owing to lack 
of room. An excellent dinner was served and the music 
during the dinner was given by Ed Brown and his ten 
piece colored orchestra. President William E. Ward of 
the New York Stationers Association, was the guest of the 
evening 

\ number of interesting gifts were presented by the fol 
lowing concerns: Fountain pen by Eggens-Hambler Co., 
a loose leaf memorandum book by the National Blank 
Book Co., lead pencils by the American Lead Pencil Co., 
erasers by A. W. Faber, Inc.; red “drinking” ink by The 
Carter’s Ink Company, and paper hats by the Dennison 
Manufacturing Company. The paper for the menus was 
furnished by the Whiting Paper Company. 


Buffalo Stationers Elect Officers. 
The Stationers’ Club of Buffalo held its annual meeting 
on March 17 at the Buffalo Athletic Club. There was a 
good attendance and much enthusiasm. 


The following officers were elected for the ensuing year: 
Fred O. Dennis, president; Richard W. Eaton, vice presi 
dent; Lloyd M. Whiting, treasurer; Richard B. Lockwood, 
Ellicott Square buildiny, secretary. 


St. Louis House Buys New Building. 


The Shallcross Printing & Stationery Company, which 
recently lost their stock and fixtures by fire and water, have 
decided to leave their old quarters which they had occupied 
for many years and have bought a four-story and basement 
building at 1822 and 1824 Locust street, together with a lot 


which is 40x155 feet. The entire building will be remodeled 
and new fixtures installed. About 30,000 feet of floor space 
will be available. The first floor will contain the general 


office and stationery department and the upper floor will be 
devoted to printing, lithographing, bookbinding, etc. The 
plant will be one of the best in St. Louis and the com- 
pany hopes to be located in the new building within six 


weeks. 


Dinner of Chicago Credit Men. 


Che printers’ and stationers’ division of the Chicago Asso 


lation of Credit Men held its meeting of February 20 at 


the Hamilton Club. Six new members were admitted, 
bringing the total up to seventy-three. This makes it the 
second largest division of the Chicago association. The 


iuspicious start of this year is credited to the energeti 
efforts of the chairman and the attendance committee 

The speaker of the evening was Joseph J. Schroeder, 
secretary of the Chicago chapter of the American Institute 
of Banking. He discussed fully the matter of payment of 


checks at par, as advocated by the Federal Reserve Banks 





Finished— ne 


rhere is that about a Conrades 
chair that readily reflects the most 
careful attention to minute details 
in construction—that clearly indi- 
cates a superior knowledge of chair 
manufacturing processes and de- 
signs—and that, in a word, pro- 
claims to the prospective buyer and 
user the integrity and experience of 
a reputable manufacturer. 

The Conrades line is attractively 
described and illustrated in the lat- 
est Conrades catalogue. May we 
send you one? 


Conrades Mfg. Co. 


Makers of “BETTER BUILT” Chairs 
1942 North Second Street ST.LOUIS, MO, 
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and abroad have used 


to open attractive accounts with leading 


houses. All have used them to make money for 
themselves. 


Steady Demand, Rapid Turnover 


Every day finds a larger percentage of type- 
writers and adding and billing machines Peerless 
equipped. Every office containing a typewriter 
is a prospect. Owners prefer Peerless Keys for 
their time-saving and error-preventing qualities. 
Operators specify them. They know that Peerless 
Keys prevent eyestrain from shiny metal key- 
tops, and absorb the shocks of all-day pounding. 


No Investment Required 


Stock up now on Peerless Keys—the only first 
grade typewriter keys on the market sold 
through dealers. There's not a bit of risk or in- 

vestment on your part. Turnover made certain 
and rapid by a specially-prepared dealer sales 
plan and dealer helps, together with convinc- 


ing consumer literature. 

The Key Is Here 
Unlock the door to certain profits by filling out 
the attached coupon. 
Detailed information 


will go forward to you 
by return mail 


PEERLESS 
KEY 
COMPANY, Inc. 


176 FULTON ST. NEW YORK CITY 


San Francisce Distributor: Robin- 
sen-Pinney Co., 576 Mission St. 









Peerless Ke 


Co. Inc., 176 Fulton Street, 
New 


ork City 
Please send us without any obligation on 
our part, details of your special profit- 
making offer together with sample of 
Peerless Keys, and specially prepared 
dealer helps. 


Name. 





EERLESS 
RUBBER KEYS 























Here Is the Key 


Open new accounts with this low- 
priced, rapid-selling officespecialty 


Many of our 3,200 dealers in the United States 


Peerless Typewriter Keys 


Mr. Schroeder showed how a number of country 


banks 
have been using the exchange charge as a source of revenue. 
In some cases this reaches the extent of a decided hold-uy 
Although the par payment system may work out 


aS an In 
justice to banks, 


some 


these small losses could be con 

pensated by other revenues 

Mr. Schroeder revealed an interesting analysis of the 
earnings of banks on their commercial accounts lhe hg 
ures were a surprise to many members present, as they 
were under the impression that the profits made bankers 
on such busmess were large The analysis showed 
monthly protit of $2.24 on a commercial account with an 
iverage balance of $5,000. The address was of great inter 
est to the meeting, and it was hoped that Mr. Schroeder 
would appear again before the division 

The entertainment was provided by Mr. Sher vhose 
inimitable songs were accompanied by Russell Pratt at the 
piano. George Rowley, of S. D. Childs & Company, pre 
sided at the meeting 


Ivan Allen-Marshall Company Gives Dinner to 
Atlanta Stationers. 

(On Thursday evening, January 24, 

lanta 


the 


tioners oO 


the sta 
were invited to come and look over the 1 


Ivan Allen-Marshall \bout forty 


were present, including those from the company 


re ol 

Company. persons 
itselt 

Immediately after closing hours all gathered around a 


long table on the second floor where an excellent supper 
was served. Mr. Saltzman acted as chairman in place of 
Mr. Miller, who was ill. 

\ nominating committee was appointed to nominate off 
cers for the ensuing vear. This committee reported in favor 
of Mr. Brown of the John H. Harland Company for presi 
dent; C. M. Marshall of the Ivan Allen-Marshall ¢ 


on 


pany 
for vice president, and Mr. Goodman of the Ba - 


Is Com 


pany for secretary. These gentlemen were elected by the 

unanimous vote of the association. 

\t the conclusion of the meeting, Mr. Allen and Mr 
Marshall were heartily congratulated on the excellence of 
their new store. 

Boston Stationers Hold Annual Meeting. 

The annual meeting of the Boston Stationers’ Associa 
tion took place on Monday evening, March 10, at the 
Boston City Club with fifty-three persons present. Dinner 
was served at 6:30, after which President Arthur | Cole 
of Lawrence welcomed Ii. B. Van Dorn, the association's 
guest and past member, and then spoke of the South 
eastern Stationers Association meeting where Charles P 
Garvin is to be one of the leading speakers 

Reports of the secretary and treasurer were read an 
accepted and four persons were elected to me ership 

President Cole then read his annual report which was 
unanimously accepted 

The report of the nominating committee, give: Mr 
Garvin, was received with enthusiasm and the candidates 
nominated were elected by the unanimous vote the 
association The new officers are as follows Preside 
James 7 Towhill; vice president, Harrie | Copelan 
treasurer, Harry R. Bennett; secretary, Everett H. Bron 
lev; auditor, Charles P. Garvin. 

Following the election, James Towhill, the n« cle 
elect, took charge of the meeting and turned ng 
over to William H. Greenleaf, the toastmastet Mr. \ 
Dorn spoke a few words in support of the Bost associa 
tion and its fine cooperative work Judge Irwit hie 
justice of the Massachusetts Supreme Court, gave a pleas 
ing address, touching upon his close acquainta vith 
President Coolidge. Willard Scott, the nationally know 
humorist, concluded the evening with an interesting and 


amusing address. 
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Send Your Platens 
to be Re-covered 
to Nearest of 


Our 29 Branch I 
Stores. 


24 Hour 


Service! 


Maintaining, as we do, 29 con- 


WwW 
~ 


veniently located branch stores, 
you are assured unusually quick 
service wherever you may be. 
Our facilities for re-covering 
platens are second to none. 
Specially constructed heavy 
grinders operated by workmen 
of long experience insure ac 
curate work, absolutely true 
diameters and a perfect surface 
free from ridges and blemishes. 

lest our service. Send your 


next lot of typewriter, adding 


Sw 
@ 
a 
—_ 
= 
ad 
Y 

ec 

nn 

— 


machine or multigraph rollers 
to the nearest of our stores, 

e list below), and save Time, 
] 


Money and Transportation. 


Satisfaction Guaranteed: 


RUBBER COVERS 





‘*INVINCIBLE’”’ 


Rebuilts 


The Standard of 
Rebuilt Type- 
writers. 
“INVINCIBLE” Re- 
builts have established 
a new standard be- 
cause of their quality, 
durability and _ excel- 
lent finish. They are 
the choice of dealers 
and users the world 
over, Each “INVINC- 
IBLE” is thoroughly 
rebuilt in our own plant, the oldest and largest of 

its kind, by experienced typewriter mechanics. 

Our stocks include most makes of standard ma- 
chines at prices which allow you liberal profits. We 
also carry a large stock of Fixed-Up and Roughs. 
Prompt shipments from nearest of our 29 stores. 
Send for price lists. 


‘*‘INVINCIBLE’?’”’ 
TYPEWRITER SUPPORT 
Retail Price 





As useful as a 
desk, yet takes 
up scarcely any 
room at all Every 
office needs one 
or more of these 
handy, practical 
appliances. They 


appttle >es. + 

sell on sight. Eas S$ 
ily attached to 

wall, desk, table ‘ 

or most any place 


Can be used for 
typewriter, adding machine, books, card files, stenog- 
rapher taking dictation, etc. Revolving top (15x20 





halal 











inches), oak or mahogany finish. Strong black 
japanned support. A good seller with a big profit. 
/ Price, Denver and West, $6. Order a few or send 


foi circular 


TYPEWRITER SUPPLIES 


all makes of typewriters, adding machines, check “INVINCIBLE” supplies insure satisfaction be- 
‘tectors, multigraph, addressing and folding ma cause of their high quality. Everything for the 
hines. Made of the very best materials in our own typewriter is included—Transfers, Sizing, Oil, 


rkrooms 


Your Name Printed Free of Charge 
on Orders for One Hundred. 


ihis is an economical yet splendid form of adver 

ey for vou \ constant reminder in every oftic 
ere you place one Use them to increase you 
iNesc Send for prices. 


Enamel, Brushes, Pads, etc. “INVINCIBLE” sup- 
plies bring you business because each is manufac- 
tured from the best materials to meet the high stand- 


ird of all our products. A trial order will convince 
you that you cannot purchase better merchandise. 
é Liberal discounts insure you generous profits. 
r Let us know y requirements and send for 
sian tad 





Resident Salesmen Wanted 
29 Conveniently Located Branch Stores 





Atlanta 135 Peachtree Arcade Dallas. . ; .1503 Commerce Street St. Louis 

Baltimore 16-18 Park Avenue Indianapolis 30 8S. Pennsylvania Street St. Paul.... 

Boston. . 119 Franklin Street Kansas City 905 Grand Avenue San Diego 

Buffalo. . 117 Franklin Street Los Angeles 732 South Spring Street San Pegupase . 

Chiecage.. 329 South Dearborn Street Milwaukee. 127 Second Street Oakiland.... ee sue 

Chicago 119 North Clark Street Minneapolis 724 Marquette Avenue New York City........... 821 Broadway 
Cincinnati 148 East 4th Street New Orleans a 345 Baronne Street New York City......20 East 23rd Street 
Cleveland 34 Euclid Arcade Philadelphia 825 Chestnut St. Newark, New Jersey .449 Central Avenue 
Denver 1723 Champa Street Philadelphia 1209 Arch Street Newark, New Jersey...34 Clinton Street 
Detroit 09 West Grand River Ave. Pittsburgh 630 Penn Avenue 


American Writing Machine Company 


Home Office and Factory: 449-455 Central Avenue, Newark, New Jersey 
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Easy to Learn— Easy to Operate 


The Remington Portable is easy to learn because it has 
the oneand only standard keyboard, with four rows of keys 
and noshifting for figures—exactly like the big machines— 
the keyboard universally adopted by business as the best. 

It is easy to operate because it is the most complete 
portable typewriter, with every feature common to the 
larger machines. So light it can be carried anywhere, so 
convenient it can be used anywhere, and so small that it 
fits ina case only four inches high. It is compact, strong 
and durable. And its work is beautiful—always. 

Remington branches and dealers everywhere sell the 
Remington Portable. Use it as vou pay, if you wish. 

Ask for a demonstration, or write for illustrated ‘‘For 
You—For Every body wy 


REMINGTON TYPEWRITER COMPANY 
374 Broadway, New York—Branches Everywhere 


c We lor 





~ gton Typewriter ¢ 


We believe we 
make the best 
typewriter rib- 
bon in the world 
and ifs mame ts 


PARAGON 


kemington Portable 


THE RECOGNIZED LEADER-IN SALES AND POPULARITY 
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A Live Pittsburgh Organization. 


ittsburgh, Penna., claims the distinction of having the 
livest office appliance managers’ association in the world 
Under the able leadership of President Ed. A. Keeling 
{rt Metal)—who has the active support of the following 
oticers: C. V. Shoup, secretary-treasurer (Tim Calcu 
lator R. W. Tyler (Tabulating Machine Company); 
Joseph C. Russell (Burroughs Adding Machine Company), 
nd George L. Cooper (Ditto Systems, Inc.), trustees—in 
teresting meetings have been held each week at the Cham 
er of Commerce private dining room 
The outstanding event of the past month was the annual 
mid-winter festival held on the Hotel Chatham roof Friday 


evening, March 7. This affair was entirely arranged by 


the special committee, R. W. Tyler, Tabulating Machine 
Company, chairman; E. H. Jones, L. C. Smith & Bros 
[ypewriter Company, and W. E. McElwain, Flexifile 
Corporation. 

President Keeling was mustered in as toastmaster in 


spite of Chairman Tyler’s portliness and natural ability to 


The first speaker called upon was Ex-President M. 5S 
Stedman, former local manager for L. C. Smith & Bros 
Typewriter Company, who made a decided hit with the 
salesmen present by his jocular remarks on the subject of 
Why a District Manager.” Mr. Stedman enjoys the dis 
tinction of being the only honorary member of the Pitts- 

rgh association 


Another well-known and popular former member, J 


Edward James, now connected with The Tabulating Ma 
chine Company, and present as a guest, was called upo: 


ind paid his respects to the managers who composed the 


local organization as the “best in their lines” in the country 


Mr. James was until recently the Pittsburgh district mat 


ager of the Elhott-lisher Company, having been succeeded 


I 
' 


loht I Shutts. the latter entering the association his 


t week in Pittsburgh 

Capt. Robert E. Cain, ex-county commissioner, attended 
the ¢ cnt aS a wuest ot Everett | Hleaton of the Addre sso 
vraph Company, and ably entertained their hearers with 
some of their ret iscences. 


lhe principal speaker of the evening. William Duff of 
Barker, Duff & Morris, delivered a characteristic message 
appealed strongly to every salesman, office manager, 
service man and manager present, on the subject of “Go 
is preferred to designate as the type o 
vho makes a success of the office specialty business 
stressing the in portance ot the various lines repre 

ted bv those present, he vitalized his address y the 
statement, “Remove all such appliances trom the ordinary 


isiness man’s office over night and imagine what a plight 
uld be in the next morning!” 
Duff has national reputation as a sales eftici 
neer gained through years of experience. 
I. Maloy Art Metal) rendered several tine vocal solos 
Entertainment vy the famous Meredith and Wallace 
Orchestra and retinue of vaudeville artists supplied the 
ce of the program which, together with the mass sing 
P nder leadership of “Bob” Tyler, rounded out a very 
e affair, the spirit of cooperation and good will 
ong the tittect competitors being asst red tar at 
ore 
( t Vi ere té i iT 
S e¢ 1 Sik ess 
Ce ( Wi é district manag \ n & | 
\f ret Fe ( n\ was el ted ¢ , ere 
De e f : e hee mnpleted ¢ t t 
‘ ’ re ‘ ‘ ely ’ ‘ ‘ ‘ tr ‘ ? ee 
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DIETZ 
DESKS 





Excellent construction 
—neat, efficient and or- 
ganized arrangement— 
attractive and lasting 
finish. 


An extensive line of roll 
top—flat top and type- 
writer desks. 


We will send you our 
illustrated catalog on 
request. 


THE J. F. DIETZ 
COMPANY 


CINCINNATI 
OHIO 


Established 1881 
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“ALL 
THE 
WORLD 
LOVES 
A 
WINNER’”’ 





694321 
luipression of Vigures 


THE AMERICAN VISIBLE (the only 
visible) is the modern, “up-to-the-minute” 
numbering machine. 

In addition to its visibility, it has NO EQUAL 
AT ANY PRICE in smoothness of operation, 
speed, accuracy and durability. 

Its sales have grown faster than those of any 
other numbering machine. 

More are being sold to-day than ever before. 


DEALERS: Are You Sharing In 
Our Success? 


Have you singled out this machine as a leader? 

Do you know that large corporations all over 
the country are discarding the old style blind ma- 
chines and _ replacing them with American 
Visibles? 

Our folders imprinted with your name bring 
orders. 


PRICE: yeas fixtine’ movements... 2 $20.00 
AMERICAN NUMBERING MACHINE CO. 


220-230 SHEPHERD AVE., BROOKLYN, N. Y. 
CHICAGO BRANCH, 123 W. Madison Street 
Foreign Branches: 
VICTORY-KIDDER PRINTING MACHINE CO., LTD. 
66 Houndsditch - London 
CARIBONUM SOCIETE ANONYME 
10 RuedeSeze - Paris 
RICHARD WEINIGER 
Singel 276 - Amsterdam 
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past month it has developed that certain general sales mat 
agers ct well known oftice appliances are interest 
district managers affiliating with such organizations. Sucl 


a move participated in by other lines will no doubt develop 
further interest and assure the larger success 
appliance associations 

gained distinction through the 


Noble, district 1 


Pittsburgh 
Krank D 
Machine Company, of the prize for percentag 


ianager, The Elliott Addressing 


crease in the form of an Essex coach M1 
and received the approbation of the entir: 
ship 


versatile disti ct 


Howarth D. Beaumont, the 


the Dictograph Products rporation, who was alle upol 
io provide a speaker for the meeting of F¢ 29, g 
an impromptu demonstration and explanation of t 
graph himself, which proved very interesting es 
ent—in fact, resulted in some immediate direct siness 
with good leads developed among other managers esent 

Che recent innovation of President Keeling provides that 
each member shall be called upon in alphabetical orde: 
either provide a speaker or personally address the 1 ting 
Mr. Beaumont demonstrated his ability to 
vantage ot an opportunity 

Philip S. Beese, Jr., president of the Loose | ly 
& System Company, next in order, commandeert \ 
Pilgram, the Pittsburgh representative of the 
Statistical Organization, who spoke on the s 
“Business Conditions,” which of course is alv 
est to the specialty device sales forces. Indica t 
to a very good year for local managers 

Visitors from other cities are always welc t the 
weekly meetings held in Room B, Chamber of ¢ 
where there is always news of interest 

Notes and News. 

Herman O. Whipple, Pittsburgh sales agent 
Cash Register Company, recently returned fro 
weeks in Bermuda 

* * 

Eph. W. Curry, vice president Stevenson-Fost 
pany, spent several weeks off the West Coast of 
returning with enough “fish stories” to satisfy us 
Friday for some time 

fred H. Barteaux, district manager, The D 
Sales Corporation, who has been seriously ill sit 
middle of January, is slowly regaining his stret 
expected back in the active field soon, where 
welcon ed 

The sympathy of the association was exte! 

Britt, local sales manager of the Burroughs Adding 
chine Company, on account of the death oft ‘ 
mother 

Coast Furniture Associations Unite. 

The two local business furniture associations Sat 
Francisco and Los Angeles, having operated very success 
fully and accomplished a great deal in their compar 
short lives, decided to combine and form a state org 
tion \ccordingly a meeting was held in Los Angeles 
ruary 10-12, and the Business Furniture Associat 
Calitornia was formed. The following officers were el 
( \. Ristenpart (Rucker-Fuller Desk Company ~ 
I'rancisco, president; T. F. Peirce (Pacific Desk | 


pany), Los Angeles, vice president; Messrs. F. W. We 
(F. W. 
Prentiss (Phoenix Desk Company), San Francisco 
King (Los Angeles Desk Compan 


worth Wentworth & Company), San 


FE. W 


and W. H. 


, 
geles, directors. 
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found where business succeeds 


STEELCASE SAFES 








of the Board of Fire Underwriters’ Laboratories. 


All dealers representing Steelcase Safes know 
that every safe requirement can be met with the 
Steelcase line—and this at a price that builds 
satisfaction, good will and good profits. 








Steel Desks 
Complete Line 


Filing 
Cabinets 
Ss 
Ratter 
Counter 


Hetgl 




















Grand Rapids - Michigan 


Metal Office Furniture Co. . 


They serve best because they are built to do 
this—and they do—as is substantially proven 
by its big growing national acceptance. Not 
only do they easily meet al] the requirements 
of the Underwriters’ Laboratories for Safety, 
but they also meet the exacting tests of mod- 
ern day business for Safety, Beauty, Utility, 
Distinction and Price. 


What more could you, the dealer, ask for? 
Weigh the evidence carefully and you too will 
ultimately come to the profitable conclusion 
that Steelcase Safes are superior in every way. 
They are built in a variety of sizes and styles 
to meet every safe requirement,with either sin- 
gle or double doors, 
and with or without 
the class ‘“‘B”’ label 


We Help You Sell 


Every detail in the selling of Steelcase 
Safes has been thoughtfully planned for 
your benefit. Dignified literature for sales 
promotion that reflects Steelcase qual- 

ity is at your service. 


Why not send for our sales coopera- 





A Book You Should Have 


Send the Coupon 
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are Built to Serve Best and Sell Best 








tion plan, prices and discounts? These 
facts will point the way to good busi- 
ness and profits for you. Mail the 
coupon today! 


Metal Office Furniture Co. 
jrand Rapids, Mich 


Promotion Helps 


. 
lease send me all details regarding the 
STEELCASE Line of Safes and Dealer Sales 


Di ns ares tcl 
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New cards may be add- 
ed any time and in any 
order, easily, quickly, 
securely and without 
possibility of misfiling 


Visualizing facts this new way 
multiplies value of card records 


Progressive Firms Everywhere 
are finding new profits 
through this system 


When records are placed on Acme Visible 
Equipment, all facts are placed at one’s tinge 
tips. Acme Visible Equipment makes every 
recorded tact instantly available—gives re 
sults today, NOW. When applied to the ree 
ords of any firm, Acme will instantly multiply 
their value—increase their productiveness 
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i Broadminded stationers are finding it profit 
: able to cooperate with our district sales man 
agers by recommending .\cme to their cus 
tomers and prospects. So that vou may be 
better acquainted with the various money 
saving features of Acme, we urge vou to write 


today for full information. 


Acme Card System Company 


Dept. O. A. 424 
114 So. Michigan Ave., Chicago, III. 


VISIBLE RECORDS 
Ayo RA EC EQUIPMENT 
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[he tollowing tirms are members of the association: San 
Francisco—H. S. Crocker Company, Hall-Glockler Com 
pany, Phoenix Desk Company, Rucker-Fuller Desk Com 
pany, C. W. Webber & Company, and F,. W. Wentworth 
& Company. Los Angeles—Barker Bros., Inc., H. S. 


Crocker Company, Los Angeles Desk Company, Paciti 


Desk Company, Pierce Desk Company, and the Rucker 
Fuller Desk Company During the convention the visiting 


furniture men were royally entertained by the Los Angeles 


men \ golf tournament was held in which several beau 
tiful cups, donated by members of the association, were 
contested for lhe consolation cup, which was won by 
W. H. King, was particularly interesting being a rare 
stone creation taken from King Tut’s Tomb. The big din- 


ner, however, was the event of the meeting. Those attend 


ing were entertained by vaudeville performers and many 
other teatures . Fk. Peirce, toastmaster, introduced Earl 
EK. Morse of the Los Angeles Chamber of Commerce, who 
yave a short talk on “Co operation ¥ It is hoped that this 
organization will develop into an association embracing all 


| 


he 


‘ 


the Pac c coast states and a few of the inland states | 
success and accomplishments of the former San Francisco 
jusiness [Furniture Association show the feasibility and 
advantages of an organization of this kind \ group of 


unorganized met inv industry which is operating under 


keen competition often becomes over enthusiastic and ethi 

ca onsiderations in deals are apt to disappear entirely 

But organized and having business and social meetings reg 

ularly spirit of good-fellowship springs up and_ trade 
ustoms are established which are i great benetit to 
eT ‘ oncernes 


McClurg Veterans at Dinner. 
The McClurg Mutual Benefit Association, an organiza 
McClurg & Company, 


Chicago, Ill., held its annual entertainment and dinnet 


tion within the business of A. C 


March 3. This body was organized twenty-nine years ago 
[Twenty-six of the en ployees present at the first entertain 
ment attended that held last month, still members of th 
staff. These workers are: Phillip H. Fubrath, A. H. Daum 
Max E. Brauer, Joseph E. Bray, Fred A. Falkenberg, 
Thomas T. Farley, Jerry D. Flynn, Fred F. Foote, Charles 
Crillespie Herbert A. Gould, William 1 Hall, S. W 
fancox, E. W. Hewitt, Emil Kittilsen, William H. Kooy 
man, Sigurd A. Larsen, Hugo M. Lindenau, Judson B 


Morris, Archie W. McCorquedale, Peter L. Schutt, Emil 
Skaug!l Alfred Thoresen, James | Williamson, Petet 
olter, George R. Sparks and Henry Steinl 


February Meeting of Capital District. 
The February meeting and second annual dinner of the 
Capital District Stationers, Office Outfitters and Manufac- 
turers Association was held at the Hampton hotel, Albany 


N. Y¥., on Wednesday evening, February 6, at 7:30 p. m 


President Russell called the meeting to order. There wer 
161 members and guests in attendance Che president wel 
omed the stationers and their guests, after which every one 


sat down to an excellent dinner and an enjoyable evening 


During the dinner the committee distributed souvenirs 
lonated b fifteen of the leading manutacturers After 
the dinner President Russell briefly reviewed the work ot 
the association for the past vear and then asked that all 
resent stand for three minutes as a silent tribute to the 


President Russell then introduced 


Fletcher W. Taft of the Carter’s Ink Company, Boston, as 
Oastmastet Mr. Tait kept everybody happy with his hu 
morous observations 
he rst speaker Oo! the evening was the Hot W illiat 
~) ickett, mayor of Albany He told how the associatio1 
tomm shat < s grown fron Pe f 
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‘Satisfaction’ 


Ask the Dealer 
who handles 
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“FILE GUIDES 


will be sold through 


DEALERS 


only when guides are made which 
are as easy to sell as file cases.” 


ALUMINUM 
FILE GUIDES 


are as easy to sell as file cases. Pat- 
ented features do away with the need 
for special sales training, large stocks 
and expensive service requirements 
in connection with their sale. They 
are as universal in their use with all 
existing indexing systems as in the 
standard file case 


The guide is all-aluminum with an 
aluminum tab which takes an insert 
duplicating any known index sys- 
tem, and the tab can be shifted and 
locked in any one of six positions on 
the letter-size guide. Therefore, 
with a comparatively small stock of 
aluminum guides and inserts, dealers 
are filling orders for guides in any 
system and any tab position. Cus- 
tomers specify the system desired— 
special inserts duplicate that sys- 
tem exactly. 





OFFICE EQUIPMENT DEALERS 


owe it to themselves and their business to learn 
about aluminum file guides, because file guide sales 
can be developed easily and economically—and they 
naturally increase sales of supplies and devices. 

Particulars, sent on request, will show what the 
aluminum guide is and how one guide fits any sys- 
tem, in any tab position. 





Aluminum Company of America 


& SUBSIDIARIES: ALUMINUM INDEX COMPANY—Aleminem 
Screw Machine Predects Compeny juminum Die Casting Corporation — 


al Company 


Oliver Building, Pittsburgh, Pennsylvania 
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teen to sixty-five and had strengthened the 1 i é 
trade more than some associations that had been in exis 
tence for torty years Mr. Taft then call 
Towne of the National Blank Book Company of Holyok« 
Mass He spoke on the enefits derived 
t 
} 

ork 

he toastmaster then introduced the sp: 
ning, Ivan Allen, president of the National Ass tior 


Stationers, Office Outtitters and Manufacturers s 


the benetits that will accrue to the stati 


through the proposed National Index, pointing 
this work has the approval of the Federal T: 
sion. 

After Mr. Allen's speec! red Clapp mad 
thre Capital District Association vo on re 
the National Index The motion was ut 
ried. ©n motion of Frank D. Sargent, the H 
S. Hackett and Ivan Allen were made honorary 1 bers 
ot the association 

The meeting adjourned at 11:45 a 

Some Monthly Sales Meetings. 

On February 15 the Hollywood Citizens 
lishers and stationers, Holly wood, Calif.. eval i sel s 
nonthly sales meetings, holding the rst one 
Hollywood Athletic Club building with a 
house” at 6:30 p. m fourteen of the compa s sales 


ne 


\\ 


people, including the inside and outside employes 


Stationery and job printing departments we 
Following a pe riod ot general conversation \ 


estern representative of Whiting & Cook, ga 


esting atl d he Iptul talk or the uses and 
son stationery On the completion of his 
eon present questioned hin freely with regat 
ent matters which had arisen in their minds 
The February meeting was followed by one 14 
which included moving pictures showing the 
ot paper and lecture on the subject by Victor H 
anager for the Los Angeles branch 
ap t ¢ pan 
s the intent ot the Hollywood (¢ R 
t< t< employes a series ot talks on Various 
the stationery busiess, as well as genera! talks 
anship to be given by experts along thes: J 
tions arising during the course of business, ge! 
poli \ etc., will be freely discussed I 
hopes to make these meetings t the greatest i 
ves as ell as to the exe Is 
A. W. M. Convention. 
() e occast ‘ ( | (jleas "s < 
ike I kements tor the ster ¢ 
‘ vy to ore central an ent ¢ s 
n tunit y te ill a ce ‘ C level: 
Vest gers Those \ ) tenade were ( ) 
Y L. Reynolds, Pittsburgh: M. I 
( I. Gsregorv. Indianapolis: | k Mcl 
lane \. J. Madde Buff 
M ‘ s s ssista s iv 
\ v e ( 1 
, New lers 
Shaw-Walker Dinner at Chicago. 
< S v ot the €] ] 
i \ ‘ re tog é 
R restaura | h 3 t < < 
sales contest wt t ( g sales v 
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: || THE ASSOCIATED OFFICE 
FURNITURE MANU- 
FACTURERS 


FOUNDED 
1914 


gs” a 


a 


An Association of Office Desk 
Manufacturers Dedicated 
to a Program of Service 


| 

to Manufacturer and 
| Dealer for the Bet- 
| 


a 
om a 





terment of the Of- 
fice Furniture 
Industry 


SS 





SS 


—— 





} Bentle y & Gerwi ig yurn. Ce Gunn Furniture Co. Quigley Furn. Co. i 
Pa th sburg, . Grand Rapids, Mich Whitesboro, N. Y | 
| Central hhiaal i sturing C« Horrocks Dom Co Shelbyville Desk Co. | 
f\ y cago _ i. ‘eto 2 Shelbyville, Ind. 
i \ The C etsen Co Leopold Desk Co. Standard Furniture Co. 
Ii on ago, Ill Burlington, Iowa Herkimer, N. Y. 
| | Commercial Furniture Co National Desk ©. Stow & Davis Furn. Co. 
if Chicago, I Herkir Grand Rapids, Mich j 
| Cutler Desk Co Oo c. 'S. po in Valley City Desk Co. { / 
| i Bu iffalo. N. Y ago, Ill Grand Rapids, Mich 
TAN Doten- -Du ate on Desk Co Western Furn. Co. 1 
Ni Cambr de , Ma St. Louis, Mo. ! 
! 
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COMPLETE 
SECTIONAL LINE 






Tie to a Line that Sells 
Easily, Quickly and Profitably! 


ADD-TO 
SBC rLONS 


HERE price and quality are the prime con- 

sideration of the “‘shopper,’’ the Invincible Sec- 

tional Files with their popular prices ‘“‘fill the 
bill.’"”, They have an unusual high quality standard— at 
a retail price about one-half the resale price of the 
higher priced lines. 


This ‘‘shopper”’ market is the biggest of all-—it will pay 
you--and pay you well. Sell the ‘“‘shopper’’ the 
Invincible— it is your way to good, quick profits. 


All Invincible Steel Files stand on their own merit. 
They are sturdy and attractive down to the smallest 
unit. Steel permanence at the price of wood. Dignified 
brush brass hardware, beautiful finishes in Olive Green, 
Mahogany or Oak. The Invincible Line is complete 
ask us about it now-— today! 








-poelloes mee d INVINCIBLE 


Metal ee all METAL FURNITURE CO. 





Manitowoc - - £4Wisconsin 





Chicago Supply House: STATIONERS WHOLESALE SUPPLY CO., 102 N. Wells St. 





FOUR DRAWER UPRIGHT 
Meets the demand for popular priced 
files, assuring turnover and profit 
Write for information and prices 





INVINCIBLE METAL FURNITURE CoO, 
Manitowoc, Wisconsin 


Gentlemen:— Kindly send me full description and prices on the 
Invincible Sectional line 


Name 
Address 


City ; ....state 
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THT “Buckeye” Salesmen Organize. 
The New York service and sales office of The Buckeve 
Ribbon & Carbon Company held a meeting of their sales 
force on Saturday afternoon, February 23, 1924 
\. C. Day, the local manager, opened the meeting at 
1:30 p. m. with a short address on “Buckeye” policies as 


they have been maintained by the home oftice for the past 


twenty-eight vears He traced the growth of the business 
trom its inception and passed around photostats ot recent 
large contract orders to exemplify the strength and com 
petitive quality of “Buckeye” products 


rtising and sales counselor to the above 
His talk, 


was convincing and 


, Dresner, adve 


rm, was the principal speaker of the afternoon 


Thinking. the Basis of (,00d Selling,” 


4 source of inspiration to the selling force Hle maintained 
that ill sale smen had to be “tighters” to arouse in the cus- 
tome! a desire for their merchandise He specil cally 
showed how large jusiness institutions had suffered and 
ost ground when they discontinued or cut down their ad 
ertising propagand their “fight” for business. 

Mr Techner, the salesmanager, at the unanimous re 

est of those present, declared that the salesmen would 
ereatte old weekly meetings for the purpose of ex¢ hat wv 


ices and ideas 


be held every Monday morning at 


f the company, 317 Broadway, New York City. 


Dinner Celebrates Atlanta Anniversary. 


The thirtv-seventh anniversary of the Foote & Davies 


Lompany, \tlanta, wholesale and retail stationer, was cele 


rated by a dinner and party in the Chamber of Commerc: 


uilding This was the first get-together meeting since the 
Webb & Vary Company was consolidated with the Foote 
& DD ies Con pan W Q. Foote. president of the com- 
pany vas toastmaster at the dinner Several of the officers 
made short addresses 


Greensboro-Charlotte Burroughs Conference. 
Greensboro and Charlotte organizations of the Bur 
oughs Adding Machine Company held a 
terence at Charlotte, N. (¢ After the conference 


r 
Saies col 


Manage T 


joint 


lave f Charlotte took D. D. Peete and his Greens 
yeregatior 1 cafe as a fitting ending for the con 
rere ¢ Incidentally the party celebrated Mr ( ave’'s birth 


iN 
Boston O. A. Association Meets. 
Ottice Appliance Association of Boston, Mass., held 
ly meeting on Monday, March 10 [There was a 
endance present and the organization was found to 
ng good progress 
Mr. Suilivan of the club presided 
Stamp Manufacturers Meet at Pittsburgh. 
International Stamp Manufacturers’ Association held 
meeting at Philadelphia early in’ February 
About 200 manufacturers of marking devices and auxiliary 
ils were in attendance \ dinner closed the meeting 
Annual 


Dinner of S. and P. Board of Trade 


rt stationers at 


y-1 nual dinner of the Pub 


held at Hotel Pennsylvania 


rd ¢ Trade was 


Horder’s, of Chicago, Elects Officers. 


nnual election of Horder’s, Inc Chicago. held 
general oftices in March The following office 
| \ Horde c. preside nt: | Y 2evn 


] 
ne ‘ 


t and secretar W. J 


G. Horder 


(;,00d1 


treasurer 
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Gt Peters 


Complete 
Compact 
Portable 


Capacity 
99,999,999.99 
































The PETERS was designed to sup- 
ply the market with a high grade, 
compact, portable machine of large capac- 
ity, which could be sold at an attractive 
price. This has been accomplished by lo- 
cating the essential features in their logi- 
cal position for ease in operation, visibility, 
elimination of complicated parts and a ma- 
terial reduction in the total number of parts. 


The Total, Sub-total, Non-add and 
Repeat levers are so located with re- 
spect to the path of the operating handle 
that the machine can be worked at high 
speed by the use of the RIGHT HAND EX- 
CLUSIVELY. 


Fractional machines in eighths or 
quarters, and machines with a perma- 
nent split arranged to list numbers in one 
column and add in the other, or to add two 
columns, are available in addition to the 
Standard Model illustrated. 


The Electric Drive Model is so de- 
signed that the motor and sub-base 
are permanently attached to the stand, and 
the machine can be lifted off and used as a 
lesk hand operated machine. 


Due to the simple construction of 
the Electric Drive, any Standard 
Model hand operated machine can readily 
be converted to an electrically driven ma- 
chine by the local service department. 


Peters-Morse Mfg. Corp. 


GENERAL SALES OFFICE AND FACTORY 
ITHACA, N. Y. 
New York Office: 299 Broadway 
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BYRON WESTON CO. 
PAPER S—like the products of 


craftsman Paul Revere, colonial 
silversmith—are good all the way 
through. Beauty may only be 
surface deep, but real service 
must be “solid silver.” ‘The ster- 
ling worth of Byron Weston Co. 
papers commends them to buyers 
who cannot afford other than 
the best. 


Famous Weston Papers 


WESTON LINEN 
RECORD: For munici- 


WESTON DEFIANCE 
BOND: For commer- 


pal, county and state cial correspondence. 
records. For the ac- For policies, bonds, 
counting of large cor- deeds and all docu- 
porations and financial ments necessitating 


institutions, printing and writing. 


WESTON FLEXO WESTON TYPO- 


LEDGER: For  flat- COUNT: For the par- 
opening loose leaf ticular requirements 
ledgers. Made with a developed by machine 


hinge in the paper. bookkeeping. 


WAVERLY LEDGER: For general com- 


mercial requirements. <A _ splendid writing 
and printing paper at a minimum price. 


State Your Writing or Ledger Paper 
Needs and We Will Send You Interest- 
ing Exhibits for Testand Examination. 


BYRON WESTON CO. 
DALTON, MASS. 
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Loose Leaf House in New Premises. 
facilities for handling its 


W wlie Loose Leai _ompan) 


In order to provide 1cTre ased 


rapidly growing business, the 


has just moved from its location at-53 Walton street, At 
lanta, Ga., to more commodious quarters at 35 Trinity 
avenue, where it will be in a better posity 


trade 
to moving into larger quartet 
nounces that it has secured the 


that the 


In addition 
Services OI! J 
and name of the 


VICE president, 


changed at some time in the near futur 
\larbut’s name 
Phe W ylie Loose Lu il 
Kk. D. Wylie, who ts a 
lor a vears Mr 


large Eastern concern 


Was esta S ‘| 


Company 
pioneer in the South in loose-le 


\\ vii Was represel t 


number ot 
ut seeing the great 


an independent firm in Atlanta, he resigned in 1919 t Sta 


lish his own business. 
His “Practical | ine” ot loose leat de 
hich he got up large \ trom hi ow! ext 


deas in loose-leat work took at once wit 


has been increasing in popularity ever 
\tlanta, but all over the Southeast 


Mr. Marbut, 


ce 


who is going with the \W 


president, 1s well known among pri 
in loose-leai devices, and 1s re¢ 


binder experts in the country LL 
charge of the binder and printing depart 
Mr. W yite 


did success ¢ 


has made a splet 


LUSINCss, and 


with Ar arbut as a partner 


expect to make even greater progress 


the past four years.—J. | 
St. Louis Stationers Meet. 
\ssociation held ; 
at the \imert i \1 
ittendanes Atte 


and stationers enjoved a 


Lhe St. Louts Stationers 


\larc h rs 


hundred pet 


ng on Monday, 
iout one 
the manutacturers 
match, the manutacturers beating the stationers 
umber of pins. It is said that there are s¢ 

owlers among the stationers—namely, A 


Harley J Wantz and “Bill” 


efforts of this trio, the manufact 


Schmiederer, 
standing the 
‘ruary meeting the manufacturers 


nbers of the trade 


Jaclin Stationery Co. to Issue New Monthly 
Bulletin. 

the Jaclin Stationery Company, wholesa 

" agent, of 434 Broadway. New Yor (it 


have retained ] Dresner for the purpose 


direct-bv-mail and general advertising scope 
\ Dresner has just completed a general 
‘ th: T n and has made st veral recommet! lat 
creas ( s css | ( pla WW 
ape ( ect advertising th latte 
bullets Vl ( 
thre retal T de 
For ‘ months the Jaclin Stationery ( 
ssued a mimeographed price list containing reg 


ard merchandise and monthly specials 


The vy bulletin will resemble a house g 
i series of dealer helps besides listing standard it 
trated) and specials 

The Jaclin Company would like to increas 
list and vite all dealers to send in the names « 
tives in their organization who will he 
ceiving their literature 
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Are you overlooking a bet? 


| N striving to land the big filing case jobs; in 
pushing the sale of filing safes and other ex- 
pensive items, are you overlooking the profit- 
making possibilities of card index cases, note 
cases, small storage cabinets and other low- 


priced units? 


While the big prospects are few and each big 
sale hotly contested, practically every business 
man is a prospect for one or more of the cases 
shown at the left. The volume of business on 
small items each year is tremendous, but it is 
placed with the dealers who go after tt. 


\s an interesting experiment, have your sales- 
men make a drive on small items for a week. 
|.et them canvass their districts thoroughly. The 
results will surprise you. Low prices practically 
climinate sales resistance. Everyone in business 
is a good prospect. Sales are very easy and 


profits very gratifying. 

The Berloy Line of small cases is complete, well- 
built, and lower-priced than any recognized line 
of equipment on the market. 

Write for catalog H-48, if you do not have a copy. 


It contains complete information. 


THE BERGER MFG. CO., Canton, Ohio 


Boston New York Philadelphia 
Chicago St. Louis Kansas City 
Minneapolis San Francisco Los Angeles 
Dallas Roanoke Jacksonville 


BERLOY 
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EXPOSE YOUR FILING SUPPLIES TO SALES DISPLAY THEM 





To Prevent Loss 
IN YOUR VERTICAL GUIDE STOCK 


MFTER producing guides of fine quality we take particular 

M} care in packing them properly, using boxes that offer real 

protection against loss by soil or damage. By preventing 

§ such loss we increase the dealer's profit on Supreme Supplies, 

@ This is an appreciable increase, as proven in certain big 

stores, where an accurate check on losses through spoilage has been kept. 

Our guide boxes are the full, telescope type— tough, strong, and attrac- 
tive. They make an excellent appearance on a dealer's shelf, indicative 
of the superior quality of the guides themselves. 

Our unit system—a great aid to display, handling, and inventory—is 
used in putting up Supreme Supplies guides—one set indexec, or 100 
plain, to a bx. 

These ae “extras’’ that all WABASH dealers enjoy in addition to our 
ordinary _ ‘ices for our quality merchandise—a quality made possible by 
our exclusive production of supplies. If you want to handle Supreme 
Supplies and win recognition in your territory as a dealer who has fault- 
less supplies at reasonable prices, write to us for samples, prices, and 


further information of particular interest to you 


THE WABASH CABINET COMPANY 
Desk 4, Department B + Wabash, Indiana 


ai : 


SUPREME QUALITY FILING SUPPLIES 
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Notes Improving Conditions in Europe. 


G. W. Munson Brings Back Some Good Tidings After 
Three Months Spent Abroad. 


\fter a three months’ trip through England, Scotland, 
France and Italy, G. W. Munson, president of the Munson 


Supply Company of New York, recently returned to this 
ntry Mr. Munson says that indications point to an 
exports. This he believes will be true of all 





G. W. MUNSON 


lines of office equipment, in spite of the low rate ot ex 


hange, and so far as the London branch of the Munson 
s concerned he expects to see the volume ot 


organization 
usiness doubled during the current year 
Mr. Munson is the originator of the Munson pneumatt 
speed key for typewriters and adding machines and head 
the Munson Supply Company since its incorporation im 
1905. During his travels in Europe in the interest of his 


ny he had a capital opportunity to investigate trace 


> 


conditions Business, he says, is particularly good in Great 


, 
Britain and Scotland, where a staff of Munson salesmen its 
ngaged in educating stenographers in the advantages of 
neumatic speed keys, such as removal of glare reflected 
key tops, greater resiliency of touch, et 
“Most of the offices I visited in Europe,” said Mr. Mun 
‘are up to date in many respects and the managers 
everywhere are on the alert to secure modern labor-saving 
devices of American manufacture This,” he continued, 


vas further demonstrated in the interest manifested by 


the visitors at the Business Efficiency Exhibition held in 
ondon during February. The staff in charge of the Mun 


: ‘ : P 
so! ooth was kept busy every evening « xplaining in detatl 


the features of keys.’ 

In Paris Mr. Munson observed unmistakable signs of an 
early spring; picturesque promenaders in the Champs 
Elysees, the street cafes humming with chatter, and the 
little shops along the Rue de la Paix decked in spring-like 


' 


ire, all proclaimed the coming of the vernal seasor 


E. T. Battey Represents B. & P. in Chicago. 


E. T. Battey has been appointed manager at Chicago tor 
Boorum & Pease Company, New York, N. ¥ He 
succeeds the late J. (¢ Williams Mr Battey's headquar 
te are at 25 East Austin avenue He covers Chicago and 
he suburban towns Before his assignment to the Chicago 


territorv Mr. Battev had been New Er gland repre sentative 


nder H. F. Copeland 















i} Quality is not 
enough these days 


Other factors are required 
to insure the Ribbon and 
Carbon Dealer's Success 









Established 
1878 









A & W. Service is dependable. Nothing 
* less than quick action when orders 
and inquiries are received. 






HE A. & W. Line is complete in every 
detail—Inked Ribbons of every de- 
scription—Carbon Paper for every pur- 
pose. 








& W. Co-operation means additional 

* business. We work closely with the 
dealer on large business, where help is 
required. 


B ivee Appearance of A. & W. Products 
is good. Favorable first impression is 
strengthened by the quality delivered. 


HE Sterling Quality of A. & W. Rib- 
bons and Carbons is recognized by 
consumers and dealers alike. These 
goods are salable against any competition. 
















A & W. Policy—we do not compete 
* directly against the dealer, nor do 
we expect the dealer to order more goods 
than he can sell. Frequent shipments 
keep a stock in prime condition and we 
both benefit thereby. 


HE A. & W. Line of Ribbons and 
Carbons is essentially a dealer’s line— 
developed entirely to meet the dealer’s 





















requirements. 

' 

UR Salesmen are calling on the trade | 
regularly—order through the one who 






calls on you, or by mail. 


C C%he AULT & 
WIBORG (Compay 


CINCINNATI, OHIO 
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| 


82 OFFICE 








IF YOU BIND YOUR OWN 
SEND FOR THIS CATALOG 





THE NEW CESCO CATALOG 
OF;METAL PARTS 


illustrates an extensive variety of 
parts for most every type ot Loose 
leat Binder—l.edgers, Sectional Post 
Binders, Solid Post Binders, Prong 
Binders, Sheet Holders—in fact parts 
for every conceivable Loose Leaf re 


quirement. 


METAL PARTS 


at Unusual Prices 


Our quantity production enables us to 
furnish parts to Bookbinders at a substan 
tial saving. No matter what line you are 
now buying, we can show you why it will 
be to vour advantage to investigate CESCO 
Metals. They represent a quality line 
each part with some distinguishing feature 

Of, if you buy finished Binders, let us mail 
Catalog of Finished Binders together with 


our special proposition 


Ghe C. E. SHEPPARD CO. 


LOOSE LEAF BINDING DEVICES 
Van Alst @ I4th St. Long Island City 


New York City 
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Burroughs Apprentice School. 
from the very beginning the Burroughs Adding 
Company realized the importance of systen 
employees in the various skilled trades emp 
factor In 1907 an apprentice school was esta ed 


which, from its very inception, proved ar 


cess \ scheduled system of training is provide Phe 
advancement of the students from department to depart- 
ment depends on the interest and ability displayed. It is 





1923-24 APPRENTICE GRADUATING CLASS OF 
ROUGHS ADDING MACHINE COMPANY—From 
top row William P. Kauer Delbert S. Tavylor L. 


Adolph DeWalens, John R. Cook, Neil Velden and Wend M 
Bride Center row—Robert Sihl« Charles A hs] 

Stewart, Robert Henderson, Jol R. Palmer, Jan R \ 

\ Brair Lower row Lester C Hirtzel, Clifford B 

Flovd Eaton supervisor f apprentices; Kdward Z ft \ 
the Metro 

also determined by weekly reports from the department 


foremen, as well as by frequent examinations by the 


isor of apprentices. Floyd Eaton is supervisor 
tices 
I he pet d ot scTrTvice under tiie ipprentice Svste Ss I 
years lhe rate of pay advances by three 
until the end of the third year Vhereafter 
determined by the company, taking into conside1 
value oT the apprentice’s SeTVICEeSs the prowress 
hit and his a nility to pertori the duties assigne 


Kansas City Stamp House Suffers from Fire 


On Sunday evening, March 23, a disastrous 


destroved the hxtures, machinery, and stock 
Stamp & Manuilacturing Company at 804-806 
Kansas City, Mo The compar carried a co 
of ofttice supplies, stationery, stamp machinery 


stamps, and were also equipped with printing pres 

which they did printing for the trade and the g 
[wo other tirms in the same building, Th 

Manutacturing Company and the Hobart Compa 


alse completely burned out 


Llovd Best, vice pre sident of the Allen Stamp & 
facturing Company, estimated his loss to be about $ 
He belt ed the re to have been <¢ iused y es 
This is the second big downtown fire in Kansas (| 

the last mot th 

The Bailey-Reynolds butiding as totall) 

" expl sion and fire the latte part I< 
disaster also damaged the premises of the Nat 
Register Company next door and those of the 1 


H. G 
New House at Bluefield, W. Va. 
The Cole & Nelson Company, 311 First Nat 
building, Bluetield, W. Va.. recer tly established 


] xchange 


stor w he ré the \ handle a full ] ne ot omece ec 














Say this to 
Your Customer 


---and it does all any 
higher priced letter 
file can do. 


Fireproof? 
Any file made of wood will resist heat 
and protect contents for a longer period 
of time than a file made of any other 
material. And the contents of amy file 


will be consumed if the fire is hot enough. 


Why 
Pay 
More 





Slice 
1900 Line Wood Files 


Catalog of Complete Line of ; ; 
Filing Eauipment. Supplies Made two, three and four drawer heights in 

ad Al Pp > SUPI : Letter and Legal Cap widths. Light Oak, 
and Sectional Bookcases on Imitation Mahogany, Imitation Walnut fin- 


Request ° ° ° ° ° ° ishes. Flat tops, paneled backs and sides, 
flush drawers. A Quality File produced on 
a Quantity basis to be sold at a low price. 


The Gf fet Manufacturing Co. 


162 Union Street 


New York—A. H. DENNY, Inc., 52 Park Place ° ° 
Chicago— Associated Stationers’ Supply Co., 201 N. Franklin St. Monroe, Michigan 



























Listen In 


on this 20 year experience 


66 The fH Book Case is decidedly 7? 
the very best case on the market 
all things considered. We have 

This voluntary expression handled three other makes during 
cncneieatnaeeds past twenty years---so we ought to 
know which case gives the most 
satisfaction to user and dealer. 


(Name on Request) 


You too can sell 
this product that 
satisfies. Ask. 


The f& Manufacturing Company 
162 Union Street 
Monroe - Michigan 
\. H. DENNY, Ine., 52 Park Place, New York 




















Gf Combination No. 2158 
Vy The Popular Stack 
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Sectional Card Index Cabinets 


First Dimension— Height 3 x 5 A x 6 5 x 8s 8 x 5 6 4 9 Second Dime Width 
Furnished Regular in Light Natural Quartered Oak and Imitation Mahogany Finishes 








One Top and Three Bottom 
Sections with Leg Base 


Tops = 


Are complete two drawer card files 
and are for use where a card filing 
system requires more than 1400 and 
less than 2800 card capacity. Pur- 
chase a Top first then add Bottom 
sections as system grows. 


Bottoms 


Do not have the finished top and are 
designed to be used only where more 
than 2800 card capacity filing space 
is required. As many Bottoms may 
be placed under a Top as is neces 
sary to meet the filing requirements. 


No Descriptior High Wide Deep 
T325 lop For 3 x 5 Cards 54 inches 134 inches 15 inches 
B325 Bottom ~ ae i: 43 ”’ 133 $2 15 ae 

395 12 Inch Leg Base 12 sie 132 15 
T426 lop For 4 x 6 Cards 64 L5$ 15 
B426 jottom) =’ 4x6 =” 53 =” 154 15 

496 12 Inch Leg Base 12 158 15 : 
T52% Top For 5x 8 Cards 7h 19% 15 es 
B528 Bottom * 6x8 sa 63 19% 15 is 

598 12 Inch I eg Base 12 198 og 15 . 
T825 Top For 8 x 5 Cards 10s” 134 15 
B&825 fotton 7 6S x 5 aia 93 ¥e 13% 15 

5 ‘ 13% li 
T629 Top For 6x 9 Cards 4 218 15 
B629 Bottor 6x9 sp 7? 218 15 

699 12 Inch Leg Base 12 212 15 


We recommend these Sectional Card Index 
Cabinets for their compactness, handsome 
appearance and durable construction. Pur- 
chase a Top section first—until you have need 
for more filing space than 2800 cards. Then 
add Bottom sections as your requirements de- 
mand. The sectional idea always assures you 
ample capacity without being compelled to 
transfer or change your filing system. 


Especially adapted for use in offices where 
there is a possibility of the card index system 
growing and expanding. This style of file is 
ideal for subscription and mailing lists. They 
cost little per section, and the file is capable 
of unlimited expansion. 


Each drawer is equipped with easily adjusted, 
auto-locking, steel follow block to keep con- 
tents in vertical position. Drawers so made 
they cannot be pulled out accidentally but may 
be readily removed by slight upward tilt. 
Capacity 1400 cards and guides per drawer. 


Round rods for locking-in guides and cards, 
furnished only when specified for which an 
extra charge ismade. No guide or index cards 
supplied unless specially ordered. Cabinets for 
larger quantities of cards and other styles are 
shown elsewhere in this catalog. 








is] 


J 


The f/&- Manufacturing Co. 


New York—A. H. DENNY, Inc., 52 Park Place 








No. TS25 


For Ledger Cards & inches high 
and 5 inches wide. These make 
the most practical cards for either 
bank or private ledgers 


8x5 Bottom Sections st k 
under No. T825. May be used in 
the same stack with sections for 
3x5 cards. Banks find this con 
bination very practical forsignature 
index cards and depositors’ edger 
cards. 


All drawers have sufficient depth 
for filing 1400 medium weight 
record cards. 





Illustration Below Shows 
one T825, two B325 Card 
Sections and Leg Base 
No. 395 

















162 UNION ST. 
Monroe, Michigan 


Chicago— Associated Stationers’ Supply Co., 201 N. Franklin St 
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COOLER equipment 
for the office 


With the first warm dusty months of summer, pur- 
chasing agents begin to order the special equipment that 
will be needed to keep their office workers cool—-electric 
fans, paper cups, and particularly WATER COOLERS. 


Offices must have coolers, for employees expect iced 
water during the sweltering days of midsummer. A grow- 
ing number of office equipment dealers are becoming aware 
that the purchasing agent first tries to buy water coolers 
from them before going elsewhere. 


The office equipment dealers who carry WATER 
COOLERS in stock make the sales. 


"XX@! CENTURY’ 
COOLERS 


“XXth Century”? Coolers have a patented faucet and 
seamless construction which prevent them from leaking. 
Purchasing agents have found them to be extremely sani- 
tary, durable, and economical. Office managers have dis- 
covered that their distinctive design and attractive all- 
white, art green or mahogany finish blend well with the 
best office furniture. There’s always a ready sale for 
“XXth Century” Coolers. 


Remember too, ‘‘“XXth Century’’ Coolers move out of 
stock at a time when business is normally dull. They 
move out with the first heat wave when the sale of other 
equipment is at a standstill. Summer can be a COOLER 
season for you. 


If you write at once 


Prices and a catalogue of ‘“XXth Century”’ Coolers will 
be sent to you. And right now before the extreme hot 
weather sets in we are prepared to make immediate de- 
liveries. Most wholesalers and jobbers carry “XXth 
Century”’ Coolers, but if you cannot get them from yours, 
address 


Cordley & Hayes 


12 Leonard St., New York, N. Y. 








Fibrotta 
“XXth Century”Cooler 


One of 33 models that meet 
every cooler need. This style 
is excellent for offices, hotels, 
lunch rooms, cafeterias, hos- 
pitals, factories, and the like. 





Finished in White 
Enamel 


“XXth Century” Coolers 
are also made of metal in 
three finishes, all-white, art 
green, and mahogany. Blend 
excellently with the best 

office furniture. 






































OFFICE APPLIANCES 


Montgomery Wa dé" 


7 = 











ne vr | —— 
al +); — 
} 
_ i oe = — 
_- - Le : 
ps nm cE =| 
af id 
i, 
- _ -_ 
a) <= yen) = 
j * “<— 
2 ° = —— 
~~" | 
. = Paani 
X MW ~ y ‘ 
& hep") use the 





WF BELKNAP 


vel ADDRESSING SYSTEM 
—use it because experience has 
definitely proved to them that the 














Belknap otters the most economical, 











speediest and generally most efficient 
solution of their problem of actively 
caring for their list of over 6,000,000 


(six million) names. 


The ‘Corner store Merchant also 


uses the BELKNAP 


for the addressing of Ais cause the Belknap System 
list of but a few hundred is intrinsically right—and 
because there is a Belknap 
machine that is individual- 
ly right for every business 


names, tor exactly the 


same reasons. 


Its solution of these two and every addressing re- 
extremes of the addressing quirement. There is one 
held is made possible be- tor yours. 


“No ifs or perhaps—the best are Belknaps’”’ 


Rap Appressinc \facuine (0. 


BELKNAP SYSTEM 


40-F WEST 23rd STREET, NEW YORK 
Offices in All Principal Cities 


Member of the National Associa ADT 
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A Successful Emporia Concern. 


[he district manager of a well known adding machinse 


sales agency sends from Kansas City, Mo., a few words 


ung the Ofhce Appliance Company of Emporia, 


, , 
as vhose success, he 


declares, is so noteworthy and 


ally the possibilities of business in the 


smal towns that he believes the report will interest 

dealers towns under 15,000 in determining the possibilities 
business 

lu 1920, H. S. Samuel started in business at Em 

selling the Royal typewriter on a dealer basis. Later 

ok into partnership E. W. Hopkins. The company 

s known as the Ofhce Appliance Company and at the 


present time handles Royal typewriters, Sundstrand adding 
pewriters, Safe-Cabinets and other 





INTERIOR OF 


THE STORE OF THE OFFICE 
COMPANY AT EMPORIA, KAS 


APPLIANCE 


opened a new branch store at } ureka 
iw 

mpanv t ; over the Sundstrand agen in Ne 

21 ‘ Emporia alone they placed about fifty 
Ni up to the rst of March Their sales of the 
R ( ona and Sate-Cabinet have been phenomenal, and 
ltogether the su ess of the company has made possible 
s shment store which will rival anv store i 
e k any is big as Emporia 

isiness was started on a capital of about $2M), but 
lanuary 1, 192 their assets were more than $10,000 
Mr. Samuels is young man, twenty-seven vears of age, 

nd when he started the business was not familiar wit! 

I has a population of less than twelve thousand 
people and there are no towns in the territory covered by 
his fir larger tl e thousand. The business was built 

st endeave hard work and a study of the various 
es handled The same possibilities exist 
right personal qualities are added 
J. L. Hardig Promoted. 
ild, president of the Campbell-Ewald Cor 
the promotion of Joseph L. Hardig from pr 
nage ssistant general manager In his me 
Mr. Hardig will assist J. kred Woodruff, gene 
. This s due largely to the expans 
s s it the 1) it omMeces at Ss at 
& New \Y ronte Ca Davt () \f 
rH s bee s com] ee years g 
S bee tising manager of te < 
e Hyatt Rol Bearing Compart vo rs d 
idve y ‘ the Ri ( a 








Hoosier Ne. 8560 





Can you make a 
desk in a day? 


From the time when the rough 
timber is cut until it has been 
thoroughly treated and fashioned 
according to Hoosier require- 
ments many months have elapsed. 
It is a time consuming process 
requiring the strictest adherence 
to established methods. 

During this long process of 
manufacture, Hoosier Desks are 
accorded every attention possible 
to insure their perfection as fin- 
ished products. In this way is 
good quality secured uniformly 
throughout the entire line. 

Hoosier Desks make friends 
everywhere because they wear 
and wear. That is a result of 
juality. Another thing—Hoosier 
Desks can be and are sold at a 
moderate and reasonable invest- 
ment price. You will want the 
Hoosier catalogue illustrating 
the various models and designs. 
Write for it. 


HOOSIER 
DESK COMPANY 


JASPER INDIANA 












Hoosier No. 8654 
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Fine Stationery Association Expands. 


t a meeting of the Fine Stationery Mar 


tion held in New York City on Fv 


























ere adopted which will greatly expand the ss 
urge its activities, and en pl isize tS scope 
With a membership ese itive 
entire dustry, it is expected that 1 | 
o the stati nery ide S ¢ ) t 
mserve the teres i . 
istribution 
he organization has been in existe! 
vears and in that time has complished 
et oO bene t te the lus or 1 
ranches of industry, icturers 
ems r e to time I 
_ y common counsel 
% The avoidance oft duy lication ot titles, sig 
quires supervision of this subject throug 
. action, and loose practices ot other kit ds ( 
~ y under the auspices Of an asso 1atio!r 
ty \t he time that the \W ar rade Board 
: e special committee trom this associatio1 
z h to conserve paper and paper produ 
- inufacturers were initiated o the be 
> and friendly counsel 
~ | der the reorvanizatiol i great 
c ship will participate in its activities becaus« 
3 , hile ; +} vith the ain 
= . whiic in sympa \ \ trie i 
~ ie reanization, have not heretotore taket 
= le associatior 
r recent vears the 1 I I ture ind sale 
é 
co ol has become al important \r 
= its cé 1ed growth and de lopment are 
a , he ma if re t 
& © pas 
g i 
214 Med. 165 Med. 166 Med. 
215 Hard 168 Hard 162 Hard 
No. 148—Med. with gilt tip 
No. 130—Med. with mouth protector 
Mise 
The World’s Most Famous 
. . 
Copying Pencils 
ENUS COPYING PENCILS are oi thee ie oo ao 
. “Ti. — ‘alculating Machine Cor 
unsurpassed in silky smoothness agg oy nag all 
r e ele His Appointment Appeared 
of lead. The remarkable durability of on Page 134 of the M 
. . “ ssue 
the point saves frequent sharpening 
—a feature that makes sales. he Advertsing Cord. 
Order your supply today — shes sting Fm Tecket Company rect 
a : fle < id & display 
Ask for selling helps. ‘ ris > D: 
M > : S . 1 g \ 
American Lead Pencil Co. rab 
220 Fifth Avenue, New York es ch os 
and London, Eng. s. these 1 hes y 1 
rmly vet dc sheets 
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Together they 


The Sengbusch Self-Closing 


cover the field ep 
Recceninll the weelteatets 
In the Sengbusch Desk oot gees ‘Set with 
Family you have articles ine, or No-Mar base, there. is 
whichare alw ays satisfactory, No-Mar_ bas uae SS ae 
always efficient, and always veel ikes cians oT 


economical. The fact that 
this “Desk Family” ts stan- 
dardized by many govern- 
ment departments, clubs, 
banks, hotels and large com- 
mercial houses, is in itself 
proof of the superiority of 
this Sengbusch combination. 


Just what the name implies! 





No-Over-Flo Sponge Cup 


° ° ° No slopping or splashing over 
All live items witha reason on furniture and papers when 
for their existence. Efficient ber takes care of over-fom 


and economical merchandise 
means more sales, satisfied 
customers, greater profits. 


Use ourcirculars and other 
advertising matter with your 
name imprinted free. They 
help in making extra sales. oo 


Moistener 





iry way to moisten 
a envelopes, la- 
Simple, clean, durakle 
Made of glis- 

hite porcelain with pol- 
kel metal parts. Noth- 

















ear out, decompose, or 
Sengbusch Self-Closing 

ay oie pegs Inkstand Co. 
siona tar vettienl ot Maal ou 415 Stroh Building, Milwaukee, Wis. 
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No Cut Price Sale on 
SHEAFFER Pencils 























Old Pencils: FLAT 


CUP 
Overbalanced bulging cap 
Flat Clip—Does not hold 
tight. Tears the pocket 
Only propels lead, soihng 


ard. tearing pockets and im 
ade of ladies’ hand bags. 


a 





COUPON 
ieee © cep okt cheeks peed & oe 
rene ber 6 rw Shear “PROPEL 
SerPel EXPRL” hed 











This ad appeared in the newspapers and the 
Saturday Evening Post and is convincing evi- 
Company 


dence of the policy of the Sheaffer Pen 


The old style pencil that we ceased making 
four years ago is now removed from your stocks 
and even from the pockets of your customers 
without cut prices or any cost to you and without 


obligation of any kind on your part 


We donot tolerate cut price sales or mer- 


Saturday Evening Post, Feb. oi, ite 


Take the coupon 
and exchange y 


Sheaffer dealers Ka 
the factory all old 


BALL 
& ar 


At the Better Dealers Everywhere 


W. A. SHEAFFER PEN COMPANY 
PORT MADTION, hows 


Mahers of Sxgaliry Wraing bremerenes 


—- 


be! to any Sheaffer dealer 
yur old style Sheaffer Pencil, with 
the Bulging Cap and Plat Chip, for a New Model 

Propel-Repel-Expel” 


Absoiutely without charge 


style Sheaffer Pencils for 


new style— without cost 


ve been authorized to return to 


the 


New Pencils: 

Patented Bell Shaped Cap, neat 
design and pertect balance 
Ball Clip—Holds fast and us 


easy on pockets 


Propel-Repel-Expel” —With 
draws the lead after wrung so 
it will not break off, soil or tear 


— 


wz. - oe ww jocben Bite oot tana 





— 


your pockets or hand hags 
If you want the newest and 
best in pencils, get the 
Sheaffer with the bell 
shaped cap 





Sheafter products a sold only through the 
better class jewelry, 
and, in the larger cities, department stores 


drug and stationery stores 


_The merchandise must reach a high standard 
of excellence to bear the name ‘‘Sheaffer.”’ 
We do not compete with our dealers by solicit- 
ing business direct from large consumers and the 


profit on every mail order received by us is sen 


to the dealer. 


chandising methods that will demoralize and Sell Sheaffer products and be assured a fair 


stampede your market and will discontinue ship- profit, square 


ments to any dealers who cut the price 


treatment by the manufacturer 


and quality merchandise 


W. A. SHEAFFER PEN COMPANY, FORT MADISON, IOWA 


BRANCH OFFICES 


New York Chicago 


De 
370 7th Avenue 506 Republic Bldg. 502 Jaco 


nver 
bsen Bide 


San Francisco 
681 Market Street 
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- F & E Checkwriter to Enter Foreign Field. 

The Hedman Manufacturing Company of Chicago, IL, 
make of the F & E checkwriter, announce that ictive 
ca gn is to be started to introduce it into foreign coun 

es lo this end the company its seeking to enlist the in 
erest of established office specialties sales organizations and 
esponsible exe tives of experience with a view to making 
hem foreign distributors of the F & E checkwriter 

company will manufacture the machine ir special 
1 le ceeded to meet the currency requirements of al 
F& FE CHECKWRITER PREMIER MODEI 
THESUM OF $599ANDG65CTS. 
rYPICAL IMPRINT MADE WITH F & E CHECK 
WRITER WHICH CAN BE VARIED TO SUIT ANY 
CURRENCY AND IS PRACTICALLY UNALTEK 
ABLE 
con Cial ntries I he 
he check instead of being printed in dollar ant 
vould be in pounds sterling, francs, mark pes 
et ording to the country in which the machi S 
\ considerable riety of models of F & E check 
duced to meet the particular requirements of ea 
Che ichine is sold direct to the use 
gh dealers This plan has proved successtul a 
\merica and will be continued in connecti | 
eign distributior the company hoosing 
utable distributors who will devote their exclusive eff 
of the F & E checkwriter 
February Shipments of Steel Furniture. 
Department of Commerce announced February shy 
steel-furniture stock goods, based on reports re 
eve y? wo manutacturers Shipments to the 
‘ eign trade amounted to $1,605,409 Kel 
iS ag: $1,592,338 in January, and $1,307,173 in 
y, 192 
following ta gives comparative figures since the 
eg g of 1922 January (1922) $983,834, (1923) $1,362 
$7() 1924) $1,592,338: February (1922) $967,125 1923 
$1,307,173 1924 $1,605,409: Marcl 1922 $1,087,228 
42 $1,709,206: April (1922) $1,508.38 1923) $1,520,286 
1 1922) $1,056,735, (1923) $1,506,0 june (1922) $1 
5.463, (1923) $1,401,950; July (1922) $945,768, (1923) $1 
247 605 August 1922) $943,087, 1923) $1,345,147: Sep 

er (1922) $1,062,495, (1923) $1,273,259: October (1922 
$1,227 447. 1923 $1. 3265.600 November 192? £1 204.310 
192 $1.339.425 December 1922 $1,376,152 1923 

$1455 2% 
I bert ! 
4 t (The } i 
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ETAL WASTE BASKET 
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THE BASKET WITH THE 
RUBBER CUSHION CORNERS 


HE ‘‘Victor’’ Metal Waste Basket is the 
biggest good-will, profit and turnover 
opportunity on the market today—and it’s 
the best metal waste basket in the world 
bar none! No other basket has so 
many real reasons for selling rapidity. 
Thousands have been sold and thousands 
more are being sold-—-and there’s 100% 
dealer profit in every sale. 


Display the ‘‘Victor’’ Metal Waste Basket in 
your store and you, too, will be convinced of 
its unusual profit and quality merits. 


It is the only metal waste basket made with 
the rubber cushioned corners. It is beautiful, 
indestructible and fireproof. Fin shed either 
in rich Mahogany, American Walnut, Quar- 
tered Oak or Olive Green. 


If 100°, profit on a quick seller looks good to 
you-—-send in the coupon below NOW and 
start the ‘“Victor’’ profits coming your way. 
Do it today! 


There’s 100°; Profit for You in ‘‘Victor”’ 


Metal Office Furniture Co. 


Grand Rapids, Michigan 














f 





ound where = business succeeds 


Metal Office Furniture Co 
Grand Rapids, Michigan 


Please send me information and dealers’ prices on VICTOR 
Metal Waste Baskets 


Firm Name 


Address 
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American 
Manufacturers 
who wish to do 
business with 
Europe:— 


We are already represent- 
ing American firms and 
have our sub-agents in the 
principal cities of Europe. 


Correspondence Invited. 


L. Fles & Co. 


Amsterdam, Holland 


Cable Address MODKANTIN 
A. B. C. and Lieber’s Code 


Branches in 


ROTTERDAM, THE HAGUE, ARNHEM, 
DEVENTER and SOURABAYA. 
(Dutch East Indies.) 


Established Agencies in 


LONDON, PARIS, ZURICH, MILAN, 
STOCKHOLM, MALMO, COPENHAGEN, 
CHRISTIANIA, BERLIN, HAMBURG, 
MUNICH, FRANKFORT, BUKAREST, 
BARCELONA. 
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Fifteen Years Ago. 


The Fourth Month of 1909 Presented Many 

Interesting Items in the Columns of Office 

Appliances. A Few of These Are Noted 
Here. 


George W. Dickerman, then president o 
Typewriter Company, was the subject of the front 
\n extended article, replete with illustration 
voted to the organization and factory of the EII 

Company 

The death of Robert Tarrant, March 19 
He operated a foundry and machine sho; 
partner ot Dorr M. Felt in the Felt & Tarrant 
turing Company. 

“Service the Supreme Reward” narrated 
initiative and achievement in the business worl 

The completion of the twelve-story building 
Broadway, New York, N , = for the occupa! tie 
Royal Typewriter Company, was announced 

“Russia as a Market for American Devices,’ 
Stein, told of the opportunities existing, and t 
which should be followed to build up busine 


Pittsheld, Mass., reported that there was 


that the Yetman typewriter industry would be ri e 

The removal of the Marshall-Jackson Compatr 
Monroe street to Clark street, Chicago, was the 
an illustrated article This was a merger, in 1904, of 
George E. Marshall & Company and Thayer & Jacl 
The Marshall business was established in 1876 


roe street address. 

W. H. Kistler, of Denver, wrote “A Chapter of ( 
sons.” He showed the difference in conditions wh 
ducting a stationery business in the West as contrasts vitl 
the East 

The Christie Lithographing & Printing Comy 
Duluth, Minn., had moved into a new eiglit-story 
An ofties applance departmi nt was a teature ( the 
business. 

“How the Dealer Makes It Go,” by Kenneth B. | 
told how a commercial stationery store in a 
than 45,000 population serves its clientele his busin 
with a pay roll of twenty-six, justified its existence 


service it rendered 


A Bad Day. 


Monday morning in the shop started poorly iw egil 
with both the fountain pen and the ink bottl 
several of the colored pencils were blue, and a general 
tendency to stretch was observed among the rubber bands 
Early in the day it was discovered that Miss Numbering 
Machine was all dated up, which caused several 
books to look blank. Of course, Scissors was « 
cutting up and there was humor in the dictionary 
evening the concensus of opinion seemed to be that 
was the only one that had measured up to the good imp1 
sion created by Rubber Stamp.—Prize-winning | 
Nick Paleveda, Tampa, Fla., in The Coach (published « 
operatively by Boorum & Pease Company, Eberhard | 
C. Howard Hunt Pen Company and Sanford Manufact 


ing Company) 
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Salisbury 


95 


Splendid quality—low prices—and saving in freight 


HE Salisbury ‘‘Community 

Workers”’ concentrate their 
efforts on a few numbers, always 
popular and in constant demand. 
This concentration helps in- 
crease production, reduces pro- 
duction costs, and lowers prices 
to the dealer. If you have not 
investigated the line, Salisbury 
Quality and Salisbury Price will 
be a revelation to you. 





_ buying insures profit. 
Check up on the Salisbury 
line of Desks and Tables. The 
coupon below will bring descrip- 
tions and prices. Consider the 
freight. We reach many points at 
very low cost. We believe we can 
help you to more satisfactory 
profits. Ask us to prove it. 


The saving in freight 
is an added profit 


Days in Transit Rate 
Portland, Me 4 $0.82 
Boston, Mass 2 .80 
Providence, R. I 3 83'. 
Springfield, Mass 2 76 
New Haven. Conn 4 86 ee ee ee 6 ee eee 
New York City 5 90 ' Use this coupon for prices i 
Suteichin i 6 re SALISBURY BROS. FURNITURE CO. 
Pittsburgh, Pa 7 90 , Randolph, Vt. (OA April 1 
Syracuse, N. Y 7 89 I Please send descriptions and prices of your line of Desks and Tables. I 
Buffalo, N. Y 7 89 i | 
i Name - § 
SALISBURY BROS. FURNITURE CO. —  picm i | 
Randolph, Ver . . 
pa, ermont § Address City . ft 





S 


DESKS 


alisbury 


anD TABLES 


Samples in New York at the Hi. HERRMANN FURNITURE CO., 527 W. 34th Street 














Globe-Wernicke 
Steel Upright File 





Globe- Wernicke 
Steel Filing Cabinets 
(Unit Idea) 


Horizontal Sections 


OFFICE APPLIANCES 


Globe-Wernicke Office Equipment offers a standard 
permanent service for every business and at the 
same time meets the demand of modern business 
for efficient equipment that will economize in time 
and labor. 


THE GLOBE-WERNICKE 
Steel Upright File 


The many different styles of Globe-Wernicke Steel Upright 
Units (Files) offer a standard service for every business 
They can be used singly or in batteries of 100 or more 
Business efficiency is found in the easy-sliding drawers, the 
clearness of indexing in each file and the perfect blending of 
new units with those already in use. Side extension slides, 
of great strength, work smoothly and are noiseless 


GLOBE-WERNICKE 
Steel Filing Cabinets 


The unit idea as first applied in horizontal sections to filing 
cabinets by The Globe-Wernicke Company has made pos- 
sible the Standardization of Office Equipment for everyone 
Horizontal Steel Sections are in large demand by offices where 
floor space is at a premium—the Horizontal Sections can be 
stacked one above the other as high as is desired 


GLOBE-WERNICKE 
Steel Counter Height Filing Cabinets 


The great variety of different kinds of filing devices obtained 
in Globe-Wernicke Steel Counter Height Filing Cabinet is 
as extensive asin the full height line. Counter Heights sepa 
rate the “Space for the Customers and Solicitors’’ from the 
office. They can be used as “‘Partitions’’ to separate various 
departments in an office and at the same time serve as 
“Working Tops’’ for consulting large books, laying out 
plans, etc. 


Our catalog No. 822 will be mailed 
to you on request 


The Globe“Wernicke Co. 


Dept. OA96 Cincinnati, Ohio 
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Steel Counter Height Filing Cabinet 
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GLOBE-WERNICKE 
VISIBLE INDEX 


The patent method of maintaining hand posted card 
records. Necessary information, important to every line 
of business, given in a quick and most accurate manner. 


GLOBE-WERNICKE 
Structural Strength Safe 


Structural Strength in Safe Construction can only be 
had by the proper use of metals of sufficient weight to 
give strength. The Globe-Wernicke safe is stronger than 
any safe twice its weight. Structural Strength to with- 
stand a fall plus the crushing load of a collapsing building 
Fire Protection—Heat Resistance—Thief Protection. 


GLOBE-WERNICKE 
Steel Plan and Map Cabinet 


An especially convenient method for filing plans and 
maps in real estate offices, architects’ offices, etc. The 
bottom of each drawer is { inch soft wood to hold the 
routing map tacks. Can be used on both sides. A 
Sliding Shelf Section is placed at a convenient position in 
a stack so that the Files which are too high or too low 
for easy access may be lifted out and placed upon the 
Shelves. This Section can also be furnished with one 
wide shelf instead of two. 


Our catalog No. 822 will be mailed 


to you on request, 


The Globe“Wernicke Co. 


Dept. OA96 Cincinnati, Ohio 
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NATIONAL ASSOCIATION NEWS 


Information Concerning the Activities of the National Association of Stationers, Office Outfitters and Manufacturers 
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Prominent Stationers Accept Committee 
Appointments. 
Charles Garvin, chairman of the promotion committee ot 


the National 
Manufacturers, announces the names of the following sta 


Association of Stationers, Office Outfitters and 


tioners who have accepted appointment as members of the 


promotion committee, operating the sales division R. D 
Perkins, Russia Cement Company, Gloucester, Mass.; J]. ¢ 
Cardinell, Ink-Out Manufacturing Company, Montclair, 
N. J.: C. C. Shee, Oakville Company, New York, N. \ 
A. G. Frost, The Wahl Company, Chicago, IIL; Al Wil 
liams. Eberhard laber, Brooklyn, N. \ These gentlemen 
will work with Mr. Garvin on promotion and the commit 
tee will endeavor to supply information to the trade press 
*from time to time 

The following regional secretaries of the sales division 


have also accepted appointments: Joseph P. Buckley, Perry 
& Buckley New La.; Sam Hargreaves, 
Hargreaves Printing Company, Dallas, Tex.; RK. C. Clarke, 
F. S. Webster Company, Chicago, Ill.: William Schmied 
Louis, Mo.; Pehan, A. I 
N. ¥ 


in having regional 


Company, Orleans, 


erer, Buxton & Skinner, St Harry 
New York, 


The idea of the committes 


Reed Gompany 
secretaries 
of the several regions of the country 


is to place in charge 


men who will pass on their influence and their knowledge 
of the value of association to the people they come in con 


Chey 


the association by pointing out th: 


tact with in the conduct of their business will inter 
est the traveling men in 
advantages of the organization to the traveling fraternity 
They will interest retailers by pointing out the value of the 
propa 


ganda for upbuilding of the association and they will act as 


association to the retailer. From them will radiate 


sources of news from their particular sections of interest to 


the members. Furthermore, they will cooperate with the 
business offices of Chicago whenever they can carry out the 


policies of the association 


New Orleans Stationers Out to Get 1925 
Convention. 

New Orleans 

Puesday evening, March 11, at Monteleone 

National 


Stationers Was 


hotel 


\ joint meeting of all the 
held on 
\ssociation 


hold 


The meeting was 


to discuss the subject of inviting the 
Office 


its 1925 convention in the Crescent City 


of Stationers, QOuthtters and Manufacturers to 


attended by representatives of all the retail and wholesale 


stationers of New Orleans, and the following resolution was 


tnenimously adopted 
“Whereas, 


the National Association of Stationers and 


Manutacturers-will hold its 1925 


the month of October, 1925 and 


“Whereas, it is the unanimous desire and wish of all the 
vholesale and retail stationers of the City of Ne Orleans 
that said convention be held at New Orleans 

“Now, therefore, be it unanimously resolved the 
\Wholesale and Retail Stationers of New Orleans, in meet 
ing assembled, that an invitation be extended to the Na 
tional Association of Stationers and Manufacturers, re 
questing said association to hold its next annual conven 
tion in the City of New Orleans; and 

“Be it further resolved, that the wholesale and ret sta 
tioners of the City of New Orleans, individually and co 
lectively, do hereby pledge their unqualified effort and co 
operation to make said meeting a pronounced success, both 


socially and commercially 


“Be it further resolved, that 


Messrs. V. L. Color ou 


Petetin, and Austin Leftwich be and they are here ap 
poimted and constituted a committee, with Mr { o1o1 as 
its chairman, to extend the foregoing invitatio1 ehalf 
of the Wholesale and Retail Stationers of New Orl d 

do everything in their power to assure the acceptance 
thereof.” 

Lhe 1 eting was held early in view ot the tact that the 
Southern Division of the National Association was t hold 
its meeting at Tampa, Fla., on March 20 and 21 and it was 
lesired that the New Orleans stationers present their in 
itation at this meeting 

New Orleans is well equipped to handle the co tion 
nd the stationers are one hundred per cent i r < the 


Commercial Furniture Committees to Hold 


Conference. 

The fourth annual conference of the Council of Commer- 
cial Furniture Committees will be held under the auspices 
of the Commercial Furniture Division of the National Asso 
ciation of Stationers, Ottice Outtitters and Manutacturers 
at 10:00 o'clock a. m., on April 15, 1924, at the Waldorf 
Astoria hotel, New York 

This will be a conference of dealers and mat I turers 
and thoughtful, painstaking preparation has been 1 e t 
make the conference a notable event 

\mong the features of the day will be i i s it 
luncheon by J. L. Medler, treasurer of the Atlas P ind 
Cement Company, chairman of the National B ptcy 
Law Committee, and president of the New York Credit 
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A “world crier” that will speedily 


broadcast your urgent messages 
with utmost surety and economy 


Unnumbered thousands of the 
world’s most progressive and 
successful business men and 
educators are using the Mimeo- 
graph as aspeedy and economical 
means of disseminating their best 
inspiration and information. 


To this type of man the Mimec- 
graph is just as important a 
working tool as is the typewriter 
or the telephone. 


Not only does it permit him to 
do many new kinds of forward 
work, which would be quite im- 
possible without its help, but in 
the daily routine it is everywhere 
saving great volumes of money, 
by reducing printing costs and 
lowering duplicating charges. 


A great economizer! 








In some places it has saved more 
than its purchase price in a single 
week; in thousands of places it 
has been a conspicuous factor in 
remarkable economies. 


A great economizer! 


Its regular hourly output of five 
thousand well printed duplicates 
of letters, bulletins, forms, 
blanks, drawings, designs, etc., 
neatly and quickly produced un- 
der personal supervision, has 
made it a standard of civilization. 


A great economizer! 


Our free booklet “T-4” will 
undoubtedly show how the 
Mimeograph can save a great 
deal of time and money for you. 
The A. B. Dick Company, 
Chicago, will mail copy on 
your request. Send for it today. 
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Dignity and distinctiveness 


in office furniture are very recent requirements of 
the modern business man—but now—essential. 
Likewise, the demand for the ‘‘homey”’ atmosphere 
in business furnishings has taken a firm hold in the 
office equipment industry. Just as in the home, 
the buyer of office furniture desires to express his 
individuality in the selection of distinctive furn- 
ishings to produce an air of dignity and complete 
harmony of utility and design. 


Characteristically, Macey saw the trend of office 
furniture requirements. And, Macey produced a 
series of period designed furniture suites which 
since their inception have been extremely popular. 


The Macey Line has a special appeal to the office 
equipment dealer. To be able to meet the needs 
and requirements of the most discriminate buyer 
with furniture right on the floor—furniture that 
is distinctively individual—is of great value to 
the dealer. Be it filing equipment, chairs, desks, or 
whatnot—-Macey office equipment will fill the bill. 


THE MACEY COMPANY 


GRAND RAPIDS, MICH. 


Hi 
| 


William and Mary Desk. Bringing the 
atmosphere of the genuine originality 






Sim - 












A groupfrom the Italian suite of matched 
office suites. The refinement and beauty 
of craftsmanship on these suites is superb. 














This trade mark ts 
your assurance 
of quality 
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Mr. Medler will speak on a practical 


t, vital to business and industry 


fully prepared reports will 


(Conn 


( orpor! ition, 


furniture eld, 


) 


South Bend, 


T 


} : 


— W « 


be presented, based upot 
aires on the following subjects the 


and all are requested to come 


part in the discussion which will follow the 


r of each report from the following committees 


S. Pierce, chairman, Pierce, Inc., Hart 
vod files—E. A. Tuttle, 
office 


chairman, Tuttk 


Ind.; 3 chairs—A. P 


Baylis, chairman, Baylis Office Equipment Company, At 

1. G: 4—- wooden desks—F. W. Henry, chairman, W 

H. Kistler Stationery Company, Denver, Colo.; 5—filing 

ibinet supplies—O. R. Geuther, chairman, Marshall-Jack 
son Company, ( hicago l 

Responses to the reports of the foregoing committees 


vill be 


named: Ste 


turing 
Yawman & 


N. Y 


(ompany 


’ 
Cutter 


presented 


Company, 


Er] 


omece 


Desk 


Edy 


el 


isil na 


files (,eorge H 


toregoing 


ng top s 


ible nk h 
departt 

carry: 4 I 

t advis ( 

yrades 

Ho shic ile] 

commodit 

| stimate 

la ly 

eq 

iverare T 


Canton, ©).: 


ns that wall approximately 


by the following gentlemen in the order 
Manufa¢ 
Rockwel 


Rochester 


Thomas, Berger 
wood files, H. P 


Manutacturing Compan) 


r¢ 
chairs \. D. Pettibone, B. | Marble Chat 
Bedtord, O vooden desks, Charles | Keller 
Company, Buffalo, N. Y.; fling cabinet sup 
ird | Litth Wabash Cabinet Company 
1 


vill cover among other things the 


I—Can the commodity be made a protit 

busi ess? 2 Should it be Segrewatet 
:) low many grades ts it advisable to 
any lines should be carried 5—Or 1s 


nd and buy to the best advantage 


match 6 


wind s be planned to properly display this 
7—Should it be marked in plain figures 8 
mbetr times commodity can be turned a1 

Kxpense of handling. Does this class of goods 
ger or smaller margin ot gross protit than the 
commercial furniture? 10—Carrying charge 

ft freight as applied to cost. 11 What methods 


Percentage « 


shouid hye employed Il 


placing identifving numbers on con 


modity 2—Standardization. Are there any sizes, styles 
nish tl elong in the discard? Any new ones needed 
Papers vill alse be pre sented for discussion on Educ i 
10 | M ivinyg he Sales Fores I>) ( J Nachtigal 
anawe the (ak be-Werni ke ( ompany, ey trojrt Mich , al d 
he s te c Se r 
| } ( h ll ¢ iollowed 1" the discussio 
1¢ ( ind management of the sales force will be some 
VNat a tollows Hiring Boys with a college education 
eferred. Good appearance, physical capacity, mental al 
ty a ad etl] ical qualities The applicati n lank 
V s snil or tor date S, accurateness, a vilit 
Y t at sired Why does he want to vork 
he sok ur house? Has he observed 
t 1) e tl ne or is he just looking 
ij 
' y Spe shipping department, sto 
ms ‘ ( Put ina wee a piece wit 
oO (;,0 to tactories loo manv men 
eS £ . d told o 
¢ 
es ‘ t ire 
educati grat embodying iles talks, q 
Ss, ¢ r construct erchane 
t il selli gz WV ine re 
le eT al 
Sa elps.—S nders, phot tall s 
ins shed by manufa s, lis 
stallat irts ete ( 
te ts k ippearance yt they atalog 
\f iperly prepa anotati 
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47 Court Street 








HERCULES 


UTILITY STAMP 


Here is an all metal stamp 
that specialty men and station- 
ers will sell by the hundred to all 
sorts of business institutions for 
quickly stamping receipts, indorse- 
ments, correspondence, copy sheets, 
bills, etc. By means of interchange- 
able printing plates, the 
HERCULES can be used instead of 

rubber stamps, making 
impressions and actually 
saving time. Purchasing Agents 
will be quick to see the time-saving 
feature of the stamp and its sturdy, 
unbreakable construction, 


a dozen 
clearer 


The Hercules Utility Stamp 
is compact and convenient — 
one may be sold for every desk in 
an office. It is supplied with one 
printing plate and a complete font 
of metal dates in handsomely fin- 
ished box plates at small 
additional Printing surface 
may be any size up to 13% by 2 
inches and, if desired, space may be 


extra 


cost 


provided for date lines. 


Stationers and Specialty men 
interested in the HERCULES 
Stamp are invited to write for 
letails. We'll be glad to send com- 
plete descriptive matter and price. 


i 


COLONIAL 


ENGRAVING CO. 


Boston, Mass. 
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Reduced Prices 


STRIPED WOOD 
FILE BOARDS 


CLIP ATTACHMENT 


Falcon also stay-open 


Note letter cap 





ARCH ATTACHMENT 


Falcon also Shannon 


Note letter cap 





WRITE for PRICES 


If interested in school and office 
rulers request picture catalog. 
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BOSTON 170 SUMMER ST. 
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TORONTO 60 Front Street, West 











Established 














Hours definitely established le 





Managing. 


Daily call reports. Quotation 


blanks. Reports ot 


rritories 
] 


Sales to 


men each week Departmentalize sales and « k up ¢ 
veak lines 

Compensation.— Definite plan for advancement. \Writte 
contract preferable Commission and quota. Chart sales 
daily on bulletin board. Pay on billing or ers as 
booked. Bonus. Occasional extra drives on close-outs ot 


weak lines 


\n address 


with special allowance 


Methodical B 
\id to Salesmen and to Increased Turn-Over 
Newton Newton & Hoit ¢ 

will be 


( hie iva, I11., 


will be presented on 


president of the 


and response made by C. \W 


of the Automatic File & Index Company, Greet Wis 
rhe outhne of this subject is as follows Dw ases of 
uying.—Co-related, vet not always considered actual 
conduct of business l Phy sical conduct ot pur sing de 
partment. 2—-Financial conditions resulting from such « 
duct. Too little stress laid on latter. Backbone of bu 
ness in merchandise inventory. Usually exceeds dollars 
and cents, real estate, accounts, re ceivable, is han¢ 
and trequently exceeds the total of all these 

Stock record.—Merchandise inventory most ortant 
factor in conduct of business financially. Must be pre 


served at a fine balance Too little stock har pers sales, 
interteres with service, causes loss of orders salesmet 
and growth is hampered. If too much, obligations canno 
be met \ccurate records necessary Pert ck re 
ord a torecast of future needs. 

Kxample: Inventory $60,000 at cost. Three 1 s turt 
over on entire inventory Forty per cent gross pt 
Sales on inventory $300,000. Net protit five 1 t, $15 


vOO. Next vear’s business $400,000 


Inventory $80,000 necessary Reinvestmet ot 


()ther conditio1 


needed. Five thousand dollars short of tot ts of 
previous year are put back into business. W e is it te 
come from. Increased capitalization, borrowed ey, 11 
creased accounts payable, faster turn-over \\ Ss nut 
ber ot turnover in this business Budget of sales 
Peaks and depressions, month by month, yea 
about the same. Majority of businesses finance 
side Not sound to permit too rapid growt}l D e sys 
tem applicable to any business to obtain st ts 
possibl 

Perpetual inventory Perpetual inventory id ’resup 
pose ideal employees. No mistakes if it be ace Desh 
n several tinishes and sizes, linoleum tops and tops 
Unless tull detail is put on sales ticket perpetua entory 


tails Four cardinal points “Amount Sol Am t 
(irdered.” “Amount Received,” “Amount o1 d 

quent inventory of number taken at random will ser " 
check to the accurateness of the record as a I 

Forms.—Usually designed to meet the requ ts « 
individual business. Copy of purchase order for é 
to foliow up shipping promises. Better for g clerk 
to check in merchandise from copy of order 
blank receiving slip. 

The Buver How broad is your uve Dor g \ 
with the times, eager and willing to lear: Ss é 
permitted to exercise nal judgment o é g 
should he he assisted by sales departn ent \\ t 
latter result in better co-operation than if s 
pushed onto sales departmet t by purchasing agent I 
classes of buying. Expense buying; items charg 
pense account. Merchandise buying; finish« 
resale Production buying; raw materials for fa . 
Should one buyer handle all the work or is t 
have separate expens buyer, et Methods getting 

est prices forms freight cost Ss part st ¢ 
chandise, carloads and short haul, where one s 


(Continued on pave 
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iy If a Ch f 
a a ange o 
ictual ° . 
mn Line Will Help Your 
hoes Business, This is 
ars : the Change to Make! 
lali¢ ay 
rtant ~ Recent developments must have shown 
pre —. you that the Van Dorn line is healthily 
ales / active! The company has a go-ahead 
lini | 3 spirit that attracts successful men. 
} i 
en | a You don’t want to be tiedfup with a dead 
= i » ee line, or a half-alive company. The Van 
7! Dorn Dealer has every form of co-opera- 
5 orestte tion that will help him to make money. 
phe 1 | ot If you’re alive, and want a real connec- 
ns ae tion that will help you get on the map 
ested a bigger than ever, write for the Van Dorn 
- be proposition. 
to wb 1t¥. 
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THE VAN DORN IRON WORKS CoO. 
Mastercraftsmanship-in-Steel 
CLEVELAND 


New York 
Washington 


Branches: Cleveland 


Chicago 
Philadelphia 


Pittsburgh 





The accompanying is a recent 
advertisement in a series of 


of your sctivities showkd pee 4 thought - compelling, sales- 
cary night! Way wee producing advertisements by 
awiely ¢ 
Caualon Van Dorn. 
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Six hundred 
“4 thousand 
people are 
writino with 
Game e) we) st: 


rou £ Durabilit 


One of a series of striking posters exhibited by 
Corona Typewriter dealers 








Q?4 


Miss Hunter Transferred by “Y and E.” 
Miss Estelle B. Hunter, director of the “Y and E” school 
ling, at Chicago, Ill, was transferred April 1 to the 
t Rochester, N. Y. Her work has taken on a 


ational aspect, and could thus be handled to better advai 


tactory d 


tage from the factory Miss Vlasto has succeeded her it 
harge of the Chicago filing school. 

“Modern Filing Methods,” which Miss Hunter wrote 
has attained a circulation ot 1,000 copies 1n the short tim 
since the book was I ublished. Thus far the sales have 
been through “S nd E” branches and mail orders Dis 
tribution through the ookstore trade will be undertake: 


“Imperial” Produced Continuously in 1923. 
\n article in the Evansville Courier and Journal, Evans 


ille, Ind., mentioned the 1923 record of the Imperial Desk 


Company [he plant was operated every business day 
throughout the year without interruption. It shut dow: 
only for holidays and Sundays. The present year opened 
in a manner which indicates that 1924 will see the plant 
operating continuously. The Imperial plant occupies about 
150,000 square feet of production space, and has doubled 


its output since the business was established in 1913 

[The Imperial Desk Company is erecting a three-story ad 
dition to its factories. It will be 75x135 feet, devoted pri1 
cipally to storage facilities. This will relieve space in the 
company’s two factories for additional production. 


Ivory Leaves Forest Products Laboratory. 

Edward P. Ivory is the most recent of the technical 
experts of the Forest Products Laboratory, Madison, Wis., 
to resign from that service to enter the commercial field 
lhe laboratory is a recruiting ground for organizations 
which can pay better salaries than the Federal govern 
ment Mr. Ivory, who had been in the department ot 
industrial investigation, has joined the California White & 


Sugar Pine Association at San Francisco, Calif 


Typewriter Company Organized at Little Rock. 
Che Southern Typewriter Company, 108 Louisiana street, 
Little Rock, Ark., 


and Stacy Edwards. The company distributes Shipman 


as heen organized by Brown DeJarnatt 


Ward rebuilts, and does repair work, supplying parts, for 

nderwood machines. Mr. DeJarnatt was formerly with 
the Little Rock organization of the Underwood Type writer 
Compal having spent seven years in that service 


Shreveport Stationer Adds Furniture. 

\\ Drake Inc 218 Texas street, Shre veport La., 
has added office furniture to the stationery, rubber stamp 
and printing business [he furniture department is in 
charge of Vernon Greer. who had been in charge of a 


similar department ot the Lindsay Company, Ine the past 


Crocker Pen Company Announcement. 
he Crocker Pen Company has announced that it ts 
located in the Little Building, 80 Boylston street, Bostor 
Mass Phe patent rights and name have been purchased 
by George Zain, an advertising man of wide acquaintance 
whose experience in sales promotior should be of lure 
that department of the business 
Parcel Post Customs Revenue at Boston. 
In tl twelve years from 1912 to the end of 1923 the 
ederal government has collected $2,735,531 in duties on 
parcel post sl ipments at Bostor I t t time the n 
portation of dut le merchandise through the Boston port 
has sed from 53,000 parcels post entries to 202,235 
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BAUM 


HAIGH DUTY 


FOLDER 


The Fastest Selling 
Folder on the Market 


lhe BAUM will fold 6,000 sheets an hour 
3 tolds: 18,000 tolds in all. 


Folds to hairline register, automatically. 
No spoilage, 100% accurate 


Simple in construction, simple to operate. 
Controlled by 5 stops. 3 minutes to set for 
any style fold. Occupies less than 1 sq. yd. 
of floor space. 


The BAUM is dependable. Sturdy and 
strong. All steel rollers. Our 


5-YEAR GUARANTEE 


is best proof of its durability; it will last a 
business lifetime. 


It is the “last word” in folders. Handling 
all styles of letter folds, broadsides, price 
lists, pamphlets, 4, 6, 8 or 16 page booklets 
at one operation; thin stock, thick stock, in 
sizes up to 12x18 inches. 


So closely priced, the BAUM pays for 
itself in 3 weeks of actual work. 


Write for BAUM Booklet and price. Arrange 
for practical demonstration in your own place. 


RUSSELL ERNEST BAUM 
37 South Penn Square 
Philadelphia 
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PENGIL 


The Golden Rule 
Says:— 
“Do unto others as 


you would that the y 
should do unto you.’ 


GOLDEN RUL 


A practice that always 
has been a part of our 
policy, and which has 
contributed much 
toward our success and 


steady growth. 


This year, 1924, is our 
75th anniversary. We 
believe it a fitting time 
for the introduction of 
our No. 1924 Golden 
Rule Pencil. It is a vis- 
ible expression of our 
belief in the principles of 
the Golden Rule. The 
quality is as fine as we 
would hope for were you 
making it for us instead 
of our making it for you. 


Hexagon in shape with an 
emerald green polish; made 
in Degree No. 2; gilt tip and 
soft red rubber 


Vhe Oldest Pencil Factory in roma 
NEW <<? york 
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Business Methods in County Affairs. 


[he county of Cook, Chicago, IIl., has put int e tte 


number of innovations in the conduct of its business wl 


have effected savings in the operating costs of the vario 
departments. The county employed an efficiency ex} 

J. L. Jacobs, to study office procedure and make reco: 
mendations on modernizing methods and equipme 


\mong the changes effected the following are cit: 
Installation of labor-saving equipments costing appré 
mately $225,000 for use in writing extensive records in tl 
four tax departments formerly done by longhand, result 
ing in a reduction in extra and overtime salary expend 
tures from $965,000 in 1922 and $1,122,000 in 1923 to a 

appropriation of $532,000 for 1924 

Installation of a uniform timekeeping and central 
roll addressograph system for all county departments 
mnstitutions 

Provision for the installation of photographic equipment 
for making permanent records of instruments filed in th 
recorder’s oftice (in accordance with the recent decision ot 
the state Supreme court) resulting in improved services and 
estimated salary savings of from $75,000 to $100,000 
year and approximately $200,000 each full year thereaft 


Photographic Copying for Courts. 
Installation of photographic and dictating equi 
writing permanent and certified records in the offices of 


clerks of the courts, resulting in improved services a1 


Z 1 

salary savings estimated $35,000 this year ar 
mately $60,000 each full year thereafter. 

Installation and use of bookkeeping and billing ma 
in the comptroller’s ofhce providing for impr d, up-t 
date account and financial records 

Insiallation of mail sealing and cancelling ma e, al 
provision for central dispatching of outgoing county mai 

Further development of procedures assuring maxi 
and successful operation of labor-saving equipment talle: 
during the past vear. 

lustallation of equipment and system for making phot 
graphic copies of instruments filed for record 


corder’s oftice. 


Development of plans and improved procedut n col 
tracting and purchase of supplies and materials and fo 
consolidated printing, stores control and inventories of suy 
plies, materials and physical properties in all department 


and institutions 


s 


De velopment of procedurs tor the continuou 


over the entorcement and execution of the 


priations 
Selling Campaigns to Government 
Salesmet ot labor-saving office machinery 
inertia which had to be overcome to institute the changes 
Political influence is another factor which retards the mod 
ernization of governmental offices. A machine cannot vote 
It displaces a number of voters. Politicians are ncerne 
in the arithmetic of votes, not the computatio: reduce 


operating costs. 


One salesman who managed to win a gover! 


over to modern methods told of his experienc: He w 
permitted to install a few machines in one 

That was a “salve” to public opinion. The authoritic 
could show how they had saved money for taxpayers Ar 
other office under the same jurisdiction employed mai 


more clerks, but no steps would be taken to install lal 
saving machines. That would cost too many 

\ decision by the Illinois Supreme Court uphel 
right of the Cook county recorder to copy instru 
his files by the es eles process, instead of the la 


borious, old-fashioned way of entering them in a bool 


decision, to which a dissenting opinion was filed | 
Farmer held that there is nothing in th 
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Patented U. S. and Foreign Countrte 


the clip that grip 
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With your 
eyes shut 


—you Can tell that a Collette 
Clip will 4o/d. 


The special serrated sides 
hold papers together until 
someone wants those papers 
separated. But the leverage is 
so applied that the papers 
cannot be torn. 


The Collette Clip does the 
work you've tried to do with 
pins and ordinary clips. 

If your jobber hasn’t yet 
stocked the Collette Clip, 


the coupon below will bring 
you samples. 


COLLETTE MFG. COMPANY 
AMSTERDAM, N. Y 


Collette 








Collette Mfg. Company 
Dept. 3, Amsterdam, N. Y. 


Without obligation, please send me 24 Collette 
Clips and your price list. 


Name 
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HE sending of Christmas Cards is a 

striking example of the endless chain 
idea. The first cards sent out were recog- 
nized as a timely and appropriate means of 
expressing Friendship and Good Wishes 
and each year the number sending and the 
numbers sent have increased enormously. 


With the advent of Mother’s Day, greeting 
cards were immediately adopted to express 
the Love and Appreciation we owe that near- 
est and dearest one of all the family—and 
Mother’s Day cards are increasingly favored 
each succeeding year. 

And so with Graduation Cards, Anniversary Cards 
for birthday, wedding, etc., Invitation and Ac- 
ceptance Cards, Everyday Cards—the demand for 
all has increased with the sending—the links in 
this year’s chain forging new ones for next year. 





Probably the greatest growth in this demand is due 
to the superiority of Gibson Greeting Cards—to 
their irresistible appeal in design, color, and senti- 
ment. Always the greatest sellers on the market. 
Gibson Greeting Cards are also the first sellers. 


Don't fail to see the 1924 line. 


OY, Gibson Art Company 


Cincinnati~ 
NEW YORK CHICAGO BOSTON 


200 FIFTH AVE, S N.WABASH Ave. 120 TREMONT ST. 


GREETING 
| CARDS 
Ai] MOTTOES 
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ng the recording of instruments through the use of 
hotography. In his dissenting opinion Justice Farmer 
held that application should have been made to the legis 
iture for the right to use the photographic method, and 
the courts, and declared that he regarded the de 


sion of his colleagues as a “plain usurpation of legislative 


© 


Friendly Suit Brought Decision. 


The action was brought in a friendly suit for a mandamus 

to compel the recorder to enter a deed which had been 
filed “in a well-bound book.” 

Y \ ill was introduced in the state legislature giving 

recorders throughout Illinois the right to us« 

cameras instead of pens and was passed by both the house 

the senate. Gov. Small vetoed the measure, however, 

yecause it carried a rider with it giving recorders in down 

stati unties the privilege of closing their offices on Satur 

day atternoons. Gov. Small in his veto message declared 

that the farmers should be allowed the privilege of having 

their recorders’ offices open Saturday afternoon, the only 

uld get into the county seat without a sacrifice 


English as the Englishman Understands It. 


{ 


ug-store if you fall sick in England o1 


be suspected of being a “drug-fiend,” says Trade 
Commissioner H. B. Allin-Smith in a report to the Com- 
erg Department British business English \ drug 

England is chemist’s shop.’ \ “store” isn't 
Sa use “Dry-goods” are not sold u 
s stores hey are sold in “draper’s shops ant 

called I goods either Thev are dt apery 
1 Candy isn't candy; it is “sweets” or “lollies” 
re “monk nuts.” A monkey wrench is a 

| \n advertiser has come to gruel 

ng what the English call things and the committee 


preparing tor the coming cony 


rtising ( s of the World, in London, has fille 
vertisers believe is a long-telt want by pre 
ng a glossary of business English in England 
glossary shows that “Main Street” in America 1 
v Street’ uu England that ‘suspenders are ‘braces 
alcohol is “methylated spirits”; that cotton 1s 
t raw cotton: and a myriad of other articles ha 
’ erent in England from their American appella 
ight almost say that there are a billion such 
es, but billion in Britain means a million miullios 
usand million, as in America 
iations. t re widely different in England 
s ch are spelled the same and mean the sar 
ited states |_abor atoryv 18 laboratory. capitalist 
st. le is “shedule.” The printer has to 
ican ads, putting u's in the words we terminat 
like labor, inserting an extra “g wagol d 
rectitving ur orthography 
the English business man telephones he doesn't 
He says “Are you there?” He uses cheques, 
ks l¢ i chiffonier chest of drawers 
s1 i SSe uta piece 1 ture A I 
i late atte t i Va he 
é | sells sp icl wre 6! 
r } ‘ e is a “poultere ta but 
sy ’ } } j a¢ ial ré r¢ 
eTrtis vy rn }- via Ar y An 
‘ says M Ss vill 
a 1€T oT g i t rT 
ting sv e United K 1} Age 
s Eng! K 4 I 


ention of the Asso 
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The steady and grow- 
ing demand for Berk- 
shire Typewriter Papers 
means steady and grow- 
ing profits for those 
who sell them. 

They give the highest 
satisfaction to users. 

And you can have a 
complete line under one 
brand. 

Standardize with 





Eaton, Crane & Pike Co. 


225 Fifth Avenue, New York 
Pittsfield, Mass. 


Sponsors for Correctness 
in Correspondence 


BRANCHES: 


BOSTON, MASS 633 Washington St. 
363-371 West Erie St. 
PHILADELPHIA, PA., 1024 Filbert St. 
SAN FRANCISCO, CAL., 770 Mission St. 


TORONTO, CANADA. 


SERVICE STATIONS: 


DENVER LOS ANGELES ATLANTA 
KANSAS CITY 
CLEVELAND 


MINNEAPOLIS 


SEATTL] DALLAS 
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“THE ART METAL LINE Builds Business 


Mr. Chas. Zimmerli, President and Treasurer of 
the well known Zimmerli Business Furniture Cor- 
poration of Rochester, N. Y., says: 


“We feature ART METAL as our only line of 
steel office equipment because our customers tell 
us it fits their requirements. We know from our 
investigations and experience that purchasers 
strongly favor the quality, durability and beauty 
of ART METAL. 


“We have proved that we can rely upon ART 
METAL equipment to live up to the claims we 
make for its strength and service. Its beauty is 
a self apparent. And we know that every piece of 

Art Mat al ART METAL equipment we sell, whether a desk, 
Ween table, file, safe orshelving, will bring buyers back for 
, other equipment bearing the ART METAL label.” 


Art 


JAMESTOWN 
Steel 


PE ee 
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For Me . 


























Chas. Zimmerli, President and Treasurer 
Zimmerli Business Furniture Corp. 


ART METAL is the most complete 
line of steel office equipment in the 
world. Its wide variety enables busi- 
ness men to standardize on equipment 
to which they can add other harmoni- 
ous units from time to time as their 
requirements change or grow. 


Measured from the retailer’s point of 
view, a representative display of ART 
METAL stock requires only a moder- 
ate investment of capital, yet the profits 
from ART METAL, both from in- 
dividual sales and yearly business, are, 
in most cases, larger than from other 
kinds of merchandise. Moreover, 
ART METAL means big repeat busi- 
ness because buyers re-purchase again 
and again. 


A good display of ART METAL 


means dollars in your profit column. 


—= = 
NEW YORK 


Office Equipment, Safes and Files 
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‘RITE POISE”’ 


A NEW and BETTER CHAIR 
for the Office 


The “RITE POISE” Chair, with the 


patented “Duplex” motion which so 
completely fulfills all the long-sought- 
for conditions that a day’s use makes 
the old style chairs most uncomfortable 
to occupy, in comparison. The curva- 
ture back of this chair gives that easy, 
has ever demanded. In consequence the | 
body is always erect, though the user is 


unconscious of his or her posture. 


CONANT-BALL CO. 


80 SUDBURY STREET 
BOSTON, MASSACHUSETTS | 


“THE CHAIR THAT MEETS EVERY REQUIREMENT” 
en a ae 





graceful, restful support which Nature | 


— 
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Ideas Gleaned Here and There. 


Sales Suggestions and Successful Plans 

which Dealers Have Used to Advantage to 

Sell More Goods and to Facilitate Store 
Routine. 


Sell More Conductors’ Punches. 


Executives of a large manufacturing plant, as 
by System Magazine, use a conductor's punch to show that 


letters and other papers have had their attentior 
has an individual die, making a permanent ré 
cannot be changed readily. A code has been arranged \ 


single punch tells the file clerk that the letter may be file 
K. on the 


introdu 


rhree punches indicate the executive’s O 
the 


idea to some of their larger customers, 


prop 


sition given in letter. Stationers might 


and wider 


ket for punches 


Measuring the College Graduate. 
Sizing up applicants for positions is a task wl 


mits of various angles of approach. One employe: 


considering college graduates, asks whether he pla 


college team, or managed one, wrote for his colleg 
belonged to the glee or other clubs or other 
ties outside the classroom. If the applicant had 1 

The Vik Vpoll t 


he lacks 


in his studies, he is rejected 
did not 


co-operate or to induce 


est except 
that if he 


mix when at school 


co-operation in S S 


4 


nections 


Time-Saver for Index Workers. 
File clerks handling lare 
} 


mailing lists can pre 
Barrett-Cravens 
the clerk uses a 


the tab, a 


plan used by the Company nste 


fingering the cards, 


is drawn 


pair of tweeze! 


ecard out by voiding the need of 


ing and compressing the cards to get a good griy 


plan also saves the cards, as the strain on then S 


Household Use for Rubber Stamps. 


Domestic uses are found for rubber stamps, according 


, 
\ housewife has 


W he n deliveries 


the r 


Samoss (;ood Impressions 
ade 
\ her 


ider the date, tl Ss g 


with dating band are n 


paid, the delivery boy signs ceipt 


check, the check number is noted ur 
ing a positive record of all payments made 


purchases 


How to Boost Resources. 


Working capital can be increased without the 


estment in a retail business. according 


the Wisconsin 
A bulletin was sent to the 


of added in: 


sponsored by Retail Hardware Ass 


plan 


ciation members listing 


ber of “do’s” and “don'ts” for their guidance 

Do’s—1l. Make out a statement of the financial « 
of your business just as soon as possible atter the rst 
the year. 2. Make several copies and mail one 
bankers and to each of your creditors, and to the 
cial agencies. 3. Do this without being asked 
doine—4. Keep sufficient records. 5. Be sure 
can prove that you are making money. 6. Know 
profits are being distributed. 7. Be honest Tell 
even if it hurts. & $e frank. Do not hide anything 
If you haven’t a proper form for the sta 
banker for one 

Don’ts—10. Don't guess 11 Don’ exaget 
Don't overstate values. 13. Don’t value real estate 
present market. 14. Don’t value fixtures at cost \ 


15. Don't appraise Accounts 
Don't list stock at market 


for depreciation 


dead 


too high 16 
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An Office Suite for the Discriminating Executive 
Combining Rare Beauty and Individuality 
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No. 800 Office Suite 
COMPLETE Roll Top Desk, Flat Top Desk, Table Desk, Telephone Stand, 
Waste Basket, Costumer, Chairs, Wardrobe, Umbrella Stand and Directors Tables. 





COMBINATION of skilled designing and matching. Rare, 
choice figured crotch wood artistically laid and joined 

so as to bring out all of its excellent beauty. Sunken 

panels in solid wood in alllegs. All edges of tops show 
recessed panels cut out of solid wood. Fine mouldings 
requiring the highest skill of the cabinet maker. Finished in 
a rich shade of medium Brown Mahogany, and in Walnut, so 
as to retain and heighten the exquisite markings of the wood. 
Made in Mahogany with raised panels of the finest selected figured 
Crotch Mahogany and in American Walnut with raised panels of the 
choicest figured Walnut. Tops and Panels, five-ply laminated construction. 


A Suite to Enhance and Give Distinction to the Most Sumptuous Environment 
Four Other Complete, Matched Suites 


J. K. RISHEL FURNITURE CO. 
WILLIAMSPORT, PA. 
“A Thing of Beauty Is a Joy Forever” 











114 











OFFICE APPLIANCES 


ee ed nel . ee a SE AN pe Se pa pat 





“Y and E”’ Record-Filing 
Safes (at left) 


OR use in offices where fire- 

resisting surroundings make 
the fire-hazard iess acute. 
Walls are fused by thorough 
w and doors equipped 
with heavy locks, making the 
strongest protective commer- 
cial grade safe on the market 
today. Three sizes—““Y and 
EB” record iiling sections of- 
fered to fit each size. 


*“Y and E’’ Steel Horizontal 
Sections (at right) « 


ULL-WIDTH sections 33 inches 

wide. Half-width sections 16% 
inches wide. Furnished for all 
kinds and sizes of business rec- 
ords, storage, books, etc. All ver- 
tical drawers are equipped with 
frictionless roller slides. Auto- 
matic safety drawer latch on 
every drawer 





“Y and E” Dry Insulated “B” Label Safe (below) 


TH safe that stays safe. There is no moisture 
inside the walis to rust or dry out and weaken 
the protective insulation against heat. Made in 
three sizes Equipped with swivel casters and 
thief-resisting combination locks. “Y and E” 
interior equipment to fit individual needs. 


More than 40 years 
of Leadership! 


OR more than forty years highest 

quality, fine appearance and life-time 
service have been recognized features of 
the “Y and E” line. This includes com- 
plete office equipment in both wood and 
steel, also filing systems and supplies for 
all kinds and sizes of business records. 


Send for catalogs illustrating and de 
scribing “Y and E” products you are in 


terested in. 





YAWMAN > FRBE MFc.(0. 


Filing System Service and Supplies 


~s & @ & @ @ heed 


455 Jay Street ROCHESTER, N. \ 
EXPORT DEPARTMENT 
Section 455 368 Broadway, N. | S. A 





Cable Address: “YAWMANERBE" N. } 


Codes: Western Union, A. B. C. 5th Edition Improved 
and Bentley's 
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“Y and E’’ Fire- Wall 
Steel Files (above) 


MADE with the famous “Y and 
4 E steel-plus asbestos walis 
—twice as fire-protective as the 
ordinary stee! fle. Comes equipped 
with safety-iatch and frictionless 
drawer slides Made in sizes for 
all standard record-keeping re- 


quirements—letter, lega invoice, 
check document, card storage. 
ete 


“Y and E”’ 
Counter-Height 
Fire-Wall Steel Files 


ILES and counter in one 

The only stee] files bulit 
with the famous Fire-Wall 
steel - plus - asbestos con- 
struction, twice as fire-re- 
sisting as the ordinary 
steel file Furnished n 
arrangements to fit every 
business need 





**Y and E”’ Efficiency Desks 


Tes desk that knows the value of your time. A place 
for everything. Drawers coast in or out at a touch 
on patented roller bearing stee! slides Six different 
models—for executives, salesmen, stenographers, clerks 
or general office use. Made in quartered oak or genuine 
mahogany 
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The Most Popular 
jes a kelce afore) amy Coletc 


y 


HERCULES Price Books 


All That the Name Implies 


of strength, sturdiness and endurance. Made to “stand 
up” and look neat under the vicissitudes of weather 
and work. 
Rings are constructed of oval steel perfectly matched 
no tearing of sheets at joints. All moving parts are 
covered by polished nickel plate, and a slight move 
ment of the improved Booster Levers opens and closes 


the rings. 
Made in Many Sizes 


Made in two ring capacities, %4-inch and 1l-inch—the former 
easily holding 100 sheets and index, the latter about double 
Bindings are of full black levant grain fabrihide, very flexibls 
and scarcely to be distinguished from real leather; lining is 
black imitation skiver, no pockets. 

Seven different sizes—-each made in ‘44-inch and 1-inch capac 
ity—from 5% by 3 to 11 by 8% inches and ranging in pric: 
from $1.40 to $5.50 each 

All the needed rulings, punchings and indexes These books 
are regular every-day sellers that every stationer should carry 


You should have received a descriptive circular of this very ‘‘up-to-date" line 
if not, a request by postal card will bring one 


BOORUM & PEASE COMPANY 


Post Office Box 272, City Hall Station 
NEW YORK __ OFFICES AND FACTORY 
NEW YORK STORE 84 Hudson Avenue 
109-11 Leonard Street Brooklyn 
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omit any habilities. 18. Don't list property now 
ife’s name 19. Don't forget to mention your 
dorsements on other peop!le’s paper. 20. Don't lay your 
self liable to the law by stating anything that might be con 


strued as false representation for the purpose of obtaining 


Mystery Attracted Customers. 

\When Harry D. Carhart planned his new store at Buffalo, 
N. Y., he was uncertain as to the date when the carpenters 
would turn the store over to him. He capitalized this in 
definiteness by covering the store front with mysterious 


signs. Question marks predominated. In one panel was 


an opening containing a mirror. The sign said: “Who Is 
Going to Trade Here?—See for Yourself.” Another sigt 
said: “Delayed—the opening of this store—The carpentet 
hit his thumb—he hit the wrong nail, so to speak.” This 


jocularity kept folks on the alert to see what the store 
would sell when opened for business 


Condensing the Desk Calendar. 

Often a business executive hesitates about noting con 
fidential appointments on his desk calendar, as they are 
visible to his callers and others not entitled to this informa 
tion. One business man put this problem up to his sta 
tioner, who contrived a secret calendar which slips into thi 
center drawer of the desk. A midget calendar pad was 
strung on two small book rings. As the sheets were turned 
they took place in the back of the pad, preserving th 
memoranda for future reference, or transfer to the next 
vear’s pad. Such a calendar can be slipped into a pigeon 
hole if desired. less space is taken up than by the stand 
ird desk calendar stand. While the profit on such a sal 
is less than where the pad and stand are delivered as a unit, 
the “service” feature of the transaction makes for future 


uSsINCSS 


The Handy Loose Leaf Expense Book. 

Some business men who keep their personal accounts i1 
loose leaf form find it convenient to carry a page in the 
pocketbook when making occasional trips. The current 
expe nditures are noted on the sheet, which is folded to 


the book. On his return home the business man inserts 


the sheet in its proper place in the binder. This saves tl 
time required to transfer such accounts from loose memo 
randa or envelope backs, which many men who do not 
travel regularly use for keeping their records 


Popular Qualities in Bosses. 

What employees like in their executives was tabulated 
by La Salle Extension University in a questionnaire which 
went to 100,000 students and graduates of the school. The 
replies were tabulated in Personal Efficiency, the house 
organ of the institution, and indicate the ideas regarding the 
desirable qualities in executives. Other qualities were men 
tioned in the responses, but were not tabulated as they 
were scattered tn number. A list was shown indicating un 
desirable qualities 

Following are listed in round numbers the preferences of 
LaSalle students and alumni for characteristics of bosses 
Considerate, 1,720; educated, 1,470; kindly, 1,360; quiet 


1,060; exacting, 1,000; dignified, 1,000; dynamic, 720; stern, 


600: familiar, 550; young, 540: critical, 490: brilliant, 480 


artistic, 320; lenient, 270; handsome, 200 As might be it 


terred from the last entry, women are students at La Salle, 


as well as men. 


The list of undesirable qualities in bosses may be helpful 


in self-analysis: Careless, noisy, nervous, autocratic, distant, 


conceited too tan thar critical (not construc tively x shows< 


TM 


OLD a bottle 

of Gorton’s 
Glue to the light 
alongside a bottle 
of ordinary glue. 
Notice the full 
measure and the 
clear amber color 
of Gorton’s. This 
clear color means 
purity and purity 
means strength. 


Make this test 
yourself 


(Ses Liquid Glue is a 
real step forward in glue mak- 
ing. It is made from codfish skins 
by a special secret process which 
eliminates impurities, 

Codfish skins contain the finest 
properties for making liquid glue. 
And the Gorton-Pew Fisheries 
are the biggest users of codfish 
in the world. Instead of dispos- 
ing of their codfish skins as a by- 
product, they are now utilizing 
them to put on the market this 
clean pure glue. 

The attractive Gorton packages 
on your shelf; the years of adver- 
tising which have made the name 
Gorton famous; the service from 
the factory which has made thou- 
sands of friends in the trade; all 
these things are bound to make 
money for you if you carry 
Gorton’s Glue. If your jobber 
hasn’t it, get in touch with us. 


Gorjon's 
"Glue 


Put up in full one- 
ounce bottles and 
tubes. Also in cans 
—half-gill, gill, half 
pint, pint, quart and 
gallon sizes. Write 
for prices and 
discounts. 

























Gorton-Pew 
Fisheries Co., Ltd. 
Gloucester, Mass. 


Makers of Famous 
Gorton’s “ No Bones” 
Codfish and Gorton’s 
“Ready -to-Fry”’ Cod- 
fish Cakes 
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Guaranteed 
Chair irons 








No. 334—OFFICE CHAIR TRON 


WHY BE BOTHERED 
WITH BROKEN CAST- 
INGS WHEN YOU CAN 
BUY AN ALL PRESSED 
STEEL CHAIR IRON? 


LIGHTER IN WEIGHT. 
BETTER APPEARANCE. 
SMOOTHER FINISH. 
| STRONGER AND MORE 
| DURABLE. 


CATALOGUE ON REQUEST 





MADE UNDER OUR OWN PATENTS 


COLLIER~KEYWORTA CO.,, 


GARDNER, MASS.,U.8.A. 























favoritism, suspicious, selfish, hot tempered, irritable, too 
lenient, exacting, stern, pedantic, weak willed, does not 
know enough about his work, deceitful, dishonest, will not 
delegate authority, vulgar, too dignified, stubborn, thought 
less, inconsiderate, sarcastic, meddling, insincere, narrow 
minded, blasphemous, too dynamic, obscene, discourteous 
stingy, moody, fearful, nagging, indifferent, too old, plod 
ding and dull, revengeful, jealous, disloyal, a drunkard, too 
young, lazy, forgetful, pessimistic. These qualities were 
listed in the order given. 

It is interesting to note that the pros and the cons both 
list identical qualities, and characteristics which blend one 
into the other. Verily, it’s no snap to be a popular boss 


Calculating Machine Operator for Government. 


The United States Civil Service Commission will hold 
competitive examinations throughout the country April 23 
for calculating machine operators. Eligibles will be pro 
vided for filling vacancies in the departmental service. En 
trance salaries range from $900 to $1,200 a year plus the 
Congressional bonus of $20.00 a month. Competitors will 
be rated on clerical tests, and practical tests in operating a 
calculating machine. An earned rating of at least sixty 
per cent must be secured in the practical operation of a 
calculating machine, and an eligible percentage in the entire 
examination. Application blanks may be obtained from 
local secretaries of the Civil Service Commission, stationed 
at most local post offices and customs houses in the United 
States 


Graphic Arts Expo at Milwaukee. 


The third Graphic Arts Exposition will be held at Mil 
waukee, Wis., August 18-23, inclusive. Leaders of the in 
dustry have been enthusiastic in their endorsement of the 
project, and it is expected that a large number of ex 
hibitors will be present. Replies have been received at 
the headquarters, Hotel Pfister, from more than 100 repre 
sentatives of foreign countries and principalities, showing 
keen interest in the exposition, and indicating the inte 
h 


national character which the graphic arts exposition 
assumed 

The fifth annual convention of the International Associa 
tion of Printing House Craftsmen will be held at the same 
time as the exposition 


Depreciation Rates on Office Equipment. 


An article on depreciation in the March issue of Syst 
Magazine treats of its bearing on income tax computatio 
\ table was printed showing some typical depreciatior 
rates. The tigures given are subject to modification 
cause of local conditions. Several of the items are of in 
terest to many of our readers. The tigures indicate 
life in vears Adding machines, five years; furniture and 
fixtures, where styles do not change, ten to twenty y« 
(where styles are changed frequently the life is give 
five vears) steel lockers. twenty vears tvpewriters 


years 


Annual Advertising of Office Equipment. 


\ survey made by The Crowell Publishing Company 
Fourth avenue, New York, N. Y., shows the annual exper 


diture for display advertising in American magazines, ex 
cluding the groups circulating to the farm The survey 
covers twenty-three classifications. In it stationery and 
books are ninth, and office equipment fifteenth. The annua 
totals quoted are: Stationerv—(1923) $2,896,316 1922 
$2,689,220 Office equipment 1923 $1.872. 888 1922 


~ > rd 
$1,623,775 





























{pril, 1924 OFFICE APPLIANCES 119 


One of the Nine Important SHAW-WALKER Products 





Retail Price 


$1175 


Delivered 
in your 
city 


Higher in 
the South 
and West 


Interior arrangements to 
meet any requirements 
at a slight additional cost 


SHAW-WALKER SAFETY VAULT 


Mr. Dealer 


You like to handle nationally advertised goods. It means a 
faster turnover and that means money in your pocket. 











The Shaw-Walker Safety Vault is a nationally advertised prod- 
uct, and there are others too. If you are interested in 


1. Making money 
2. Dealing with one of the best known firms in the field 


3. Real co-operation 


Then sign the coupon and send it in. 


We always have openings for new dealers in cities where we 
are not aggressively represented. Attach the coupon to your 
letterhead and mail it in. 


ome ow as oe = ow oo 
SHAW-WALKER, 
| Muskegon, Michigan 


| If you are not aggress- 

ively represented in my 

| city, I want to know 

IDEAS about your proposition. 
SERVICE 


KNOWLEDGE 
FRIENDSHIP ame 


MUSKEGON‘ MICHIGAN | Addcen 








SUPPLIES 
SAFES 
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WE WHOLESALE 
WE EXPORT 


TYPEWRITERS 


WE ARE DOUBLING OUR 
FACTORY, WARE ROOMS, 
AND OFFICES, RIGHT NOW! 


WHY? 


WE SERVE, WE SATISFY, 
AND WE SAVE MONEY 
FOR YOU--OUR CLIENTS 
REPEAT THEIR ORDERS. 





General Typewriter Exchange 


INCORPORATED 


30 Main Street Brooklyn, N. Y. 


CODE: GENTYPE, N. Y. 




















PE ee 
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Recommendations for Postal Service Betterment. 


} 


Measures to check the deterioration of the postal service 
in the large cities of the country, due principally to the 
nadequate pay of employees and congested working quar 
ters, are proposed in a report by the postal service commit- 
tee of the Chamber of Commerce of the United States. 

Conditions in many cities, notably in Detroit, Boston, 
Cleveland, New York and Chicago, are such, the committee 
nds, that prompt relief is necessary. Difficulties are found 
in filling vacancies in the postal service because employees 
are unable to live on their present compensation and be 
cause they can obtain higher wages in private industry. In 
some cases it has been necessary to call upon volunteers to 
move the mails 

In many cities the committee has also found that the 
ramped quarters of the federal buildings in which post 
tees are housed, with their poor lighting and ventilation 
nd the forced use of basements, sub-basements and con 
rested workrooms, have become a menace to the health ot 
mployees and are not conducive to good service 

for this condition policies in the past which have em 
phasized economy rather than adequacy, are held account 
able Although the present administration has announced 

different policy, the effects of the older policies remain in 
the form of inadequate facilities and uneconomical methods, 
says the committee, causing delays and irregularities in all 
lasses of mail 

To meet this condition the committee has made the fol- 
owing recommendations: 

Recommendations for Improvement. 

l hat the postal service should follow the principle of 
giving adequate service at reasonable cost, but that quality 
nd efficiency of service should be the prime consideration. 

2 That in those localities in which the cost of living is 
exceptionally high, postal employees should be allowed a 
tempcerary salary supplement on a sliding scale, adjusted in 
accordance with the cost of living, until such time as a 
proper reclassification of post offices and readjustment of 
vages can be effected to meet prevailing conditions 

5 Chat there should be appropriated by Congress suff 
ient funds for the carrying out of.a proper building pro- 
yram for the relief of those post offices, in the order of 
need ind regardless of location which are shown to have 
nsufficient workroom space for the efficient and proper 
handling of the mails 

4 Che operation of a parcel post system being essen 
tially different from the operation of other classes of mail 
service, that some method should be applied for the separa 
tion of the distinctly different services as will make for 
their mutual improvement. The committee endorses the 
principle of such separation of parcel post from other mail, 
from an operating point of view, as will prevent delays in 
the handling of the mail. 

5 That the business of the country requires that mail 
iccorded first class service shall be worked in transit to 
the maximum degree, whenever it will expedite the ultimate 


delivery of the mail 
Loss and Damage to Parcel Post. 


f Chat loss and damage to parcel post matter and loss 
theft may be greatly lessened by a) care on the part 

of shippers in packing and preparing parcel post matter of 
shipment; (b) more effective methods to be established by 

the Post Office Department for the protection of goods in 
ransit; (c) by the refusal by postmasters of packages not 

1 


yperly prepared for shipment. 


y That there be created a permanent planning division 


the Post Office Department, whose exclusive duties shall 
e to conduct a study of current operations and carry on 
experiments for ¢ purpose of developing improved 


ethods and technical equipment, as well as to study fur- 
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io 
SAMSON 


OFFICE AND DIRECTORS’ TABLES 


men | 


SUPER-CONSTRUCTION 
MERITS THE NAME | 








Note the taper-miter 
joint-boxed legs which 
retain the full th ckness 
and streagth of the stock 
at top and bottom. This 
is an outstanding feature 
that speeds Samson 
sales, 


Interlock reinforcement 
is another distinctive 
feature used in construct- 
ing Samson plain oak 
tables. This prevents the 
top from warping, in- 
sures strength and a 
secure foundation for 
drawer slides. 








No. 324 SAMSON 


Over 200,000 in use in Industry 


AMSON Office and Directors’ Tables 
have a prominent place on the floors 
of leading office equipment dealers. There 
is a wide market for these tables among 
business and professional men who have 
come to realize that well appointed offices 
are a tangible asset. If you are not a 
Samson dealer, write today for catalog and 
other literature. Be prepared to supply a 
demand which our national advertising is 
creating for you. 





Mutschler Brothers Company 


104 Madison St. Nappanee, Ind., U.S.A. 
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Gr RARE sealer 
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Logs and Men 


The fashioning of rough hewn and 
unfinished logs into the substan- 
tial, well designed and beautifully 
finished office chairs is an art unto 
itself. In this process of transfor- 
mation is required the utmost in- 
genuity, scientific knowledge and 
complete modern equipment. 


Such is the background of the 
Milwaukee Manufacturing and 
Sales Organization. Ours is a 
quality message. 





To office furniture dealers who 
believe in and sell quality, we 
offer a truly productive sales 
proposition. First, we would like 
to submit our catalogue. Will 
you send for it? 


THE MILWAUKEE CHAIR COMPANY 
EXECUTIVE OFFICES 
624 SOUTH MICHIGAN AVENUE 
CHICAGO 


PORTLAND MINNEAPOLIS 


CHICAGO MILWAUKEE 
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future re 


ther plans for expansion in anticipation of 
ments. 

The wide disparity between the salaries paid in the post: 
service and wages paid in private industry is found 
one of the principal causes of delay and irregularity 
handling of the mails. This has resulted in a large t 
of labor, lower efficiency of employees and inferiorit 
service. true,” the committee says 
the larger centers where the cost of living has increase: 


“This is especially 


excess of the increase of compensation.” 
“In some cities,” the report continues, “the civil ser 


lists do not contain eligibles of satisfactory qualifications 


—_ 
—_——— 


sufficient numbers, the lists being exhausted within 
two to three months where formerly they lasted two ye 
or over. 
Good Service Demands Better Conditions. 

“There is great need for relief in many cities wl 
state of affairs exists, and where temporary help, w 
changing make-up, must be depended upon for carrying 
a work requiring constant study and intelligenc: In thes 
and other localities old employees are remaining in the 
service largely through loyalty, and with confidence 
ultimate readjustment of salary scales. In general these 
employees are unable to live on their present compensatio: ; 
in the postal service. This is both unfair to the e1 
and interferes with their efficiency. 
should be 


othces and adjusting wages according to size, with due re 


“Some basis reached for reclassifving 


gard to living conditions, distance from employm«e 
No one will doubt that it costs more to live in Ne Yor] 
or Chicago than in one of the 


smaller second-class ost 


cities, while the wages are the same. 


“These conditions may be temporary, but there appears | 

j 

to be no immediate relief The situation demands su 
action as will provide the needed relief in the localities a 


fected without unduly burdening the postal budget 

rhe postal service committee of the National Cha 
has kept in touch with conditions in the post offices 
more important centers through local committees, consider 





ing, however, only matters of national importance 
members of the committee are: Lucius Teter, Chicag 
chairman; Joseph R. Barroll, St. Louis, Mo.; M. O. Cha: 
Frederick J. 
Mich.; 


Cross, Rochester, N. \ : 


H. L. 


Washington, D. C.: 


Harold H. Emmons, Detroit. Fairfield, | 


cago, Ill.; Ed M. Gueydan, New Orleans, La.; J. ! A 
Hobson, Richmond, Va.; Henry S. Lyons, Boston, M 
S. C. Mead, New York, N. Y.: Svlvester L. Weaver, Los 


Angeles, Calif. 


Touch System Aids Blind Mute to Listen. 

Eva M. Milwaukee, VW 
blind, typewriter inst! 
tion at a 
fluently by the touch system 
verse with her they direct her hands to the keys of 
Miss Hal 


typewriting her answer. She is a1 
vol 


young girl of 
She has taken 


Haliday, a 
deaf and mute 
school for the operates her mac! 


When friends wish t 


blind, and 


typewriter and spell out their conversations 
responds by 
plished crocheter and can copy any design wl 


interpret with her fingers. 


Rail Executive Was Stationery Assistant. 
The late A. H. Smith, 
York Central lines at the time 


othce boy. 


who was president o! 
his death in Mar 


service as an Later he became 


tered that 
assistant in the railroad’s stationery department, and 


graduated into the purchasing department. Lat 


railroading “on the line,” he joined a constructio 


and after thirty-seven years of trait 


ling, became 


of the railroad. 
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| Wanted: Foreign Distributors 
| for the F & E Check Writer 


We offer to established office specialty sales organizations, or to responsible 
sales executives experienced in such lines, an opportunity without parallel,—ex- 
clusive representation in their respective countries for the F & E Check Writer. 
\VWe want sales organizations or individual representatives of the highest calibre, 
who can finance their sale of the F & E Check Writer; big men, who can present 
the F & E Check Writer adequately to the banks, commercial houses and business 
men everywhere, who need and will readily buy the F & E Check Writer. To such 
organizations or individuals we are prepared to give exclusive territorial rights for 
the F & E Check Writer,—a specialty not sold through dealers, but direct to the 
user, which brings a euick turnover and large profits, and leads continually to 
additional and repeat orders. 


Specimen F & E Imprints The Sales Opportunity 
THESUM OF S529ANQGSCTS. of a Lifetime 


ited Staies and Canac 


; — ee In the United States the F & E Check Writer is used 
; TESUMOFL3=6S= id ind fz I the United St T 


, favored by States Treasury Depart- 
in, Ireland, Colon ment; the Standard Oil Company; the Ford Motor Com- 
A SOMME DE DE 529F6S. G5 CNES. pany; the Bankers Trust Company; International Har- 
vester Company; National Cash Register Company; 
| ran 


General Motors; Crane Company; United States Steel 
[A SUMA DE DE 529 PTAS.G5 CENT. Corporation and numberless other users, large and 











Spain small. With the completion of our new factory May 
Ist, we are, for the first time in the ten years of our 
| “4 ; 
DIE SUMME VON VON 52 9MKS. 65PFG existence, able to adequately meet the domestic de- 
German mand and care for the foreign orders which have be- 


— gun to come to us in ever-increasing numbers. The 
F & E Check Writer writes the amount-line of a check 





















Also Imprints for 


Dinara, Levs, in figures in any currency, as illustrated, impregnating 
og ie the check with the ink impression and shredding it in 
Finmarks, met so as to make the check-amount proof against change 
An + el Rubles, and alteration. It is well made, lasts long, and requires 
Kronen, Rupees, a minimum of attention to yield satisfactory service. It 
renee, a is finished in mahogany enamel, with nickel trimmings, 
— Ete. and is so attractive and useful it is 


The F & E Check 
Writer shows the 
amount line of 
the check BE- 
FORE the check 
is imprinted 
guarding against 
confusion and 


Needed by Banks and 


Commercial Houses 


in Every Country 


We furnish the F & E Check Writer 
in a variety of models suitable to the 
requirements of every class of cus- 
tomer. We are prepared to allot ex- 
clusive foreign sales territory imme- 
diately, and 1f you meet the require- 
ments outlined above, we urge that 
you cable us immediately, giving ex- 
perience, office — handled, 


HEDMAN 
MANUFACTURING 


COMPANY 


CHICAGO, ILL., U.S.A. 
Cable Address “Fecheck”’ 


F & E Check Writer \ BC Code, 6th Edition 


error. It is 
speedy of oper- 
ition. 
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Mail-sorter’s Wrist 


Is its strength used for your prot 
or at your expense! 








Free Orren — Make a com 


_* 
* 


| 


4 s aN \ | —s*  o . = . parative test at our expense 
~ ~ é 

. “| 

\ > _ 
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we Double-page advertisements of the Improved Columbian Clasp Envelope appear 

in System, Printers’ Ink Weekly, Printers’ Ink Monthly, and Mailbag. This 

advertising is giving business men convincing reasons why it is more economical! 
to use good envelopes 


Your customers are reading 
these magazines 


The name, Improved Co- 


HE envelope that is well 
advertised sells more easily 
and more often. 
You make more money on 
that kind of goods. 
The really profitable article 











: This is the Improved Columbian Clasp Envelope 
of Jute stock of almost textile toughness tis 





\ clean-cut, squarely folded, gummed with the best 
adhesive we know of. The clasp is of malleable 
steel and doesn't break easily. It lines up exactly 
with the hole in the flap. This envelope sells 
easily—and stays sold | 














is the one your customer ac- 
cepts quickly. 

The Improved Columbian 
Clasp Envelope is well adver- 
tised and well known. Nine out 
of ten buyers know it by name 

-and accept it readily. 

Seldom it to 
explain why this envelope is 
better if this is an Improved 
Columbian Clasp. 

Improved Columbian Clasp 
Envelopes are put up in strong, 
well-reinforced boxes, with 
extra-deep covers. These boxes 
bring them to you in perfect 
condition—and protect them 
thoroughly in vour stock. 

Save your time, and increase 
your profit by giving your 
customers the envelope they 
know—the Improved Colum- 
bian Clasp. 

It comes in thirty-one useful 
sizes—to fit anything that can 
be mailed in an envelope. 


Is necessary 


lumbian Clasp, and the = size 
number are printed unobtru- 
sively on the lower flap. They 
make it easy for your customer 
to re-order the quality and size 
he had before. They save your 
time in filling orders. 

If vour stock of sizes is not 
complete—see your jobber. 





manufacturing divisions of the 


Eleven 


the country. Jobbers can get stock qu kly 
from any of the following 


Location D 
Worcester, Mass 
Logan, Swift & Brigham Er 
Rock ville, Conn. White. Corbin & Cx 
Hartford, Conn Plimpton Manufacturing 
Springfield, Mass Morgan Envelope 
Waukegan, Il National Envelope 
Springfield, Mass P. P. Kellogg & 
Worcester, Mass Whitcomb Envelope 
W. H. Hill Envelop. 
elo 
! 
] 


elope C. 


Worcester, Mass 


Om 


Indianapolis, Ind Central States En » 
San Francisco, Ca Pacific Coast Envelope 
Philadelphia, Pa Monarch Enve ™» 

| If vour jobber doesn't handle the Improved ¢ 


lumbian Clasp Envelope, write the General Office 


the United States Envelope 
Mass., will be put into touch wit 


ompal pringnheld 


und vou 





distributor 





United States Envelope Company cover |} 





1924 


Co- 
size 
tru- 
hey 
mer 
size 
our 
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Mileage Book Case to Be Reopened. 


[he Interstate Commerce Commission has reopened 
for further hearing the investigation on interchangeable 
mileage tickets. [The matter was brought before the com- 
mission last year bv the National Council of Traveling 
Salesmen’s Associations The commission ruled against 
the application. It was carried to the Supreme Court of 
the United States That court remanded the case on 
petition of the railroads for further proceedings to develop 
additional testimony which would substantiate the justice 
and equity of the twenty per cent reduction allowed by th« 
original order of the Interstate Commerce Commission 

The court did not question the constitutionality of the 
law authorizing interchangeable mileage books, and sus 
tained the commission’s power to enforce its rulings 

At the hearing, for which no date has been set as yet, the 
National Council of Traveling Salesmen’s Associations 1s 
prepared to bring out evidence of the earnings and return 
on invested capital of the carriers by rail subject to th 





























MONSTER RING BOOK The Sheets are 42x32 inches It 
Was Produced by The Hoppinger Company, Cleveland, Ohio 
Special 1%-inch Ring Metal was Used. The Covers were Made 
wit! Front and End fands With Straps When Closed 
Leather Handle Completes the Binder as a Carrying Cass 








{Courtes f the Stationers Loose Leaf Companys Milwaukee 
W 
Interstate Commerce Act, evidence of the effect of general 


uction in fare in the past and those now in 


s 


i 
operation: of the advantages to the carriers from th 
noney received il advance through the sale of the pro] osed 


scrip coupon bor ks: of the effect on travel and the preven 


tion and limitation of travel by the present levels of fare; « 
the experience of the traveling public regarding the various 
levels of passenger fare; of the conditions and circumstances 
of the business and commercial world and the situatiors 

the traveling public in general affecting and involved 
the question of reductions in fare, especially as related 


| 


distance traveled within limited periods; of the stimula 


of travel to be brought about and the relatio1 ereot to any 
reduction in revenue from a reduction in fare; of t 

ation of the wholesale principle in all branches of hist 
and specific instances of such in relation to public servi 
nd of other matters pertinent to the investigation of the 


t of August 18, 1922 
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ba Di bs f . 


LLS NINE SIZES 
| Cut shows exact 
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size of each 


number. 














PYRAMID 
| BRASS PINS 
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Crescent 


Pins 


Fit Into Your Service 


The man on the street expects his Stationer to have 
merchandise of unqualified convenience and economy. 
lust as much as in blank books and papers, writing 
instruments, carbons, inks and adhesives, the pins 
you sell must give the service expected of good pins 
in order to support your standing among the trade. 





Crescent Pins are turned out in our factory by 
utomatic machines, the mechanical perfection of 
which is maintained by a staff of experienced, cap- 
able workmen. That 1s how we can guarantee supe- 


rior quality Crescent Pins cost no more than 
others. Crescent Pins are made in nine standard 
sizes and put up in cushion rolls, pyramids, 4, ™%, 1 


ind 5-pound boxes or larger if required. 


We shall be glad to supply full particulars on re- 
quest together with samples, prices and discounts. 
Write us for particulars 


Crescent Brass & Pin Co. 


DETROIT, MICHIGAN 


Western Representative: 


A. L. JONES 


55 New Montgomery Street 
San Francisco 


Seuthern Representative: 


PHIL F. WEBSTER 
Box 873, San Antonio, Texas 


New York Representative: 


CHAS. S. JACOBSEN 
303 West 92d Street 





CUSHION PIN ROLL 





Ceunter and Windew 
Display Assortment, Cases 
Furnished Free With Cent ents 
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the 
old reliable 


The constant and reliable performance 
of the Acme Staplers often exceeds our 
fondest hopes. They are used year in 
and year out, the only expense that the 
user encounters is the additional cost of 
the extra staples as the machine uses 
them up. 


This condition is brought about 
through the use of mechanical design and 
make-up. One of the most successful 
devices that has been employed in the 
making of stapling machines is the Acme 
anti-clog device. This little part guaran- 
tees the perfect performance of the ma- 
chine—eliminates the worry and trouble 
that go with a machine that is always 
clogging and sticking. It takes a sledge 
hammer blow to put them out of com- 
mission. 


The four machines that comprise the 
entire line cover every stapling need— 
the pleasing feature is the way the differ- 
ent members of the group adapt them- 
selves to the various requirements to 
which they are subjected. Our booklet 
will tell you more about these machines. 
We would like to send vou one. 


Acme Staple Co. 


1643-47 Haddon Avenue 
Camden, N. J. 


LONDON Kado Ltd., Atlantic House, Hol- 
born Viaduct 
CANADA: Ernest J. Scott & Co., 59 St. Peter 


St.. Montreal 

SCANDINAVIA & FINLAND: Foreign Trade 
& Export Co., 206 Broadway, New York 

Richard Weiniger, Singel 276. 
Amsterdam 

AU STRALIA & NEW ZEALAND: _ Excelsior 
Supply Co., Ltd. Sydney. N. S. W.. and 
Wellington, N. Z 
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Additional Classifications in Export Reports. 

Beginning with January, the Department of Commerce 
has instituted two new classifications for exports 
statement printed on 
index cards and office statement forms” 
Che other is 


as shown 


in the comparative another page 
‘Filing folders, 
comprise one of the new classifications. 


‘Safety deposit boxes, vaults and lockers.’ These items 
being classified with 
miscellaneous statistics of the same general group. As the 


ve helpful t 


have not been segregated heretofore, 


vear advances the new classifications will 
manufacturers interested in the export field, indicating the 
volume of these products shipped abroad month by month 
Incidentally, the manufacturer can get an idea of the share 
of this business which comes to him 


“Lignostone” a Hardwood Substitute. 
Che Forest Products Laboratory at Madison, Wis., has 
sremen, 


received from Germany, a sample of artificia 


hardwood, called “lignostone.” It is said that the new sub 


stitute is used principally for doorknobs, brushes, weaving 
bobbins and phonographs 

The prohibitive cost of importing hardwood into Ger 
many is responsible for the invention. The new product is 
so hard it is not cut with a knife easily, and takes a high 
polish. In the manufacture of lignostone soft wood boards 
are cut to the thickness required for the finished article 
hey are then placed 
The retort is sub 


[he boards are seasoned carefully. 
in retorts containing hot liquid asphalt. 
jected to high pressure for half an hour. 
the cells of the wood, giving it solidity and hardness. The 


The proc¢ ss closes 
isphalt prevents moisture trom entering the wood cells 


Say Paper Imports Are Improperly Classified. 
\t the American Paper and Pulp Association conventiot 
» be held at New York April 10, charges will be 


presented 


that paper importers are flooding the American market 
with shipments of foreign papers improperly marked \ 
formal protest has been made against the practic: Phe 


complaint holds that “made-in-Germany” shipments, paying 


duty as “printing paper,” are shipped as second sheets for 


typewriter use, letter size, wrapped and sealed in rean 


packages. This paper is being sold by the importers t 
enabling stationers te 


7 
dersell 


jobbers at seventeen cents a ream, 
offer it as a bargain at thirty-five cents a ream 
ing American manufacturers. This paper comes into the 


which make it impossible 


United States under conditions 


for American manufacturers to compete with the Germar 


producers. Another practice which has been protested is 


the entry of parchmentized paper as wrapping papet 


Novel Pencil iets 


Trish Stationery Journal] A new method of making 
pencils has been introduced by Nottingham makers. Per 
cils, like other commodities, are affected by excessive heat 
which causes them to warp and become distorted, so that 
they are unfit for use. To provide against this a ver 
novel but simple remedy, in respect of which pate p 
tection has been recently obtained, has been found nstead 
of forming the sheath, which is the name given to the 
wooden part, in two halves glued along their edges setting 
flush, four pieces are used. First the inner sheath, whicl 
retains the lead, is provided. This is divided t 
halves and glued in the usual way Then this inner sheatl 
with lead, which really constitutes a complete but very thin 
lead pencil, is mounted in an outer sheath. This is also in 
two halves glued together and to the inner sheath, but the 
joint between the halves of the inner sheath is at right 
ingles to the joint between the halves of the outer sheat! 
Consequently the grains of the two sheaths are opposed to 
me another. and the tendency to warp under troy heat 


is entirely minimized 
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The Logical Filing Equipment for 
Every Office 


There Is a *‘SSECURITY” 


Steel Wide Line Unit 


For Filing and Protecting Every Business Record. 





\s many units as desired can be com- 
bined into a strong rigid cabinet by 
means of the “SECURITY” Stack 


Locking Feature, for the housing of 


business records, such as correspond- 
ence, books, blue prints, maps, record 


cards, ete. 


The finest selected materials and most 
skilled craftsmanship are employed in 
the manufacture of this high quality 
line of Wide Units. Write for Booklet 
No. 421 which illustrates and describes 
its design and construction. 





For the convenience of those who have 
to move their records about, or provide 
additional protection by placing them 
ina vault, a handle section can be 
intermembered and the stack mounted 
on a caster base, which provides ease 


of locomotion. 
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L. C. Smith typewriters are made with car- 
riages of different widths, from the regular 
model to the one which takes paper 26; inches 
wide. 


These wide carriage models are especially 
well liked by the typist, because it takes no 
more pressure to operate the shift key than 
it does on the regular model. 


The width of the carriage makes no differ- 
ence, because the type is shifted not the 
carriage. Ball bearing construction makes 
the shift key operate with very little more 
pressure than is required for one of the type 
keys. 


The booklet, “The Greyhound of the Office,” 
tells more about this feature. It can be had 
for the asking. 


L. C. SMITH & BROS. TYPEWRITER CO. 


Factory and Executive Offices 
Syracuse, N. Y. 


Branches in all principal cities 
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Office Equipment Show at Dayton. 


\n office equipment show was conducted by The Larry 


eM 


ey 


‘at 


Bloss Company, 271-73 Fourth Arcade building, Dayton 


K 
= . . 
* Ohio, in March Among the devices featured were type- 


a 


writers, envelope sealing and stamping machines, stencil 


°, 

$ duplicators, money changers. etc. \ portable projecting 
4 , , 

* machine showed a tour through a typewriter factory 


HY 


January Steel Furniture Shipments. 
he Department of Commerce announced January shi 
f steel-furniture stock goods, based on reports re 


tr 


om twenty-two manufacturers Shipments 





to $1,592,338 in January as against $1,455,836 in 


and $1,362,470 in January, 1923 


NN EMEN MMMM, 


2 The following table gives comparative figures since thi 
: beginning of 1922 January (1922) $983,834, (1923) $1 
% 362,470, (1924) $1,592,338: February (1922) $967,125, (1923) New p ular Pri ed 
$ $1,307,173; March (1922) $1,087,228, (1923) $1,709,206; April Op € 
(1922) $1,058,382, (1923) $1,520,286; May (1922), $1,056 
3 


735. (1923) $1,506,072; June (1922) $1,015,463, (1923) $1 & 
401,950; July (1922) $945,768, (1923) $1,247,605: August ems in 0 
(1922) $943,087, (1923) $1,345,147; September (1922) $1,062 


495, (1923) $1,273,259 October (1922) $1,227,447. (1923 


oul 


$1,365,600: November (1922) $1,204,310, (1923) $1.339.425 
December (1922) $1,376,152, (1923) $1,455,83¢ 


Hunt Celebrates Twentieth Year with Todd. 


Edward Hunt, representative at Cleveland, Ohio, for the 


; PRED 
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J 
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Tf, 
os | 


Tata. 
Pee eee, 


a, 


Todd Protectograph Company, celebrated the twentieth 


anniversary of his connection with the organization a few Our revised price list dated 


weeks ago He was put on as a salesman, with the under 


standing that he would work the city two years befor March 15, 1924, shows new 


going out into country territory. Those were the pioneer 


ing days of the check writer field, and the temptation was 


. . : 
so tebe the dedhen at's Ghoa Glial: Ga es aa popular priced items which 
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yy pastures. Mr. Hunt has contined himself to Cleveland dur a - 

4 

: ng the twenty yours of his Postaanagiagh coat will be of interest to all 
+ . . . 

a Before entering the Todd organization Mr. Hunt had 


ee 


+> 


been i bz ik cl rk He was 1ot rood health. a id he : 
we clerk. He was not in goed teal, progressive dealers. 


did not appear to have the vitality necessary for strenuous 


*, 


~~ 


noneering. However, he was given a chance, and after 


eS 


*, 
. 


few weeks of disappointment Mr. Hunt got a grip on the 


~ 


*, 
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~~ 


¥, 
+ 


business, and commenced a career of producing. Through 


dealing and untiring efforts Mr. Hunt has pros Send for a copy of this price 


pered and acquires ‘ mme mone or Cleveland s ne res 


ere ae ee list and the Oxford sample 


ford Hunt is the Todd dealer at Pittsburgh, while Rav and 


eras 
ee ae | 


re 
- 
/ 


ctions 


ars 
am, 
| 
, 
f 


Tar 
Pears 
“ 
=> 
rR 
r 
/ 
/ 
/ 
. 
r 
* 
<4 


~ 
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Los Angeles Wins “Y and E” Air Race. 


s. 
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Los Angeles branch of the Yawman and Erbe Ma 
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with a prize of $100; Detroit finished third, wit 382 Jefferson Street Brooklyn, N. Y. 


ng $100. The order in which the other “Y and 


¥, 


Nad 


¥, 
te 
7 
/ 
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N. Y. Salesroom, 70 Duane Street 
Rochester. Philadelphia, ¢ 


¥. 


‘as 


/, . ' 
surgh, Springheld, New York, San Francis 


Vashingtor hicago, Kansas City, Newark, St. Louis OXFORD FILING SUPPLY CO., 
[he travelers participated in a ilar race nd 382 Jefferson St., Brooklyn, N. Y. 


rger Please send me a copy of your revised price list, 
as second, winning $50.00: S. C. Shortlidge won t third also an Oxford sample outfit. 


Mr. 
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The 


iron used in construction. 


of irons is essential. 


perfect performance. 


assurance. 


THE 


3106 West Sixty-first Street 
CLEVELAND, O. 









OFFICE CHAIR IRON 


Patented 


Heart of the Chair 


The ultimate performance of an office 
chair is dependent upon the chair 


Of little 


benefit and use is a well designed and 
beautifully finished chair if the chair 
iron—the heart of the chair—is not 
of the best. The careful selection 


Bettcher chair irons will give every 
chair user 100°, service. These irons 
are the result of years of intensive 
investigation and scientific research. 
They are designed to offer the user 
every possible comfort permitting 
easy adjustment and guaranteeing 


There are no excuses offered for 
Bettcher chair irons because we know 
they are made according to correct 
design—of the best steel and iron 
obtainable—and thoroughly tested 
with an overload weight before they 
are shipped. That means triple 


The whole story concerning the 
Bettcher processes and products isin- 
teresting and profitable. Write for it. 


BETTCHER STAMPING 
AND MFG. CO. 
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Commercial Sta. & L. L. Company to Move. 


The Commercial Stationery & Loose Leaf Company, 


20-22 South Clark street, Chicago, Ill, will move May 1. 
\ desirable location has been secured at 217-21 West 
Madison street. The entire establishment will be housed 
on one floor, instead of being spread over store, mezzanine 
and basement as in the Clark street store Che new store 


contains 9,000 square feet Madison street is the main 
east and west thoroughfare of the Chicago business district, 
affording communication from the Union and Northwestern 
depots. The new store is half a black from the Madison 
street elevated railroad station, and several street car lines 
pass the door 
Calculating Service Organized at Cleveland. 

The Ohio Calculating Company, Stuyvesant building, 
3030 Euclid avenue, Cleveland, Ohio, has been incorporated 
with capital stock of $10,000 to conduct a figuring service 
Its scope includes inventories, pay rolls and special figure 
work of any kind. Calculating machine schools will be 
operated also. Branches will be opened in other Ohio 
cities from time to time. M. G. Ferneburg, president, and 
\. M. Sexton, vice president and treasurer, had been con 
nected in the past with The Cleveland Calculating Con 
pany as supervisors of inventories. At one time they wer 
with the Cleveland office of the Felt & Tarrant Manufa 


turing Company. 


“Sta-Man” Club to Conduct Chicago Bowling. 


The “Sta-Man” Club of Chicago will conduct the bowling 
contests heretofore operated by the Stationers’ Bowling 
\ssociation of Chicago. The season ended last mont! 
When the fall series opens the “Sta-Man” hav 
charge of the bowling activities of the Chicago stationers 
\ team from the “Sta-Man” Club will meet the winners i 
the recent series of the Chicago stationers’ organizatio1 
determine the championship 

The April meeting of the “Sta-Man” Club will be held at 
the Morrison hotel April 4 An excellent educational pr 


eram il] he - id ] 
+e iT] Will € provi ed 


G. R. McDermott Moves to Phoenix. 

G. R. McDermott has taken over the Acme Office Eq 
ment Company, 306 North Central avenue, Phoenix, Ari 
lle has been in the office equipment business the past eig 
years, and had been with the Field-Parker Company, E] 


Paso, Texas, betore making his present connection. Among 
the lines handled are Shaw-Walker filing cabinets, suppli 
and safes, “West-Made” desks, Murphy chairs, Tatu 
loose leaf devices, Dictograph stencil machines eck pr 


tectors, etc. 


Twenty-seven Years on One Job. 


March 1 Oscar J. Besser, of Besser’s, Inc., 611 Ma 
street, Buffalo, N. Y., celebrated the twenty-seventh ant 
versarvy of his connection with the business as manager 
Hlis ottice was decorated with flowers rv tl lepartme 


managers 


Muskogee Firm Moves. 


The Ward Office Supply Company, Muskog Okl 
moved in March from 412 West Broadway to 223 Nortl 
Third street. The company carries complete | 
furniture, filing cabinets, steel safes 


leat devices, bound blank books and o 


Fourscore and Two. 
The Richmond & Backus Company, Det: 


ered the eighty-second vear of its existen« this year. 
When this business was established Detroit's f asset 
was location. She has cashed in o1 
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Introducing Our New Metal Tip Guide 


Better—and your customers can see why 


Here is the new GF Metal Tip Guides. Superior in 
quality and design — worthy of its place in the GF 
Allsteel line. 


One Piece Tab. The entire tab—(even the eyelets)—made 
from a single piece of steel. Tabs cannot loosen—papers 
cannot catch. An exclusive GF feature. 


Heavy Baked Finish.‘ Tabs are given a glass-smooth 
finish by two coats of enamel, each baked two hours at 
400°. No sharp corners or rough edges. Cannot chip, 
crack or rust. 


Improved Index Holder. Embossed spring back holds 
the insert firmly in place. 


Materials. The finest steel obtainable for the purpose, 


and best quality 20 and 30 point pressboard. Both card 
and tab stand up indefinitely. 











Sizes. All standard sizes and tab positions. Orders for 
special sizes quickly filled. 


All GF Allsteel Equipment—desks—filing cabinets—safes 
office supplies, are designed to give permanent satis- 

faction. The line is complete, giving dealers the great 

advantage of complete orders without ‘‘fill ins’’. 


Send for samples of these new metal tip guides and 
other filing supplies. 


THE GENERAL FIREPROOFING CO. 
YOUNGSTOWN, OHIO 
Export Dept.:438 Broadway, New York City, Cable Address: ‘‘Genfire New York”’ 


















































The Complete Line of Office Equipment 
COE A Se 




















132 OFFICE APPLIANCES 





. 


Bates 


“A necessity in every business” 














Announcement 


It gives us pleasure to announce to the 
trade that we have acquired The Machine 
Appliance Corporation of Brooklyn, 
N. Y., makers of the Ajax Eyelet Fast- 
ener and the Samson Hand Punch. 


These products have for many years en- 
joyed a high reputation for quality and 
are regarded as the standard of excellence 
in their respective fields. ‘hey are worthy 
of having the name Bates which, as is 
realized by all who know Bates Number- 
ing Machines, is applied only to the 


os : best. 
Advertising Material 
We will gladly co-operate Hereafter the Ajax Eyelet Fastener will 
= a m —— — be called the Bates Ajax Eyelet Fastener; 
CEE OY POOLE, EM and the Samson Hand Punch, the Bates 


printed advertising materi- 
al, folders, counter displays, 


catalogues, display case, 


Samson Hand Punch. Both of these 
new Bates Products will be manufactured 


etc. will be furnished you. in our plant at Orange, New Jersey. 
Please write us for detatled 
information. , ° ‘ 

—_ [he Bates Manufacturing Company 


Makers of Numbering Machines 


which has acquired The Machine Appliance Corporation 


Main Office and Factory New York Office 


Orange, New Jersey, U.S. A. 50 Church Street 
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Bates Numbering Machines 


Over a half million of the Bates Regular Move- 
ment, Seven Movement, and Lever Machine 
for irregular numbering work—are in use in 
39 countries. 


Bates Telephone Index 


Although put onthe market only a few months 
ago more than 50,000 of this quick index have 
been sold. It holds 720 names and addresses and 
will find any one of them in two seconds. 


Bates Ajax Eyelet Fastener 
There are many office uses for this long estab- 
lished machine. It does eyeletting, and similar 
operations with greater ease because of its auto- 
matic feed. 


Bates Samson Hand Punch 


On the market for nearly 20 years, it will punch 
standard size holes through a solid 14" of paper, 
cardboard, fibre, leather, or through untempered 


metal up to ?() gauge or 032", 


The Bates Manufacturing Company 
Makers of Numbering Machines 
which has acquired The Machine Appliance Corporation 


Main Office and Factory: New York Office: 
Orange, New Jersey, U.S.A S@ Church Street 














Bates Telephone Index 





Bates Ajax Eyelet Fastener 





Bates Samson Hand Punch 
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The only aot 
‘CAR 


amen 


in the world 








Simplest, speediest, most de- \ 
pendable, economical and 
versatile of all name-writ- 

ing and listing methods. 





are made entirely of light, tough, flexible fibre— 
practically indestructible. Besides automatically 
printing their own Addresses, they serve every use 
to which any one-piece INDEX Card can be put. 
They can be written or printed upon, thus elimi- 
nating all need of separate indexing devices. They 
come in 8 different colors—the EDGES as well as 
face and back of each card being colored for quick 
visual identification in file. They file so compactly 
that 25,000 Cards can be stored on less than 15- 
inch by 33-inch floor space. A tray 13 inches long 
will hold 250 Cards —tray and cards together 
weighing less than 2 POUNDS! 


The 8 COLORS 
are Red, Blue, 
Green, Manilla, 
Canary, Purple, 
Black, Orange. 











HE illustration above demonstrates the many practi- 
cal superiorities of Elliott Index-Address Cards:— their 
'— compactness and light weight;— how the patented Index 
Groove makes a “Tab” or “Guide” of any Card when inverted in 
tray; — how filing data is, written direct on frames;—how the 8 
colors can be utilized to indicate geographical or other divisions; 
and also how a list can be sub-indexed to almost unlimited extent 
by means of a small “selector notch” in each card, which, in conjunc- 
tion with the famous Elliott Automatic Selector Attachment, prints 
the addresses of any desired classification, automatically skipping all 
others, without disturbing original geographical or alphabetical 
arrangement of your indexed Cards. 








Write us for full particulars, and for a copy of our 
FREE BOOK—“Mechanical Addressing” | 


ELLIOTT ADDRESSING MACHINE Co. 
140 Albany Street, Cambridge, Mass. 


Branch Offices and Agencies in all parts of the civilized World 











\ “Prints Right—in Sight—from INDEX CARDS instead of Type” “a 
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Name Sought for Typewriter Art. 

Remington Notes] We have “typewriter,” “typist,” 
“typewriting” and “typing,” all associated with the writing 
machine, but there is no word in the dictionary that is 
adequately descriptive of the art of the typist. The word 
“typewriting” suggests mechanical action rather than 
technique. 

Before the writing machine was born the word “typog- 
raphy” was associated with setting type and is, therefore, 
not applicable to typing. It now seems that, in view of the 
giant strides that the typewriter has made in commercial 
and social life, an adequate word is needed to represent the 
art. Our suggestion is “typistry.”. The work of a high- 
grade typist is a real art, and she is worthy of her typistry. 

If you can think of any better word than “typistry,” 


please send your suggestion to the editor of Remington. 


Notes, 374 Broadway, New York, N. Y. 


New Pen Shop in Kansas City. 

(5. Ht. Ogden, Jr., formerly secretary of the Kraker- 
Sheaffer Pen Company of Kansas City, Mo., and H. B. 
Beck, formerly the foreman of the mechanical department 
of the Penn Supply Company of that city, have formed a 
partnership under the name of the Ogden Pen Repair 
Shop and have opened for business at 106 East Main street, 
where they have installed the latest and best fixtures. They 
have put in an indirect lighting system, and have installed 
one of the latest machines for imprinting names on foun- 
tain pens. Mr. Ogden, the senior member of the firm, 
said that this machine was the only one like it in this part 
of the country and was creating a good deal of interested 
comment. Mr. Ogden is the business manager, while Mr. 
Beck is in charge of the mechanical department. The 
firm is doing considerable work for the trade and report a 
good business for the spring.—H. G. 


“Mimeograph” Visitors in March. 

Frank B. South, managing director of Stott & Hoare & 
Chartres, Ltd., Sydney, Australia, visited the general head- 
quarters of the A. B. Dick Company, Chicago, in March. 
The company is “Mimeograph” distributor, and Mr. South 
spent some time with the Dick organization to familiarize 
himself with the service aspect of the machine. Mrs. 
South is en route from Australia, and will arrive at Van- 
couver April 5. Mr. South will meet her, and together they 
will spend five or six months in the United States. Mr. 
South's company has a number of connections in the United 
States, and it is his intention to have personal contact with 
these manufacturing interests while in this country. 

H. C. Netherwood, president of the H. C. Netherwood 
Printing Company, Madison, Wis., was a March visitor at 
the Dick plant. Mr. Netherwood is local distributor of the 
‘Mimeograph,” and carries a large number of representa- 
tive stationery lines. His store is in the “Latin district” of 
Madison, being located near the University of Wisconsin 


State Pride Blazoned on Letterheads. 

The Hall Lithographing Company, Topeka, Kans., em 
ploys a novel plan to emphasize the character of the Sun- 
Hower state. At the foot of its letterheads is a line in 
script: “P. S—Kansas grows the best wheat in the world.” 
This appeals to citizens of the state in correspondence with 
the company, and also tells the world at large a salient fact 
about Kansas 

American Exchange Service Expands. 

The American Exchange Service, 35 South Dearborn 
street, Chicago, IIl., has enlarged the offices. The working 
space has been doubled. 


135 











This Remarkable Book 





Three 
Years 
Diligent 
Effort 

By Experts 
For Your 
Express 

} Benefit! 





Everyone interested in Business 
Machines will find here a complete 
exposition of all American products, 
thorough, exhaustive, analytical, 
interesting, UNBIASED. 


Describes, analyzes and catalogs 56 classes of 
equipment counting typewriters, calculating 
machines, etc. each as one. 


Gives specifications, principles of operation, 
differences in similar types, distinctive features. 


Gives the names of manufacturers, their ad- 
dresses, methods of selling, prices of all models, 
attachments and extras. 


Written from a strictly neutral point of view, 
includes all makes and is partial to none. 


A section is devoted to used machines, where 
to find serial numbers, obsolete models, how 
to determine age and model, Used Machine 
Valuations, Dealers’ average buying prices. 


Answers all questions for the man who buys 
or the man who sells. Six Hundred and Forty 
pages of educational, interesting and useful 
facts. 


Send In This Coupon Today! 
American Digest of Business Machines 


combined with 


The American Trade Guide of Store 
and Office Machines 


35 S. Dearborn Street, Chicago, U. S. A. 


Please forward at once one copy of the Digest, 
price to be Five Dollars, plus postage. 


Name ....... peceewe eden ade deltas aha 
Business POPPE. re re TR 
Street Address «6 ouoiesa ia thin pints acaba ae keen an 


ae epecccsececenhs) Senn 
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TERRELL 
STORAG 
CABINETS 


in their ten different sizes, 
are proving an extremely 
profitable line to those deal- 
ers who have stocked them. 

Their attractive appear- 
ance, high quality of con- 


struction and_ finish, 


their low cost makes their 
sale easy and satisfaction on 
the part of the buyer a cer- 


tainty. 


Many offices are installing 
Terrell Storage Cabinets in 
batteries of six and twelve. 

ggressive dealers will not 
delay in investigating the 
merchandising possibilities 


afforded by this line. 


Send for circular. 


TERRELL’ S 
EQUIPMENT 
COMPANY 


GRAND RAPIDS 
MICHIGAN 














| 
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Mr. Mitchell Candidate for 12th District Rotary 
Governor. 

Charles L. Mitchell, secretary and sales manager of Crane 
& Company, Topeka, Kas., and formerly president of th 
National Association of Stationers, Office © | 
Manutacturers, is a leading candidate for 
governor of the twelfth district of International Rotary 

The Topeka Rotary Club has given hin 
and hearty support 

Mr. Mitchell has been for ong time 
active in business and civic affairs i opek 
f the leading Rotarians in the state of K sas 

Che Twelfth District comprises most 
Oklahoma, and it is felt that Mr. Mitchel 


for the position of governor ot that district 


Fire Damages Columbus Stationer. 


Deiective wiring is believed to have caused a ft 
night of February 29 at the establishment of Joh < 
Company, office furniture and supply dealers 
street, Columbus, O 

Che company occupies a three-story building 
floor, where the tire started, being used for st oe 
desks, chairs and filing cabinets. The fire 

ned to this part of the building, but water ib] 
damage to the second floor vhich was used 
display room. Although considerabl 
commercial and social stationery department 
floor, very little damage was done in these 

Che total loss is estimated at about $20,000 { 
Vv Insurance 

The Rees Company had one of the 
ture display rooms in Ohio They hope to have tl lam 
ages repaired within sixty days 

S. I. E. 1924 Convention. 

Che eleventh national convention of the Sox 
trial Engineers will be held at the Hotel Statler, Buffal 
N. ¥., April 30 to May 2. The major subject, “Reducing 
the Cost of Business,” will embrace papers 1SSi 
dealing with the various departments of 
istration, Sales, Product Personnel 

On each of the three days of the 
rips will be made through s the n ’ 
in Buffalo and Niagara Fal 


\ cordial invitation is extended to the publ 


meetings will be open 


Twenty-five Years Without Tardiness. 
Miss Louise Gifford has resigned from the head 

staff of the Yawman and Erbe Manutfact ¢ 

Rochester, N. Y., on account of ill healt! SI 


mpany in 1899, and in her twenty-five 
vas never late \ year after she started 
Kk” organization, Miss Gifford became 


(;ustav Erbe, and retained that positior 
ment ler long conne 
Miss Gifford to a pension 


Royal “Early Bird’ Club at San Francisco. 


\n “Early Bird” club has be org 
manager at San Francis for the Royal 
pany, Ine le 18 going to disprove 

pewriter usiness that 1 re machi S ¢ 
end of the month than in its M 
maintains that this attitude is merely a psy Q 
ting-up” of the selling pac lta 


he can sell as many typewriters at the beg 


' , 
nonth as he can at its end 
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Standard Adding Machine 


ETAINING the same satisfactory 

basic mechanism that has won 

the endorsement of over 50,000 users, 

this new model Victor introduces new 

refinements, new beauty and sym- 
metry. 


The Victor Features: 


Speed—New and improved handle action; 
high speed carrying mechanism; 25 to 50 
strokes per minute faster than the ordinary 
machine. New keyboard, all celluloid keys. 
Separate Sub-Total key with indication. 
One-stroke total. Totals automatically 
printed in red. Automatic self-correction. 
Triple visibility: printing, adding dials, 


keyboard. Full size standard keyboard. 
Million dollar capacity. Non-Add key with 
indication. Repeat and calculating key. 
Portability: weight 27 pounds. 


Marketed by over 1,000 representatives, ad- 
vertised in full pages in the Saturday Even- 
ing Post and other magazines, the newVictor 
offers rea! profits to aggressive dealers. 
Write us for new descriptive circular, dealer 
proposition and discounts. Victor Adding 
Machine Company, 3045 Carroll Avenue, 
Chicago. 


Among the 50,000 Victor Users 


International Hareester Co. E. 1. da Pont de ame & Co. 

The Standard Oil Company Chicago, Bur & Quincey R.R. 

The National Biscuit Co. American & Wire 

The S. S. Kresge Ci The Willys-Ocerland Company 

Southern Pacific Lines The Tidewater Oi! Company 
United States G 
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Stands Stands 
for for 
Quality Quality 


has established the true value and 
meaning of the word ‘“‘desk’’. 


For, while standard in every essential detail, Wage- 
maker desks afford conveniences and refinements that 
are distinctive to them alone. 

With the Wagemaker line, a dealer enlarges his 
field of prospective buyers, because he can offer fea- 
tures in one desk that competitors must present in two. 
He need fear no loss of sales due to an incomplete line 
—the Wagemaker covers the field of ordinary and sys 
tem desks in one. 

This also presents opportunity for ‘after sales,” for 
by the addition of our patented steel drawer trays in 
their twelve different sizes, a Wagemaker desk can be 
easily converted into an efficient system desk. 

The unique pedestal construction of a Wagemaker 
desk allows the drawers to slide their entire length 
easily and without sagging. All drawers are inter- 
changeable, allowing four possible combinations of 
drawer arrangement. 

All desks can be supplied with the famous Wage- 
maker Neo-Ply tops. This patented top is made of a 
three-ply cross banded wood with finest linoleum se- 
curely cemented to both sides, which eliminates warp- 
ing and curling. 

Progressive dealers are insuring their sales with the 
Wagemaker line. 

A request will bring you full information. 
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Irving-Pitt Will Move Chicago Branch. 

The Chicago sales oftice and warehouse of the Irving 
Pitt Manuiacturing Company will be moved May 1 to 
564-70 West Monroe street. This provides about twice as 
much space as the old quarters, and being close to the 
loop will enable the company to give better service to the 
Chicago trade. Shipping facilities also are more con- 
venient, so that the dealers in the group of states served 

y the Chicago branch will receive their shipments more 
promptly than before 

New Illinois Representative for Moore Pen. 

The Moore Pen Company, 110-114 Federal street, Boston, 
Mass., announces the appointment of A. T. Glitz, Jr., as 
Illinois representative 

Mr. Glitz is well known to the Illinois trade as a fountain 
pen and pencil salesman of ability, and his friends will 
welcome the news of his new appointment 

J. L. Bryan Joins Meyer & Wenthe. 

J. L. Bryan has joined Meyer & Wenthe, Chicago, IIL, in 
a sales promotional capacity. He was connected for many 
years with the stamp and stencil industry in New York 
City, and is a firm believer in going after good business 
rather than waiting until business is good. Meyer & 
Wenthe manufacture the well-known “Aluminum Seal,” 
specializing in seal presses of every description. The com 
pany produces also trade and pay checks, badges, and a 
complete line of marking devices. In addition to the store 
originally established at 108 North Dearborn street, a retail 
store is operated at 28 South Jefferson street. The factory 
is located in the building at 24-30 South Jefferson street 

Carrithers Presents Radio Set to Hospital. 

LeRoy Carrithers, president of Carrithers & Company, 
223 West Madison street, Chicago, Ill., presented a radio 
set with loud speaker to Cook county hospital in February 
He had learned that the patients were taking turns on a 
single head set in listening to the broadcasting stations 
Mr. Carrithers found that the hospital outfit was not adapted 
to a loud speaker, so furnished a three-tube and amplifier 
set to enliven the hours of the hospital patients 

Uniform Trade Laws Sought in the Americas. 

Resolutions were passed by the American Bar Association 
at a meeting held at New York last month, urging arbitra- 
tion treaties between the United States and South American 
countries. The committee on commerce, trade and com 
mercial law of the bar association desires to secure uni 


formity of mercantile law in South and North America 


Typewriter Exchange Opened at Ogdensburg. 

Charles O. Scott, formerly of Chase Mills, N. Y., has 
opened the Scott Typewriter Exchange, over 35 Ford street 
Ogdensburg, N. Y The exchange has the Corona type 
writer agency, handles office supplies and deals in second 
hand and rebuilt typewriters of all makes 


Book on New York State Income Tax. 

The Irving Bank-Columbia Trust Company, New York, 
N. Y., has issued a booklet on the New York state income 
tax laws. The statutes are printed in full, and a series of 
questions and answers elucidates various parts of the law 
that need clarification for the taxpayer 


Typewriter Agency Opened in New Mexico. 

C. W. Clowes has established a typewriter and office 
supply agency at 931 Jackson avenue, East Las Vegas, New 
Mexico. A general rental business is done; typewriters 
and adding machines bought and sold, and ribbons fur- 


nished for all machines. 





‘Badger Ledgers 
FIRST in 


popularity everywhere 


Badger Ledgers are FIRST in larity 
with dealers because they are RST in 
popularity with users. Eve here these 
ledgers are famous because they cost less, 
open flat, are more compact and have 
unlimited capacity. Badger Led 
come assembled for immediate selling. 
Each ledger contains 200 printed double- 
entry sheets, vowel ruled, A-Z index 
properly arranged. Line up with the 
ledgers that sell FIRST—Badger. 


“Badger-It"” 


Sheet size 7% by 10% Inches. 
in Olive Green Buckram, 


“Badger Beauty” 
Sheet Size 7% by 1 Inches. 
Green Silk Cloth Sides with 
Black Badgeride Back 
Corners. 





“Badger Morehouse” 


Sheet Size 7% by 106% Inches. 
Canvas, Leather Corners. 


Write for illustrated catalog which fully 


describes the entire assortment of Heinn 
Binders and Badger Ledgers 


Ghe HEINN Co. 


Specializing in Small Ledger Outfits 


350 3 Milwaukee, 
Florida St. 
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[mperial 


Medium Priced Line of Good Quality 


Vertical 


Desk Tray 


Just the file for the busy man 
who wants his important papers 


on his desk. 
Substantially made in Quar- 


tered Oak and Birch Mahogany. 
Lock corner construction. Bot- 
tom felt lined. 


Equipped with a set of Alpha- 
betical pressboard guides. Will 


hold papers 91,x117%% size. Ca- 
pacity 500 papers. 





Outside dimensions 124" wide x 11)" high x 63" deep 


Put a sample in stock and get 
your share of this new business 


Imperial Methods Co. 


FOREST PARK ILLINOIS 


E.L. SIRUS E.P.GOLD' E. V. BOGART F. W. CONNOR 
New York Los Angeles Atlanta Chicago 
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A Wide-Awake House Club. 


[The Alco Boosters Club, a house organization of the Ivan 


\llen-Marshall Company of Atlanta, Ga., is an energeti 
ody of people composed of the employees that com 
pany. They get out a mimeographed publication monthly 
called The Alco Booster 

On February 22 the club held a meeting at which an in 
teresting program was presented. ‘This consisted of several 


musical numbers, both vocal and instrumental, and a 
comedy sketch, “Art for Breakfast,” in which the charac 
ters were drawn from the members of the clul \ talk 
was given by Charles Marshall on the “Right o’ Way.” 


A Direct Mail Convention and Exposition. 


\ direct mail convention and exposition will be held at 
l 


Pittsburgh, Penna., October 29, 30 and 31 i onnectior 
with the seventh annual convention and exposition of the 
International Direct Mail Advertising Associatio: Numer 
ous advance requests have been received tor reservations 


Charles W. Collier, manager-secretary of the Pittsburg! 
Convention and Exposition Board of the Direct Mail Ad 
vertising Association, says that on account of the success 
of the exhibit at the St. Louis convention and the excellent 
location of this year’s convention city, space is going to be 
more in demand than ever before 


Will Plan Advertising for Dealers. 

J. Dresner, who formerly operated a chain of stationery 
stores in New York City and who has compiled several cata 
logues for the stationery trade, has opened an office at 
260 West Forty first street, New York, with a S] ecialized 
advertising service for dealers in the stationery trade. H« 


already has several accounts and is rapidly adding others 


He has studied the advertising business and planned and 
arranged campaigns for the trade as well as for his own 
business. He has been instrumental in the sale of several 
stationery specialties and it is his plan to cater directly t 


the retail stationery trade, this service to consist of plan 
ning campaigns, writing copy and giving general business 


information and helps. 


Banking Institute Contests. 
Check-listing contests were held in March by two chay 
ters of the American Institute of Banking lhe Essen 
county chapter held its annual contest at Newark, N. J 


March 4, with an attendance of 250. Twenty-seven con 
testants engaged, representing various banks of the county 
Standard sets of 100 checks were used, and added on hand 


operated Burroughs machines 
Che trial heats reduced the contestants to eight, the best 


> 


time made being 1 minute 39 2/5 seconds. The three heats 
of the semi-finals were won in 1:352/5, 1:412/5 and 
1:46 2/5, respectively 

[he Merchants and Manufacturers National Bank of 


Newark made a clean sweep in the finals. The first prize 
and Burroughs cup was won by Michael Castaldo in 1:35 

Thomas H. Dear won second, William J. Brown—winner 
of the 1923 contest- third, and Thomas H. Holdgate, fourth 





Che Burroughs cup was donated by C. P. Staubach, mat 
ager of the Newark agency 

The Detroit chapter of the A. I. B. held a joint debat« 
between teams from the Detroit and Chicago chapters o1 


“Philippine Independence.” Detroit won. The Burrough 
Adding Machine Company staged a contest in connectiotr 
with the debate. There were seventy entrants, contestants 


listing 100 checks. In the women's class Miss Edith A 
Daniel was first, 1:5614; Miss Beatrice Palask) 

1:59. Newell L. Hamilton was first in the men’s class 
1:48; Charles F. Kramer, second, 1:59. All of the winners 
are connected with the Peoples State Bank, Detroit 
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“‘U-NEED- ME”? 


(REGISTERED) 


OFFICE SPECIALTIES FOR THE DESK AND CHAIR 


‘ 





Flexible Desk Pad No. 






De Luxe Folding 
Glass Desk Pad 


Designed and constructed to 
fill the need of filing space for 
live, every day correspondence 

gives privacy to users of 
flat top desks. Made of the 
finest beveled plate glass with 
two wing extensions, each a 
work distributor in __ itself, 
which fold over the glass and 
protect work in process from 
drafts or examination by un- 
authorized persons. 


Work Distributor No. 301 
Linoleum Desk Tops and 
Linoleum Desk Pads | 


No. 9 Chair Pad—Three Colors Chair Cushion No. 992 


GEO. E. FOX & COMPANY 


| 325 W. Ohio Street CHICAGO 
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Fan-Fold Form Printer in Larger Quarters. 

The A. S. Gilman Printing Company of Cleveland, O 
makers of “Superfold” and “Tiefold” fan-fold forms, an 
nounce the removal of their Chicago office from the Otis 
building, 10 South La Salle street, to more commodious 
quarters in the Wrigley building, 410-420 North Michigan 
avenue. The room number is 466. The sales organization 
of the Chicago office under J. D. Beverly, district manager 
has been increased, the men are well trained and prepared 
to go the limit in giving service 

[he company has a new and well-equipped plant at 
Niagara Falls, N. Y., in addition to comprehensive facilities 


t 
COLUMBIA’S . at its principal plant in Cleveland 
Ni¥/—_ Wilson Bros. Take Royal for Kansas City, Kansas. 
RIBBONS and CARBONS The Wilson Brothers of Kansas City, Kansas, who have 
been operating the Kansas Typewriter Exchange at 819 


S th W. Id North Seventh street, that city, have taken over the agency 
rve e or of the new Royal typewriters. Both of these gentlemen 








have been in the office supply and typewriter business for 
HERE’S meaning in that: many years, and they will continue to operate their type 
a. Could he possibly build “™ writer repair business and will also handle office supplies 
an international business, earn = iH F Wil tl ; 7" oa 
4 . F , . > senior = nr wi lan 
a world-wide reputation for arry ‘ pe son, ne enor mee er ol ¢ i malt 
quality, and control an enor- y age the selling end ot the Dusiness and Sam | V\ ilson will 
( mous distribution of product— = be in charge of the mechanical department. The firm ar 
if eo typewriter ribbons y having their store newly decorated and remodeled and are 
and carbon paper yave un- a . , : : 
ee SG = adding to their sales force and aiso to their mechanical de 





worthy service? 
Hardly! 


We'd rather attribute this 
growth to the almost limitless 
satisfaction which we try to 
tuck into every box of Colum- 
bia Carbons—to the almost 
limitless service woven into 
every Columbia Ribbon —and to 
what we feel is a sincerity of 
co-operation with every Colum- 


= partment to take care of increasing business They are 


also conducting a rental business, which they gard as 


| 


Ait 


one of the nfwst profitable departments 


TO SA 


| 
Un 
a, 


WA 


Big Foreign Trade Convention for Boston. 
rhe Eleventh National Foreign Trade Convention will 
be held in Boston, Mass., on June 4, 5 and 6 next, under 


PS WN 
VAN 


yt 
Ww 


ZAIN 


SS 
7, 


the auspices of the National Foreign Trade Council, a 


DNS 


limited group of foreign trade executives interested it 





tel 


AT 


VU 








\ bia dealer. \S y greater prosperity through foreign trade. The chairmar 
eS es) We are ready at this time to == is James A. Farrell, president of the U. S. Steel Corpora 
NS 7 assign additional territory to = = tion, and the secretary is O. K. Davis, 1 Hanover Square 
== responsive representatives , SY New York, N. Y. 
= = both at home and abroad. Your =] \ll Americans interested in foreign trade are invited te 
y \ inquiries will command prompt =h=/ iia < WUE ial IO Be eek te weit tee f 
{= = attention, for there is good busi- A 0 : ogee 
= ness ahead for both of us i broad economic interest and special or grou ons t 
\S - = = , ° , ' be 
NS Z/ \ detailed problems of technique There will be Prade 

° . = Adviser service to provide individual advice on personal 
| Columbia Ribbon & Carbon Mfg. Co- 5 new aedle 
|= ENCORPCRATED - Among those present will be the higher executives of the 
WS 69-71 WOOSTER STREET most active foreign trading concerns in every line from all 
| = NEW YORK, N. Y. : parts of the United States 
Y, The technical points of export sales management, foreigi 


Branches Throughout United States and Abroad 


credits, financing, export advertising, traffic, sales promo 
tion and importing will be discussed in the group sessions 





; + 


Details may be obtained by addressing the secretary a 


the address given above 


for Conti | ) — 
Continental Tim Calculating Machine Co. Moves to New York. 
EUROPE The principal offices of the Tim Calculating Machine 

2 Company are now at 299 Broadway, New York, N. \Y 


The company’s main office was formerly at 332 Sout! 

Michigan avenue, Chicago. This office is retained as 
You are pp Dlete branch establishment, and the company’s New York brat 

to put ; © inviteg 

All lines in 

&rade. 


office, formerly at 320 Broadway, has beer nsolidate 


Vy 


with the main office 


W/ Mr. Merryman and Mr. Plew remain as president an 
Address = vice-president respectively, while Bert T. Hull, New York 


branch manager for the last year, has become general sales 


COLUMBIA 


& Carbon Mtg Co., ine manager and treasurer of the company. Mr. Hull was { 
. P ’ 5 - mes . - 1 ' 
ia San : four years Chicago district manager for the Wales Adding 
vino | 7 &g f 
AN 32 Machine Company, but in March, 1923, he resigned and 


became New York branch manager for the Tim Calculating 
Machine Company. 
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& ean bank on a thoroughbred to win! 


And, with the Browne-Morse line of steel upright 
F iling Cabinets, you have three thoroughbreds to | 


enter. 


In the race for the business of the buyer who de- 
mands the very best it is possible to build—there 1s 


the 1100 line. 


For the buyer who wants service and durability 
but with a few less refinements and at a lower price 


—play the 3100. 
And the 4100 line is a sure winner for the busi- 


ness of the buyer of limited means who demands 
filing service and dignity—steel equipment at the 


price of wood. 


The wise dealer will play only thoroughbreds. 


Browne- Morse Company 
Muskegon, Michigan 
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Tra 2 R OU 'G H'B RED 


A—Showing construction of corner uprights with outer 


channel. 
inner channel with two bends. 


Note that 4 angles are re-enforced by an 
It also shows top 


angle construction and how top and upright « an- 


nels are joined. 


B—Pans or partitions between drawer openings. 


C—Two heavy angles of bar steel are used to join 


cross rails to front upright channels. 


D—Horizontal channels joining front and back up- 
rights, making a complete framework. 


The 1100 Line 


The highest product of the pressed steel worker’s skill. Made of high grade furniture steel, 
all'parts are formed on dies and electrically and acetelyne gas-welded together. 


Their massive design, panelled sides, and dull hand-rubbed finish in olive green, oak, ma- 
hogany or walnut give perfect harmony with the design and finish of other office furniture 
or office interiors with which they are used. 
More time and labor saving features are built into this file than have ever before been 
attempted. 


1—The automatic latch on drawer fronts keeps 


drawers from rebounding and holds them 


securely closed. 

Automatic general locks can be installed at any 
time in only ten minutes’ time. 

(8x5) and (4x6) inserts can be installed in 
the top openings of letter and cap size uprights 


either by the dealer or user. 


-Metal plates between the drawer openings pre- 


vent the loss of papers and give fire protection. 


5—The guide rod finder in the back of each 


6 


9- 


drawer is a feature that will save time and 
annoyance. 

Extra filing space. 

A one-operation, positive self-locking com- 


pressor. 
A style and size to suit every size of commercial 
paper. 


Cast brass hardware. 


10—Optional Sanitary legs or caster bases. 


11—Recessed end panels. 

















SiTHREE THOROUGHBREDS 





A—Showing construction of corner uprights, with 
channels having four bends or angles. Also show- 
ing angles used for stiffening the tops and how 
tops are joined to framework. 
B—Two angles of bar steel used for joining crossbars > 


| to upright channels. 


C—Horizontal channels used for joining front and 
back uprights together and making a complete 


framework. 





The 3100 Line 


The 3100 line was built to serve an enormous market with a filing cabinet that will last and 
serve for a life time. 


In producing this most attractive line the 1100 line was used as a working model and all 
efforts were centered on taking out only those refinements that could be got along without— 
and then determining what it would cost to produce. 


The 3100 is in reality a lighter weight 1100 cabinet with fewer interior refinements. 


Here is what you get: 


) i—Automatie latch on drawer fronts to keep 6—Extra filing capacity. 
drawers from rebounding and to hold drawers 
securely closed. 7—Cast brass finished hardware. 


ho 


All styles and sizes of inserts are supplied but 8—A size and style for all commercial papers. 
must be installed at factory. 
9—A guide rod finder in the back of each drawer— 


8—-A_ one-operation positive self-locking com- ; 
a factor that saves time and annoyance. 


pressor. 
t—A progressive extension slide. 10—Recessed end panels. 


5—Choice of caster or sanitary leg bases. 11—Olive green, oak, mahogany or walnut finish. 
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THREE THOROUGHBREDS 








A—Angles of heavy bar steel used for joining cross 


rails and upright channels. 











B—Four angle channels re-enforcing front uprights. 


OX C—Four angle uprights used for re-enforcing and 
— stiffening the sides of the case. 
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The 4100 Line 


“Steel filing cabinets at the price of wood!” 


But also steel uprights that compare with medium priced wood uprights in both Quality 


and Price. As we manufacture both wood and steel we can prove this statement to be true. 


The 4100 line—is strong and rigid with the same front design, size and finish as the 1100 and 
3100 lines. All 4100 uprights are equipped with same drawer and positive locking com- 
pressor used in the 3100 line. Cast hardware, a strong progressive bearing extension slide, 
maximum filing capacity and other serviceable features make the new 4100 a line of most 
attractive, lasting and serviceable office furniture. Supplied in letter and cap size but not fur- 
nished with inserts. Finished in olive green, mahogany, oak and walnut. 


Write to-day for quotations in single and quantity lots 


Browne- Morse Company 
Muskegon, Michigan 


Filing Cabinets - Wood and Steel—F iling Cabinet Supplies—Safes 
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Reliable Ribbon Mechanism adds 
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to efficiency of Smith Premier N°60 


7. Simple, positive ribbon 


mechanism 


The ribbon movement is actuated by 
the carriage and not by the keys. It is 
extremely simple. There is absolutely 
nothing to get out of order. When the 
end ot the ribbon is reached, it reverses 
quickly, easily and without a_ hitch. 
There is no slack or cutting of the rib- 
bon when it reverses. 

So accessible is the entire mechanism 
that changing the ribbon is simplicity 
itself. Just lift out the spool, snap the 
clamp on the ribbon and it is fastened. 


8. Four position ribbon 


adjustment 


Four positions of the ribbon are pro- 
vided for on the NEW Smith Premier 





No. 60. There is one position for each of 
the colors of a two-color ribbon, and the 
adjustment is so perfect that when either 
color is used, the other cannot show. 
There is a stencil cutting position in 
which the ribbon is lowered outside 
the zone of printing. 

The fourth position of the adjustment 
is the Serpentine movement for one- 
color ribbons. This is an exclusive 
feature of the No. 60. All the ribbon 
is used as it moves across the zone of 

rinting, making a pattern that might 
” likened to a string of figure 8’s. 
None of the ribbon goes to waste. 


1. Open face construction. 

2, Extra-size platen cylinder. 

. Light, rigid, vibrationless carriage. 

i. Type bar segment shifts. 
Cushion-like touch. 


40 keys print 92 characters, 


Smith Premier 


TYPEWRITER COMPANY 


376 BROADWAY, NEW YORK,N.Y. 
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chandise 


of merchandise. 
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After all--- 
it’s profits 
You may believe in selling the 


highest grade of quality mer- 





the purchasing and selling of me- 
priced goods and 


again you may have a class of 


that demands 


known as the commercial grade 


what vou sell, your ultimate in- 
terest is in building a reputation 
which will increase your profit. 


It’s profit after all. 


Ravenswood specialties repre- 
sent a moderately priced line of 
glass desk pads which will build 
your good will and reputation 


will vield most 


RAVENSWOOD 
Office Specialties Co. 


Originators of Glass Desk Pads 


1800 Newport Avenue, 
CHICAGO, ILL. 








you may tend toward 


But no matter 
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(National Association News.) 
(Continued from Page 102 


Budget.—Is it wise to budget anticipated annual sales and 


anticipated annual expense and base purchases on _ this 
budget? Quota assigned to both inside and outside sales 
men to meet budget of sales. When sales recede should 
expense be cut down? Where: 

Bulletin to salesmen. Regular stock bulletins to outside 
salesmen disposes of slow sellers not to be bought again 
Increases prompt deliveries. Helps in turn-over. De- 
creases complaints on service and prevents cancellations 
because of delayed deliveries 


‘Midwest Stationers to Hold Annual Meeting. 


Announcement is made by D. W. Collins, president of the 
Midwest Division of the National Association, that the 
annual meeting will be held at the Hotel Baltimore, Kar 
sas City, Mo., beginning at 10:00 a. m. on Wednesday, 
April 23, 1924. A special committee consisting of Hermar 
Cast, Charles L. Mitchell and William Schmiederer will 
submit its report on the subject of a permanent secretary 
for the division. The membership committee will also sub 
mit its report and other matters of importance will be taker 
up. 


Dr. Ivey to Give Course on Salesmanship. 


Dr. Paul W. Ivey, Professor of Marketing at the Uni 
versity of Nebraska, whose address before the National As 
sociation of Stationers, Office Outfitters and Manufacturers 
was published in Office Appliances last November, has co! 
sented at the request of several Chicago business houses t 
conduct a salesmanship class in Chicago. 

This course will consist of ten lessons which are to be 
given at the rate of two each Tuesday night for a period 
of five weeks in the Crystal Room at the Sherman Hotel at 
eight o’clock P. M. The course commences on Tuesday 
evening, April 1. The cost of the course is $10 per per 
son. Houses enrolling more than ten salesmen receive 
discount which increases with the number enrolling from 
any one establishment. 

Dr. Ivey was formerly connected with the universities of 
Iowa and Michigan. Not long ago he gave a course at Min 
neapolis in the assembly room of the Radisson Hotel, and 
for three months standing room was at a premium Chis 
room has a capacity of over 1,400 people. The course pro 
duced a sensation in Kansas City, Omaha, Des Moines, St 
Paul, Minneapolis, Duluth, Peoria, Milwaukee and other 
cities. It is a logical, complete and scientific exposition of 
the subject and furthermore is brilliantly entertaining 

Representatives of stationery stores and other business 
houses are invited to join this excellent cours: 


The complete list of Committee Appotnimen 
year for the National Association of Stationers, Office Ou 
fitters mad Vanuta turers {ppears ov Pege 222 j } cop 


Corona Branch at Chicago Damaged by Water. 


The Corona Typewriter Sales Company, 72 East Rat 


dolph street, Chicago, Ill., suffered a water loss in Marc! 
A fire in an adjacent building resulted in a 4-11 alarm, and 
much water was poured into the burning building. This 
sceped into the Corona branch, ruining the ceiling, and 
soaking the furniture, stationery stock room The base 
ment was flooded. Most of the damage was in the rear 
of the store, and retail business was resumed without 
delay. 
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INCREASE YOUR TYPEWRITER SALES! 
HERE’S THE MAGIC KEY 


Only 





10 Days’ 
Free Trial 


Guaranteed 


5 Years 


Puts An Underwood in Your Home 


Our Great National Advertising Campaigns Featuring the “$3 DOWN” 
Idea, Have Created an Enormous Demand for SHIPMAN-WARD RE- 
BUILT UNDERWOODS. 


This is why—People in Your Own City Order Underwoods Direct from 
Us by Mail. 


PEOPLE ALWAYS PREFER TO BUY FROM THEIR LOCAL 
DEALERS. 


We want dealers in every city to get this Shipman-Ward Underwood 
business. Our proposition for taking orders under the installment plan 
appeals to office equipment and stationery dealers as well as typewriter 


dealers. 
REQUIRES NO INVESTMENT -—all clear profit and no limit to the 


amount you can make. 


We furnish signs, window cards, newspaper ads and give every oppor- 
tunity to link up with our great national advertising campaigns. Just read- 
ing this ad isn’t going to get you a share of this money. Get full infor- 
mation and start making this extra money at once. 


WRITE for Full Details of our Famous Dealer Plan—NOW! 


Established SHIPMAN-WARD MFG. CO. ™ 2s 


1892 “Typewriter Emporium” Underwood 
1774 Shipman Bldg., Montrose and Ravenswood Aves., Chicago 


(Take Ravenswood Elevated to Montrose. Plant is one block East) 
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EFZEON 





TRADE MARK REG. ¢t PATENT OFFICE 


CLIP 


with a fixed tension 


‘HOLDS PAPERS THE RIGHT WAY--BY PRESSURE 


The top and bottom, 
and every sheet in be- 
tween, are held alike by a 
strong pressure at three 
separate points. Costs no 
more than Gem Clips, 


which we also make. 


























' 
Fits flat on papers. As the 
strain is on the ends of wire, 
clip can be used over and 


over again as it does not lose 
its springlike tension. 


Samples furnished on request, 





ai 


Three 













points that grip 
all papers evenly. 





tension 








Wedge-shape jaws make clip 
easy to attach—also saves strain- 
ing of clip. 





Turned-in points 
to prevent tearing 
when removing clip. 


First point of con- 
tact just right—will 
not tear thin or 
cheap paper. 


with name of your stationer. Ail 
progressive dealers have Ezeon Clips in stock. 


@ AMERICAN CLIP COMPANY (( 


Beebe Ave. and William Street 


Long Island City 
CANADIAN CLIP COMPANY 


454 King Street, West, 
TORONTO, ONT. 


New York,U.S.A. = ™> 


FRED E. BERG & CO. 
77, San Martin, 
BUENOS AIRES, ARGENTINA 


THE ACCO COMPANY, LTD. 


18, Whitefriars Street, 
LONDON, E. C. 4 




















4. 
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The Guest Book 

L. E. WILLIAMSON, general sales manager of John 
Underwood & Company, ink manufacturers of New York, 
paid a visit to Office Appliances early last month. 

MR. AND MRS. LESTER M. HERRON of Double- 
day Bros. & Company, Kalamazoo, Mich., visited the office 
of this journal on March 4. 

CARL GAZLEY of the Yawman & Erbe Manufacturing 
Company, Rochester, N. Y., paid a visit to Office Appli- 
ances early last month. 

A. MARQUARDT, export manager of the Conklin Pen 
Manufacturing Company of Toledo, O., visited Office Ap- 
pliances some days ago. 

RUSSELL ERNEST BAUM, agent for the Aldrich 
folding machines, Philadelphia, spent an hour or two in 
the office of this journal some days ago 

CHARLES L. PATTERSON, C. L. Patterson Office 
Equipment Company, Denver, Colo., visited Office Appli- 
ances on March 18. 

C. L. DANBACHER of Dubuque, Ia., spent a short 
time in this office on the 22nd. 

“RANK B. SOUTH, Adelaide, Australia, managing 
director of several well known companies in Australia, 
visited Office Appliances on the 22nd of March. Some 
further information concerning Mr. South’s trip will be 
found in another column. 

H. A. CONSOR, president, and H. C. McPIKE, gen- 
eral manager of the Weis Manufacturing Company, Mon- 
roe, Mich., spent several hours with Office Appliances on 
March 25. 

GEORGE B. WRAY of the Quigley Furniture Com- 
pany, Whitesboro, N. Y., paid a short call on Office Ap- 
pliances on March 26 during the course of a business trip 
to Chicago and other points in the Central West. 


New York Office 


\LVAH BUSHNELL of the Alvah Bushnell Company, 
Philadelphia, Penna., visited the Eastern office on February 
21 

WILLIAM A. KRAUSE of the Compo Corporation, 
Westport, Conn., calied on the same day. 

WILLIAM DE RIAZ, representing Safca of Geneva, 
Switzerland, called on February 28 with an interesting 
device which he brought with him on his visit to this 
country. 

W. E. STRATTON of London, England, gave the 
representative of Office Appliances the pleasure of a visit 
on March 4. 

JOHN P. HOGAN, a former neighbor of Office Appli- 
ances in the Tribune building, paid his initial visit to the 
new offices on March 21. 


Tulip Branch Offices. 

Che Paper Utilities Company, Inc., of New York, manu- 
facturers of the well-known Tulip paper drinking cups, and 
the Tulip line of paper souffle cups, baking dishes and ice 
cream liners, has just opened branch offices in Boston, 
Philadelphia and Chicago. This action is taken because of 
rapid growth in the volume of business now being done in 
those ‘erritories. 

The Boston office, which is at 126 Broadway, is in charge 
of William Levenberg. E. H. Hults is manager of the 
Philadelphia office at 1001 Market street; while R. P. 
Wood is in charge of the Chicago office at 217 North 
Desplaines street 

The new branch offices will be equipped to render com- 


plete service on the company’s entire line. 




















Continual Rubbing Wears 
Away the Hardest Stone 


Filing Envelopes, similarly receive continual 
handling and are always in process of wearing 
out. The man who uses them doesn’t want to be 
replacing them continually, however—it is cheaper 
to use the best quality of supplies available and 
save time and avoid liability of error m trans- 
ferring 


But even the best quality envelopes must be 
regularly replaced and there is more profit for 
the stationer in the re-orders than in the first 
purchase. That is why our product is made as 
well as we can make it and why we recommend 
to dealer and user alike 


DIEMER 
PRODUCTS 


Pressboard File Boxes—Mailing Box, Letter and Legal 

Expanding, Leatherette Expanding, Compartment and 

Document Box Envelopes—Flat Wallets—Vertical File 
Folders—Card Index Cabinets, 


DIEMER catalog No. 30 Iil- 
lustrates and describes an ex- 
tensive line of filing and 
mailing containers—a copy 
awaits your request. 


JOHN F. DIEMER CO. 


107-109 LaFayette Street New York, N. Y. 
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ROBERTS 


The Roberts 


i Assortment Proposition 


% ‘*Puts Over’’, for the Dealer, a Well 
§ Known, Highly Successful Line to 
Bigger Sales and Larger Profits. 


4 

i You order SIX Machines—assorted as 
: desired. You display this assortment. 
if With the attractive choice afforded the 
i purchaser (each model has certain fea- 
tures peculiarly its own), you can fill 


; any requirement of hand numbering and 
{ dating from one line. 


ROBERTS 













i Numbering and 

f Dating Machines 

; UU 

Model. List Prices 

: No. 49—Automatic Numbering Machine....... $ 7.50 

No. 47—Automatic Dating Machine .......... 7.50 

bt ‘ No. 37—Lever Numbering Machine ............ 7.50 

: No. 50—Automatic Numbering Machine .. 10.00 
No. 48—Lever Numbering Machine ....... 10.00 
No. 66—Metal Dating Machine ........... 5.00 


Six Machines, assorted as 
desired, give you the Benefit 
of the Quantity Discount. 
Besides the diversity of as 
sortment you obtain by or- 
dering six machines at one 
time, you get an extra dis- 







count which averages $3.17 Mode! 49 
on six machines. Isn't this Automatic 
Numbering 


worth having? 
Dealer Helps 


We issue, for the benefit 
of our dealers, a line of 
descriptive circulars—a 
separate circular on each 
machine. 


Machine 


We also have an 
attractive circular 
describing all SIX 


machines for those 3 1 4% » 2 1 2 3 4 56 
Sty 


who carry the A Style H 


whole six. Style G 12345 Style G 


Jne ROBERTS NUMBERING 
MACHINE COMPANY 


694-710 Jamaica Avene 
, BROOKLYN, NY. 


Builders of all kinds of Special Numbering Equipments. Branches 
and Agencies in principal countries of the world. 


ROBERTS 











(Sales Quotas on Contests Abroad.) 


(Continued from Page 32.) 


equal population will differ in their sales possibilities a 
cording to the organization and specialization of their 1 
dustries. A manufacturing country absorbs more of 
equipment than one which is agricultural. 

4. Sales of Kindred or Competitive Products: Let th 
goods fit the market. Let printing presses and office equi 
ment of the ordinary sort precede electrically driven book 
keeping machines. Do not try to market goods before th: 
market is ready to absorb them. Don't try to sell raincoat- 
on the Sahara desert. 

As to competitive products, the newcomer can calculat 
fairly the possible demand for his goods if he will note tl 
number of competing products in use. 

5. Normal Increase and Special Expectations: Each hi 
market tends to produce a normal increase of business 
based on the expansion and accumulation of good wil 
prestige and sales promotion efforts. The percentage varies 
with the commodity and current conditions. If currency 
exchange problems promise to be solved, or bumper crop- 
to be harvested, the quota may be increased. Adverse cor 
ditions will reduce the quota. 

Exchange, even where there is depression and fluctuatio 
is becoming more stable in most markets. Many agents 
abroad are already managing to sell their full quotas eve 
under adverse conditions. 

When one territory consistently gets its quo 


issume that sound methods are in use and that e cal 
concentrate attention upon those territories which are ] 
neg hehind 
J. R. Cowan Promoted. 
lames Kk. Cowan of the retail selline statf of the J 


& Martin Company, Boston, Mass., has re 
erred to the vholesale 
the same compat 

Mr. Cowan has take 


wholesale distribu 


& Pease line ove! i tet 
nearly the whole of New England, t 
..' 


gether with other wholesak 
which will bring him in d 


with the trade throughout this territo 


Mr. Cowan has been with the Th 
& Martin Company for several year 
coming to them trom the traveling 


staff of the Eaton, Crane & Pike Con 


pany. 
Prior to that, Mr {owan saw St 
vice throughout the entire world w 
in the Canadian forces, being 
charged as staff sergeant wit! 


medals 


Detroit Branch of American Writ- 
ing Machine Co. Moves. 





Jas ft. Cowan. 


On April 1 the Detroit branch of t 
American Writing Machine Company) 
was moved to 309 West Grand River avenue. The new a 


dress provides more commodious quarters than former 
and the location is much better Manager Dowdal 
pleased at the change and the opportunity to give his 
tomers better service. The tele phone number at the 
address is Cadillac 7116 


W. C. Thornton, proprietor of the Writer Press Ager 
LeRoy, Kas., was a recent visitor at Fort Smith, Ark 
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The Canton Lin 
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Best Service 
For Business Needs 


Che CANTON Dealer serves 
all sorts of industry, from the 
mail order establishment, bank, 
public utility, ete., to the retail 
merchandiser whose stock is 
safely stored on CANTON steel 
shelving CANTON = Quality 
Products are built for business 
use, the standards of their con 
struction insuring extended serv 
ice. The variety of the line and 
its excellent quality enable 
CANTON Dealers to cultivate 
their territory intensively, with 
profit. 


Office I:quipment Dealers who 
would benefit by having the 
agency for an established, pro 
gressive, value-giving line, are 
invited to send for our “different 
from the others” proposition. 


THE 


CANTON ART METAL CO. 


CANTON, OHIO 
U. 3. A. 





= Quality Products 
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a 2-in-1 Envelopes 








are used for mailing cata- 
logues, booklets, photo- 
graphs, blueprints, samples 
and merchandise when ac- 
companied by letter or in- 
voice—for every combi- 
nation mailing pur- 
pose. 

Du-Plex 2-in-1 En- 
velopes make it possible to 
send a first class personal 
letter with second, third 
or fourth class mail matter 
under the same cover. 
There is ademand for Du- 
Plex 2-in-1 Envelopes 
wherever manufacturers, 
or mailers generally, de- 
pend upon the mails to 
increase sales. 


rage 


Over 5,000 nationally 
known organizations 
are now using Du-Plex 
2-in-1 Envelopes. 





J 









This 1s the second adver- 

tisement in the Du-Plex 

2-in-1 Envelope cam- 

patgn. Du-Plex advertis- 

ing will appear regularly 
in 


The Literary Digest 
System 
Nation’s Business 
Printers’ Ink Monthly 
Printers’ Ink Weekly 
Sales Management 


Mailbag 


The Big: Du-Plex Plan or 


National Advertising and National Distribution 
Offers an Unusual Opportunity For You! 


The Du-Plex 2-in-1 Envelope repre. 
sents, potentially, the largest selling 
envelope specialty on the American 
market. Through intensive selling 
alone and without the help of na- 
tional advertising, it has attained 
a sales volume that has been re- 
markable. 


Today, upon the threshold of a 
great campaign of national adver- 
tising, the selling possibilities of 
Du-Plex 2-in-1 Envelopes have been 
increased to a point that is almost 
inconceivable. 


A large volume of the inquiries and 
sales that result from this advertis- 
ing will represent orders for stock 


envelopes in average quantities. 
We want the stationer to supply 
this demand, insofar as his locality 
is concerned. We want him to 
stock Du-Plex 2-in-1 Envelopes in 
sufficient quantities to take care of 
the business that his territory will 
yield. 


Every local inquiry for a stock size 
Du-Plex in an average quantity will 
be turned over to him. Every aver- 
age quantity stock size order from 
his territory that is filled at the fac- 
tory will be credited to him. 


If you would like to accept the Du- 
Plex Agency for your territory write 
for our detailed proposition now! 





Both Together: Sir ! 


DU-PLEX ENVELOPE CORPORATION 
367 SOUTH SIXTH STREET, QUINCY, ILLINOIS 


‘‘Mailing Information Headquarters”’ 
Twenty-three Branches in Metropolitan Centers 


Du-Plex 


2-in-1l 
ENVELOPES 


Pat. U. 8. A. May 20, 1919, Oct. 9, 192: 
Pat. Canada Sept. 30, 1919. Other Pats. Pending 





FOR MORE SALES THROUGH THE 


MAILS 
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(New Machines and Devices.) 
(Continued from Page 31.) 
American Metal Numbering Machine. 
Che American Numbering Machine Company, 220-30 
Brooklyn, N. Y., 
metal numbering machine for numbering name plates and 


ietal parts of all kinds. 


Shepherd avenue, produces Model P-1 


It permits serial numbering with 





' 123456 


= ma 


lille a 
AMERICAN MODEL P-1 METAL 
NUMBERING MACHINE 


\ll numbers and letters are stamped 


at a single blow and in perfect alignment. 


speed and neatness 
simultaneously, 
When this work is done with the hand stamp, the figures 
are impressed individually, and it is difficult to maintain 
alignment. A gauge plate shows the operator the 
printing point of the machine. The figures are placed 











[ILLUSTRATING REPRESENTATIVE 
IMPRESSIONS 


contact with the name plate or part by depressing th« 
shank. A sharp blow on the head of the shank with a 
hammer completes the operation, and the machine is ready 
for the next operation. 

Model P-1 is made of steel throughout, the numbering 
wheels being made of hardened tool steel. The figures are 
deeply engraved. It is made with six, seven or eight wheels, 
and three sizes of letters—3/13 inch, % inch and 3/32 inch 
Letter wheels, for stamping prefixes or suffixes can be sup 
plied, reducing the numbering capacity by the figure wheels 
they displace. The machine is portable, weighing but four 


pounds 
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A better typewriter for 
better work. The Royal 
has not once paused in 
the pursuit of this ideal. 


Royal typewriter serv- 
ice has won its way 
through the business 
world by merit and 
efficiency—a machine 
which does the best work 
and fastest work most 
easily at the least ex- 
pense. This is the trans- 
lation into terms of ser- 
vice of a better built 
typewriter—a finer writ- 
ing machine—the Royal 
typewriter. 


ROYAL TYPEWRITER COMPANY, Inc. 


Royal Typewriter Building 364-366 Broadway, New York 


Branches and Agencies the World Over 


UY, 





TRADE MARK 


‘Compare the Work” 
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~ Office Easy Chairs _ 











a 


3 VSIKES 
, ES KES) 
> ~ Rott ' Pri ADELPHYS 


60 Years of Progress in 


Orfice Efficienc — 


treated as a ph 
But years 
body 


OU would smile 

now at the ‘‘an- 
tiques’’ shown in 
our first catalog. Yet each of the six 
distinct types was a marvel of beauty and 
comfort in its day. 





loday the Sikes Office Easy Chairs are made 
many different models. Some expensive; some in 
expensive. But each exhibits the highest degree ot 
workmanship. And each has a special design ot 
back, arms and seat, curved to fit the natural curves 
of the body. 


Read the Sikes Office Easy Chair advertisement 
in the April 19th Saturday Evening Post. 


SIKES COMPANY 
PHILADELPHIA 
Chairmakers for 60 Years 






There it a Sike 
jeear you. Wirte us beg 
j Meneame Me can show 
bye uSikerChairsin 
| many models, expen 
i™ yve chairs and ines 
} Pensive ones. But cach 
fehair will exhibit the 
highest degree of work 
manship Each wilt 
heve @ specral design of 
k, erme and ascot 
(curved to fit the nete 
tal curves of the boxy) 


No. 395 





Sikes office chairs are made in tional 
Ruflalo a Sikes factory ia doctbed eatliataaly be a ke yy ty 














SIKES COMPANY $iisS4i8 PHILADELPHIA 







| 
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A New Liquid Glue. 
lhe Gorton-Pew Fisheries Company, Ltd 
Mass., heretofore known as makers of the 
sh and “ready-to-fry” codfish cakes ive add 
glue to their products, made from codfish skins 


al process which eliminates impurities. Instea 
posing of their codfish skins as a by-produ 
utilizing them in the manufacture of this glue 


‘ lear amb r color 





ONK OUNCE PACKAGE GORTON’'S LIQUII *LUE 


lt is stated that the highest grade oi fish glue is obtained 
from codfish skins. This glue comes in various sizes o 
packages beginning with small one-ounce bottles up 
gallons, including tubes, and cans containing half gill, halt 
pint, pint, quart and gallon. 


A New Desk File. 


the Kryder-Shepard Company, Inc., of Kansas Cit) 
Mo., are placing on the market a desk file which is desig 
nated as the “File-dex.” This is a steel letter tray ope: 
at one end and containing a well-made, dependable fiat 
le with metal index tabs covered with celluloid windows 





THE FILE-DEX 


lhe File-dex is covered with Spanish leather. The inde» 
ing is interchangeable, likewise the dividing guides. Filk 
dex is made in oak or maroon in different sizes and sh 
according to the use to which it is to be put 


Acret Bridge Scoring Pad. 

The Acret Printing Company, 45 Lafayette street, N« 
York, N. Y., makes an auction bridge score pad, the sheet: 
of which contain space for six rubbers and individua 
scores. ‘There are forty sheets to the pad, printed on be 
paper. 


Eagle “Pointer” No. 505. 
The Eagle Pencil Company, 703 East Thirteenth st: 
New York, N. Y., has added to its line of “Pointer” pencils 
There are two models, No. 505, long with clip; and No. 50¢ 
vest pocket with ring. These utilize thin leads. Ea 
pencil is packed in an individual box, twelve xes to 
carton. 
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Lightness of Touch 


The Oliver Typewriter is distinguished by a peculiarly 
light touch. This is not fully realized by those accus- 
tomed to other makes of typewriters, because the first 
tendency of such operators is to use the heavier touch to 
which they are accustomed. 


The Oliver touch—which is the direct result of the 
special Oliver design—is nearer to the touch used by a 
pianist than is the touch of other makes of typewriters. 
[It is for this reason less productive of fatigue. 


Yet at the same time the Oliver leads the field for man- 
ifolding and stenciling work, and will suffer a heavier 
touch than any other machine without injury. 


This lightness of touch — when understood by the 
operator—is also one of the reasons for Oliver quietness. 









Ly OLIVER 
TYPEWRITER CO. 


152J Oliver Typewriter Building 
OLIVE?) fe CHICAGO 
ei eedaelh Factories at Woodstock, Ill 





OLIVER 
SUPERIORITIES: 


Long Life 
Light Touch 
Speed 
Quietness 
Simplicity 
Adaptability 
Accessibility 


The No. 11 OLIVER 




















158 OFFICE APPLIANCES ipril, 1924 





Make More Money 


, Anyone Can Do It Easily With Our Plan! 





: A Remarkable Offer Get Started Now 


No matter how much money you are making you We aré mailing handsome commission checks 
1 can make more by registering under our plan. We our representatives each month. Orders for Sn 
7 . . a “ ms ra a 
’ do not ask you to buy a thing. You do not put up a type Rebuilt L. C. Smiths are rolling up higher 
single dollar. You are placed under no obligation. nigher. If you want your share of this money, get 
rhere is plenty of business in your territory for us. started now. You don’t have to interfere with vou 


Our advertising is creating it. If the orders come to 
us by mail, we get all the profit. If you send in the 
order, we pay you cash commission. We supply every- 
thing to help you make money. 


: : We Do the Rest 
Five Days’ Free Trial at Our Risk 


and Our Low Prices 


regular business. This is extra income easily mad 
without any investment on your part. It costs y 
nothing to get our plan. 


You merely get the order. We ship the machine 





We specialize in the L. C. Smith and thus are en- direct to the purchaser and we collect the installment 
abled to do the best work at the lowest prices. We peor ete Boek ag ete 
: a A account. We take all the risk. 
give five days’ free trial to everyone. That makes 
easy selling. = 
. We Pay You Cash Commission 
Easy Payment Plan on Each Sale 
For Your Customers You receive our check in full for your commis 
: You sell on easy terms—a small amount down and You have no responsibility to the customer—we take 
the balance in low monthly payments. Thus price and that and pay you well tor your assistance in secur 
terms are so low that anyone can buy. ing the order. 


: The Dependable L. C. Smith Is In Big Demand 


“Smithtype Rebuilts Mean Satished Customers”’ 







First Stage of Assembling Better Rebuilding 


se oun ie ; : , 1 ie ‘Beat (Oe 
[his operator is inserting the first unit, Our booklet fully ill at 


° : . ° . mor proof +} 

consisting of the key levers, etc., into with convincing proof, the 

| the newly enameled frame. fact that we do cBe MOS pet 
fect and highest class job « 

rebuilding known t the 


typewriter industry 

If you are an experienced 
typewriter man, you are al 
ready convinced that there is 
no better machine n 
than the L. C. Smith. We r 
build no other make. Weare 


made 


shipping thousands ma 
chines to every part of the 
U. S. and foreign countries 
Perfect satisfaction to every 
purchaser is our policy 
When you get our plans 
and selling material, you will 
see how easy it to sell the 
famous ball bearing L. ¢ 
Smith. All styles including 
wide carriage—the late silent 
models, etc. We make it easy 
for you to make money. Our 
machines are right ur plar 
is right—our prices are right 


Smith Typewriter Sales Co. 


HARRY A. SMITH, General Manager 
296-360 E. Grand Avenue CHICAGO, U. S. A. 
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has been attached which will hold securely pads or forms 
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New Telephone Appliance. 
\ new and practical telephone device is now ready for 
Fair- 
eld Phone Rest and Pad Holder, manufactured by The 


distribution through the stationery trade, called the 


Fairfield Manufacturing Company, 1721 Ranstead street, 


Philadelphia, Pa. 

This device permits the free use of both hands while 
telephoning and is also supplied with handy pencil clips 
ind a very good novelty erasure pad. For the convenience 
those using established printed forms a broad jaw clip 


I various sizes, 




















THE FAIRFIELD 'PHONE REST AND PAD HOLDER. 


Each Phone Rest and Pad Holder is separately boxed 


ind attractive counter display cartons and hangers are 


supplied to stimulate sales. 


of Jersey City, N. J. 
fully finished in Royal blue with bright gold stripe 





durability and writing quality. 


Beautifully finished in rich gold bronze, this device will 
ttract immediate attention. 


A New Dixon School Pencil. 


‘“Laddie” No. 304 is the name of a new school pencil re 
ently gotten out by the Joseph Dixon Crucible Company 
This is an extra size pencil beauti- 
It has 
writing, differing from other 


special lead for primary 


WE DIXONS LADDIE 304 


NEW DIXON LADDIE NO. 304 


4ixon primary writing pencils in a peculiar combination of 


The lead is a trifle harder 


the usual primary writing lead and will last much 


nger in the hands of children learning to write At the 
e time the necessary writing smoothness has been 

tained 

The extra size dimension is the in-between size which 
sponds to Dixon's special black pencil. 

i ne ompar gives assurance that it is able dle 
ers for this new pencil promptly 
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CARBON PAPERS 


Made to a Purpose 


The Dealer who wants his service to be 
exact in meeting the requirement, and 
economical and efficient in getting the 
result, will be pleased with Bucki Car- 
bon Papers. With this quality product, 
we give full co-operation—write us. 


























BUCKI 


Supreme Typewriter Ribbon 


Finest grade of imported fabric, in connection 
with highest quality of colors are combined in 


this remarkably durable ribbon. Special grades 
for billing and elite type machines. 


The BUCKEYE 


RIBBON & CARBON CO. 


Factory and Executive Offices 
CLEVELAND - = 


ESTABLISHED 1896 


OHIO 
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ROUGH 
TYPEWRITERS 


ALL STANDARD MAKES 


Get our Special Dealership 
Proposition on 


REGAL REBUILT ROYALS 


(Nationally Advertised) 


Shipments made from 76 Cities 
Warehouses in New York and Chicago 


NEW PRICE-LIST No. 70 
Ready for Distribution 


REGAL 


TYPEWRITER COMPANY 


Incorporated 
MARCUS HARWITZ, General Manager 


359 Broadway New York City, U.S.A. 
12-14 S. Jefferson St. Chicago, III. 


Cable Address: ‘‘REGALTYPE,”’’ N. Y. 
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A New Smok-A-Dor 

Tlie Smok-A-Dor Sales Company, Inc., with offices at 
130 West Forty-second street, New York, N. Y.. are issuing 
announcements on the Smok-A-Dor, 
the ashless ash stand which cannot be 
upset nor spill its contents. 

Smok-A-Dor automatically extin 
guishes stubs, gives off no odors and 
conceals the unsightly ashes in_ its 
base. It is of pleasing design with a 
circular tray devised to receive ashes, 
stubs, burnt matches, etc., and to de 
liver them through the tibe into the 
bas¢ The base is a metal container 
with spherical sides and a flat weighted 
bottom which brings the stand to a 
vertical position after it is tipped. 
Even when tipped completely over it 
will not spill ashes from the base and 
automatically rights itself when the 
pressure is removed Everything 
thrown into the tray goes clear out of 
sight. Cigarette butts when thrown into 
the tray disappear with their smoke at 
once, 

The base is of large capacity and 
confines the fumes and odors of partly 
burned tobacco. 

The device is made entirely of metal 





and is therefore a durable convenience. SMOKE A DO 
. ASHLESS SMO! 
It is sold through dealers. ERS’ STAND ~ 


New Wedge Eraser Card. 
The Joseph Dixon Crucible Company has arranged a dis 
play card especially designed for convenience and economy 





DINON CARD SHOWING WEDGE ERASERS 


of space for showing the original Dixon wedge eras 
The illustration shows this card in monoton: It is 
effective piece of work and a good window 


feature 


Writing Machine for Dissimilar Languages. 

N. H. Qadri of Calcutta, India, has invented a type bat 
typewriter for typing two different languages and styles 
such as English and Russian, or pica and italic, without 
changing or removing any part of the machine or taking a 
hand from the keyboard. The invention is based on the 
scientific combination of the two principal shifts on the 
writing machine. The type are not taken out nor is the 
type basket removed. The change is accomplished simply 
by the shift mechanism. In this invention one of the shifts 
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You and Your Customers Both Profit 
When You Sell a Schwab Safe 


Every business man in your field~ or anywhere in the world 

depends on confidence and credit to a considerable extent in all 
his affairs. To maintain this confidence is a very important 
detail yet many executives neglect it by keeping their business 
records in a haphazard, unsafe manner, not realizing what 
frequent leaks result, and the trouble and expense following. 


Schwab Safes protect business records by affording spaces ystem- 
atically arranged for easy filing and finding, and amply pro- 
tected against fire, water, theft and carelessness. Every 
transaction is a matter of record, securely kept, yet instantly 
available and the man whose affairs are so well guarded has 
greater confidence and credit among his trade, to say nothing 
of his own security. So you see, the man who buys a Schwab 
Safe makes a good profit on the money he spends. On the 
other hand, the man who sells makes a good profit, too—his 
work is important and, in doing justice to the Schwab propo- 
sition, he deserves good profit. 


In considering any line of merchandise, you are naturally par- 
ticular about its quality and, with merchandise designed for 
so important a service as Schwab Safes, you would be extraor- 
dinarily scrupulous in your inquiries. There is a great deal to 
be said about Schwab Safes and the Schwab Sales Plan—much 
more than could be printed here. Therefore we have prepared a 
book we call ‘‘The Schwab Way to Successful Sales’’ which con- 
tains a detailed outline of Schwab Safe construction, and Schwab 
sales co-operation. We'll gladly send you a copy. 


The SCHWAB SAFE co. __4 


* 


LA FAYETTE INDIANA \ = 
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lifts the basket or type grate and the other lifts the car 
riage. In changing from small to capital letters, the type 
basket or stand is shifted, while in changing from one 


C C e language to another the carriage is shifted. The type bars 
; have a compound face containing two sets of characters 
4 ua | in four rows, one underneath the other. It is stated that 
this invention will be of exceptional advantage in Urdos 


and Bengali typewriter, where the number and combina 
g ) 


iy 

: 3 > ] 3 tion of characters are exceptionally great 

2 This invention is patented in India, the United States 
‘ t ° . . 

iB + an and Great Britain. 


A New Kind of a Stamp Rack. 








‘ 
‘in Brass and Steel ‘J he Superior Type Company, 3940 Ravenswood ivenue 
- Chicago, and R. A. Stewart & Company of New York 
; City, are marketing the Index moulding stamp rack and 


k 


4 stamp on which patent has been applied for The rac] 
provides a receptacle for rubber stamps mounted on mould 
: ing on which a label or indexing feature of some sort is 


i me 

; attached. The rack shown in the accompanying cut is 
‘4 made entirely of hardwood, having its compartments or 
; 

} 





eR 





INDEX MOULDING STAMP AND STAMP RACK 





shelves so arranged as to lie back at an acute angle, ther 

by making the entire index label visible when the rack is 
lying flat on a desk or in a drawer. It is twelve inches 
long with eight grooves and will accommodate stamps ot 


the following sizes of moulding: '% inch, 3/16 inch, 14 incl 





and 3 inch. 

A stock of the above sizes of moulding has been pre 
pared, having a flat surface of about '% inch wide to pro 
vide ample space for the index label. The moulding on the 
¥% inch size is slightly different near its base in that the 
sides are straight instead of being beveled. This was done 
+h il 


to avoid making the grooves in the rack any wider 


necessary. 


An American Invicta Writer. 
The Invicta Writer, Inc., E. J. Ward, president, 89-91 
Warren street, New York City, have perfected an America 


Che @o machine and are ready to go ahead with their final work 1 
developing the organization and marketing the product 

MAT + CO The Invicta was originally a British invention. United 

” States patents were secured in December, 1920. Early it 

DETROIT ~~ 1922 as a result of work done by Mr. Ward, it was deemed 

best to form an American company and since that tim 


Mr. Ward has given his personal attention to the develop 





SALES REPRESENTATIVES ; ae gone bhi ge 
ment of the machine and the company on this side of the 
Mr. H. E. Hooker, 841 W. Randolph 8t., Chicago, Ml. = , ; 
Rrash Brothers, 258 Broadway, New York, N. Y. water. Since June of last year they have been working or 
Mr. Ernest Wallace, 444 Market St., San Francisco, Calif. an American-made product, refining it and testing it out i 
Mr. B. H. Lieyd, 316 Simp w Btdg., Dallas, Tex. every possible way until they have produced a machine 
Mr. Phil. F. Webster, P. 0. Box 873, San Antonio, Texas. “te a - Ae 
which they feel will prove to be satisfactory in ever 


respect 
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Introducing 


STAMPLEA 


TRADE MARK REG. U.S. PAT. OFF. 





cA modern office appliance 
serving every purpose of 
the rubber stamp— 


Stamplex places at your command ten stamps 
of from one to three lines each. 


Turn handle until the red arrow points to the 
index of the impression desired, press handle 
downward, and the impression indicated will 
be stamped. 

No more soiled fingers, printing upside down, 
mislaid or dirty stamps. 

EACH STAMP IS INTERCHANGE- 
ABLE, as well as its index. Countless com- 
binations can be made, fitted to your own 
need. 

Stamplex is made of cold rolled steel, nickel 
plated, the index dial black enamel, the 
simple working parts case hardened and 
GUARANTEED for one year. 

SELLING PRICE $7.50 with any ten of 36 
stock stamps. Special stamps at low addi- 
tional cost. 








Note These Stamplex 
Advantages 

|. Ten stamps in one. 

2. Self-aligning. 

3. Interchangeability. 

4. Compact—occupies no more 
space than a numbering ma- 
chine. 

Eliminates stamp racks and 
pads. 

Stamps protected from dust 
and dirt. 

Self-inking—ready for instant 
use. 

Self-locating—not easily lost or 
mislaid. 

Well made — guaranteed for 


one year. STAMPLEX CORPORATION 


Economical—saves in stamp 
119 West 42” Street 


cost. 
New York 





% TAMPLEX. 


TRADE MARK REG. U.S. PAT. OFF. 


Dealer Plan 


Stamplex is unique, and we re- 
alize that in order to sell it we 


must first of all give SERVICE 


If we tried to stock you with a lot 
of machines, it would require a 
oreat deal of work on the dealer’s 
part to serve his customers. Be- 


cause every order is individual. 


An investment of $5.25 enables 
you to clear $3000.00, if you sell 
four machines a day. 


Instead of carrying any stock, all 
we want you to do is get one sam- 
ple machine and our order pads. 
We have made it easy—you take 
the order, and we deliver the ma- 
chine ready for service to you. 


On every office desk there is 
room for one Stamplex, none are 
there at present— 


—turn this page and 








STAMPLEX CORPORATION 


119 West 42” Street 
New York 


Enter our order for one specimen Stamplex. 
We agree to return the machine to you within ten days, failing to do so, you may bill 
us for the machine at $5.25 net on regular terms. 


Signed 
Address 


Date 
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ARE YOU? HAVE YOU RECEIVED A COPY OF OUR 


30 DAY ALL SPECIAL? 


Are you interested in “LOWEST PRICES EVER QUOTED” 
trade doings in 


If you haven't, call, write, or wire 
GREAT BRITAIN? for it TODAY! ! 

















If so, there is only one Greatest money saving values ever 
way of keeping abreast offered to the trade in 

of the times and that —TYPEWRITERS 

is by the regular —ADDING MACHINES 
monthly receipt and —CALCULATING MACHINES 
perusal of the —CHECK PROTECTORS 


BRITISH STATIONER 


2: 
—a monthly journal 
for the Stationery and 


Allied Trade whose 


editorial pages are NEW PORTABLES 


unique for news, in- Underwood—Remington 


struction, originality We have secured a large quantity 
and general interest. of new Remington Portables from a 
dealer who has lost the Remington 
Agency, and also have available Un- 
derwood Portables, obtained from the 
Underwood Typewriter Company. 


















s 

} 
’ 

{ 
¢ 
ta | 
ot 
% 
io 


vt naan 


For the first time in months are we 
again able to serve our friends with 
PORTABLES. Write for our espe- 
cially attractive “Combination Offer.” 











“Lowest Prices Ever Quoted” 


also on all makes of standard makes 
of typewriters, adding machines, 
check writers. 


RELIABLE 
Typewriter & Adding Machine 


Corporation 


170 W. Washington St. 
CHICAGO 
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People don 


Like to forget 





You can help them remember with a Robinson 
Reminder. What’s more, they’ll remember your 
store every time they run out of fillers for this 
handy pocket note book. 


Some note book—we'll say so! Sheets of per- 
forated coupons just the right size for notes. JOT 
IT DOWN. DOIT. TEAR IT OUT. LIVE NOTES 
ONLY. Use a coupon, save a sheet. You don't 
have to remember, because what you haven't done 

and nothing else—is always right before you. 


Easy to sell—you'll say so! It’s a good business- 


getter for any dealer who carries it. In several 
sizes and prices, in leather and imitation leather. 






Liberal dealer discount 
and new, attractive metal 
display holder free with a 

$25.00 order. 


ROBINSON MFG. CO., Westfield, Mass. 


Manufacturers also of Robinson 


Readipads and Robinson Nuway Waste Baskets 


‘Rohinsor 


Reminder 


ihe Invicta 


of key Ss corres] 


$12.50. 


Following are 


THE NEW 





fc ir checks 

















writes words and figures simultaneous) 


a é 
writer is a check writing machin 

ly by the de 
vonding to the amount require d , i 


check the whole of the space allotted fo: 
completely filled up and protected, I 





spaces and eliminating the double line 
EK. J. WARD 
It is stated that one thousand checks can be printed 


the Invicta in an hour at a cost of fifty cents, which b 


means of writing would take twenty-live hours and cost 
soni of the mechanical pomt 
is never any Variatiol hetwee 


machine There 





and words in checks when written on the Invicta 
the figures are correct the wording is bound to correspon 


Type wheels are interchangeable Che machine ute 
matically resets to zero unless the repeat key is presses 
down, when the same amount can be printed any number: 
of times. Each sector in the machine is locked until th 
key controlling it is operated The depressiot 

key automatically locks all other keys in the sam: tor 
An alignment bar insures correct positiotr 

time of printing. The actual operation of printing doe 
not take place until the lever is pressed r} 


sible to rectify any error in operating the keys 

steel needle point type protects without mutilatin hecks 
Finally, there is an automatic ribbon reverse. 

chine is useful for automatic dividend warrants as 





AMERICAN MADE INVICTA WRIT! 
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FiberstoK 


ENVELOPES and FILING DEVICES 


Sound modern busi- 
ness demands durable 
mailing and filing 
devices. 


Fiberstok meets this 
demand so well that 
its sales are growing 
rapidly each year. 
And the profits to 
dealers show a par- 
allel increase. 


Build your envelope busi- 
ness upon Fiberstok and 
you'll insure a solid founda- 
tion of sales and profits. 


On request we will gladly send 
you Free Samples of Fiberstok 
with Catalog 5 and a resultful bes i. 
selling plan for your territory. * een 


NATIONAL FIBERSTOK ENVELOPE CO. 


429-447 Moyer St., Philadelphia 
21 Park Row, New York 
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Eouipped with the 
new oe proved Conklin 
lever type filler or 
the standard Conklin 
Crescent LF iller 


z pat ag) 


CArmouncing 


The Most Wonderful 
Fountain Pen That the 
World Has Ever Seen.” 


DURAGRAPH 


Unconditionally & Perpetually Guaranteed 






@ Here is the Fountain Pen PLUS! 


@ It includes everything that can be built into a fountain pen—and something 
more. This new Conklin Pen will widen your whole market for fountain pens, 
create a new profit for you, and bring a new stability into your fountain pen 
business. 


@ Now, for the first time in the history of the fountain pen industry you can sell 

a fountain pen which is made with such care and skill and super-abundant quality | 
that its maker gives his unconditional and perpetual guarantee to your customer. | 
@ The name of this new pen is The Conklin Duragraph. It is made in both Red 
and Black rubber and in two models. The big pen is equipped with the famous | 
Conklin one hand clip and the smaller one with the chatelaine ring. 

@ The Conklin Duragraph is richly and distinctively beautiful. Thin rings of 
enamel in red and black decorate the smooth polished barrel and cap. A “wed- 
ding ring band” of gold around the cap reveals a new beauty in pen design. 
Over-size gold nib, a specially ground point generously tipped with iridium, and 
many other refinements, mark this super-pen. 


q The Conklin Duragraph retails for $5.00 and $7.00. On May Ist we will be 


ready to make deliveries. Specify your requirements without delay. 


THE CONKLIN PEN MFG. CO. » TOLEDO, O. 


BOSTON - CHICAGO - SAN FRANCISCO - LONDON - BARCELONA 








An Added Value Che Guarantee A Sales Force 


“The Conklin Duragraph is dedicated to the un- placed at any time free of charge when the entire = 
ending service of the purchaser. It is the inten- pen, includingall the broken parts, is sent to The : 
tion of the maker that this pen shall never cease Conklin Per Manufacturing Company. Sufh- 

to serve the writer. cient postage for the return of the pen must 

This Conklin Duragraph will be repaired or re- accompany it.” 


CONCENTRATE ON 


SEB, eee 


: 
: 
{ 


















April, 1924. 





tor MEN 
Two Lengths 
Red or Black 


hd 


for WOMEN 
with Chatelaine Ring 
Red ov Black 


=” 
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The Invicta writer writes words and figures in one opera- 
tion, using a standard adding machine keyboard. The 
machine will make for the standardization of check forms 
having the amount in words and figures, date, number and 
signature always in the same place. 


Occidental Writing Sets for Oriental Game. 

The W. A. Sheaffer Pen Company, Fort Madison, Iowa, 
has made up for the trade an attractive combination set of 
fountain pen and mechanical pencil called the “Mah Jongg.” 
\ dainty white pyralin box is furnished with each set. The 
pen and pencil are made with gold case, hand decorated in 
enamel of oriental mosaic designs. Six color schemes are 
provided: Amaryllis, jade, sapphire, coral, amber and tur- 
quoise. The sets were designed with special reference for 
use as Easter or graduation gifts 


Machine for Marking Parts in Quantities. 

The Noble & Westbrook Manufacturing Company, Hart- 
ford, Conn., manufactures the new rapid production dial- 
feed marking machine, for stamping trade marks, model 
numbers and other designs on metal parts of cylindrical 
shape. The machine is simple in design, employs no recip- 
rocating or reversing parts, and the work travels in the same 
direction from the time it is fed to the machine until its 
discharge after marking. A steel stamp is engraved with 
the design or characters required. Its face is slightly con- 
cave, corresponding with the outer surface of the cylindri- 
cal part to be marked. This stamp is adjustable for depth 
of impression, and also for varying diameters of the differ- 
ent pieces marked. A disc of tool steel gives the pieces to 
be stamped the correct position. When the work-pieces 
pass under the stamp, they rotate and receive the impres 
sion. The output of the marking machine is from 6,000 to 
7,500 pieces an hour, depending on the operator’s ability 
\ floor space of 15x30 inches accommodates the machine, 
which may be had mounted on a pedestal, or arranged to 
set on a work bench 


“Crown Ribbon” to Move Chicago Branch. 
The Crown Ribbon & Carbon Manufacturing Company 
has arranged to move its branch at Chicago, Ill. John W. 
Messimore, the manager, has leased the second floor at 553 


West Lake street. He will take possession on or betore 


May 1. The change was made to secure additional space, 
which was not available at the present location, 538 South 
Dearborn street. At the new address the office, stock 


i 


room and shipping department will occupy a space 40x70 
feet. The dimensions of the West Lake street 


floor are 
such that the business can be arranged with greater con- 
venience than has been possible in the Dearborn street 


uilding 


Four-Story Addition to S. G. Adams Plant. 

The S. G. Adams Stamp and Stationery Company re 
cently purchased the lot, 50 by 135 feet on the east, ad 
joining their factory No. 2 at Garrison and Franklin ave- 
nues, St. Louis, Mo., and have just approved the plans and 
specifications for a four-story addition to their factory to 
cover the entire lot, making an additional 30,000 square feet 
f floor space. 

This will give the Adams Company a ground-floor space 


135 by 215 feet and manufacturing space at their factory 


No. 2 of 60,000 square feet 


[The Adams Company will continue its general offices and 
retail store in their own building downtown at 410-414 


North Sixth street 
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The Postur Chair 


THE SUPERIOR SERVICE OF 


UHL STEEL 


OFFICE EQUIPM 


MORE SALES AND PROFITS 


FOR THE D 


W ages in clerical lines will 


tinue at a high point for s 
UHL Steel Equipment, by re 


venience and health features, aids concentration, 
increases effective working periods and produces 
greater output at no increase in expense or ef- 
fort, and with positive decrease in floor space 


needed. Any thinking busi1 


see the money saved for him if the equipment is 


fully and properly explained. 
isfied users testify to the 
cialties 


We shall be glad to send catalog and full par- 


ticulars to dealers on reques 
not to sell UHL Products. 


Low Prices on Typewriter Desks and Cabinets. 


The Toledo Metal 


1308 Hastings Street 








File Stool 
No. 560-50 


ENT MEANS 


EALER 


, without doubt, con- 
ome years to come. 
ason of built-in con- 


1ess man will easily 


Thousands of sat- 
value of UHL spe- 


t—you cannot afford 
Write for the New 


Furniture Co. 
TOLEDO, OHIO 


Manufacturers of Uhl Steel 
Furniture, Tx 

Chairs, Postur airs, 

Tables, Stands, Vavlt 

Trucks and Factory 

>) Equipment. 






No. 7070 Work-less 
Desk Equipped with 
Lamp Unit which is 
an extra 
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Myrtle Desks 


A line made just like 
good desks ought to 
be. Every Myrtle Desk 
sold means a satisfied 
customer. The beau 
tiful book pictured be- 
low tells the story in 
detail. Shall we send 


you a copy? 





| 


Myrtle Desk Co. | 


High Point, N. C. 
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William A. Waterbury. 
William .\ \W ater c ot = 
of the ones ap] hance fe ld, suc cumbe d to uraemia i a 


by Bright’s disease March 12. Since 1900 | 


ury Ole oO n mone 

e hi; 
with the A. B. Dick Company, and had attai: 
position in the sales organization at the time of hi 
Mr. Waterbury passed away at his hor 


Racine ivenuge { hicago His w idow Dot i | Su 





tHE LATE W. A. WATERBURY 


Chere were no chil¢ren Interment was in the tam 
burial plot at Stamford, his birthplace Mr. Waterbur 
was a member of Home Lodge No. 508, A. F. and A. M 
Chicago. 


Mr. Waterbury was born April 28, 1861. His first 


tact with the business world was as a railroad 


telegray 
operator and station agent. He joined the Hammond Ty; 
writer Company when selling writing machines was ind 
a pioneer’s task. About 1897 he entered the service of Thx 
Oliver Typewriter Company, where his pioneering instinct 
came into service again. He rose to the managershyy 
the Chicago branch of the Oliver company 

A cottage on the grounds of the Harvard Club, at | 
(geneva, Ill, engaged Mr. Waterbury’s week ends dur 
the summer. Mrs. Waterbury spent the entire summer 
ihat restful spot. Mr. Waterbury’s skill and zeal with 
and reel were the envy of his fellow Waltonians. In 
contact with fellow workers Mr. Waterbury displayed 
fine, friendly spirit, and he brought the principles of ga 
sportsmanship into his daily business lite 


ok © 
George E. Stitler. 


George LE. Stitler, experimental engineer for the Lanst 
Monotype Machine Company, passed away recently 
Philadelphia. He joined the organization in its expe 
mental days. Surviving are his widow and a son, Geo! 
E. Stitler, Jr., a student at the University of Pennsylvania 


“ - © 
F. I. L. Mulligan. 
Francisco I. I.. Mulligan passed away suddenly at his 


home at Earlville. N. Y., on March 3. For a number of 
years he was connected with the Remington Typewriter 
Company. 

His brother. W. A. Mulligan, is manager for the Royal 
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A SUPERIOR LINE OF PADS 


‘‘Buddy’’ Order Books 
‘‘Buddy’’ Writing Pads 
‘“‘Buddy’’ Package Receipt Books 
‘‘Buddy’’ Purchase Order Books 


The general appearance and make-up of Buddy pads is such that you will take pride in displaying and selling 
the Buddy Line. Other points of superiority are: 

\ good grade of writing paper is used. 

Phe printed form has been brought up to date and is neatly printed in bronze blue ink. 

Machine pt rforated permitt ny the sheets to be easily and neatly torn out 

The carbon paper is the very highest quality that can be purchased 

and will out-last the book. 

Six pads of a number are packed in a re 

balance ot vour loose leaf sto« k 


gular De Luxe maroon covered box matching with the 


one piece flexible black 


Covers only for the pads are made up similar to the popular Buddy Memo Book rl 
« easily rolled. The 


levant grain artificial leather gives maximum flexibility, and allows the cover and p 


covers are also packed six in a box 




















Teh eee } | PRICE LIST 

Buddy | Books © Covet On 
Package Receipt Book | ; m 
pumiicatine il! I I 
Ne. 9687 | = hen 

vig abeagetngge bo 95,27 9835 |35<x 57«| D t $1 90 19835-Cl $5.0 

: 9935 |35qx 574) Tr tin 1.90 79835-C) 5.0 

9836 [3'ox 6°.) D 2.40 79836-C 5.60 

9936 [3!ox 65.) Tr tims ?. 40 F9836-C] 5.60 

9847 |4'\x 7'«| D t » 75 F9847-C} 5.75 

9947 J4'ix 7's] Triz tit 75 99847-C 5.75 

9858 |S%ex &*«) Duy tin 4.00 J9858-C] 8.00 

9958 [5%ex &*] Tr ting | 4.00 F9858-C; 8.00 

9859 [5!'.x 9!'o] Duy ting 5.00 79859-C 9.00 

9959 |5!5x 914] Tr ting | 5.00 99859-C} 9.00 

9851 16x10%4] D ting 5.75 F9851-C] 10.00 

9951 x1034) Triy ting 5.75 F9851-C) 10.00 

9881 [8'4x10 D ting 7.20 F9881-C} 12.00 

9981 |8'4x10 Tr tir 7.20 F9881-C} 12.00 

5158 |5%<x &*<| Writing Pad] 4.00 99858-C] 8.00 

5159 |5!ox 9!y| Writing Pad} 5.00 J9859-C/ 9.00 

5181 |8'4x10 Writing Pad| 7.20 99881-C/} 12.00 

9647 |41<x 714) Pke. Receipt] 2.75 [9847-C}] 5.75 

9747 |4\«x 7 Pur. Order | 2.75 99847-C| 5.75 











WILSON-JONES LOOSE LEAF Co. 


CHICAGO SAN FRANCISCO 
NEW YORK PHILADELPHIA 


GENERAL OFFICES AND FACTORY 
3300 FRANKLIN BOULEVARD 


CHICAGO 
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Taylors Master Line of Office Chairs 





COMFORT 


\fter all, the prime essential the business man seeks in his 
office chair is comfort. He realizes that to secure the greatest 


mental activity and efficiency the body must be relaxed and at ease 


No man can do his best work and endure the severe strain of 


the modern business grind if he is body conscious 


For more than a century the outstanding feature ot Taylor 


Chairs has been their superior comfort. First and foremost in 





Taylor’s Master Line of Office Chairs is this distinguishing quality 
of comfort—the comfort that relaxes the body and releases the 


No. 1155 ‘ P : 
American Walnut or full powers of the mind for the daily task 


Solid Mahogany. 
It is such a chair that the man with heavy responsibilities 


values out of all proportion to its intrinsic value 


The surest way to sell a man a Taylor Comtortable Chair is 


to invite him to sit in it he rest 1s easy 


The new Catalog for the complete Taylor 
Master Line of Office Chairs its on the 
Press and wili soon be ready for Distribution 


The Taylor Chair Company 


= 


Founded 1816 


BEDFORD, OHIO 





No. 2206% 
American Walnut or 
Solid Mahogany. 





No. 3196 No. 11704, 
American Walnut or American Walnut or 
Solid Mahogany. Solid Mahogany 
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Typewriter Company, Inc., ot New Haven, Con: 
Office Appliances joins members of the typewriter fra 


ternity in extending profound sympathv to Mr. Mullieat 


his bere ement 
+t + + 
D. M. Westcott. 
I) M Vestcott. t father of Charles A 
vertising manager of the Royal Typewriter Company, | 
passed away at his home in Jersey City, N. ] mm March 12 
at the ag ot seventy-six years 











RECORD DELIVERY OF SHAW-WALKER FILING SAFES 


IN CHICAGO.—Six of an Order of Nine Filing Safes, the Large 
est Model in The Shaw-\ er Line, are Shown on the Tr 
[Illustration by Court f The Shaw-Walker Company 








A New Price List. 


| he otchkiss Sales Company of Norwalk, Con: 
ssued a new price list effective March 1 on stapling 
hines and staples 

The Se ee ee ae ee 


Seymours on Vacation. 


red Seymour the Associated Stationers Supply 
Company, and secon: president of the National Asso 
iation of Stationers, Office Outhtters and Manutacture 
spent some days in March at Magnolia Springs, Ila 
H mpanie Mrs. Seymour 


Gleason Gets Gift. 


Fort Wayne House Buys New Building. 


fhe Fort Wayne Printing Company, Fort Wayne, Ii 


A. W. M. Boston Manager Visits Newark. 


‘ \\ \Williams, manager Ol the Bosto1 DbDrancn ot 


\meri Writing M hine ( ompany\ was visitor at the 
Newark during March 





IANCES ] 


Most of Today’s 
Business Messages 
are PRINTED 


at means sales volume for the dealer 
n supplies for printed production. 


™sI 
on 





CONTAINING 


Fountains 


\ MADE Onvy ey 


anode Jnk ? j 
\ node Ink nmpeny 77 a“ 





ic 
AGO, U.S.A. 








For every letter, invoice, check, or- 
der form or report written with pen 
or typewriter, many are produced 
wholly or in part by the stencil or 
tvpe duplicator, addressing ma- 
chine, check writer, numbering ma- 
chine or rubber stamp. 


Canode 


SPECIAL PURPOSE 


Inks 


Their fitness for the special purpose is 


are made tor 
use with these 
business print- 
ing machines. 


accomplished by experts of twenty years’ 
experience in this line and is attested by 
hundreds of satisfied users. Many sta- 
tioners have stocked Canode Inks and ex- 
perienced regular turnover, increasing 
volume and good profit. Let us send you 


price-list and details—write us. 


CANODE 
INK COMPANY 


3005 Carroll Ave. Chicago, Il. 
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YOU SHOULD DIE-CUT 


FILE FOLDERS, 
INDEX CARDS & 
TABBED SPECIALTIES 


and gain a bigger profit 











The above photograph tells the whole story 


rhe Nelson Model 5 Super Duty Machine will 
enable you to die cut file folders and index cards 
for a very meager sum, so low that this machine 
will quickly retire its cost. 

Merchandise can then be had when you want it, 
and as you like to ofer it to a high grade clientele 

The cost of dies and knives (in this case cutting 
against a wood base), is but a fraction of the cost 
of the usual sub-press dies The production is 
enormously greater. 

Moreover, this machine, with a broad upper dx 
plate and a lower cutting block of 14x25, allows for 
ill classes of hollow die cutting. Punches are also 
procurable for anv kind of loose leaf work and like 
operations 

Box makers, likewise find this model indispensable 
is a multiple corner cutter Full information and 
catalogs of Model 5 Die Cutting. or Model 4 
Punching Machine on request 


C.R. & W. A. NELSON, Inc. 
223 No. Michigan Ave., Chicago 
MIDDLE WEST CORPORATION 
25 Broad St., New York City 
JOHN S. THOMPSON San Francisco 














Some Weddings 


Walker-Huffman. 

Mrs. Maud Alice Wallace Walker, of St. Louis, 
married to E. L. Huffman, Washington, D. ¢ Mr 
man is manager of the Washington agency of the B 
roughs Adding Machine Company The ceremor! 
celebrated by Rev. Robert |] Hill in the Little Churcl 
{round the Corner, New York, after which Mr. and Mr 
Huffman departed for Palm Beach, Fla 


Pierson-Herron. 

Lester M. Herron, with Doubleday Brothers & ( 
any, Kalamazoo, Mich., was married March 1 to Miss 
\lma Pierson, also of Kalamazoo. The young coupk 
visited a number of cities in the middle West and improve: 


their time by going through the plants where some of the 
goods sold by Doubleday grothers & Compan 


manufactured 


Koontz-Hall. 
Miss Margaret Koontz and Mr. Richard N tiall I 
narried at St. Louis, Mo., March 22. Mr. Hall is president 
of The Hall Lithographing Company, Topeka, Kans. Be 


t} 
t 


fore leaving for St. Louis Mr. Hall was presented witl 
silver tea service, silver vegetable dish and silver platte: 
the gifts of The Hall Family. Mr. and Mrs. C. W. Seel 
and Mr. and Mrs. G. A. Morse 


The Stork Calls 


Greetings to B. Alderson, Jr. 

Barney Alderson, Jr., weighing eight and one-quart: 
pounds, greeted his parents on March 24 His dad 
Barney Alderson, tormerly with the Wilson-Jones Loos 
leat Company and now head of the Alderson Distributing 
(ompany, manufacturers’ agents, 537 South Dearbor 
street, Chicago Office Appliances offers congratulatio: 
nd extends the glad hand of fellowship to the new mi 


of the office equipment fraternity. 


Charles Cavill Schneider. 
Mr. and Mrs. Charles Schneider, Schenectady 
welcomed to their home Charles Cavill, a winsome b 
boy Mr. Schneider is connected with the Schenect 


iwenev ot the Burroughs Adding Machine Company 


Edwin Greble, Jr. 
Edwin Greble, Jr.. brought great joy to Lerre Haut 
Ind., when he arrived at the home of Mr. and Mrs. Edv 
Greble The tather 1s connected with the Terr: 


agency ot the Burroughs Adding Machine Compa 


Announcing William Christian Kitchler. 
Qn February 22, Washington's birthday, there was 
to Mr. and Mrs. A. C. Kitchler of the Honolulu Typewrit 


Company, Honolulu, Hawan, a son who has been nar 
William Christian Kitchler 
The WKitehlers are very happy as this ts their first 


Reynell Covers Middle West for Oxford. 


lhe Oxford Filing Supply Company has appointe: 
I. KReynell representative covering the Chicago 
Mr. Revynell makes headquarters at Buftalo, N. \¥ 
covers the western part of New York state, Ohio, |: 
lilinois, Minnesota, Wisconsin and parts of Iowa and Ke 
tucky. Mr. Reynell has had an extended experien 
filing supplies line, and was in business for himself 
years 
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A Real | 


Business Builder 
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THE ENGRAVOGRAPH 














UNDREDS of stationers and office appliance dealers are 

bringing new customers into their stores and demonstrating 
every day that the Engravograph is a revenue producer and busi- 
ness builder. 

Equipped as it is to engrave automatically such items as pen- 
holders, pencils, cigarette holders, pipe stems and other goods of 
a similar size and shape, it represents the greatest advance in the 
history of the art. 

Send for our booklet “The Romance of Engraving” and testi- 
monials from users who are making money through our machine. 


The Engravograph Corporation 








90 West Street New York, N. Y., U.S.A. 
An Exceptional Sales Opportunity 1) 2 eee ity ‘salesmen, 
We have rked slowly as we want to be 
eve! appointment is permanent ry Engt graph offers unt sco for real, high power 


\re ambitious to d iwger thing nd make more 1 é ire interested in 
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Perhaps One of Your Customers 
Will Suggest the Best Name! 


$2,000 in PRIZES 





First prize - - - $500 
Second prize - . . $400 
Third prize - - - $300 
Fourth prize - - - $200 
Fifth Prize - - - $100 
10 prizes $25 each - - $250 
25 prizes $10 each - - $250 

Total - - $2,000 


The Carter’s Ink Company will give $500 as a First Prize for the best and most 
appropriate name for the well-known Carter Call-Boy shown. 


Thirty-nine other prizes as listed above will be given for those names con 


sidered next most appropriate in order. 


Here's where thousands start thinking about ink— 
Carter's Ink! Carter’s Call-Boy is well known to 


NAME! 


magazine readers—but he’s nameless! Some 40 £0 AP POS 
poceoas ass 
ay z 


people in these United States are going to suggest 
+0 good names for him and get well paid for it. Thou 


sands will compete, many in your community. 


Write us if you didn’t get full details by mail recent 


ated 
OS 
% 
38 
=~ oe ee oe 


lv. We'll send a “Giant Ad” for your window and 


Dorl tare unk nuke ? 


entry blanks for your counter. Full page advertise- 
ments started March 15th in the Saturday Evening 
Post and Literary Digest. Contest closes May 15th. 


Here’s your chance to share directly in this national 


advertising by getting behind this contest and sign- est > 
Z s > : . . ~ ‘ P ou q 
an RS*% 


ing up all that come into your store. 


The Carter’s Ink Company 
Cambridge 41, BOSTON 
NEW YORK CHICAGO 
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Export Managers Hold Get Together Meeting. 
The annual get-together meeting of the Export Managers’ 
Club of New York was held on Tuesday, March 18, at the 


fotel Pennsylvania. The morning session covered the 


Fe.” EEO ERED een 


Sa, ie ae LLL IOAN LMA LEN AE ELE IO OS pe EPIL 


period between ten and twelve-thirty, under the chairman 
ship of W. R. Cummings, vice-president in charge of sales 
f the Monroe Calculating Machine Company A. Schoor 
maker, president of the Export Managers’ Club, and ex ’ } 
port manager of the Bourne-Fuller Company, gave th H 
iddreé ss weicome 


Other addresses of the morning included the following 


ormulating New Policies to Meet New Conditions, F. K 


t<hines, general export manager, the General Fireproofing 
ompany; Helping Dealers Move Stocks, Kerro Knox, m 
director of sales, H. K. Mulford Company; Local Adver 
Ising 11 Foreign Markets, Paul R. Mahor ae director oft ASTAMP PAD PLUS 
foreign sales, The Wahl Company. => NEW, novel, noiseless A moulded rubber base 
The afternoon session began at 2:30 and lasted until et. BF ink *nadl abet’ anual sane 
Lock Company, was sessions chairman Addresses at this stamp thoroughly and uniformly 
session included the following: Sales Quotas and Contests . 
can be opened with 





Foreign Markets by James S. Martin, foreign publicity no metal hinge to 
nanager, Remingtot Typewriter Company; Adjusting ritctah ay son Ae . _ = Cet, @S ese 
Credit Practices to Present-Day Problems, J. L. Thomp 


son, credit manager, Yale & Towne Manufacturing 


By ee eee i 


Company) 
ds are enthusiastically en- 


The session concluded with a round-table discussion, led ) y i ffice en who have given them a 
: : : : ‘ ‘ yut e i e dealers will find this a 
ry | B. Deane, and included the following subjects De j iten t generous margin of profit. 


brings in dozens of addi- 





1and for Consigned Goods, When Consignment Is Justi 


Maperokas wee 


( Iternate Methods of Meeting Demand for Consign ; 
od, Alte " " a 5 WRITE now for attractive terms to the trade. 
ment, (Question ,OXx 


mi iad ae m. there was an Onna? dinner, President RIVET- O MFG. Ca. 


being the toastmaster. this dinner there 


-e three interesting addresses International Relations ORANGE, MASS..,U.S.A. 


ike 


« 





and Their Effect on Trade, Dr. Charles W. Colby, chair 


an, board of directors, Remington-Noiseless Typewritet 


® 
4 
3 
& 
5% 





Corporation; The Broader Aspe ts of Building Foreign ae 2 nee ee 


Trade, Dr. Julius Klein, director, Bureau of Foreign and 


Domestic Commerce. Washington, D. C.: The Value of 


Foreign Travel to the Export Manager, by J. D. Mooney 

















president, General Motors Exports Company. 


The convention theme was “Building Permanent Export 
rade Under New World Conditions.” € e p O S t € 


Imposing Number of Coast Paper 





t as the editor of Office Appliances was trying to 
y ut the number of lumps of coal remaining in his on the happenings in the office 
’ appliance fhe ine - 
, oling them out to the hungry furnace a chunk at ppliance field| Know what oth 
Mie. “ts ; eat ers are doing and learn of new 

eser nd wher 7 wae listening th TT : fret 
aqowh / listening tor the chirp of the fir devices just as soon as they are 
obin and bidding farewell to what he hoped would be thi ready for the market. A difficult 
il] snow of the season, along came a mammoth special matter, you may declare, but it 

1 Oe itera or. 

number of the San Francisco Chronicle, sent by our friend will not be very difficult for you. 
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Bert M. Morris. and made us r for the balmy skies of ; 

Ml. Morris, a ade u long for th ulmy SKi¢ every month and you will be well 
he Paci Slope t wasn’t Bert’s intention to make us informed concerning all such de- 
5 ntented with our lot, but those Californians just can’t velopments Our force, assisted 


Ip reminding us that they have it on us in point of by a thousand sources of infor- 
mation, collects the important ma- 

















limate tortv wavs frort th ace A 
ima rty n the ace. ie terial and publishes it monthly. 
T he S41 lrancis¢ » ( hroni le oT March 12 1s a Tremarkai ile 
In addition to three news. editorial and adver 4 suggestion for your benefit 
; ale « lee: ecctieds Minsediinn “Bee more than for ours: Send $2.00 
Cal nape re” TY am for a vear’s subscription (for 
receive alitorni 7 | ovgravure hese sect ms re t = . . 
‘ : Canada, $2.50; foreign, $3.00). 
sixteen pages each and picture the whole gamut of Ca 
r ; ¢ ‘ re t lustr es to ecnortsc } 1 





Cee _«. “THE OFFICE APPLIANCE CO. 


417 S. Dearborn St. Chicago, Iil, 


VCMT acapere tana tte 
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DURABLE 
DESKS 


‘built Jor 





business 
by 
O. C. S. OLSEN CO. 


2527 MOFFAT ST. CHICAGO, ILL. 






















COMFORT 


the Keynote of 


H-W Office Chairs 


pte oy 
a | } 














Fr} Specialists in Chairs 
for Executives, Direct- 














ie 
. a7 

ors, Clerks, Account- fut 

L] ants, Typists, Guests meee 
\ TW 3 
Th ra Pr 
: TE t a =f 
a crn OU'LL be impressed with H-W business-seat- A= «7 

luis ing equipment. Ninety-eight years of seat de- 48 


. dud signing experience has taught us just how to build 
, an office chair. Comfortable, sturdy, impressive, the H-W line 
t of office-seating equipment is finding a ready, growing market. 


al! 


| Hi 7 Any H-W office will figure on your needs. si i, Sm 
a i : —_- | 
i HE YWOOD-WAKEFIELD CO. WAREHOUSES m—— 
ert CHICAGO, ILt ae 
3 _ BALTIMORE. MD 2053 Arthington Se NEW YORK. N. Y. —— *& 
t 113 West Conway Se KANSAS CITY, MO 516 W. Sch Se j 
4 BOSTON 45, MASS. 1310 W. Bighth Sc PHILADELPHIA, PA. 
} . Winter Hill LOS ANGELES, CALIF 144 So. Sth - 
+s BUFFALO, N.Y 218 Bast teh Se PORTLAND, ORE. = 
SE Welle and Carroll Ses 148 No. Tenth Se. a 
> a SAN FRANCISCO, CALIF ST. LOUIS, MO. =, 
, | 737 Howerd S& Sixth end O'Fallon Ses. =f 
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A Progressive South Carolina House. 


Brief Sketch of a New Establishment at Greenville, S. C 


Very little has been known by people in general cone: 


mg the city of Greenville, South Carolina, except that i 
Was! Ingt 


one otf the stations on the Southern between 


and New (Orleans, and vet it 1s recog! ized as the lastest 
growing city in South Carolina, wit! population of 55,00 
and a building program for the vear of 1924 whicl 

for an expenditure of more thai ( hon dollars 


construction 


Much time and thought were given to the arrange: 
and display in the new store of The Keys Office | 
ment Company, which opened for business on Januar 


In addition to the installation of steel shelving, the s 


designed and built better 


\nothe: 


cases and counters were 


tor 


chandising in office supply stores feature to 


few store managers give consideration is the impres 
gained from the customer’s first step into the store 
here this concern added much by covering its floor 
the best grade of battleship linoleun 





A VALENTINE WINDOW IN THE STORE OF THI 
OFFICE EQUIPMENT CO. OF GREENVILLE, 8S. ¢ 
plays made in this window ha ee prow 

incing the success of this new cor 

Che matter of window disp! s te erl 
lvertising asset unless the store is los ited on the 
thoroughfare of the city. The Keys Office Equipm: 


pany are two blocks off the mat street, but its | ire 
windows have been one of its mediums « 
ing with its unusually attractive displays as ist 
the unique sign work in the accompanying photog 
Lhe store, being located on t ornet Is well lighte 
short windows on the side and even on the darkest 
is made as light as possible, being ished in whit 
and French gray trimmings 

Chis new tirm is caring for the needs of more 
cotton mills and bleacheries 1 the textile cente: 


South, as 1s indicated bv the fact 


into business the tound it necess 


days after going 


their space, 


louble ] addi: Z 2,400 more square teet 


king over the adjoining store 


I. C. Keys is president, and, although not act 
( © €d ment line he | is CK rint “4 
tor severa ears and it is the iitit t< 
plants under one root \\ (; King. \v ‘ presid 
general manager, has been t! < 
number of vears 
I ss t g los 
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The Greatest Bargain that 

Has Ever Been Offered to 

Stationers Since the Busi- 
ness Started. 





\ service that is worth trom five hun 
dred to two thousand dollars for thirty 


dollars a vear 


The NATIONAL INDEX which its a fact 
and has been started and will be distributed 
by the NATIONAL ASSOCIATION OF 
STATIONERS, OFFICE OUTFITTERS 
\ND MANUFACTURERS 


fo each of our dealer members will be 
supplied a binder to hold sheets 84x11. 
Binders will be fitted with a set of index 
leaves, permitting the different lists to be 
indexed by commodities. On each of the 
index leaves will be printed in the center, 
the names and addresses of the member 
manufacturers who are making the com 
modity or commodities indicated on the 


index tab 


This service, to be known as the NA 
TIONAL INDEX to be furnished to ow 
dealer members without extra charge lt 
will mean to the buver or salesman, a com 
modity index which will furnish to him 
without reference to filing cabinet or stock 
books, complete information relative to the 
names and addresses of scores of manufac 
turers, with condensed lists of the goods 
made by each, including stock number, briet 


descriptions, and list prices 


No dealer can aftord to be without this 
service Make out your check now for 
thirty dollars if you are not a member, and 


send tin to the 


NATIONAL ASSOCIA- 
TION OF STATIONERS, 
OFFICE OUTFITTERS 
AND MANUFACTURERS 


General Manage? 


403-405 Conway Building Chicago, Illinois 








182 OFFICE APPLIANCES Ip» 





Give CLEMCO A Chance 


The 2-in-1 CLEMCO will put new life into you 
desk sales. It is the leader in its field because j 
gives double service and “looks” the part of an 
unusually good desk, which it is. For 
clerical use it is perfect and best for &® 


the typewriter. The full advantages 








of two desks are combined in this one. 





( LERICO 
IDJEGSTR 


“. THE CLEMETSEN CO 
CHICAGO, USA 








J 


Trademark Registered 


Investigate CLEMCO 


this is a complete high grade line which overcomes sales 
resistance and helps dealers to quicker returns on theit 


investments. Our catalog is yours for the asking. 


THE CLEMETSEN COMPANY 


3401-61 West Division St. Chicago, II. 











COLUMBIA 


TRADP-MARK REG. t Ss. PAT. OF} 





A complete line of high grade uprights and card index 


STEEL FILING CABINETS 


“SEAS” A commercial grade four drawer 


ADE-MARK REG. U.S PAT Fr cabinet. 


Heavy duty construction, 
solid hardware. beautiful hand 
rubbed and baked on finish. 


With and without automatic 
or individual locks. 

Sizes, styles and combine 
tions to meet any requirements. 





Manufactured by 





Columbia Steel Equipment Co. 


Trademarks ‘ . 
COLUMBIA Philadelphia, Pa. 
ATLAS 
SUPERIOR P. O. Box 841 Showroom, 841 Chestnut Street 
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Proceedings of Federal Trade Commission. 

An order has been issued by the Federal Trade Commis- 
sion, Docket No. 1002, in the case of the Morrison Foun- 
tain Pen Company, New York, N. Y. The complaint cited 
the company for labeling pens jobbed at $144 a gross at 
$10.00 and $6.50 each retail. The commission held that the 
retail price affixed to the pens was fictitious and tended to 
lead purchasers to believe that they were buying excep- 
tional value at the usual selling price, which was either 
$2.00 or $2.50. After a hearing the commission issued an 
order to cease and desist “from selling in interstate com 
merce fountain pens bearing upon them any band, label or 
other mark indicating a false, fictitious, exaggerated and 
misleading price, in excess of the price at which such pens 
are usually sold at retail.” The Morrison Pen Company is 
directed to file with the commission a report stating “the 
manner and form in which they have complied with the 
order of the commission.” 

“Process” Engraving Questioned. 

Docket No. 1017 cited the Process Engraving Company, 
Chicago, Ill., for using the word “process” in connection 
with typographic prints which have been given relief 
through a subsequent dusting and heating process. It was 
held that the term used tended to confuse the uninformed 
public, leading buyers to assume that the prints are a prod- 
uct of the intaglio process, instead of the typographic 
process. The Federal Trade Commission issued an order 
to the Process Engraving Company to “cease and desist 
from using the words ‘process engraving,’ ‘engraved by 
our process,’ or the word ‘engraving,’ either alone or in 
combination with any other word or words in its adver- 
tising matter distributed or displayed to the public in the 
several states of the United States, to designate or describe 
stationery sold by it, the lettering, inscriptions or designs 
on which have been printed from inked type faces, electro 
types or similar devices, and which stationery does not have 
thereon impressions from engraved plates or dies, and which 
lettering, inscriptions or designs have been given a raised 
letter effect by the application of a chemical in powder form 
to the ink while it was still wet, then subjecting the same 
to heat, thereby causing the chemical so applied to fuse 
with the wet ink.” The order requires that the Process 
Engraving Company shall, within ninety days, report in 
writing stating the manner and form in which the order has 
been complied with, attaching thereto two copies of all 
circulars, advertising devices or labels distributed or dis- 
played to the public in connection with the sale of its 
product in interstate commerce. 

Paper Jobbers Cited. 

Docket No. 1124 brings before the Federal Trade Com- 
mission the Zellerbach Paper Company, San Francisco, 
Calif.; Western Newspaper Union, Omaha, Nebr.; Car- 
penter Paper Company, Salt Lake City, Utah. The first 
two companies operate branches at Salt Lake City. The 
complaint alleges that the respondent companies combined 
to enhance prices of paper sold in the states of Utah, 
Nevada, Idaho and Wyoming. The commission holds that 
this tends to restrict competition between retail dealers in 
those states, and to enhance the price of paper to consumers. 
The respondents are required to appear before the commis- 
sion at Washington, D. C., April 5, 1924, and to show cause 
why an order to cease and desist the practices cited shall 
not be entered. 

At a public meeting in Washington March 6 Huston 
Thompson, chairman of the Federal Trade Commission, 
said that price fixing is going on as never before. A news 
dispatch states he predicted that if it continues “we will 
have a collapse that will wipe out the business structure. 
This is what happened after the civil war. We will re- 
peat the economic war which followed that conflict and 
ended in the panic of 1873, unless we change our ways.” 















A TIP TOP LINE 


FOR 1924 


“TSP PAPER CLIPS 


do not require a selling talk. Merely place them 

beside other fasteners and your customers will 

invariably choose “Tip-Tops.” 

Ask your jobber—if he can’t serve you, then ask us. 
Write for Samples and Prices 


The Tip Top Mfg. Co., Inc. Syracuse, N. Y. 
Canadian Agents: Brown Bros., Ltd., Toronto 




















The Defiance Eyelet Punch 


A combination punch and eyelet set—thor- 
oughly reliable, fully guaranteed{and constantly 
in stock. Also Defiance Eyelets. 


de ~~ largest Desk Calendar 


House in the 












Perfection No. 30 
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| 34 [SALES CORPORATION 
72 Spring Street NEW YORK 


Stationers’ Glassware, Hardware & Specialties 
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Card Holder Ne. 5 


A LINE YOU CAN SELL TO EVERY STOREKEEPER 
ADD IT TO YOUR MONEYMAKERS 


Our Prices are the Lowest and Leave You 


A GOOD MARGIN OF PROFIT 
R. ORTHWINE COMPANY 


343 to 347 West 26th Street 
NEW YORK, N. Y. 
MANUFACTURERS OF OFFICE SPECIALTIES 














MOHICAN 


The Acme of Pencil Satisfaction 


A pencil which is daily becoming 
more popular and finding and making 
new friends. 





As a result of intelligent and ac- 
curate workmanship we offer with 
pride the MOHICAN pencil. 


A pencil containing only the best of 
raw materials and embodying all the 
worth-while features that a standard 
article of the highest grade should have. 


Samples and prices gladly sent upon request 


Attractively packed in one dozen-boxes (five degrees) 
also 
Handsome one-dozen easel display 


United States Pencil Co. 


Manufacturers 


PHILADELPHIA U. S. A. 























Conservation of Wood at Ford Plants. 


The Ford Motor Company is instituting a program of 
salvaging wood at its factories and branches. This is 
scheduled to save eighty per cent of the material which 
has been wasted heretofore. A test was made at the High- 
land Park Plant for thirty days, which determined that 
huge savings are possible. Previously thirty-six carloads 
of wood were discarded as useless for anything but fuel 
each week. Under the new plan only four carloads reach 
the fuel pile. There are 600 men employed in the lumber 
salvage department, ninety per cent of whom are partially 
incapacitated, requiring light work out of doors. Each week 
this crew produces from lumber ordinarily designated as 
scrap 93,000 board feet suitable for boxes and crates. The 
company’s yearly requirements are 300,000,000 board feet 
of lumber. 


Corporation Law for Sales Managers. 

The Corporation Trust Company, 37 Wall street, New 
York, N. Y., has published a booklet which sales man 
agers should find helpful. “When Doing Business Is 
Illegal,” sent free on request, shows the laws governing 
contracts and collections under which “foreign corpora 
tions” operate when not incorporated in states outside their 
own. Unless a corporation incorporates in every state in 
which it operates, it may find itself unable to enforce con 
tracts or to collect bills due it. This booklet is a useful 
guide for sales managers extending distribution beyond 


their own states 





Commerce Chamber Series on Business Costs. 


The domestic distribution department of the Chamber of 
Commerce of the United States has inaugurated a series 
of leaflets on the cost of doing business. These may be 
secured on request to the domestic distribution department 
Mills building, Washington, D, C. There are ten leaflets in 
the series, handling the following topics in the order given 
Salaries and wages; rent; advertising; depreciation; bad 
debts; taxes and insurance; interest; office supplies: heat, 
light and power:;-unclassified expenses; summary 


Foreign Trade Council Meeting in June. 


The National Foreign Trade Council will hold its an 
nual meeting at Boston June 4-6, inclusive. The central 
theme of the conferences will be the national need for wider 
markets. 

In his call for the meeting, President James A. Farrel! 
pointed out that in 1923 the foreign trade of the United 
States averaged $26,500,000 each working day. This is 
divided almost equally between imports and exports. 


Where the Clips Go To. 

Merry quip in The Mailbag] Statistical report 31Y Y-1-b, 
Uses of Paper Clips per 100,000—Pipe cleaners, 43,327 
emergency garter clasps, 13,709; home-made key rings, 
12,425; emergency suspender buttons, 6,730; picking locks, 
1,060; mosquito bite scratchers, 17,362; ear reamers, 6,926; 
clipping papers together, 1,627. Correct—W. Snickers, 
efficiency expert; approved, Fuller Figgers, superintendent 
of statistics. 

“Hundred Point” Issue of The N. C. R. 

A special issue of The N. C. R. was published by The 
National Cash Register Company to commemorate the Ber 
muda trip of the Hundred Point Club. It makes an excel! 
lent souvenir for those who worked their passage, and 
should be a stimulus to the rest of the sales organization to 
participate in the 1924 “doings.” 
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Adams Ideal Book and Key Rings are not 


only ideal for use on students’ notebooks 





and similar loose leaf devices, but for use 
any place where two articles need to be con- 
nected temporarily subject to adjustment. 


They are ideal for people in every walk of 
life—and they are so economical that any 
one can afford to buy a liberal supply of 
them for various uses. 


You should always 
stock—and display it well. 





carry an assorted 
It will pay you. 








HENRY T. ADAMS MFG. CO.ine 


6796 -98 Soutt go Ave, CHICA::O.USA 
rot : 








Eastern Representative, Wm. H. Bassinger 


377 Broadway, New York, N. Y. 


Western Representative, Adams Loose Leaf Mfg. Co. 
of California, Jobbers and Distributors 
1218 E. 7th St., Los Angeles, Calif. 








. A 












Economy is the “buy-word” in business today. You will 
gratify your customers’ desire to save by giving promi- 


—O 
Telephone Regiater 
- r nence to the Adams line—and your profits will not suffer. 























Telephone Register 
Hand simp 4 yan lid 
xpens ea : Daily Desk Reminder 
. : ‘ s ind + 
il and m 
heavy t I num ~ s is a device that makes 
Provides s. The ha s sta easy for clerks to report tele 
. 2 to telephone where the aw The phone alls received while the 
em - & ’ . . boss’ is out. Also very hand 
ers mos fre hack 4 our Cloudens for memos, large or sma The 
quently called and : : ~~, s oe 
a ~# for Pe Press Board Eas ack shown closes like a bo 
Ss space or a great 
as both sides r eyelet, as de i Like a feature that users find 
. ae . great convenience A smaller 
finished alike ull Adams Spex ties his < . 
: x 10 Put tt . . yne has only the left-hand half. 
n plain view i ee They are good sellers because 
r ain viev . _ _ . 
ind your custome sfaction y¢ ] : they are so business-like 
wi do the rest juick turnover ippearance and so well made 














ECONOMICAL RING NOTE BOOKS 
A very popular line of loose leaf books 


Memoranda, 
Low price. 
Ask for 


for Stenographers’ Notes, 
Figuring, Bookkeeping, etc. 
Good Profit. Quick turnover. 


Price List 


CANVAS COVERED LOOSE LEAF 
BINDERS 





"As used for 
temporary binder 


priced binder ever 
cov- 

gray canvas—strong, light, 
Good enough for daily use— 
cheap enough for transfers. Posts are 
U-shaped flat wire, nickeled. Rubber 
washers hold cover firmly. Simply turn- 
ing the posts down forms a neat, flat 
book for filing away. No protruding 


lowest 
Made of binders’ board, 


Here’s the 
offered 
ered with 
durable. 


posts to waste spaces, 





Showing Cloudence 


Fiexible Covers with posts turned down 


for filing Also fitted with counter-sunk 
screw posts Also furnished in our 
famou Cloudene Flexible Press Board 
Cover 







With 


Serew Posts 

Binders made in all standard sizes and 

punchings Adams Ideal Book Rings 
» interchangeable with the posts. 

These lines make a strong appeal by 

their Ww price, neat appearance, an 





Perfection Desk Pad 


These Blotter Pads are prac- 
tically indestructible on account of 
the brass corners (or copper, if 
desired) firmly riveted on, and 
cloth bound edges. Both sides 
overed with goid veined marble 
aper Very handsome 


4 


(2634A) 
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Easil 
Ticaned 





Appeals to the Typist as well as to 
the Buyer. 


Has improved features no other 
typewriter has. 


¢ Fast becoming the talk of the country. 





CHOUNTAr 


“THe Wortos Best TYPewrRITER™ Some attractive territory still open. 
European Director of Sales: DEMOUNTABLE TYPEWRITER COMPANY 
PIERO CASTELLI DELLA VINCA MANUFACTURERS 
via Principe Umberto, 19 - Milano, Italy Fond du Lac, Wisconsin U. S. A. 






























Guaranteed Quality 


=s\s—= 
Ce >< S © 
— --In Every Box --- 


==> 


a ee et 
é 









e—_—_ 


LD TOWN Typewriter Ribbons and Carbon 

Papers can be depended upon to give the ut- 

most in satistaction. 
They are distinctive in their character and appear- 
ance, and possess that rich, high grade quality made 
possible only through the use of the most modern 
scientific methods, the finest grades of raw mate- 
rials and a highly trained technical staff. 
The reliable service of the “Old Town” line and the 
co-operation in service of the company has won 
many friends among dealers in this country and 
abroad. If you are looking for a complete line of 
ribbons and carbors on which you can build a profit- 
able and enduring business, investigate “Old Town.” 
Our written guarantee is an additional assurance for 
you and your customer. An “Old Town”’ User always repeats 


OLD TOWN RIBBON & CARBON CO., Ine. swore t's « 


LONDON OFFICE: 71, Southampton Row, W. C. 1 


| RIBBONS andaCARBONPARERCE 
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Paragraphic reviews of current issues from 
the catalogue and allied fields, classified for 
convenient reference. 


Manufacturer. 

The John A. Dunn Company, 2911 South La Salle street, Cl 
cago, IIL, has distributed a new chair catalogue. 

Typewriter chairs are the subject of a new catalogue dis- 
tributed by the C. A. Cook Company, Cambridge, Mass. 

The Currier Manufacturing Company, Minneapolis, Minn., has 
prepared for distribution a leaflet on stationery filing specialties 

Catalogue No. 45 has been issued by S. K. Pierce & Son Com- 
pany, Gardner, Mass. Included in its pages are office chair 
items 

A three-coior folder is furnished to dealers handling the Yaw- 
man and Erbe Manufacturing Company’s ‘“‘fire-wall’’ steel card 
record desk 

The Hamilton Manufacturing Company, Two Rivers, Mich 
has distributed Catalogue No. 4, which shows steel and wood 
drafting room furniture 

From the Lisenby Manufacturing Company, 222 North Wabash 
avenue, Chicago, IL, comes a folder in colors describing Model 
M-24 of the ‘‘Autofede’’ for Multicolor presses 

The Aldrich Manufacturing Company, 55-67 Illinois street, 
Buffalo, N. Y., recently issued its publication No. 2001, illus- 
trating and describing its line of ‘‘Amcoin” brass cuspidors. 

‘‘National School Supplies”’ is a twenty-four page catalogue 
from the National Blank Book Company, Holyoke, Mass It 
shows the company's lines of school ring and note books, covers 
and fillers 

From The Globe-Wernicke Company, Cincinnati, Ohio, comes 
a six-page folder in colors showing the company’s new visible 
index. This device was described in a recent issue of Office 
Appliances. 

The Acme Card System Company, 112 South Michigan ave- 
nue, Chicago, Ill., has prepared printed matter on its visible 
records equipment, with special reference to the work of the 
purchasing agent. 

A folder from the American Numbering Machine Company 
220-30 Shepherd avenue, Brooklyn, N. Y., shows the metal num- 
bering machine, Model P-1 This is used for stamping serial 
numbers on name plates, and stamping pattern numbers on 
small parts 

The Automatic Pencil Sharpener Company, 58 East Washing- 
ton street, Chicago, Ill., distributes to the school trade a folder 
in colors, “The Pencils and Crayons Your Pupils Use.’ It de- 
picts the various pencil sharpeners made by the company, and 
indicates the field for each in school work 

A bulletin in two colors from the Hart & Hutchinson Com- 
pany, New Britain, Conn., depicts the ‘“Storall.’’ This is a 
steel cabinet with double doors, which is furnished as a combi- 
nation wardrobe and stationery cabinet, equipped with drawers 
for storing printing plates, provided with shelves for tool stor 
age, supplied with shelf and coat-hanger rod for wardrobe, eté« 
Several sizes are made 

The Polar Manufacturing Company, 119-25 North Fourth 
street, Philadelphia, Penna., has distributed a supplement to its 
general catalogue. This lists new items in the Polar line, in- 
cluding a medium-price glass desk pad, banknote tray with 5- 
hole coin till, battleship linoleum desk pads, desktops and cuspi- 
dor mats, perpetual daily bank counter or desk calendar, com 
mercial desk tray in American walnut finish and a medium siz« 
commercial rocker blotter 

From the Conrades Manufacturing Company, 1942 North Sec 
ond street, St. Louis, Mo., comes a booklet, ‘““‘The Development 
of Learning.”’ It begins with the stone age, when learning was 
monopolized by the rulers and the rich. The philosophers’ age 
follows, and is succeeded in the booklet by the early Christian 
age, the early settlers’ age and the modern era, when education 
is available to all, in bright schools, designed and equipped for 
the comfort of the children. The Conrades lines of ‘‘Modern”’ 
school desks, kindergarten chairs, tablet arm chairs and teach- 
ers’ chairs are shown and described. 


Dealer. 


Fred L. Lake & Company, Inc., Dallas, Texas, uses a series 
of attractive blotters and folders emphasizing the utility of 
rubber stamps and other marking devices 

An announcement from the Riverview Press, Inc., 404-08 East 
Thirty-sixth street, N. Y., announces that it is the successor t« 
the Waldinger-Rotto Company, Inc. The principals continue 
with the new company, which is now specializing on the produc 
tion of direct mail matter 

A folder from the T. M. Sheppard Company, 537 South Dear 
born street, Chicago, Ill.. shows an excellent array of moderr 
office specialties The folder illustrates the fostitch’’ paper 


fastener, “‘Cesco”’ loose leaf devices, the Fountain inkwell,’ 

Memo-—-Chek" and its junior “Inkout,.’ “Kwik-—stik.”’ chair 

pads ‘FileDex,”” ‘‘Neo-Leum,” ‘“Listo”’ pencils, and “Pull- 
Direct Mail Advertising. 

4 broadside in colors from the National Blank Book Con 
any, Holyoke, Mass., features the “Aladdin” loose leaf ledger 
and the ‘‘Emerald” ring book 

From the Van Dorn Iron Works Company comes a mail 
piece, ““‘When You Call for March 1920 Correspondence.’ It 
tells the st of 1 sing transferred correspondence safels 
inexpel e Van Dor teel transfer cases 

Price Revisions. 
From the Manufacturers Typewriter Clearing House, Ir 
North Dearborn street, Chicago, Il cor wholesale 


(Continued on Page 196 


APPLIANCES 187 





COMPo 


Non-Clogging 
Paper Stapling Machine 





never fouls in the clinches! 


Takes Any 
No. 1 Staple. 


Pierces heavy 
cardboard. 


Guaranteed by us 


for one year. Patented Jan. 9,1923. Other 


patents pending. 


The COMPO Cushion 


Fits the handle of any 
standard stapling machine. 
Saves hands and nerves. 





THE COMPO CORPORATION 
Westport, Connecticut, U.S. A. 


Canadian Agents: The Brown Bros. Ltd., Toronto 

















No. 1360 Pedestal Typewriter Desk 


Built to Excell 


Excello Desks represent a splendid line of 
medium grade desks made in both quartered 
oak and mahogany finish. The high grade 
construction, workmanship, and finish merit 
their popularity as real turnovers and quick 
sellers. 


If you are not already acquainted with the 
Excello Line we urge you to communicate with 
us at once. We will gladly send you catalogue 
and complete information upon request. 


Excello Products Corporation 


(Office Desks Exclusively) 


4820 W. 16th St. Cicero, Illinois 


All freight shipments made from Chicago 
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The Only Temporary or 
Permanent Use Paper Fastener 


Better than wire clips because— 

1. Holds tight—papers can’t slip out: 

2. Can’t pick up other papers: 

. Lies flat on paper—saving filing space: 
Doesn't bend or mutilate paper: 

. Adds a touch of neatness to documents 
it holds: 

6. By bending down point of fastener you 
can bind papers permanently together. 


WARNING: There are several imitations of the O-K 
Fastener but none of them has the double use—for 
temporary or for permanent work—Write for prices 


THE 0. K. MFG. COMPANY, OSWEGO, N. Y. 


Paper 
Fasteners 


You get best service from the specialist 
—we specialize in Desk Pads 


Ninety styles, stiff, flexible or semi-flexible backs, 
three sizes: 1914x24%, 12%x19% and 24%x38%. Also 
Glass Desk Pads, Work Distributors, Boardclips, 
Adjustable Desk Pad Corners, Special Binders, etc. 

Card Index Cabinets, black 
cloth covered throughout %” 
lock-cornered wood frames, 
with ELSANE Patented two- 
rod follow blocks: for 3x5, 
4x6 and 5x8 cards in 1, 2, 3, 4 
and 6 drawers. 


Also letter and legal cabi- 
nets in 3, 6 and 12 drawers. 


SAINBERG & COMPANY, Inc. 


77-79 East 130th Street, New York, N. Y. 


























Chicago, ii!l.—A. J. Glitz, Jr., has been appointed Illinois 
resentative by the Moore Pen Company. 


Chicago, til—Harry Hyman, representative of The Eag 
Pencil Company, called on the local trade in recent w 

Chicago, I!!|.—H. E. Waldron, general sales manager for 
W. A. Sheaffer Pen Company, spent several days in Ch 
during March He has been engaged at the factory for seve1 
months 

Chicago, Ill.—A special Dixon window display, and a s 
of counter devoted entirely to Dixon pencils in the store f th 
Marshall-Jackson Company, intensified selling during 
in March 

Chicago, Ii!.—E. E. Spaeth, representative here for 
lace Pencil Company, St. Louis, Mo., has moved his 
Room 738 to more commodious quarters in Suite 749 
National Bank building. 

Fort Madison, lowa.—W. A. Sheaffer, president of the W \ 
Sheaffer Pen Company, interrupted his vacation in Califor 
to spend several days at the factory in March He returned 
Los Angeles to complete his vacation. Mr. Sheaffer will 
to the factory late in April, visiting with branches and 
in the principal cities of the Western states before coming ! 

New York, N. Y¥Y.—Mr. and Mrs. Irving P. Favor, Sr 
the West on a vacation tour. They went West by stear 
the Panama Canal 

New York, N. Y.—John K. Reckford, of the Amer 
Pencil Company, accompanied by Joseph 8S. Reckfor 
cousin—are in Europe on an extended tour 

New York, N. Y.—Henry Fera, general manage! 
Faber, Inc., has returned from an Furopean tour He visited 
the pencil factory in Bavaria, and also the London bra f 
the corporation 

New York, N. Y.—John C. Oram has joined the staff of The 
Eagle Pencil Company as educational director Mr. Oram 
graduate of Brown University, has been engaged in engineering 
work two years He served several years Overseas with tl 
United States army. 

New York, N. Y.—A complimentary dinner was given Ma 
1 at the Biltmore hotel to John A. Tracy, superinten: 
the pencil and eraser factory of the Joseph Dixon Cru 
Company A beautiful watch and chain were present 
Tracy by the board of directors 

Pasadena, Calif.—The Specialty Pen Shop has 
16 North Fair Oaks avenue by D. L. McBride 

Philadelphia, Penna.—Christian F. Decker, 
has recovered the fountain pens and leather ¢& 


210 South Fi 
second street 
stolen from his store a month or so ago. The culprit 
arrested and the goods, valued at $1,800, restored to the 
Philadelphia, Penna.—In March W. J. Chaplin, New Engla 
manager for the L. E. Waterman Company, conducted é 
cational demonstration at Hotel Adelphia It was arrang: 


‘ 


an 
the instruction of retailers’ clerks in the sale of four 
mechanical pencils and writing ink 

Seattie, Wash.—J. H. Mendenhall has opene¢ 
pen and photo supply store at 716 Third avenu 


Cost Conference in New York. 

A two-day conference on uniform cost accounting 
held at Hotel Astor, New York, N. Y.,. in Marcl It 
organized by the fabricated production departmen 


Chamber of Commerce of the United States, and cond 
by a local committee. The sessions opened March 25 
program including the following: “What Are the Ben 


2 


That Come from Uniform Cost Accounting ‘T 
Plan for the Organization of Cost Accounting A 
“The Legal Status of Uniform Cost Accounting Act 
and Cost Comparison Agencies—Review of Court | 
and Statements from Official Sources”; “First Steps 
Accounting in a Trade Association—Arousing Interest 
the Part of Members”; “The Cost Accounting Committ 
in Developing Uniform Methods”; “How to Get Uniti 
Cost Accounting into Actual Use by the Members 


Industry.” 
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Serving Typewriter Dealers. 


Most exacting are the requirements of the average 
typewriter dealer—this highly specialized industry 
makes them so. These needs we carefully, diligently, 
and intelligently studied throughout our many years 
of typewriter experience. 

Today, the Wholesale organization is comprised of 
experienced and skilled typewriter men who have at 
their command the facilities of a modern plant, good 
machinery and the use of proven methods. This or- 
ganization, due to the constancy and steadiness of the 
sources of supply, is able to guarantee all makes, 
types, sizes and models of machines in the rough and 
rebuilt the Mastergrade way. 

Price list No. 528 has a number of real opportunities 
for you. Call on us, no matter how intricate your re- 
quirements may be. We can convince you of the 
genuineness of Wholesale Service. 


WHOLESALE 











MASTER GRADE RE-MANUFACTURED 





Largest Wholesale Distributors in the World 


326-330 BROADWAY NEW YORK, N. Y. 
Cable Address: Saletype 























THE NEW 


SINGLE FLUID 
ERADICATOR 


3 © —_— 2 

Herd ee Old a & The 

ethods even as Z ‘ 
CANDLE LIGHT «Single Fluid 

Bee * i 

THE QUILL PEN »\ Eradicator 
THE CARPET BAG oe 
and KEY WIND WATCHES 
HAVE BEEN DISPLACED 













> paper ¢ 
BE A LEADER 7 , 
Order Now — 30 


$36.00 by the Gross 
20.00 nad pee ii FAVE NO STAIN 
= a a Removes Ink. Iodine, Fruit,and other Stains. 


‘0 1D FASTER-SURER-BETTER 


Many Leading Jobbers now carry stock. If your jobber can not supply you, we will. TRY IT NOW! 
INK-OUT creates new sales, good profits and pleased patrons. 


INK-OUT MFG. CO. - - Montclair, N. J., U. S.A. 
See Our Exhibit April 7 to 12, San Francisco BUSINESS Show 
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BANKERS’ NOTE CASE 


Attached to 
Kohlhaas File 


Special Case 


3-inch Expansion to the Pocket 
Doubles Capacity of Case 

This expansion is made possible 

by the ‘‘Kohlhaas File,’ which 


keeps the case from buckling 
and becoming unwieldy. 







Nos. 513 and 513-R are Special Cases which allow each 
pocket to expand 3 inches. Each pocket accommodates 
and files upright from | to 200 notes, keeping contents 
in perfect condition and easy to locate 


Portable— when closed contents The Kohlhaas Company 


are securely held. 


Sectional—any desired length to 


1 ae a. 183 North Dearborn Street 
Indexed in any manner; Letters, 


Numbers or Words. CHICAGO, ILL. 


Manufacturers 




















Quality Sells Them 


“Paperoid” Mailing and Filing Containers are manufac- 
tured, sold and used on a high quality basis. We have qual- 
ity in mind in making them; the stationer in offering them 
to his customer—and the customer either accepts or KNOWS 
this feature in buying. 


The customer KNOWS if he has used “Paperoid” before. 
In that case the stationer only reaffirms. If the customer is 
new to their use, the stationer indorses our guarantee with 
full safety and assurance. There will be no “come-back”— 
except the customer, for more of the same kind. 


Thus we come to that truly desirable state of business— 
repeat orders. A sure sign of satisfied customers, lowered 
selling costs, complaints at a minimum and increased profits. 


“Paperoid” and Repeat Orders are boon companions. 


The new price-list is ready 


ALVAH BUSHNELL COMPANY 


Makers of “Paperoid’’ Mail- 
ing and Filing Containers 
and “Vertex’’ Filing Pockets. 





























April, 1924. 





Inks and Adhesives Week has been set for April 7-12 inclu- 
sive by the National Association of Stationers, Office Outfitters 
and Manufacturers. Dealers can take advantage of the con- 
certed action by the trade in arranging special store and 
window displays, newspaper advertising, etc., to cash in on the 
interest stimulated by the drive. 


Burlingame, Calif.—Elwin Lee has moved his stationery store 
to the location formerly occupied by the Woman’s Exchange 
The store was previously in the Miller Drug Company’s building 
on Broadway. 

Chicago, Ill.—W. D. Fox, vice-president of Geo. E. Fox & 
Company, accompanied by Mrs. Fox, spent February and March 
at Los Angeles, Calif 

Chicago, ill.—The Owl Stationery & Supply Company has 
been opened at 724 South Dearborn street by Ed. Sykora. His 
brother, Bob Sykora, operates a store across the street at 733. 

Chicago, il!l.—William Knapp has returned to Carrithers & 
Company. He had joined the Alderson Distributing Company 
for a short time and then resumed his work with the Carrithers 
organization 

Chicago, I!l.—The Republic Stationery Supply Company, 661 
West Sixty-third street, has increased its capital stock from 
$5,000 to $10,000, and changed its name to The Republic Sta- 
tionery Corporation 

Chicago, tll.—The Associated Stationers Supply Company is 
extending its distribution in the South and West A traveler 
is developing the territory from the Gulf of Mexico north, as 
far west as the Rocky Mountains. 

Chicago, Ill.—F. P. Seymour, of Horder’s, Inc., returned in 
March from a short vacation in Alabama He coaxed 138 
splendid fish from the river adjoining E. Y. Horder’s plantation 
at a time when the natives couldn’t lure the game to strike 

Chicago, !Il_—Woodworth’s Book Store at 112 South Wabash 
avenue will be discontinued after May 1 The building is to be 
wrecked to make way for a new Palmer House The stocks 
will be moved to the parent store on East Fifty-seventh street 

Chicago, I!l.—Harry W. Balch has joined the local branch of 
the Northwestern Paper Goods Company, handling the bank 
envelope department A large stock of made-up envelopes is 
carried at the Chicago branch. Mr. Balch has been engaged in 
the Chicago paper field about twelve years. 

Chicago, !t.—The Congress Blue Print Company, 429 South 
Sangamon street, has been incorporated to manufacture and 
deal in drawing materials, devices and supplies; capital stock, 
$10,000; incorporators—Lucius A. Knaus, Wm. H. Lehmann 
and Homer Martin The business was established a year ago 

Chicago, I!1.—Whiting & Cook Company, Inc., a Massachusetts 
corporation, has incorporated in Illinois, with offices at 215 West 
Randolph street. The company manufactures and deals in 
stationery, paper, tablets, novelties, etc.; capitalization in Illi- 
nois, $5,000; incorporators—Abraham Greenspahn, A. L. Ritten- 
berg and Wm. R. Swissler. 

Detroit, Mich.—The Work-Organizer Company is now located 
in its new factory at 4042 West Jefferson avenue 

Fort Worth, Texas.—The Goodridge-Williams Printing & Sta- 
tionery Company has incorporated; capital stock, $50,000; in- 
corporators—C. F. Goodridge, J. W. Williams and Edgar Cum 

Hackensack, N. J.—The Bierbaum stationery store was de- 
stroyed by a fire in the Gross building. 

Kalamazoo, Mich.—E. S. Baxter has been appointed traveling 
salesman covering the Middle West by the Cushman & Denison 
Manufacturing Company, New York, N. Y He makes head- 
quarters here. Mr. Baxter had been with The Moore Pen Com- 
pany formerly 

Lancaster, Penna.—The stocks of the Lancaster Stationery 
Company were damaged in a recent night fire 

Los Angeles, Calif.—Frank Clark, representative of The Car- 
ter’s Ink Company. has purchased a home at Alhambra 

Los Angeles, Calif.—Harvey D. Davis, Pacific coast repre- 
sentative of the John A. Murphy Writing Paper Company 
Springfield, Mass., was killed almost immediately when he was 
struck by a taxicab while attempting to cross the street Mr 
Davis lived at 637 South Bixel street. 

Minneapolis, Minn.—H. F. Burkhardt, manager of the North- 
west Tablet Company, was with the Kalamazoo Stationery 
Company, Kalamazoo, Mich., before joining the local business. 

Mitchell, S. D.—The Coxe Printing Company has succeeded 
the Coxe-Durkee Company, stationer and printer, 109-11 West 
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DEALER'S ATTENTION 


STEEL DIE and COPPER PLATE 





Engravers- Printers-Stampers 





TO THE TRADE 


MANUFACTURING 
Fine 
Engraved 
Social and Commercial 
Stationery 


Samples and Price List on Request 


Miller Bros. Engraving, Co. 
538 South Clark Street 
Chicago 

















PAT. DECEMBER 21, 1915 
THE AZORA 
THE AZORA AIR CUSHION 
TWIRLER RING (Cross-Section View) 


Stationers can do good business with typewriter 
attachments that have proven their usefulness. 


AZORA 


AIR CUSHIONS AND TWIRLER RINGS 


are in use all over the U. S. and are consid- 
ered a staple standard article by scores o 
dealers. They Conserve strength in the 
typist’s fingers and relieve the typewriter 
of shocks that would materially shorten its 
period of usefulness. Every typewriter 
owner needs them, they are quickly and 
easily attached. A first glance at them im- 
presses your customer with their useful and 
practical features. There is good profit in 
selling them. 





Write us right now 


AZORA RUBBER vader tone! | 


54th and 20th Sts. $3 
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‘ toys, 84 West Burnside avenue, have gone into voluntary bank- 
i : ruptcy; assets, $1,210, liabilities, $3,840 
f 1 are not to be confined by the covers of a book, New York, N. Y.—L. H. Bigelow & Company, Inc., 24 Beaver 
| the capacity of a file case or the floor space of street, has closed out its retail stationery business at 24 Beaver 
‘ a building ; business goes where it is invited and street, and will concentrate on the printing business at 88 Gold 
stays where it is well served. One of the rea- street. 
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Third avenue. H. J. Coxe and A. E. Coxe are the principals of 
the new company. 

New York, N. Y.—The R. J. J. Stationery Company, whole- 
sale stationery and toys, at 2108 Fulton street, has been peti- 


C > tioned into bankruptcy. 


° , . ‘ 
§ New York, N. Y.—Brentano’s has taken over the plates and 
' Your Own Business dies of the stationery department of Theodore B. Starr, Inc 


which has retired from business. 


~— 9 
or Your Customer ~ New York, N. Y.—Bienbaum & Yudell, stationery, cigars and 


sons for the success of | New York, N. Y.—The Nor-Wood Company has incorporated 
| to deal in stationery; capital stock, $15,000; incorporators—L 
4é 9? } Caracci, E. Max, E. Levy; attorneys—Goodman & Werner, 51 
— Perfect LINE Chambers street. 

Oakland, Calif.—Smith Bros. are erecting a four-story building 
is the ease with which it is adapted to business facing on Telegraph avenue and Broadway, between Eighteenth 
requirements and the exact relation of this and Nineteenth streets. The building will have a fifty-foot 
supply to business demand. There is a com- frontage and a depth of 160 feet. For the present Smith Bros 
plete variety of stock items for standard uses will just establish a branch store in the new building, leasing 
—a feature of the service particularly valuable the remaining space in the building. Eventually, however, they 


to the Stationer, however, is our equipment for | expect to occupy the entire ground floor and portions of the 
, , “ i 





upper floors. 


prompt execution of orders for special sizes, Philadelphia, Penna.—Leslie G. Biles, formerly in the office 

printing, systematizing, indexing, etc. Write } equipment business, and recently with the Paper House of 

1s your requirements or send for our catalog. Pennsylvania, has become assistant radio editor of the Evening 
Ledger. 

LOOSE LEAF DEVICFS HIGH GRADE PRINTING LEDGERS Philadelphia, Penna.—Charles R. Harrison & Company has 

BINDERS INDEXES SHEETS BUSINESS SYSTEMS moved the printing department from Seventh and Vine streets 

to the three-story building at 132 South Fifteenth street, above 


= ° ° the company’s stationery store. 
Chicago Binder & File Co. Philadelphia, Penna.—The F. Weber Company has moved its 
500-508 W. 31st Street store to 125 South Twelfth street, just around the corner from 
. the premises at 1125 Chestnut street, which had been occupied 
Chicago, III. ») 

















over fifty years 

Philadelphia, Penna.—The stationery store of the T. A. Win- 
chell Company, 2107 Columbia avenue, which has been con- 
ducted thirty years, will be discontinued, and the activities 
the organization concentrated on the production of direct mail 
advertising. 

Philadelphia, Penna.—Fire in the printing department of 
Philip Jaisohn & Company, 1709 Chestnut street, destroyed the 
building. The print shop was re-established at 1716 Ludlow 
street, and new equipment installed, as well as that salvaged 











from the fire 

Pittsburgh, Penna.—The Stevens & Foster Company will mo 
its stationery store—now at 947 Liberty avenue—to the com- 
pany’s new building, 421-27 Seventh avenue. The building was 
purchased some time ago, and full occupancy could not be 
obtained until a lease on the ground floor had expired. The 
printing and lithographing departments have been housed in 
the Seventh avenue building for some time 

Portiand, Ore.—-The J. K. Gill Company is using a new Reo 
speed wagon for deliveries. The sides are a vivid orange and 
removable. This permits frequent changes of the advertising, 
and while one set of signs is displayed, another is in the shop 

Richmond, Va.—Stevens Hughes has been elected vice 
president of The Duplex Envelope Company of Richmond He 
succeeds Reynolds H. Rackett. Mr. Hughes joined the 
pany in 1921, and has been advertising manager and direct: 





service recently 

San Francisco, Calif.—‘‘Billvy’’ Metzger, traveling for ¢ R 
Gibson & Company, called on the local trade in March 

San Francisco, Calif.—A. C. loas & Company is the new name 
of the Stationery Shop, 268 Market street, San Francis« Calif 




















The New Adhesive : 
This firm does a good business in general steel and copper plats 
Liqui-Stick rome Ras segvet engraving as well as process work for the trade. 
their meres San Francisco, Calif.—Paul Brock, sales manager, Schwa 
banks and busi- ’ 
ness the world bacher-Frey Stationery Company, is making an extended East- 
over use Sanford's ern tour of about six weeks’ duration Accompanying him is 
products exclu- his new ‘“‘boss,"’ or rather his bride, Mrs. Paul Brock 
sively, year after San Francisco, Calif.—T. B. Kerr, formerly connected wi 
ae aay aap the firm of Neai, Strafford & Kerr, is again associated with 
money can buy. Isaac Upham Company. Before the San Francisco fire Mr 
Kerr had been connected with the Isaac Upham Company for 
many years However, after the fire he became one or the 


original members of the firm of Neal, Stratford & Kerr, and 


° remained in that concern until a few months ago 
San Francisco, Calif.—The Chas. R. Hadley Company is 
planning to increase the sales force of the Northern California 
division by about ten men after April 1. Charles P. Rogers 


CHICAGO NEW YORK at present local manager of the San Francisco branch, w 


(Continued on Page 208.) 
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‘GET THIS NEW IDEA” 
PREMIER 


All Steel Typewriter Tables and Stands 


All Tables have SQUARE 
Tubing Legs and Supports. 


Looks Like Regular Furniture 
All Table Tops are Covered 


with High Grade FABRI- 
KOID. 


Attractive and Lasting 


All Tables, have Knock- 
Down Construction, packed 
in cartons. 





*, Easy to Assemble, Rigid 
No. O-28 when set up 


AND PRICES! 


Send for circulars and we’ll quote you prices that will 
convince you, we have the line you should be handling. 








c= na 


Manufactured by 


PREMIER BED CO. Mishawaka, Ind. 








A Complete Line of Stock Items 
for Your Rubber Stamp Department 


Also Rubber Stamp Makers’ Supplies 





Sample Impression EXCELSIOR STAMP PADS 





The old reliable, known and used 
MAR 23 '23 every where 

THE CROWN PASS BOOK DATER 

one of the many styles of popular 
Crown Daters A small legible stamp THE KOSSUTH SELF-INKER 
iniversally approved by bank tellers made of heavy steel, roller bearing 
Useful in keeping many other records novement, remarkably durable and effi- 
where only a small space is allowed cient Will not corrode—easily oper- 
for date line ated at all times 


FOR FAST SERVICE—FOR BEST VALUES—FOR ALL YOUR STOCK NEEDS in rubber stamps, self- 
inkers. pocket stamps, embossing seals, lead seals, metal checks, steel letter and number punches, SUPERIOR 
solid rubber type, SUPERIOR Stamp Ink, Time Stamps, etc. SEND YOUR ORDER TO THE FACTORY 
DISTRIBUTERS. 

Write Distributer in your district for catalog and prices. 


East of Cleveland and New Orleans Cleseland, New Orleans and Weal 


R. A. Stewart & Co. The Superior T ype Company 


809 DUANE STREET NEW YORK, N. Y. 3940 RAVENSWOOD AVE. CHICAGO, ILL. 











Relies 





Ab tet 





nag tetas. 
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NEW WINDOW TRIMS FOR DEALERS 


HESE seven Apsco Pencil Sharpener sales-makers 
are but another step in Apsco Service to dealers. 
Designed with the thought that space is valuable, 

they are only 6x9 inches in size, yet highly effective be- 
cause of their brilliant coloring—seven colors being used 
—and their cutout shape. 


An Effective Pencil Sharpener Display for the Asking 


These cutouts can be used for window, counter, shelf or 
wall display—attracting attention everywhere, and, like 


the product they advertise, are small, assuring maximum 
profit from small space. By their use, and the display 
of the Apsco Line, customers and passersby will be re- 
minded of their daily need for a pencil sharpener and, be 
ing so reminded, will purchase one of this quality line. 


Write for Your Apsco Display —-TODAY! 


and it will be shipped immediately—no obligation or 
expense to you. 


Automatic Pencil Sharpener Company 


1309 Garland Building 


CHICAGO 
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Imperial Steel Cabinet Co. 


2130-2152 Fulton St. Chicago 


Frequently you have opportunity to bid on 
special equipment for courthouses, banks 
or other public institutions. Your 
special knowledge of local conditions 
and acquaintance with local authorities 
are valuable to us—our special know|- 
edge of construction and installation of 
equipment can be of immense value to 
you, 


The next time a public building is to be 
erected in your territory, send us parti- 
culars at once and we will furnish you 
blueprints and quotations on the equip- 
ment. We have been making special 
order courthouse and bank furniture 
for the past eighteen years and we are 
prepared to give first-class service. 


Uur catalog shows a few of the many differ- 
ent products of our plant. It is neces- 
sarily restricted in space while our 
service covers every possible steel fur- 
niture need. However it gives a very 
good introduction to our service and 
we shall be glad to send you a copy. 
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Steel Age 
Filing Cases 








The National Association of Stationers, Office Outfitters 
and Manufacturers has designated the period April 21 to May 
3 inclusive as a time for special sales efforts in merchandising 
Commercial Furniture and Filing Devices. Dealers who utilize 
store and window displays and newspaper advertising during 
this period will gain through the concerted action by the trade 
at this time. a ‘ 

Chicago, Ilil.—Al. Langenbach, sales manager of The Berger A very high grade 
Manufacturing Company, and N. A. Wright, his assistant, 
visited the Chicago office in March. 


: | line of filing cases ; 
Chicago, IIl_—H. P. Whitlock, who has been with the fireproof ‘ 
department of the local branch, The MHerring-Hall-Marvin massively built and 


Company several years, has been transferred to Boston, where 
he will serve in a similar capacity. h d | f ; 
Chicago, I!l1—The Rand Company, Inc., showed an effective andsome y in- 
display in its store in the Westminster building. It depicted a 
graveyard of business, the tombstones showing demises due to 





ished at attractive 
several reasons which could have been prevented through the 
use of the Rand system 

Chicago, !!l—The Van Dorn Iron Works Company, now at 
167 West Monroe street, will move May 1 to the fifth floor at 
325 West Madison street This building will then house three 
manufacturers of the office equipment field—Van Dorn, The El 
liott Company and the onstituent companies of the Interna 


prices. 


tional Business Machines Corporation. 


Chicago, I!l.—March visitors at the local branch of the Yaw- Corry-Jamestown 
man and Erbe Manufacturing Company included the following ° 
Manufacturing 


from headquarters: Hugh L. Smith, supervisor of branches; 
Carl Gazley, advertising manager; I N Stevens, designer, 4 
and A. H. Schaffert, production manager.—A. L. Butler, man- Corporation 
ager at New York, visited the Chicago branch in February.— 
Miss Estelle B. Hunter, director of the school of filing, has been CORRY, PENN. 
transferred to the factory at Rochester, N. Y Miss Vlasto, who 
has been Miss Hunter’s assistant, succeeds her in the local 
school.—Paul Dietrich, manager at Chicago, was on the program 
committee arranging for the meeting of the Chicago district 
of the Rotary Club, which will be held at Rockford April 3-4. 
Decatur, Iil—Hames & Essick Company, 217 North Water 
street, has incorporated to deal in office furniture, books, sta- C i i 
tionery, magazines, etc.; capital stock, 750 shares non par value; O O N I A 
incorporators—Harry E. Haines, Mary L. Haines, W. R. Essick 
ee eee The Ultimate in Chair Construction 
Fort Wayne, Ind.—The Fort Wayne Printing Company will 
occupy its own building in a few months 4 structure 229x150 














feet, four-story, fireproof, has been purchased, and is being 
remodeled for the company’s work. 

Hartford, Conn.—The Plaut Company has incorporated to 
manufacture and deal in office and household furniture; capital 
stock, $100,000; incorporators—J. H. Buettner, James W. Knox 
and S. B. Leikind 

Los Angeles, Calif.—The branch office of the Cary Safe Com- 
pany, needing more space, has leased new quarters at 1235 
South Olive street, and is going to move about April 1 Mr. 
Smith, president of the company, was in San Francisco for a 
short while, visiting the local branch after seeing how things 
were going in southern California. Mr. Smith says conditions 
on the coast are very good and that he is pleased with the 
showing the Western branches have made during the last year 
Mr. Smith also stated that he has had a most enjoyable trip, 
particularly so as, due to California’s sunny climate, he was 
able to get in quite a bit of winter golf. 

Muskogee, Okla.—The Ward Office Supply Company moved 
into its new store, 223 North Third street, March 3. 

New York, N. Y.—Brender & Weiss, Inc., office fixtures, has 
been declared bankrupt; assets, $5,000; liabilities, $19,138 

New York, N. Y.—The New Metal Furniture Company (Benja- 
min Citron and Abraham Goldman) has entered voluntary bank- 





ruptcy 
The G ’ lak Furnit Co ‘ as . . 
New York, N. Y.—The Golden Oak Furniture ompar has Office Furniture Dealers have sold many Colonial Chairs 
been petitioned into bankruptcy; assets about $4,000; liabilities of the design illustrated above; it is especially popular for 


about $10,000 public buildings Our patent all stee] chair iron and base, 
: aU, with which it is equipped, insure a perfect rocking move- 
New York, N. ¥Y.—The Centre & Read Office Furniture Cor- ment and easy adjustments The illustration gives but a 
poration, 2-4 Read street, has entered voluntary bankruptcy; hint of the attractive appearance and comfortable lines. 
. > enh: aii r . , Wihete noiies : Colonial Chairs are made in wide variety and there is a 
assets, $3,600; liabilities, $10,885; George W. Elkins, receiver. style for practically every requirement. The i Se FF 
New York, N. Y.—The Distinctive Office Furniture Company is one of over 150 numbers illustrated in the new Colonial 


has been incorporated; capital stock, $20,000; incorporators—M. catalog—a copy awaits your request 


A. and W. H. Blandy; attorney—C. Blandy, 610 West 163d street. COLONIAL CHAIR COMPANY 


Philadelphia, Penna.—The store of Yeo & Lukens Company, 1730-1758 N. Maplewood Ave Chicago, U. 8. A 
719 Walnut street, has been enlarged through rearrangement of 
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Only a Tiny Space Is 
Needed For Inklets 


You can carry an ample stock of these 
perfect-ink tablets without sacrificing 
valuable room. For they are so com- 
pact that enough to make a whole 
quart of first-class writing ink are con- 
tained in a little vest-pocket-size air- 


tight box like that shown here. 


Compare this feature with the enormously 
larger space needed for big bottles and the 
ever-present risk of loss by breakage! 


Sold at stationers. Samples free. 


GENERAL ECLIPSE CO. 


Dept. A Danielson, Conn. 


Ink 
Tablet 
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Convenient 


Gunlocke 
Chair 


No. 878 


Oak 

Mahogany 
Walnut 
Mahogany Finish 
Walnut Finish 


Here is an excellent chair for the active execu- 
tive or clerk who must be in and out of it fre- 
quently during the day. In its especial fit- 
ness for his service, it is characteristic of the 
whole GUNLOCKE line, each member of 
which is built for a particular purpose. 


DEALERS: Gunlocke chairs offer you an opportun- 
ity for service and profit. Write for our catalog. 


W. H. Gunlocke Chair Co. 
WAYLAND, NEW YORK 
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the printing department stock room. The store has been re- 
decorated, and a new art metal ceiling installed. 

Phoenix, Ariz.—G. R. McDermott has taken over the Acme 
Office Equipment Company. He was connected formerly with 
the Field-Parker Company, El Paso, Texas. 

Pittsburgh, Penna.—The Business Furniture Company, now 
at 905 Liberty avenue, will move about May 1 to 959 Liberty 
avenue. 

Salt Lake City, Utah.—T. M. Hughes, factory representative 
of The General Fireproofing Company, has established an 
agency with the Allisteel Office Supply Company, Exchange 
place. This business was organized by four former employees 
of the Penbroke Company. 

St. Louis, Mo.—The Shallcross Printing & Stationery Company 
has purchased the four-story building at 1822-24 Locust Street, 
and is having it remodeled for occupancy in April or May The 
company lost its stock and fixtures by fire in January, and has 
decided to leave the store at 419 North Fourth street, which was 
occupied a number of years. 

San Francisco, Calif.—The Globe-Wernicke lines of the H. S 
Crocker Company have been rearranged, as the space formerly 
occupied by the Addressograph department has been turned 
over to this office furniture display. 

San Francisco, Calif.—The Phoenix Desk Company has added 
some new models in both the Horrocks and Imperial lines to 
their stock. No. 220, a high grade suite, and Nos. 330 and 660, 
in commercial grades, are the Horrocks additions. No. 300 is 
the Imperial’s new desk with the quartered oak top 

San Francisco, Calif.—Several changes have been made by 
Charles H. Victor, manager here for the Yawman and Erbe 
Manufacturing Company. R. J. Sheenan and Emil Di Vecchio 
are handling the Oakland territory of H. H. Hollidge, resigned 
J. Warshaw will cover the San Francisco territory formerly 
handled by Mr. Di Vecchio. 

San Francisco, Calif.—W. T. Carpenter, a well known and 
well liked man in the office furniture business, is now per- 
manently located as Pacific coast manager of the furniture 
department of The Van Dorn Iron Works. Mr. Carpenter was 
formerly manager of the furniture department of The General 
Fireproofing Company in Washington, D. C. 

San Francisco, Calif.—J. C. McQuilkin has just returned from 
Los Angeles where he completed arrangements for the installa 
tion of three-story steel book stacks in the new library of 
Mr. McQuilkin reports that business « 
Rucker, of 


Occidental College 
ditions are very good in the South.—H. L 
tucker-Fuller Desk Company, is making an extended Eastern 
trip, visiting all the important factories Big contracts for 
auditorium seating in the numerous high schools that are 
being built or are building extensions in the San Francisco 
district are occupying most of the Rucker-Fuller Company's 
time at the present. 

Santa Monica, Calif.—The Tomlinson Safe Company, 
West Third street, Los Angeles, Calif., has established a branch 
here. The lines handled include Terrell’s steel office equipment 
and ‘‘West-Made"’ desks 

Seattle, Wash.—A. L. Croonenberghs has disposed of his 
interests in the Seattle Office Equipment Company to L. T 
Arlander The buyer was connected with the Puget Sound 
Savings & Loan Association. 


Wilmington, Del.—The Hansa Linoleum, Inc., has incorporated 
to manufacture linoleum, etc.; capital stock, $100,000; represen- 
tative in Delaware—M. M. Lucey. 


(Catalogues—Continued from Page 187.) 
list No. 400, effective March 15. It lists both rough and rebuilt 
typewriters of various standard makes. 

The American Manufacturing Concern, Falconer, N. Y., issued 
new prices March 15 on striped wood file boards, both clip and 
arch styles. Dealers who have not received the new list can 
secure it on application. 

Accessory Advertising Matter. 

The Automatic Pencil Sharpener Company, 58 East Washing- 
ton street, Chicago, Ill., has prepared a handsome set of six 
window cards, with easel backs. Each shows a distinctive 
model, and some illustrate the various points which can be 
formed on the pencil. The cards are 6x9 inches, permitting the 
sharpener to show approximately life size. They are readily 
used to sprinkle color in a window display, or to fill gaps; they 
may be used also for counter displays These cards are done 
in colors 


Record Safety Shown to Purchasing Agents. 
The Purchasing Agents’ Association of Columbus, Co 
lumbus, Ohio, listened to a talk on “Protection of Records 
from Fire” at a recent meeting. The address was presented 
by Bailey H. Barker, central district sales manager for The 
Safe-Cabinet Company. The subject was illustrated by 
moving pictures 
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THE LINEO OF LOWEST ULTIMATE COST 
— erm: 
aan fl Dependability 


There is an invaluable factor of prime importance in 
making one product superior to another. 

It is not just a matter of certain prescribed materials 
and methods, but it is that constant feeling of responsi- 
bility to one’s customers that prompts the utmost effort 
hig 9 to justify their confidence and good-will. 

* ; It is bound to find expression in the quality, uniformity 
and price of the goods, and in the dependability of service. 

Paramount to the certainty of supplying the best quality 
for each purpose lies this consistent dependability at all 
times. It is not only the goods and facilities, but the spirit 
back of them that counts. 

It is found in the “Line of Lowest Ultimate Cost.” 


NEIDICH PROCESS COMPANY 
Burlington, N. J., U. S.A. 
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“ALL THINGS HUMAN CHANGE”== 


FLEXIOLE LINK POST but your customers don’t want 
FOR INCREASING CAP- 4 
to change ledgers every time 
they add fifty or seventy-five 
new accounts. 


S a cree eee FAULTLESS FLEXIPOST 
mrtiaginoen LOOSE LEAF BINDERS 


FLEXIBLE LINK POST . = e 
FOR ERPANSION wine are devices of unlimited capacity, 


because you may extend the posts 
indefinitely by adding sections at 
the top. And the powerful screw 
mechanism compresses the sheets 
firmly by drawing the flexible posts 
into the case. 













Will hold one sheet or any 
number that can be handled 
in one binder 


THERE IS A FLEXIPOST BINDER FOR EVERY PURPOSE 


Build for the Future—Feature Distinctive Devices of Merit made by 


STATIONERS? LOOSE LEAF COMPANY 
New York Milwaukee Chicago 
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“Lives of great men all remind us 
We can make our lives sublime, Ke, 
And departing, leave behind us 

Footprints on the sands of time.” 






Pen No. 556 


Americas most 
popular school 
pen, suitable for 
all grades. Also 
widely used for 





ANDWRITING lives even after*deeds are for- 

gotten How important it 1s that so intimate, 
so self-revealing a record of a man’s personality 
should do him justice! 

Careless, illegible handwrung is a daily handicap to 
anyone With a litle pains, and the Esterbrook steel 
pen that best suits your hand, you can make your writing 
easy to read and worthy to represent you 


“100 Famous Signatures’’ FREE 


Send 15 cents for the 12 most popular Esterbrook pens. 
With them we will mail you an attractive, interesting 
booklet, containing the autographs of 100 famous mcn 
and women 


Write today to Department M 


Esterbrook Pen Manufacturing Co., Camden, N. J. 








e work Canadian Agents: The Brown Bros., Lid., Toronto 


Always a FRESH 


Jslen 


Esterbrook National Advertising in Digest, American, 
Collier’s, National Geographic, System, and MacLean’s Magazine 
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Selling pens to 
poets 


does not fall under the head of 


volume business. 


But there are millions of less 
inspired wielders of the pen, 
who not only prefer an Ester- 
brook, but who find a particu- 
lar Esterbrook of a certain 
number best suited to their 


handwriting. 


Help the cause of good hand- 

writing by helping each of your 

customers to find his favorite 

Esterbrook! 

The Esterbrook Pen Manufacturing Co. 
Camden, N. J. 


Canadian Agents: 
The Brown Bros., Limited, Toronto 


























No. B-290 Bentley # Gerwig 





A BENTLEY & GERWIG DESK is just a real, honest 


to goodness office desk—the same yesterday, today and 
always. This consistent good quality sold at a moder- 
ate price is a great boon to office furniture dealers 
and remunerative, too. 


BENTLEY & GERWIG FURNITURE CoO. 
Parkersburg, West Virginia 
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Atlanta, Ga.—The Wylie Loose Leaf Company is now located 
at 35 Trinity avenue; the previous address was 53 Walton street 


Chicago, I!l.—The Irving-Pitt Manufacturing Company will 
move its local offices and warehouse May 1 to 564-70 West 
Monroe street. 

Chicago, lil.—After May 1 the Commercial Stationery & Loose 
Leaf Company, now at 20-22 South Clark street, will be located 
at 217-21 West Madison street. 

Chicago, lIl.—E. T. Battey, formerly of the New England 
organization of the Boorum & Pease Company, has taken 
charge of the Chicago territory. He succeeds the late John C. 
Williams. 


Chicago, Iill.—C. C. Carpenter, president of The Sam'l C. 
Tatum Company, left in March for a month on the Pacific 
coast, after a brief stay in Chicago. The trip will combine 
business and pleasure 

Chicago, Iil.—The General Bindery, Inc., has incorporated to 
manufacture and deal in loose leaf devices, etc.; capital stock, 
$10,000; incorporators—Harry S. Faden, Louis Knightnikow and 
Joseph D. Mills; attorney—Charles J. Sopkin, 155 North Clark 
street. 

Chicago, Ill.—F. R. House, head of the machine accounting 
department of the National Blank Book Company, spent a week 
at Chicago during March. He had left the factory early in the 
year, taking in the important cities of the Atlantic coast on a 
trip to the Southern states. He traveled as far west as New 
Orleans before making the northward swing to Chicago. From 
this city Mr. House returned to the factory at Holyoke, Mass 

Philadelphia, Penna.—E. J. Johnson, manager in this territory 
for the Wilson-Jones Loose Leaf Company, traveled through the 
Southern states in March. 

Philadelphia, Penna.—J. Lobel, formerly with Lefax, Inc., 
has become general manager of the Handiform Company, 1029-31 
tace street. The company has a line of loose leaf fillers for 
memo books and price books. 

Philadelphia, Penna.—During March a special display of 
machine posting trays, binders and sheets was conducted at the 
local branch of the Nationai Blank Book Company, Room 301, 
1001 Market street. F. B. House, manager of the machine book- 
keeping department, came from the factory at Holyoke, Mass., 
to demonstrate to the dealers. 

San Francisco, Calif.—F. W. Baxter, of the National Blank 
Book Company, made the rounds of the local trade in March 





House Organ Philosophy. 
Be aggressive, but with it be reasonable.—Scrits (Strathmore 


Paper Company). 
* . . 


Intellectual snobbery is as detestable as social snobbery.— 
Diamond Dust (Hall Lithographing Company). 
. 7 . 


A revolutionist is an individual with wheels in his head.—The 
Office Cat (The Richmond & Backus Company). 
7 « . 


Lazy men are dead ones whose burial has simply been post- 
poned.—Variations (Stromberg, Allen & Company). 
. . e 


After a man has tried to lead a calf he has more patience 
with human beings.—Wales Visible (Wales Adding Machine 
Company). 


. . . 

There may be no virtue in wealth—but none of us wish to be 
poor just to be good.—The Faultless Bulletin (Stationers’ Loose 
Leaf Company). 

. s . 


The business man who has no time to make friends is not 
going to enjoy a friendly business.—The Webster Way (F. S. 
Webster Company) 

* * . 

You can escape cold weather by traveling South. But the 
frost in your heart can’t be gotten rid of that way.—The Stencil 
(A. B. Dick Company) 


. . . 

Tombstones are cold, but they always have a good word for 
the fellow beneath them sjurroughs Bulletin (Burroughs Ad- 
ding Machine Company) 

* . * 


A study of a very successful distributor's methods leads us 
to think his great force is patience.—The Sales Force (Hedman 
Manufacturing Company). 

> * . 

The best way to kill bed bugs is to chase ‘em up the spiral 
bed springs until they get dizzy and then suffocate them with 
a sock.—Japs—Olson house organ. 

. « 

The good salesman never reports that the buyer is not inter- 
ested. If he were interested, there would be no need for sales 
men. The customers would mail in their orders.—Art Metal 
Times 


OFFICE APPLIANCES 








The Standard 
of comparison. 

There is no 
other paper just 
like Qualified. 
Every roll perfect and guaranteed. Gives 
complete satisfaction on all makes of adding 
machines. Office workers like to use it; man- 
agers find it economical. 


Sold by Stationers — Everywhere. 












DEALERS: Write us for 
samples and information 
about free advertising 
matter. 


CENTRAL PAPER CO. 


MENASHA % WISCONSIN 









BE PREPARED 


For Springtime Requirements 


Lamp Brackets _. 





With Springtime comes the re- 
fitting of offices and the instal- 
lation of more BURNS Adjust- 
able Office Appliances. Modern 
business methods demand the 
conveniences of these. 


The practical features of each . 
of these appliances will appeal 
to the alert business man. 


Have you a stock on hand to 
meet the demand? Can you serve your trade? Act 
promptly. Discounts are liberal. 


STATE AND 64th STREETS 
CHICAGO, U.S. A. 
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Your customers like to get ser- 
vice on typewriter ribbons and 
carbon paper—that is, they 
want the right grades for their 
purpose, delivery without delay 
and fresh quality goods. That 
requires a live typewriter sup- 
plies department. Let us help 
you builditup. We furnish the 
goods packed in neatly litho- 
graphed boxes bearing your 
imprint. We furnish your de- 
partment complete—a grade 
and weight for every purpose. 
Let us send you particulars. 





















HOW TO REPAIR 
UNDER WOODS 


A new edition of our 
complete illustrated 


treatise on the mechan- 
ism of the Underwood. 


With this Book before 
him any one mechani- 
cally inclined can learn 
to repair Underwoods, 


Price $2.00 





79 Queen St. BOSTON, 
LONDON, E. C, Mass., U.S. A. 




















Baltimore, Md.—F. W. Boughton has been appointed manager 
of the local branch of the L. C. Smith & Bros. Typewriter Com- 
pany. He had been connected with the Washington office, later 
joining the Elliott-Fisher organization 

Baton Rouge, La.—The Typewriter Repair & Sales Company, 
323 Main street, has undertaken sales of Woodstock typewriters 
Otto Claitor is manager. 

Billings, Mont.—Charles E. Morris has been appointed district 
manager for Montana by the Woodstock Typewriter Company 
He makes headquarters here temporarily. Mr. Morris has been 
connected in the past with the Royal Typewriter Company 
Inc., and The Oliver Typewriter Company. 

Boston, Mass.—S. W. Williams, manager of the local branch 
of the American Writing Machine Company, visited the factor 
at Newark, N. J., in March. 

Buffalo, N. Y.—The Buffalo Typewriter Exchange, 118-20 
Franklin street, which has represented the Woodstock Type 
writer Company a number of years, has been appointed official 
service station for Woodstock typewriters in a zone contiguous 
to Buffalo. J. E. Spencer is vice-president of the Buffalo Type- 
writer Exchange. 

Canton, Ohio.—E. H. Benson, of The Benson Typewriter Com- 
pany, won membership in the Royal Typewriter Company's 
Machine a Day club during February 

Charlotte, N. C.—Pound & Moore,, local dealers for The Royal 
Typewriter Company, Inc., won membership in the Machine a 
Day club by reason of the volume of February sales 

Chicago, II!.—D. B. Starrett, formerly of the San Francisc« 
organization, has joined the local sales staff of the Royal Type 
writer Company, In 

Chicago, Iii.—W. M. Plaster, formerly of Texas, has rejoined 
the Woodstock Typewriter Company He has been appointed 
district manager of North Carolina 

Chicago, !!!|.—O. S. Traylor, formerly engaged in the Kentuck 
territory for the Woodstock Typewriter Company, has been 
transferred to Missouri, his home state. 

Chicago, Iil—M. R. McDonald, formerly with the American 
Writing Machine Company at Denver, Colo., has been placed 
in charge of Arizona sales by the Woodstock Typewriter 
Company 

Chicago, Ill._-William L. Gibson, a Woodstock salesman 
the Buffalo Typewriter Exchange, Buffalo, N. Y., was recom 
position of responsibility in the Woodstock 

has been appointed district manager in north 


fi 


mended for a 
ganization. He 
ern Ohio. 
Chicago, Ill._-A considerable loss was experienced 
Corona Typewriter Sales Company, 72 East Randolph street 
during a fire last month which started in an adjoining building 
Water soaked the display room, executive offices, stationery 
stock room, and the rebuilding department in the basement 
Chicago, !Il.—W. B. Larsen, manager for the Royal Type- 
in New 


by the 


writer Company, Inc., spent a week at headquarters 
York last month.—Salesmen worked hard in March for a trophy 
put up by the home office Every member of the Machine 
Day Club who made a sales record better than any previous 
month was to receive a handsome loving cup, suitably inscribed 

Chicago, II!|.—J. E. Johnston, one of the pioneer district man- 
agers of the Woodstock Typewriter Company, has rejoined 
that service For a number of years he had cperated 
Office Sales & Service Company at Norfolk, Va. He is now 
engaged with the Woodstock company in a special capacity 
Important duties have been entrusted to Mr. Johnston in 
nection with affairs in certain of the principal cities of the 
United States 

Chattanooga, Tenn.—C. W. Manning, 513 Pound building, has 
undertaken distribution of the Woodstock typewriter. He als 


handles the Dictaphone. 


Dallas, Texas.—The Woodstock Typewriter Exchange, 204 
Lane street, has been appointed local distributor by the Wood- 
stock Typewriter Company The business is conducted by 


Eugene Bagley and John Schwarz 
Des Moines, towa.—Gaar Bros. is a partnership 
Fourth avenue. H. B. Garr 


recentl 


organized, operating a store at 521 
is manager The company has a sales and service franchise 
from the Woodstock Typewriter Company 

Detroit, Mich.—E. L. Owen won membership in February 


the Machine a Day club of the Royal Typewriter Company, Ir 
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Just Off The Press! 
THE NEW AMES CATALOG 


A complete and exhaustive reference guide and aid for the typewriter rebuilding, 
repairing and reconditioning industry. All machines and their parts, including 
the newest models of the Underwood, Corona, Noiseless and Oliver are carefully 
illustrated and described in the first section of this new catalog. The second 
part is given over entirely to price lists and other pertinent matter—and in- 
terchangeable. 








This is an extremely valuable publication because of its educational value. Fur- 
thermore, it is issued by an unbiased house where neutrality is the first funda- 
mental of the efficient AMES SERVICE. 


SENT FRE TO TYPEWRITER DEALERS 
WHO ARE ON OUR BOOKS— 
Place your initial order now! Due to great expense entailed in the compilation 


the nominal sum of $2.00 will necessarily be charged to dealers who are not 
regular customers. 


AMES SUPPLY COMPANY 





| Chicago, Ill. New York, N. Y. San Francisco, Calif. 
\} 564 W. Randolph St. 50 Lispenard St. 507 Mission St. 
Platens | 
Parts Service stations equipped with our patented grinding machines 
1627 Champa St 135 Victoria S8t., 50 O'Reilly S8t., 611 Fannin Street, 
Tools Denver, Colorado Toronto, Canada Havana, Cuba Houston, Texas 
° 1 A de Capuchinas 32 56 Great New Street 205 George Street, 
Supplies Mexico, D. F. Mexico London, E. ¢ 4, England Sydney, Australla 














ROCKBARNES 


BOXED 
TYPEWRITER PAPERS 


TYPEWRITER A comprehensive line of high-grade TYPEWRITER 
PAPERS PAPERS, to cover all requirements, in an extensive 
age | assortment of qualities and weights. 





Attractively banded and boxed—-500 sheets to the box. 


Stationers can profitably stock and standardize on 
ROCK-BARNES TYPEWRITER PAPERS. 








Exclusive dealer proposition. 


Sample book and pricelist, with discounts on request. 


Rockwell-Barnes Company 
823 So. Wabash Ave. CHICAGO 

















RM IER eH 

















202 OFFICE APPLIANCES April, 1924. 


Plate Glass Tops for Desks 


Plate Glass Tops are furnished in any size according to specifications, and with either square or beveled edges 
The glass is approximately 4” thick and highly polished, thus presenting a smooth, hard and even surface for 
writing. No modern office should be without the use of these tops. When ordering or writing for prices it is 
only necessary to give exact dimensions as to length and width. 


GLASS The Chicago Glass Desk Pad promotes desk efficiency 
DESK and becomes indispensable to the busy office executive. 
PADS It affords a place to keep memoranda, lists, maps, 

schedules and other data, which are constantly re- 
ferred to, in orderly arrangement under the glass, always vis- 
ible for ready reference. To make additions or changes in this 
visible dust-proof file, simply raise the glass. Sizes: 18x24 and 


20x36 inches. 











Chicago Plate Glass Letter Tray. 


A PLATE GLASS is a practical as well as orna- 
LETTER TRAY imental addition to any desk 

equipment. It is accurately held 
together by nickel-plated clamps tipped with rubber, 
constructed of nicely finished plate glass. Inside 
measurements 914"x2”"x134”. 


PLATE GLASS are also numbered among our 
WINDOW products. Every office should be 
VENTILATORS equipped with such a ventilator, 
thereby insuring constant circula- 

tion of fresh air without direct drafts 





Chicago Glass Desk Pad: Raised. 
Send for our descriptive folder. 


The Chicago Mirror & Art Glass Co. 


216-224 N. Clinton St. Established 1890 CHICAGO, ILL. 














Why Use a Smeary Stamp Pad? 


The new “SOLO” Pad is NOT a felt pad and because of its radi- 
cally different style of construction, it cannot possibly sweat and be- 
come smeary. 

The “SOLO” Pad has a firm striking surface, all surplus ink re- 
mains at the bottom of the pad and comes to the surface by capillary 
attraction (patented) like oil in a lamp wick; therefore you must 
always get perfect impressions. 

The “SOLO” Pad has been standardized by 


the largest consumers of stamp pads in the world. 












Guaranteed to outwear any other stamp pad, 


AND THEY COST NO MORE. 


No disgusting odors—no acids to ruin your 
rubber stamps—surface never sags— 


The “SOLO” Pad makes a rubber stamp print 
right—AL WAYS. 


Peerless Carbon & Ribbon Mig. Company, Inc. 


113 W. Broadway, New York, N. Y. 
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East Las Vegas, N. Mex.—C. W. Clowes has established a 
typewriter and supply agency at 931 Jackson avenue. He 
conducts a rental business, sells and buys typewriters and add- 
ing machines, and furnishes ribbons for all machines. 

Fargo, N. Dak.-—-J. E. Gaffaney, of the Fargo Office Specialty 
Company, made the Machine a Day club of the Royal Type- 
writer Company, Inc., in February. 

Fort Smith, Ark.—W. H. Warden has been transferred to 
Alberquerque, N. Mex., where he will have charge of the office 
of the Underwood Typewriter Company. He had been manager 
here several years, and requested the change for the benefit of 
his wife’s health. 

Jacksonville, Fla.—His February sales record put J. H. Hinck 
in the Machine a Day club of the Royal Typewriter Company, 
Inc. 

Kalamazoo, Mich.—J. I. Irvin has joined the Woodstock Type- 
writer Company as district manager in charge of a territory in 
Wisconsin He had been with the Underwood Typewriter 
Company, and more recently with The Oliver Typewriter 
Company 

Little Rock, Ark.—The Southern Typewriter Company, deal- 
ing in Shipman-Ward rebuilts, has opened for business at 105 
Louisiana street 

Long Beach, Calif.—The Hird Typewriter Company, 140 East 
Third street, has secured distribution for the Woodstock Type- 
writer Company. 

Los Angeles, Calif.—E. H. Reed is doing well after an op- 
eration for appendicitis. He is district manager of California 
for the Woodstock Typewriter Company, having jurisdiction 
over the entire state, with the exception of Los Angeles and 
the local branches. 

New Haven, Conn.—The Barker Typewriter Service Company 
has been organized by H. O. Barker and C. A. Hitchcock. Dis- 
tribution has been secured for Woodstock typewriters. The 
company has been delegated to act as official service station 
for the Woodstock Typewriter Company in a zone attached to 
New Haven. 

New York, N. Y.—The L. C. Smith & Bros. Typewriter Com- 
pany, H. J. Humphrey, manager, 8 Vessey street, has joined 
the Merchants’ Association of New York. 

Ogdensburg, N. Y.—The Scott Typewriter Exchange, over 35 
Ford street, has been established by Charles O. Scott, formerly 
of Chase Mills. 

Peoria, Ill—A. H. Kellstad, of the Peoria Typewriter Com- 
pany, was entertained at general headquarters of the Wood- 
stock Typewriter Company at Chicago recently This was in 
recognition of the remarkable work he had done here The 
Peoria Typewriter Company has been designated as the official 
Woodstock service station in this city. 

Petersburg, Va.—B. W. Thacker, 104 Bank street, is now 
distributor here for the Woodstock Typewriter Company 

Pittsburgh, Penna.—H. T. Shilling, secretary and treasurer of 
the Fort Pitt Typewriter Company, will start on an European 
tour in April 

Portiand, Maine.—W. E. Ayers, of the Royal Typewriter Com- 
pany, Inc., branch here, won membership in the Machine a Day 
club in February. 

Racine, Wis.—W. C. Gray, 1244 Washington avenue, has taken 
charge of the distribution of the Woodstock typewriter here. 
He has been connected for many years with the typewriter 
business in Wisconsin 

Reno, Nev.—The Reno Stationery Company has secured dis- 
tribution of Woodstock typewriters in Reno and vicinity. 

Richmond, Va.—G. S. Richardson, 718 East Franklin street, 
has secured sales rights in Richmond from the Woodstock 
Typewriter Company He is also district sales agent for the 
Wales line. Mr. Richardson, in connection with Woodstock 
sales, has established an official service station for certified 
service in a zone assigned to him by the Woodstock Typewriter 
Company. 

Roanoke, Va.—The Easter Supply Company has been ap- 
pointed distributor for the Woodstock Typewriter Company 

Rochester, N. Y.—G. C. Burgess earned membership in the 
Machine a Day club of the Royal Typewriter Company, Inc., in 
February. 

Rochester, N. Y.—J. K. Names, for many years in the service 
of the Underwood Typewriter Company, has established a 
business of his own, known as the Office Appliance Shop, 1 
Graves street. His main line is the Woodstock typewriter. Mr. 
Names has also undertaken an Official service station for the 
Woodstock Typewriter Company for a certain zone surrounding 
Rochester. 

Roswell, N. Mex.—The Valley Typewriter Exchange, 117 West 
Third street, has been opened by Carl McGee. He has dis- 
tribution and service for the Woodstock typewriter in Roswell 
and contiguous counties 


Continued on Page 204.) 








BOTH HANDS FREE 





Retail $1.50 each 


Every telephone user will want a Fairfield 
Phone Rest and Pad Holder. Saves time and 
permits full use of both hands. Phone Rest, 
Pencil and Novelty Pad Holder combined. Ad- 
justable and easily attached. Finished in Rich 
Gold Bronze. 


This is not a counter “sleep- 
er” but a fast seller that will 
attract new customers. A 
postal order for just a dozen 
will prove it. 


Fairfield Mfg. Co. 
1721 Ranstead St. 
Philadelphia Penna. 




















Boost Your Sales 


with this special steel corporation. desk. 

As beautiful in appearance as the finest 
hand-made wood desk. Yet it is as rigid as a 
beam of steel because of its electric spot and 
acetylene gas welding which takes the place 
of bolts and rivets. Its battleship linoleum 
top stands unusual punishment. It cannot 
warp, shrink or split. 

A sure trade-getter because it represents 
real value at an attractively low price. 

Besides, there is an interesting margin of 
profit for you. 

Write for details. 


Jamestown Metal Desk Co., Inc. 


Jamestown, N. Y. 
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PREMIER “— 


Note Book 
HOLDER 


(patent applied for) 






The simplest and 
most perfect op- 
erating book con- 
trol on the market. 
No clamps, clips 
or bands to fuss 
with. 


Made entirely of steel. 
Rigid and substantial. 


A Turn page back, lifting face 
plate hinged at B. Page drops 
over top between face plate 
and back post. Pressure at A 
holds book in correct posi- 
tion for use. 






Price, you will find 
very low — Send for 
circulars 


PREMIER 
BED COMPANY 
Mishawaka 


Indiana 








Make your furniture pay 
THE WESTERN WAY 


Western desks are “built for service.” They 
are designed and manufactured to obtain the 
very utmost in efficiency and service. 


Being of ‘the commercial grade, Western desks 
are very moderately priced consistent with their 
quality and are rapid sellers. 


Because of the great stability that is built into 
them and the moderate investment price, they 
are real trade builders, and they will make your 
furniture department pay big dividends. Your 
request for catalogue and further information 
will receive prompt attention. 


WESTERN FURNITURE CO. 


Blair Avenue and Palm Street 
ST. LOUIS, MO. 
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Chicago, Iil.—F. A. Robinson, manager of the bookkeepins 
machines department of the Underwood Typewriter Company 
at New York, was a visitor at the local branch in March 


Chicago, II!l.—J. W. Lamphier, district manager for the Ellis 
Adding Typewriter Company, bemoans the fact that the factory 
is four months behind in deliveries. 

Chicago, Ilil._—J. D. Fraser, manager here for the Powers A: 
counting Machine Company, has moved his offices from Room 
616, 137 South LaSalle street, to Suite 625 in the same building 
The new quarters are much more commodious than the old 

Chicago, I!!l.—During loose leaf week in March the local office 
of the Elliott-Fisher Company co-operated with Riddle & Wun 
derle, 62 West Washington street, in a display of machine book 
keeping devices The window got a great deal of attentior 
from the throngs in Washington street. 

(Typewriters—Continued from Page 203.) 

St. Louis, Mo.—The St. Louis office of the Woodstock Type 
writer Company has established an employment department 
under the management of Mrs. D. D. Worthen, who was for 
merly in charge of the employment department of the Under- 
wood at St. Louis and of the Masonic employment department 
of that city Stenographers operating any make of machine 
also other office help, will be supplied No charge is made for 
this service 

San Diego, Calif._Walter Reinheimer has been transferred 
from manager of the local branch of the Remington Typewriter 
Company to the branch at Mexico City, D. F., Mexico William 
Sandberg succeeds him here. 

San Francisco, Calif.—The February membership list of the 
Machine a Day club of the Royal Typewriter Company, In: 
includes the name of H. G. Jones 

San Francisco, Calif.—Loring Marriem has joined the ranks 
of the Woodstock sales force in San Francisco Mr. Marrien 
was formerly connected with the old Smith Premier organiza 
tion, and has decided to get back into the typewriter game 

San Francisco, Calif.—C. J. Harris, Western division manager 
for the Corona Typewriter Company, Inc., is in San Francisc« 
making arrangements for the company’s exhibit in the coming 
business show A window display in the Market street store 
featuring the new X-C Corona has been attracting much atten 
tion lately 

San Francisco, Calif.—Warren Ross, who knows the mechanics 
of typewriters from A to Z, has recently joined the staff of the 
San Francisco branch of the Hammond Typewriter Corpora- 
tion in the capacity of repairman.—James A. Sait, manager, is 
expecting to make a short visit to Los Angeles in the near 
future. 

San Francisco, Calif.—Frank B. South, managing director of 
Stott & Hoare, Ltd., an Australian company that Sells several) 
American office devices on the continent, was a recent visitor 
Mr. South said that many Australian firms bound by old 
prejudices operate their businesses without typewriters. But 
business colleges are stimulating better practices and demand 
for typewriters is growing rapidly. 

San Francisco, Calif.—W. F. Oswald, former world’s cham- 
pion typist, is in San Francisco at the present. Mr. Oswald 
will be seen at the San Francisco business show in connection 
with the Underwood exhibit. Mr. Oswald is planning a Pacific 
coast trip on which he will visit all the Underwood company 
typing schools.—As a result of ending in the prize winning 
column in the Underwood national sales contest, many of the 
Eastern and Midwestern branch managers are now enjoying a 
trip to the Pacific coast. Among those who were recently 
entertained in San Francisco by C. A. Beemer, local manager 
are: E. M. Trefzger, of Cleveland; L. S. Webster, of Pittsburgh 
J. L. Videau, of New Orleans; J. A. McCormack, of St. Louis 
G. R. Curtis, of Dallas, Texas. Primarily these men are on a 
pleasure trip, but a great many business matters are attended 
to nevertheless. 

Santa Rosa, Calif.—The American Typewriter & Supply Com 
pany has opened at 509 Fifth street. George Dale, the owner, 
had been connected with office machinery lines for ten years 
before engaging in business for himself The store handles 
typewriters, adding and calculating machines, cash registers 
and other office devices. 

(Continued on Page 207.) 
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ET PHILCO RIBBONS AND CARBON INCREASE 
YOUR SALES AS WELL AS YOUR PROFITS 


That intangible something we often call 
“good will’’ in business, is of more value 
| than the balance in your bank. You may 
| lose your money but you cannot afford to 
lose ‘‘good will.’” You can make more 
money when you have the good will of 
people. In order to create ‘“‘good will’’ 
and continue to hold it, you must render 
a real service —a service in all that the 
S=5| word implies. Courtesy in manners, ab- 
os we eee § fsolute squareness and fairness in dealings, 
unquestionable values in offerings and promptness in delivery. Any honest business 
man can command these four things. 














PHILCO PRODUCTS CREATE “GOOD WILL.’”’ SEND 
FOR OUR NEW CATALOGUE—JUST OFF THE PRESS. 


PHILLIPS RIBBON & CARBON COMPANY, Inc., Rochester, N. Y. 























Necessit y— 


the mother of invention 


There is a reason for every one of the forty- 
odd articles that comprise the popular Polar 
Line of office specialties. That reason is 
necessity. In the gathering together of this 
group of office aids, only those which are of 
recognized and accepted utility were picked. 
Thus with utmost certainty we say that every 
POLAR product is of high utility value and 
that which is of great importance, is used 


every day . 


The popular Polar catalogue—an original 
and handy publication—will be gladly mailed 


to you on request. 


POLAR MANUFACTURING Co. 


119-121-123-125 North Fourth Street 
PHILADELPHIA, PA. 
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Announcing 


to the well known line of Higgins’ colored inks. 
Available Only in oz. Bottles 


271 Ninth Street 





ee WHITE INK 


OPAQUE, free flowing and waterproof, this latest 

Higgins’ item completes a line known around the 
world for quality. Higgins’ White Ink may be mixed 
with black to obtain neutral shades or with the colors, 
which are transparent, to render them opaque. 


It will not cake, harden or coagulate. It is an entirely distinctive 
product, which will measure up to the highest tests, the result of 
research extending over a period of two years. A valuable addition 


CHAS. M. HIGGINS &*CO. 
BROOKLYN, N. Y. 
CHICAGO LONDON 
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CALL! 


Spring Selling 


Cushions and Pads 


There are a goodly number of progressive and 
wide-awake dealers who readily understand the 
profit-making possibilities of quick selling office 
necessities, such as ESCO Cushions and Pads. 


Have you ever considered this? If not, write for 
our attractive catalogue and price list which gives 
all information and carries a substantial dealers’ 


discount. 


Economy Seat Company 


1824-30 Albert Street 
Chicago 
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Chicago, !!1.—The Monroe Calculating Machine Company has 
moved from 108 South LaSalle street to Suite 260, 37 West Van 
Buren street. 


Chicago, Ilil.—R. E. Bell, district manager for the Marchant 
Calculating Machine Company, has moved his offices from 1108 
North American building to Suite 1104 in the same building 
The change provides increased space for the offices and repair 
department. 

Cleveland, Ohio.—The Ohio Calculating Company has been 
established at 3030 Euclid avenue to conduct a service, figuring 
inventories, pay rolls, special figure work, etc. M. G. Fernem- 
burg, president, and A. M. Sexton, vice-president and treasurer, 
were at one time with the Cleveland offices of the Felt & 
Tarrant Manufacturing Company 

Fort Smith, Ark.—L. A. Hummer is now representative here 
for the Sundstrand Adding Machine Company. 

Muskogee, Okla.—L. E. Thompson, formerly of Jonesboro, 
has taken charge of the local agency of the Burroughs Adding 
Machine Company Mr. Thompson had been in charge at Jones- 
boro; the agency there has been discontinued J. E. DuBois 
formerly manager here, will remain with the Burroughs organi- 
zatior 

New York, N. Y.—The general offices of the Tim Calculating 
Machine Company have been moved from Chicago to 299 Broad- 
way, Manhattan. The local office at 332 South Michigan avenue, 
Chicago, will be continued 

Philadelphia, Penna.—Albert G. tobrecht and Joseph W 
Wiley have registered with the common pleas court the com- 
mercial title, Accounting Service Bureau, 608 Chestnut street 

San Francisco, Calif.—L. W. Hobson has succeeded P. B 
Holyoake as branch manager here for the Burroughs Adding 
Machine Company Mr. Hobson was promoted from manager 
of the Sacramento office 

San Francisco, Calif.—E. E. Engelhardt, manager of the San 
Francisco branch of the Burroughs Adding Machine Company 
is visiting his company’s factory in Detroit, Mich He will 
attend the managers’ convention that will be held there Mr 
Engelhardt is expected back in San Francisco in April 

Wilkes-Barre, Penna.—H. E. K’Burg, general sales manager of 
the Wales Adding Machine Company, Wilkes-Barre, Penna., 
recently returned from an extended southern trip. He visited 
the following offices en route: Philadelphia, Richmond, Colum- 
bia, Savannah, Jacksonville, Tampa, New Orleans, Birmingham, 
Atlanta and Charlotte 





(Typewriters—Continued from Page 204.) 

Stamford, Conn.—J. E. Perry, who has been connected with 
the typewriter field several years, and most recently with the 
Noiseless Typewriter Company, has joined the Woodstock Type- 
writer Company He is district manager for Connecticut with 
headquarters at 72 Worth street. 

Tampa, Fla.—Membership in the Machine a Day club of the 
Royal Typewriter Company, Inc., was attained in February by 
H. J. Roof, the local dealer. 

Topeka, Kans.—Membership in the Machine a Day club of the 
Royal Typewriter Company, Inc., was won in February by 
R. G. Nichols, of the Western Typewriter Company. 

Trenton, N. J.—W. W. Prior, dealer for the Royal Typewriter 
Company, Inc., joined the Machine a Day club in February 

Tulsa, Okla.—The Tulsa Typewriter Company, local repre- 
sentative of the Royal Typewriter Company, Inc., enrolled in 
the Machine a Day club in February 

Wichita, Kans.—W. Coleman, who represents the Royal 
Typewriter Company, Inc., here, won membership in the 
Machine a Day club in February. 

Wilkes-Barre, Penna.—C. M. Bishop has resumed his duties 
as division manager of eastern Pennsylvania for the Woodstock 


Typewriter Company He met with a serious accident some 
time ago, and has recovered sufficiently to return to work 
York, Penna.—H. G. Bancroft made the Machine a Day club 
February He sel the Royal typewriter 
funr world When I buy vegetables I sure want 


em frest but many’s the time I've doggone near killed a 
salesman for the same reason.—The Coach (published co-oper- 
atively by the Boorum & Pease Company, Eberhard Faber, C 
Howard Hunt Pen Company and Sanford Manufacturing Com 


Send for Catalogs—23A (Desks) 


AUTO-Uirtility DESKS 


N a complete line, embodying 
exclusive features to help you 
against objectionable competition. 





A Few Automatic Advantages— 


Automatic V Expanding File Drawers. 
All drawers on roller steel extension slides. 

ood-Steel construction, Linoleum tops. 
All practical drawer combinations. 





From the 
No. 5000 
Line 


24A (Files)—25A (Systems) 
The Automatic File & Index Company 


West 10th Street — Green Bay, Wis. 
Established 1901 
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WE OFFER THE FINEST 
LINE OF 


CARBON PAPERS 





TYPEWRITER 
RIBBONS 


EXCLUSIVE FOR 
THE DEALER 
AND STATIONER 


Allen & Company 


11-13-15 Vandewater Street 
New York 
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Advance Paper Boxes 
in Stationery Stores 


You will find a ready sale for our goods in your store. 
Every item is durably built for a long life of service. We 
maneetare all sorts of card and fibre board stationers’ 
8 alties: 


arren Transfer Cases Card Index Trays 
Index Storage Cases Stationery Cabinets 
eon Hole Boxes Document Storage Cases 
ing Boxes Transfer Cases 
(cloth or paper covered) (Invoice, letter and Cap 
Sizes) 
Carbon Paper Boxes Clip 


Check the list and let us replenish your stock of these 
4 3s. We shall be glad to send you catalog and full 
particulars. 


Advance Paper Box Co. 
2727 Franklin Avenue ST. LOUIS, MO. 














NEW ENLARGED FACTORY 





Demand—Forced us to double our 
Production Facilities 


We sell only to the DEALER. 


Silk-Y-Fiber Ribbons and 
Silk-Y¥-Kote Carbons are made of 
the finest imported materials. 


Cooper Carbon Coated Paper Co. 


Manufacturers 


28th St. and Trumbull Ave. Chicago, Ill. 
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Boston, Mass.—The Rapid Addressing Machine Company has 
moved the local branch to spacious quarters in the Park Square 
building. 

Chicago, Ill.—The Ribbon-Written Letter Company, 440 South 
Dearborn street, has incorporated to produce and sell form 
letters and advertising matter; capital stock, $5,000; incorpo- 
rators—J. W. Dungan, C. O. Ward and M. L. Corey This is 
the incorporation of an existing business 

Chicago, Ili.—L. D. Camps, general manager for the Lisenb) 
Manufacturing Company, returned in March from a trip to the 
factory at Fresno, Calif.—The Chicago office of the company 
has been moved to Room 402, 222 North Wabash avenue; the 
former location was at 225 North Michigan avenue, a few blocks 
away. 

Cincinnati, Ohio.—-Nicholas S. Ceagesen has joined the local 
Ditto Systems office as service man. 

Cleveland, Ohio.—Benj. H. Noyes, formerly with The National 
Cash Register Company, has joined The Premier Company 
producing direct mail advertising matter. 

Cleveland, Ohio.—Edward Hunt, manager here for the Todd 
Protectograph Company, celebrated the twentieth anniversary 
of his connection with the company some weeks ago 

Dayton, Ohio.—Sales School No. 161 of The National Cash 
Register Company graduated 155 men, representing agencies 
from thirty-five states and Canada. 

Dayton, Ohio.—-February sales records of The National Cash 
Register Company established a new level for that month in 
the history of the company. It was the seventeenth consecu- 
tive month registering a substantial increase over the corre- 
sponding month of the previous year. 

Dayton, Ohio.—F. B. Patterson, president of The National 
Cash Register Company, is touring England, France and Italy 
In addition to handling business affairs Mr. Patterson will enlist 
European aviators in the flying program of the National Aero 
nautical Association in the meet to be held at Dayton in 
October. Mr. Patterson is president of the association. 

Denver, Colo.—Ditto Systems has moved its offices from 43 
Foster building to 508 Bank building. 

Philadelphia, Penna.—The Rapid Addressing Machine Com 
pany’s branch has been moved to the Jefferson building wher: 
better facilities and more space are available. 

Philadelphia, Penna.—John L. Paul, who has been a salesmar 
for Russell Ernest Baum for more than ten years, has beer 
appointed general sales manager 

Philadelphia, Penna.—The Hoban Receiver Holder Sales Con 
pany, Washington Square building, has been registered as a 
commercial title with the common pleas court by Henry 
Mager. 

Pittsburgh, Penna.-—-Harvey K. Keller has joined the local 
branch of the Rapid Addressing Machine Company 

Rochester, N. Y.—F. H. Bloom, manager of the local sales 
office of the Todd Protectograph Company, celebrated the tent} 
anniversary of joining the organization a short time ago 

Salt Lake City, Utah.—T. C. Sutton, sales representative of 
The American Multigraph Sales Company, formerly at Butte 
Mont., has been transferred to the local office, 627 McIntyre 
building. 

San Francisco, Calif.—T. Cline Brown, formerly of Minn¢ 
apolis, has recently been appointed district manager by Thos 
A. Edison, Inc. 

San Francisco, Calif.—Albert G. Wright has succeeded F. W 
Knipsher as sales agent of the International Time Recording 
Company, New York. 

San Francisco, Calif.—The offices of Ditto Systems were 
moved in March from 478 Monadnock building to 133 Kearne) 
street. Walter G. Traub is in charge.—B. I. Hughes has 1 


} 


signed from Ditto Systems.—M. Auschultz has joined the lo 


t 


office as service man 

(Stationery—Continued from Page 192.) 
promoted to divisional manager for Northern California 
charge of the new men. 

Springfield, !!1._—The Kozy Korner, 301 South Fourth street 
has incorporated to deal in stationery, periodicals and news- 
papers and food products; capital stock, $4,500; incorporators 
David Druckerman, J. J. Weinberg and Sam Robinson. 

Wyandotte, Mich.—George M. Adams has established a com- 
mercial and social stationery business in connection with his 
newspaper. He publishes “The Review.” 
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THE FINEST OF THEM ALL. I DEALER DISTRIBUTION EXCLUSIVELY 


ENDLOCK BINDERS. 
















































































The Mark of Service and Satisfaction 





A POSITIVE G 
penntahhions Through improved methods of 
OF LONGER SERVICE, manufacturing, WE ARE NOW 





EASE OF gee HALF CUT Aves «a 
, (plain or printed tab) A 
SESE TION THE SAME PRICE AS 





AND STRAIGHT-CUT FOLDERS. 


SECURITY Our various grades and weights will 
iain meet your every requirement. 

Have you sent for your sample set of 

folders and cards? 


Do you know about our special offer 
on No. | ruled 3x5 cards? Send to- 


IF YOU ARE NOT FAMILIAR WITH THE FULL LINE day for samples of X311. 
OF SILVER CAPS, WE Witt BE PLEASED TO SEND 


COMPLETE INFORMATION, CATALOG, ETC THE DUNLEAVY CO 
THE WORKMAN MANUFACTURING COMPANY 34-38 Binford St. Boston, Mass. 


Se ae ee ee oe J. Frank Dunleavy, President and Gen’l Manager 


1200 W. Monroe St. . . . CHICAGO, U.S A. Lester E. Thacher, Vice-Pres. and Sales Mgr. 
New York Office, 110 E. 42nd St. Boston Office, 73 Tremont St. 





FULLY COVERED By 
PATENTS 









































‘*KEEPING TABS ON THINGS” 
WITH 





=K 
INDEX TABS 


THE ORIGINAL “PYRALIN” 
INDEX TAB Made in Six-inch Strips 


Cut tabs to any size—use any 


























PAPER FASTENING |= —— 
MACHINES ie ! 


SPONGE RUBBER —& 
CHAIR CUSHIONS 


FLEXIBLE RUBBER 





























DESK_PADS color insert attach for any 
RUBBER INK-WELL projection. 
[ STANDS Your stock for 1924 should always be 
complete Order Now. 
(NEW IMPRO\ ED TAB) 
IRVIN Paper Fasteners embody all the latest im- UNIVERSAL INDEX TAB co. 
p 


rovements. Five different sizes of ma- 


435 Central Bldg. Seattle, Wash. 


chines and staples afford a selection adapted for most 
any requirement. 


IRVIN Chair Cushions, Desk Pads and Ink-Well 
Stands are durable, new, decidedly at- 
tractive, useful, practical and reasonably priced. Being 











molded in one solid piece they have no seams or joints 
to tear or rip out 

New illustrated folder with full informa- 

tion will be sent anywhere upon request. 


A. H. Irvin Company, Curwensville, Pa., U.S. A. 
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THE PRESTO INKSTAND 


PATENDET 






Retails 
$3.00 


or, to be definite, 
\\s what features do 
Se you find in demand, 


that make your 
W no od * eee = 


1st Appearance? Compactness? 
\n Simplicity, Extent, or Degree 
of Service? 


is an improved, automatic 
PRESTO closing inkstand, simple, 

compact and _ attractive, 
not likely to be damaged and cannot upset. Opens at 
a touch, feeds the last drop of ink, and closes tight 
against dust and evaporation. 


The price is moderate—the discount yields you a 
good margin. Write for full details. 


BACHRACH SPECIALTY C9. 


MANUFACTURERS 
2275 Third Avenue New York, N. Y. 














Old Hampshire 


TYPEWRITER 
PAPERS 


Many lines comprise many duplicates. 
There are none in the Old Hampshire 


Line. 

A few moments’ study of our sample 
book will convince you of this. 

How many numbers have you the 
turnover of which doesn’t warrant the 
investment. 

Old Hampshire Typewriter papers 
comprise high and medium grades, 
weights from seven to twenty-eight 
pound substance, glazed, unglazed and 
medium finishes. 

A request for sample book and prices 
places you under no obligation. 


FINE STATIONERY DEPARTMENT 


Hampshire Paper Co. 


South Hadley Falls, Mass. 























“BUMP” 





No. 00 


THE NEW $2.50 FASTENER 


Designed to meet the demand of a popu- 
lar-priced paper fastener. Will sell to 
the user at $2.50. This will allow a fair 
margin of profit on its sale. Made in the 
convenient plier type, fully nickel plated 
and polished. Attractive quantity prices 
quoted on application. 


The Bump Paper Fastener Co. 
La Crosse, Wis., U. S.A. 


Seymour Conover Co., 350 Broadway, N. Y. City 
Eastern Representative 








BARRETT 


— Company 
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EYELETS 


Eyelets in all style, sizes and finishes, grommets, 
washers, tongues, clock hands, snap buttons and 
posts, etc. 

If you want an eyelet that we do not have in our 
large stock, we will quote on a special order with- 
out obligation to vou to buy. 

Write for our literature showing a few of the many 
sizes we handle. 


BARRETT BINDERY COMPANY 
1320 W. MONROE ST., CHICAGO 
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Bryan, Ohio.—The L 
of rubber 
this city from Cleveland. 

Chicago, Ill.—Roe Reed, of the R. & S. 


H. Manthey & Company, manufacturer 


stamps and special blank book forms, has moved to 


Engraving Company, 


returned to work in March after a prolonged attack of pneu- 
monia. 
Chicago, IIl—J. L. Bryan has become advertising manager 


for Meyer & Wenthe. He had been connected in the past with 


Eastern houses. 

Chicago, lil—The C. H. 
rights to the ‘‘Befoco’’ line 
sold by the Beecher-Fowler Manufacturing 
ville, Ky. 

Chicago, liIl—The Eagle Stamp Works, now at South 
Franklin street, will move May 1 to 76 East Lake street, where 
the fourth and fifth floors will be occupied. The Franklin street 


Hanson Company has acquired the 
of ink and stencil paste, formerly 


Company, Louis- 


29¢ 
oad 


building has been sold and will be supplanted by a new 
structure. 

Chicago, Itl—The Armbruster Manufacturing Company, 53 
West Jackson boulevard, has incorporated to manufacture the 
‘‘Ad-Writer,’’ a machine for printing on various forms of roll 


sheets, etc.; capital stock, $50,000; incorporators 
Domarus, Jr., and Ralph Burkhardt 


A. Force, president of Wm. A. Force 


bags, 
Armbruster, G. V. 
Wm 


paper, 
F. B 
New York, N. Y. 


& Company, Inc., enjoyed Florida’s climatic attractions in 
March Mrs. Force accompanied him to summerland. 

Seattle, Wash.—The Pacific Coast Stamp Works, 912 Third 
avenue, has added lines of stationery and office supplies The 
stationery business is in charge of W. R. Davidson, who had 
been with the Lowman & Hanford Company in the First ave- 
nue store 

Shreveport, La.—M. W. Drake, 218 Texas street, has added 
office furniture to his rubber stamp, stationery and printing 
lines. Vernon Greer, who is in charge of the office furniture 
department, had been with the Lindsay Company, Inc., of this 


city, before joining the Drake organization. 

Toledo, Ohio.—The Toledo Stamp & Stencil 
Huron street, has undertaken distribution of the 
stamp pad in northwestern Ohio 


Company, 450 
“Solo” rubber 


On the Outside Looking In. 


Current Comment on the Advertising Copy and Plans of 
the Manufacturers and Distributors of his Field, and 
Brief Reviews of Magazine Articles of General Interest. 





this 
or 


about 
Personal 


Spencer C. Gunn told 


A. P. W. Paper Company. 
We Do Not Use the 


company’s policies in “Why 
Humorous Collection Letter’? in System for April. 

Barrett-Cravens Company.—E. J. Heimer, sales manager, con- 
tributed to March System ‘Letters That Do Salesman’s Leg- 
Work."’ Each prospect gets a direct mail solicitation that fol- 
lows up the salesman’'s calls, and reduces the resistance to his 
approach 

The Beck Duplicator Company.—Sales Management ran a 
symposium on “Does Sending Printed Matter Ahead of Sales- 
men Steal Their ‘Thunder’? C. A. Goodrich responded for The 
Beck Duplicator Company, showing the policy followed 

Cushman & Denison Manufacturing Company.—D. C. Caha- 
lane, vice-president, contributed to a symposium in Sales Man- 
agement on ‘“‘Does Sending Printed Matter Ahead of Salesmen 
Steal Their ‘Thunder’ ?’’ 

Eberhard Faber.—Sales Management for 
on the Faber advertising to the consumer to popularize the 
clamp eraser. 

Ingersoll Redipoint Company.—Advertising and Selling repro- 
duced a powerful advertisement of this company, characteriz- 
ing it: “Strong head with convincing copy packed into small 
space 
The Library Bureau.—The familiar ‘‘Stop Thief’’ advertise- 
ment of this company was reproduced by Advertising and 
Selling for March. The editor’s comment was: “A strong illus- 
tration backed by convincing copy.”’ 

Remington Typewriter Company.—A. A. Fraser, manager at 
New York, described his policies in a symposium in Sales Man- 
agement for March on ‘“‘Does Sending Printed Matter Ahead of 
Salesmen Steal Their ‘Thunder’ ?’’ 


March commented 
new 


The Wahi Company.—John C. Wahl, president, contributed to 
Sales Management for March an article Why We Changed 
Over from ‘Flat’ Quantity’ Discounts.’ The decision was 


based on the fact that twenty per cent of the Wahl dealers sell 


eighty per cent of the output. 

E. Waterman Company.—Printers’ Ink Monthly for March 
commented on the adaptability of a series of small window cards 
furnished to dealers 
Magazine Articles of General interest. 

Wyman, sales and export manager, The Carter's 
ontributed to March System an article Usir 


l [ ng 
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SUPERIOR FURNITURE CO. 


Formerly Grand Rapids Office Chair Co. 
MAKFRS OF HIGH GRADE OFFICE CHAIRS 











Catalog and price list on request 


SUPERIOR FURNITURE CO. 


37 LOGAN ST., S. W., GRAND RAPIDS, MICH. 
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DESKS 


Sold Through Dealers Only 


ATALOG 
. 40 


No. 4 


Now Ready for Distribution. 


We want every dealer to have a copy. 


Please write us today for yours. 


Central Manufacturing Co. 


454-456 Armour Street 
CHICAGO 
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4 WEBCO PRODUCT 






TRADE MARK 


Original and Best 
lype Cleaning Fluid 


Cleans your type No type brushing 
Cleans your platens | No picking out of 
Cleans metal parts | particles from type 


Dissolves grease and cleans spots 
tom your desk 


WHEN R:1 Maan PPEARS 


DIRT OISAPPEARS 
MANUFACTURED BY 


The FSWebster Company Inc. 
BOSTON 


MAKERS OF 
MULTI-KOPY Carbon Papers 
STAR-BRAND Typewriter Ribbons 























NOT ATTACHED TO THE TYPEWRITER 


No longer a novelty, but a standard commodity 
sold by wide awake dealers and used by over 175,000 
Pp ssive firms who believe in keeping their equipment up 
to the highest point of efficiency. . 


Mr. Dealer let us send you a display card of 
one dozen at the regular dealers discount, with our 
guarantee of sale. Retail price 25c each. $2.75 per doz. 


ROC-O-WAY CO. 


693 Mission St. San Francisco, Calif. 








A special drive on Inked Ribbons and Carbcn Paper ha 
been set for April 7-12 inclusive by the Nationa! Association 
of Stationers, Office Outfitters and Manufacturers. Dealer 
who arrange special window displays and store displays and 
use newspaper advertising will strengthen themselves with 
consumers. 

Chicago, tll.—B. J. Smith and F. O'Neill have joined the sales 
staff of the Franklin-Kelly Company, Inc., 75-77 West Van 
Buren street. 

Chicago, I!l.—James A. Holden has joined the Caxton Labora 
tories, 323 West Jackson boulevard, as assistant to the manager 
Formerly he distributed the Miller-Bryant-Pierce lines hers 

Chicago, ill._—J. A. White, manager of the local branch of the 
F. S. Webster Company, treated the office staff. He is wintering 
at Ocean Springs, Miss., and sent about seventy pounds of 
trout and other game fish to the employees of the branch. M1! 
White will probably return to Chicago in April. 

New York, N. Y.—The F. S. Webster Company, Inc., Russell 
H. Pond, manager, 114 Liberty street, has joined the Mer- 
chants’ Association of New York. 

Pittsburgh, Penna.—After May 1 the William G. Johnstor 
Company will be located at 353-45 Boulevard of the Allies. The 
building at 429 Wood street, now occupied by the company, has 
been sold. 

St. Louis, Mo.—Chas. Wilson, of the Wilson Stationery Com 
pany, made a trip to Chicago in March While there he called 
at the Chicago branch of the Crown Ribbon & Carbon Manu 
facturing Company. 

San Francisco, Calif.—G. M. Heywood has joined the sales 
staff of the C. H. Jenkins Company. He had been with the 
Kee Lox Company previously 

San Francisco, Calif.—E. S. Deering specializes on the Cal 
ter’s lines of ribbons and carbons; he is a traveler for the C. H 
Jenkins Company, California representatives of The Carter's 
Ink Company. 

San Francisco, Calif.—S. E. Miller, president of the Miller- 
Bryant-Pierce Company, is visiting the Pacific coast branches 
of his company. He reports business very satisfactory in th: 
West. Mr. Miller was in Los Angeles recently and came fron 
there up to San Francisco. 


(On the Outside—Continued from Page 211.) 
the Passenger Car to Beat Competition." The salesman cove! 
outlying territories with speed and comfort, and is able to carr 
display material, and install it, as he travels his route. 

“Seventy-five Kinds of Prospects’’ was contributed to Th: 
Mailbag by R. N. Fellows, advertising manager of the Address: 
graph Company. He told of a manufacturer who built up a 
mail list which was minutely classified so that each group re- 
ceived advertising matter of direct interest. This advertising 
is highly successful. 

“Organizing a Sales Department’’ was a contribution by John 
Allen Murphy in Printers’ Ink Monthly for March. A number 
of sales organizations contributed the facts on which the article 
was based, including the Monroe Calculating Machine Company 
Brandt Automatic Cashier Company, The Wahl Company and 
the Autographic Register Company. The article treated of the 
fundamentals of a sales organization, and the qualifications of 
the man who directs it. 


Civil Service Wants Statistical Clerk, Jr. 

The United States Civil Service Commission will hold 
competitive examinations throughout the country April 
23 for the position of junior statistical clerk. Departmental 
vacancies will be filled at entrance salaries ranging from 
$900 to $1,400 a year, plus the congressional bonus of $20.00 
a month. Candidates will be rated on education and ex 
perience. Graduation from a_ standard four-year hig! 
school course grants a rating of 70 per cent; 80 per cent 
will be given for graduation from a college of recognized 
standard, which may be increased to 85 if the course 
sued included a large amount of work in economics, mathe 
matics or statistics. To these ratings will be added px 
centages for experience in statistics, graphics, mathematics 
or economic investigations. Competitors will be rated or 
practical tests in statistical computations, tabulating statis 
tical data and education and experience. Full informatio 
and application blanks may be obtained from the Unite 
States Civil Service Commission, Washington, D. C., and 
local branches at post offices and customs houses 
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ELKHART 


Stenographers’ Pencil 


Note Books Scratch Pads 


























Talk about regular 
turnover—what goes on 
more constantly in the 
modern business office 
than the stenographer’s 
pencil filling one note- 
book after another! 
Notebooks are a profit- 
able stationery item and 
the ELKHART line 
will help you to get the 
business. Write for the 
ELKHART specimen 
book and prices and 
samples of ELKHART 
scratch pads. 


ELKHART STATIONERY CO. 


ELKHART, INDIANA 














THE RUSH- DE LUXE 


The IDEAL Ink And Typewriter Eraser 
Used by Uncle Sam 
in engineering and governmental departments 


Used like a pencil; just a stroke and the letter or figure is erased- 
For quick, clean, invisible erasing it is incomparable. 


An IDEAL Office Equipment Specialty 
combining luxury and economy 


THE FLEXIBLE DIAMOND 
BRUSH — ITS SECRET 


__ 


Sells at Sight to typists. oo 


raphers, bookkeepers « 
















Made in 14K Gold finish. At 

your dealers or mailed direct 

a insured for 50c in 
joney 


Order or 1 7) 
Liberal terms to trade. 
Assembled twelve in handsome 


gold and silver display carton. 


Rush Eraser 


Company 
Ss200SA&K 
Building 
SYRACUSE, 
N. Y. 


Representatives for 
Holland 
and Dutch East Indies: 


BLIKMAN & 
SARTORIUS 
Amsterdam 
and Sourabaia, Java 














HANDY TUBE ] () 0% 


ounces to PROFIT 


sell at 10 cents 
and 


VALUE 






GLUEY 
paste 


Priced to you at $7.20 per gross, or 
$7.75 per gross packed 12 in attractive 
counter display cartons—can you beat it? 
National advertising is steadily increasing 
Gluey’s demand. Are you getting your 
share? You have space for at least a 
trial dozen—shall we send it? 

















Just send your name and your jobber's. 
We will bill thru them. 


The COMMERCIAL PASTE Co. 


Dept. 113 
COLUMBUS OHIO 
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ROTARY DESK PAD | 


NOTHING BETTER MADE 


| 
| 
BEAUTIFUL 
GOLD BRONZE 

FINISH ; 


A HIGH GRADE 
oer OOT 
BOND 


= ‘ou 


¢ Another Zion Achievement 


— THEY ARE SELLING FAST — 


We have a Profit Making Proposition on 
Duplicate Books, Pencils, Pens ‘x Specialties 





WRITE US FOR CATALOG AND OUTLINE OF OUR PLAN 





ZION INSTITUTIONS < » INDUSTRIES 


ZiO> i 
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The 
Standard 
Stamp 
Affixer 


The Standard Stamp Affhxer. 
Known as the simplest, 
lightest and speediest on 
the market. Saves time and money. It 
is a portable safe for your postage stamps. 
Endorsed by thousands of well-known 
users, including: 


Standard Oil Co. 

Bell Telephone System 
United Shoe Machine Co, 
Western Electric Co. 
Bauer and Black 
Willard Storage Battery Co, 
Eastman Kodak Co. 


and other prominent houses. 





DEALERS—We have an interesting proposition to make you 
which does not involve any outlay. 


STANDARD STAMP AFFIXER Co. 
Revere Boulevard EVERETT, MASS. 
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Your Customer Whispers 


into the 


“WHISPERING” 
MOUTHPIECE 


but his money talks loud in 
your cash register—and repeats. 


The “Whispering” Mouthpiece just replaces 
the one on the telephone in use, and gives 
comfortable and easy telephone privacy to the 
user. It’s sanitary—only highly polished glass 
can touch the lips. It sells on sight. 


Sold on a guarantee of satis- 
faction to you and to your cus- 
tomers—or money back. 


This handsome three- 

color display card free 

with trial order for 

one dozen. It’s a silent 
Seep, salesman that makes 
2 x / money talk. 


Place a . ard on your counter at once. 
Prices and further details on request. 


O. A. COLYTT LABORATORIES 


ENGINEERING 
565 W. Washington St., Chicago 


(2831) 











Every User of the 
Telephone is Going 
to Appreciate this 


Zelephone 
= Larlushion 


OUR customers will be quick to see the ad- 
vantages of telephoning with these Davol 
Ear Cushions. A big, comfortable, close-fitting 
cup of soft rubber. Fits all telephone receivers. 


OTHER DAVOL STATIONERS’ SUPPLIES 
Rubber Bands Marsh Finger Pads 


Extra strong and lively Tohelp wherever business 
—popular sizesinhandy is picking up— eliminate 
boxes. mistakes and losses. 


Davol Typewriter Cushion Feet 


To take the jar and noise from typewriters. Made in screw 
and plug fitting for Underwood, L. C. Smith, Smith-Premier 
and Remington typewriters. Sell for 75c a set of four. 


Order all genuine Davol Stationers’ Supplies direct from us 


DAVOL RUBBER COMPANY 


Established 1874 
Executive Offices and Factory, PROVIDENCE, R. I. 

















ARGUS BRAND PRODUCTS 


UP-TO-DATE PEN AND PENCIL CLASPS 
OWL PEN AND PENCIL CLASPS 
ROYAL PEN AND PENCIL CLASPS 
ARGUS PEN AND PENCIL CLASPS 
ARGUS PAPER FASTENERS 
“NEVER-LOSE” ERASERS 


Write your jobber for prices and discounts, or order direct 


Argus Manufacturing Co. 


1134-44 N. Kilbourne Ave., Chicago, III. 



































Paragraphic reviews of current issues from 
icld, classified for conventent 








the house orga 


reference. 
Manufacturer. 


Strathmore Town News (Strathmore Paper Company) asked 
“What Dces a Salesman Sell?’ and then answered it In spe 
cialty lines he sells service first, then the article or device which 
renders that service—and finally, a profit for his house 

The Red Envelope (United States Envelope Company) printed 
brief descriptions of the beginnings of the envelope industry in 
Buffalo and in Philadelphia It also told of the introduction of 
envelopes from France about i840 by the late Henry Cohen, of 
Philadelphia 

The Security Salesman (Steel Equipment Corporation) nar 
rated the record made by a “Securi-file’’ in a fire which de 
stroyed the plant of a manufacturer of celluloid specialties. The 
contents of the file were in perfect condition when the fire was 
extinguished 

In The Royal Standard (Royal Typewriter Company Inc.) 
Charles A. Westcott, the editor, analyzed the typewriter car- 
riage and showed how a carriage of the proper design and con 
struction permits the stenographer to accomplish a good day’s 
work wi minimum fatigue 


Tips and Nibs (The Wahl Company) « wialized on the 


ind it 
passing Woodrow Wilsor His ambition to be helpful to hu 
manity was pointed it as the opportunity of every man 


nal way, just as the lamented presi 


help his fellows in a perso 
dent's a was to help the international family 

The principles of business success are constant, remarked 
The Faultless Bulletin (Stationers Loose Leaf Company) New 
viewpoint d novel methods serve to freshen the selling o1 
ganizatior ut the ¢ ence has not changed It takes harder 
work, intense and systematic application, to win success 

The “Y and E” Idea (Yawman and Erbe Manufacturing Com- 
pany) told a new electr enameling department which dis 


placed a former installation that employed steam heat The 
new ovens save sixty per cent of the space occupied by the old 
plant, and cvt in two the time required to bake enamel 

The Skyscraper (The Shaw-Walker Company), told about a 





dealer's lesman who bought a loaf of bread at a bakery, and 
noted that the change was taken from the p drawer of a desl 

He scente n opport ty for a sale, and landed the baker 

a safety vault with complete interior equipment and supplies 

Remington Notes (Remington Typewriter Company) brings 
up the ibject of nomenclature There is no word to descri 
the wor f the typist vpewriting’’ and its modifications 
are inadequate Remington Notes offers “‘typistry.”’ and asks 
readers if they can suggest a better word to express the product 
of the stenographer and typist 

My 7 rhroug ! Fact i D itior L. ¢ 
Smith & Bros. Tyy r Company) iT " Ya 
saw 1} a vis to the 1} it Syracuse N. ¥ Sit 
with the Boston off ! was so impresse 
procedurs whe ! irned his ter he 
termined sell n hines than ev I 

Tr f « ra was illustrated I! in a e ir 
Ster (A. |] Dick Comy ) A boy ried lriv a sl 
piece r int ur nd A friend suggested that h 
sharpe I point ‘ single blow r he s 
furt! the er en had d r The 
of concent! on in | ne vas shown as e moral 

The Macey Monthly (The Macey Company) laid stress on the 
imp nce f selling 1 d office suites Sales in be " 
to executives who require handsome and harmonious office sur 
roundings The dealer who makes these sales assures himse 
of the " rders when additional equipment is required 
the individual office ! new outfits for use in the same organ 
zatior 

The lead article of Business (Burroughs Adding Machine C 
pany) was A $300,001 ' Political Football It concerns the 
Mellon plan for tax reduction, and its complication, the bonus 
The author shows the elements of the body politic that are 
volved in the discussior He dares not prophesy the outcor 
“With the Help of the Retailer,’’ by James P. Duffy, advertis 
ing manager of El rd Faber, narrated the accomplishments 
of “Pe Week.” 

Thomas V. Bell, the stationer of Montreal, Quebec, Car 
contributed a letter t The Coach (published co-operative 
Boorum & Pease Company, Eberhard Faber, C. Howard H 
Pen Company and tl Sanford Manufacturing Company) Mr 
Bell discussed the problem of conducting a stationery store fron 
the viewpoint of his wn business, and also from that he 
vantage point of a ss ition man—having been a pres 
of the Montreal association, and representing his district 
United Typothetae of America 

Direct n | dispat ¢ the Addressograph way saved a N¢ 
York merchant heavy losses during a newspaper strikes 
newspaper display advertising was possible so a mailing 
prepare envelopes addressed, and dispatched through the |} 
office n reé rd time Wanamaker’s reached 85,000 customer 
on the mailing list without loss of time, even though it becam«s 
necessary to requisition an automatic feed addressograph fron 


the New York branch of the Addressograph Company to supple 
ment the Wanamaker addressing equipment 

An editorial in The Webster Way (F. S. Webster Company) 
commented on a suggestion made by a reader that more sales 
talk be printed C. P. Garvin, the general sales manager, con 
fessed that sales talk did not predominate He said, ‘“‘We dor 
advertise our line on every page of the book for the same reasor 
that we wouldn’t invite a man to our home and then talk 
business with him.” Still, The Webster Way has contained 
some very helpful technical information on ribbons and carbons 
that has aided dealers heaps more thar ibstract articles on 
sales psychology 
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LAR-O-TYPE 


THE WONDER TYPE CLEANER 





will assure neat, clean 
correspondence. Just 
apply with dauber and 
the type is cleaned in- 
stanily. 








Does not evaporate. 






Also cleans rubber keys, 
rubber stamps, adding 
machine type, multi- 
graph, addressograph 
plates, etc. 


Individual! bottles to retail at 50c and 75c. 
Also bulk sizes: pints, quarts and gallons. 









Liberal discounts to dealers. Very effective ad- 
vertising aids furnished free, whether you buy 
direct or through jobbers. Write us today. 



















The Clarotype Company, Inc. 
16-D Hudson St. NEW YORK 































Show them the 


STANDARD TIME STAMP 


Recount its 
many advan- 
tages extra 
heavy constr 
tion, depend- 
able service 


choice of round 
or oblong 
pressions; the 
accurate rec 
ords of receipt 
of mail, prog 
ress of orders 
shop costs and 
other valuable 
information, re 
sulting from its 
onsistent use 


Useful in hun- 
dreds of offices 
right in your vicin- 
ity, business people 
are quick to grasp 
its service. Station- 
ers who display it 
properly, report ex- 
cellent business. 

The low price and 
dependability of 
the Standard Time 
Stamp make it 
easy to seli to 
both small and 
large concerns. 
Write for de- 
tails. 





Manufactured 
By 


CONSOLIDATED STAMP MFG. CO. 


87 Maiden Lane New York, N. Y. 




















| 
: 
| 
: 
| 
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Stock 


HOFFMAN 


GOODS 
You’ll Sell Right Along 





Specialize on 


HOFFMAN 


for Exceptional Profit! 


Just putting HOFFMAN Stationers’ Goods in your 
display sells a good volume. But if you study them, 
compare the construction and service, play up their 
many good features, you can make a lot of money. 


HOFFMAN Goods are live sellers Over sixty styles of 
desk pads in standard sizes Cloth covered index cabinets, 
shelf boxes tationery racks, legal and letter size cabinets, 
document tiles, storage and tranafer cases, et Our price 
list istratinge the line, is yours for the asking 


L. HOFFMAN 


ESTABLISHED 1888 
45 LaFayette Street 
REPRESENTATIVES 
Middle West: &S. CC. FUNKE, P. 0. Box 244, Detroit, Mich. 
Pacific Coast: MAX L. WEIL, 226 San Fernando Bidg., 
Los Angeles 
South East: LEROY H. PHAUP, 815 Edgehill Road, Rich- 
mond, Virginia 


New York, N. Y. 











Buy Gra/fco Products—_ 


and you will be 100% satisfied with your pur- 
chase. We make every one of them, put best 
ra materials and highly-trained workmanship into —F™ 
them, and are sure you will like them. Carried 
by reliable stationers, everywhere. Write for 


details 








~ NEW DEALERS: Our offer is a good one 


ye 








Index Tabs 





Pencil Sharpeners 





Maptacks Clips 


—_ 


Glasa 
Pushpins 


ib T acks. Brass, Steel, Colored 


Goitt Maderwend Le. 


18 Beacon St., Boston, 42, Mass. 








Sta “th, 


Somerville, 
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A three-months’ contest tor dealers was : 
Royal Standard (Royal Typewriter Company, 


dealers making the best sales records in March 


will receive a trip to New York and to the 
pected that when the metropolitan departn 
visiting dealers, the Manhattanites will have 
conception of the geography of the country 
to the occupants of the big city above tl 





MMnounce 


Inc.) 


factory 


April 


ent has 


* a more 


, than 


4 
The three 
and May 
It is ex 


met the 


accurate 


is credited 
ie Battery On 


cupants’ is used advisedly for “‘residents”’ doesn't ap} n 
many Cases 
Dealer. 

Pliny’s Bulletin (Pliny L. Allen Company) told of tl I 
of writing, and coupled it up with Esterbrook pens 

The Office Cat (The Richmond & Backus Company) re s 
that this business entered its eighty-second year in 24 

“Making the Mule Go"’ in The Blank Book News (The ¢ 
lumbus Blank Book Manufacturing Company) told x 
tale of co-operation, and how it is accomplished 

The Gill-O-Gram (The J. K. Gill Company) showed a 1 
duction of a check paid the widow of a Gill employee wl " 
protected by the company’s group insurance policy 

“Do You Know Your Job?"’ asks Japs-Olson Compar 
organ In mastering his own work one may wonder h ! 
can find joy in theirs. The thing is to find joy in your ! b 
give it earnest thought, and make it important 

Common Sense (Corlies, Macy & Company, Ine old How 
to Make Love.” It’s one of those recipes that car be bought 
at a drug store; the ingredients must be furnished | the in 
Of course, ther is no need of telling the women he t math 
love 

Finding a new stenographer was the theme of ar rt ! 
The Shepard Staff (The Henry ©. Shepard Company) lr " 
of using the classified columns of a daily newspaper, the 
cipal of a shorthand school was consulted The re re! s 
were stated fully, and from her contact with the student the 
principal was able to decide which girl would fit the p« 

Distributor. 

Associated Stationers Monthly (The Associated Stat ers 
Supply Company) contained a number of helpful Tr na 
articles by men widely-known in the trade These ! led 
“How to Prevent Evaporation of Ink.” by G. J. Seng scl 
“The Modern Pencil Sharpener,’ Kk. H. Jones How Ss} ! 
a Lead Pencil,’ Eberhard Faber 

Internal. 

The N. C. R. (The National Cash Register Compar ! 
ten reasons why “Conditions are Rieht in showing h 
business should be good 

“What Do You See in The Mirror by Ra I n 
the Protectograph Bulletin (Todd Protectograpl ‘ ) 
showed the importance of neat and tasteful dress for S 
man 

The Burroughs Bulletin (Burroughs Adding Machine Cor ) 
printed in March an alphabetical cross-index of selling il 
and useful information contained in the Bulletin issues 2 
1923 and 1924 up to February 1s 

The Ram (Rapid Addressing Machine Company) pr 
eral pages regarding the outcome of the recent sales « es 
J.C. Latham, branch manager ut Boston, topped the Che 
cup which he won was illustrated n custody of a u 
dinous maiden 

“Mac” in the Strathmorean (Strathmore Paper Compa vas 
a touching appreciation of a worker who had passed aw It 
visualizes for the reader that type of man whose ! rf 
lovalty and resourcefulness is a cherished asset in ¢ r rt 
zation fortunate enough to enjoy his companionship 

Eagle News (The Eagle Pencil Company) reports i . 
in English meets in the company cafeteria three eve £ ch 
week, for the benefit of emplovees who cannot spe Eng ! 
The classes last one hour, and as half of that time is 
within the reguiar working hours, students rece f it 
half hour 

Diamond Dust (Hall Lithographing Company) 
usual mission for a traveling mar (. W. Seely appears 
the executives of the Chamber Commerce Ix it 
Hutchinson to tell about the present ituation reg 
State roads The chamber knows where to get i 
knowledge of local conditions 

“The News' Is What You Make It said TI \ 1 E 
Idea (Yawman and Erbe Manufacturing Company) 7 
showed what constitutes news, how to avoid the t 
humorous anecdote and emphasized the need of turni: ss 
promptls An innovation in house organ pract \ wo 
pages showing portraits of candidates for the Y it 
election Mach portrait was accompanied by sprightly t 

The Remington Broadcaster (Remington Typew 2. n 
pany) ineluded “The Makin’s of a Leading Remingt ‘ 
writer Salesman.’ Thirty-nine leading salesmen were a Z 
as to present condition of servitude, hobbies, cl 
civie affiliations, recreation, ets Evidently most of t) I 
like to hook up to the local chamber of commerce ! 
like the Rotary Kiwanis, ets More than halt 
high sign in some one of the leading fraternal so 

Latin-American Trade Increased in 1924. 

The Department of Commerce reports that tl ts 
of the United States with Latin \merica crease - 
ve per cent in 1923, Our imports from the it \ 
can countries increased twenty-nine per cent ( 
vear. Among the items showing increases gy 
machines 

In 1923 exports to Latin America (excl ng P 
ind the Virgin Islands) were $693,627,000. I: 
the United States from Latin America totaled $1,05 2 
000. The exports showed an increase of 115 pe er 
1913-14 Exports to the rest of the world cr . S 
per cent in 1923, as compared with 1913-14 
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Law, Name 


AIGNER’'S gold-stamped leather Book Labels are 
TEI i I i 4 DESKS | coming more and more into favor. At surprisingly 
ow cost they transform any library from a tomb of 


cold facts into a fountain of clear information. By 
Staunch Structure 





supplying them, you win both profits and friends, 


AIGNER’S Bo ok Labels are all on genuine leather 
TELL CITY Desks wer of lightest ight and best quality, flat and firm, 
. ; stamped with 22 K gold leaf Ready for instant and 
ae ae is shipments got permanen application 
nif s produced in a month slow 
co s cheeamemnias Ge thle: canna Do Your Customers Know 
' 
pone mportant feature of our business, for every That You Can Supply 
desk * ple r policy and its good perforn AIGNER’S Book Labels? 
say iles ‘ Special styles id sizes made to order and supplied 
and P . ‘ila ialdlias an Genk promptly at nominal cost Also all the Reporter 
- : and Nationa "Re pm ter System L abels, and Red Num- 
; a ; : ber Labels ready for immediate delivery 
I l \ t is nada > ser 


aa 2 ‘tos | Manufacturers 
TELL CITY DESK COMPANY || gahanguenccgy icago Milinoks 





























oe saa | ers for Stationers and cae q 
TELL CITY - INDIANA Oc mdexee for Loose - Log Systems _] 

h | New England territory writ he Titles and Labels for Law Work 
THE iR \ RY oMP An i Fascland Sivest. and 1 ¢ — Aigner's Patent Cut Index Strips (2676) - 























You sell more Filing Cabinets when A LINE THAT SELLS 


you show the Goods and mark the 


price. EVER Y DA Y 


men RE D & T PRopucrs 


to see what 
























ting and how it ‘“*‘CHANGEABLE”’ 
compares’ with 


the price. Show Bulletin Boards--Name Plates 


him this Bent op ge ° ° 
i cannes Building Directories 


quote the cost In and Out Registers Calendars 


and ol will 
be coe i rsa Gummed Paper Letters 


press him with 


the faverabl CHANGEABLE NAME PLATE 
aisle Our Style No. 6. Retails $2.75 


Let us send you 


our illustrated ae ——$—— 
7 | 
folder detailing nn 


= || 





Size 2'4x10'» inches. Oak or Mahogany Finish. Beveled Plate 
Glass. Felt Bottom. Changeable Name Card, Lettered Gold 
on Black. 


WRITE FOR CATALOGUE AND DISCOUNTS. 


Davenport-Taylor Mig. Co. 


The Bentson Menatectaites Co. GENERAL OFFICES 
AURORA ILLINOIS 412 Orleans Street CHICAGO 











New Vork 
Representative: 
JOSEPH WALLACE 
941 Leggett Ave 





Chicago er a House 
Stationers Wholesale Supply Co, 
Times Bldg 
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The Worlds Standard 


since 1894 


odel N° I 

fer céverybody~ 
ecMachine 

of Universal Sale ! 


The“ UNIT” 
Dhe Machine de-Lux 
Non-clog staple guid 
Simple lake-down 
construction. Uses 
either Hotchkiss 
Ne lorNe2 Staples 





LINE OF MACHINES ~ 
Hotchkiss “UNIT” 
” Nel 
Spiral Col 
N°2 


Hotchkiss Tag Tacker 
° Shade Roll Tacker 


STAPLES 
N° Regular. N° Special. N°2.N°3.N°4. Tacking and Shade 


Roll Machine Staples and Spiral Coil Staples 


HOTCHKISS 


PAPER FASTENING MACHINES } 


THE HOTCHKISS SALES CO NORWALK, CONN, 

















Salesmen’s Desk 
No. 736 S, 36x26" 


ORPIN DESKS 


New England Quality 


The’ office furniture dealer whose _ trade 


among progressive, keen-cutting business ( 
finds in ORPIN DESKS fast selling merchandise 
Our 700 line is an excellent grade, built of care 
fully selected quartered white oak and genuine 
mahogany. It is complete with flat top, single and 
double pedestal, typewriter and pedestal typewritet 
desks, roll tops, teachers’ and salesmen’s desks 
Two other grades are supplied which by reason of 
slight differences in selection of wood and in finis! 
are sold at lower price s 


These desks will build up your sales and profits 
Let us send you full details 


ORPIN DESK CoO. 


121 Medford Street Charlestown, Mass. 














If You Bind Your Own 


Loose Leaf Devices 


We can show you how to cut the cost 
of making your special metals, at least 
in half. 


Whether or not you buy your Knock 
Down Metals from us, we want you 
to effect this saving, because we spe- 
cialize in the manufacture of Loose 
Leaf Metal Parts for the dealer who 
binds his own Loose Leaf Devices and 
therefore we want to co-operate with 
the purchasers of metal parts. All 
of them. 


We will gladly explain without cost 
or obligation to you the system we have 
devised to enable the dealer to make 
up his special metals accurately and 
economically. 


Write us. We are here to serve 


The Tenacity 
Manufacturing Company, Inc. 
Reading, Cincinnati, Ohio 




















HUNTS PENS 





ROUND POINTED PENS 
SILVERINE PENS 
SPEEDBALL PENS 
SPRING PENCIL CLIPS 
BULL DOG {LIPS 
DUAL USE CARD CLIPS 
PEN HOLDERS 
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Comparative Figures on Major Exports—November. 
Furniture, metal office, comprising filing cases, safes, and 
other metal office furniture and fixtures, in November—(1922) 
$107.017; (1923) $165,758 Eleven months ending November 
(1922) $1,196,190; (1923) $1,649,097 [For segregation of these 
several items by quantity and value, see the respective classi- 
fications under “‘Comparative Figures on Miscellaneous Exports 
November.’ 
Machines, adding a1 
iachines @ $225,178 (1923) q 
ac ending November (1922) 10,287 machines @ $1,847,829; 
(1923) 15,819 machines @ $3,008,827 
Machines, cash register, in November—( 
$284,834; (1923) 1.404 machines @ $239 


alk ulating, in November—(1922) 1,234 
; machines @ $401,499 Eleven 








1.339 machines 
Eleven months 











ending Novembe (1922) 12,929 machines @ $2,575,736; (1923) 
6.037 machines @ $3,016,481 Cash register parts in November 
(1922) 57,803 pounds @ $39,803; (1923) 26,977 pounds @ $23.69 
Eleven months ending November—(1922) 364,767 pounds @ $268 

023: (1923) 458,337 pounds @ $326,133 

Mac nes, typewrite1 n November—(1922) 14,963 machines @ 
$930,422; (1923) 23. machines @ $1,266,88¢ Eleven months 
ending Nov ®) 169.187 machines DP $10,366,006 (1923) 
217,779 mae $12,526,813 Typewriter parts in November! 

(1922) 14,50: ‘ ) $23,291; (1923) 127,547 pounds @ $54,- 
66 Eleven months ending November—(1922) 184,783 pounds 
$360.684: (1923) 429.8 pounds @ $502,665 

Pape carbor vember—(1922) 44,712 pounds @ $ 2 
(1923) 84.612 pour 59,481 Eleven months ending N en 
ber—(1922) 632,850 7 nds @ $492,894; (1923) 811,980 pounds @ 
$635.958 

Ribbons typewriter t November (1922) 16,094 pour i 
$29,602; (1923) 17,909 pounds @ $33,052 Eleven months ending 
November—(1922) 24,4: pounds @ $420,677 (1923) 278,832 


pounds f@ $479,409 
Comparative Figures on Miscellaneous Exports—November 








Card playing, in N ember—(1922) 529.064 packs @ 69,299; 
’ 95 pack ») $84,176 Eleven months ending Novem- 
ber ( 4.490.264 p ks @ $564, (1923) 9.987.579 packs @ 
$1,052,678 
Chairs, wooden, in November—(1922) 14,956 chairs @ $48,943 
(1923) 21,341 chairs @ $64,057 Eleven months ending November 
(1922) 113,771 chair @ $403,544; (1923) 218,841 chairs @ 
opes in November—(1922) 246,501 pounds @ $46,239 
57,942 pounds @ $51,226. Eleven months ending Novem 
2,404,243 pounds @ $463,556; (1923) 2,551,686 pounds 
vulcanized ware, in November—(1922) 48,813 pounds @ 
(1923) 47,538 pounds @ $21,746 Eleven months ending 
November—(1922) 699,954 pounds @ _ $188,317; (1923) 906,128 
pounds @ $257,954 
Filing cases in November—(1922) 1,549 cases @ $39,761; (1923) 
3.284 cases @ $83,697 Eleven months ending November—(1$22) 
13,582 cases @ $422,319; (1923) 26,794 cases @ $770,116 


1 office, and fixtures, in November 
$27,699: (1923) 91,891 pounds @ $23,110 

Eleven months ending November—(1922) 1,169,219 pounds @ 
$306,481; (1923) 1,368,603 pounds @ $294,063 

Furniture, wooden office, in November—(1922) 66,889 pounds 
@ $15,135; (1923) 90,376 pounds @ $26,018. Eleven months end- 
ing November—(1922) 1,076,478 pounds @ $263,594; (1923) 
1,190,761 pounds @ $264,933 

Furniture, wooden school and church, in November—(1922) 
99,965 pounds @ $14,064; (1923) 36,747 pounds @ $7,155 Eleven 
months ending November (1922) 407,501 pounds @ _ $68,066; 
(1923) 1,248,056 pounds @ $202,891 

Ink, other than printing, lithographic and writing, in No- 
vember—(1922) 50,938 pounds @ $13,244; (1923) 33,324 pounds @ 
$16,369. Eleven months ending November—(1922) 341,349 pounds 
@ $114,329: (1923) 552,662 pounds @ $183,746 
me writing, in November—(1922) 91,982 pounds @ $15,981; 
’ 96,133 pounds @ $15,514 Eleven months ending Novem- 
r (1922) 803,732 pounds @ $185,016; (1923) 1,299,549 pounds @ 
32,444 
Machines, addressing and duplicating, in November—(1922) 
96 machines @ $17,733; (1923) 385 machines @ $53,043 Eleven 
months ending November—(1922) 1,911 machines @ $188,012 
(1923) 3,326 machine s @ $282,331. 

Paper, cash register and adding machine, in November 
922) 91,976 pounds @ $9,519; (1923) 111,920 pounds @ $13,293 
leven months ending November—(1922) 809,580 pounds @ 


SS, 979 


Furniture, other meta 


(1922) 146,895 pounds a 





(192 
be 
$23 





( 
I 
$ 3; (1923) 1,063,136 pounds @ $116,272 
Paper, writing, except papeteries, in November—(1922) 544,499 
pounds @ $84,704; (1923) 497,831 pounds @ $90,698 Eleven months 
ending November—(1922) 6,639,567 pounds @ $1,061,223; (1923) 
f 954 pounds @ $935,181 

P apeteries in November—(1922) 24,374 pounds @ _ $11,595; 











(1923) 24,191 pounds @ $9,703 E ry months 1. Novem 
ber—(1922) 313,287 pounds @ $113 (1923) 381,3 pounds @ 
$143,199 
Paste and mucilag in November—(1922) 408,394 pounds @ 
51,447; (1923) 185,495 pounds @ $21,141 Eleven months ending 


«ail ee | PR 2,053,434 pounds @ 231,540; (1923) 2,262,249 
pounds @ $240,306 

Pencils, lead with metal casing. in November—(1922) 1,778 
dozen @ $51,667; (1923) 14,825 dozen @ $86,621 Eleven months 
ending November—(1922) 117,930 dozen @ $283,773; (1923) 119,982 
dozen @ $324,218 


Pencils. other than metal cased, and pencil leads, in Novem- 





ber—(1922) 819,723 dozen @ $135,904; (1923) dozen @ 
$127,033 Eleven months ending November 7,608,352 


dozen @ $1,208,603; (1923) 9,337,369 dozen @ $1, 





Penholders in November (1922) 6.345 gross @ $9,905; (1923) 

562 gross @ $8,465 Eleven months ending November—(1922) 

4177 gross @ $80,063: (1923) 50,125 gross @ $84,357. 

"Per ns, fountain. in November—(1922) 23,152 pens @ $17,061; 
(1923) 13,064 pens @ $18,969 Eleven months ending November 
—(1922) 166.631 pens @ $145,403; (1923) 186,412 pens @ $181,946 


{ 
Pens, metallic, except gold, in November—(1922) 61,402 gross 
@ $27,579; (1923) 28,097 gross @ $14,301 Eleven months ending 
November—(1922) 193,818 gross @ $97,468; (1923) 273,205 gross @ 
$142,501 

Safes in November—(1922) 428 safes @ $39,587; (1923) 595 
safes @ $58,951. Eleven months ending November—(1922) 3,667 
safes @ 467,390: (1923) 5,993 — @ $584,918 

Supplies, office, including paper clips and binders, erasers, 


inkstands, etc., in November—(1922) 193.695 pounds @ $108,695; 
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coerceare 







evesre ttaers 


MANUFACTURE 
SEALS 
STENCILS 
BADGES 
RUBBER@STEEL 
STAMPS 
METAL CHECKS 
POCKET COINS 


« BRASS SIGNS 


ETC 


FOR SALES 
wax seas 


Me end Wen 


STORE; 108 N. DEARBORN ST. CHICAG 
FACTORY:24 to 30 pee ae 


server sTamers 
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“SUMATRA” 
FLEXIBLE 
RUBBER 
DESK 
PADS 


(Patents Pending) 


“Sumatra” Desk Pads are made from high grade 
flexible rubber. They are neat, durable and will not 
mar the finest finish on any desk. Their appearance 


actually improves with use. Stuff the corners full of 
paper or cards and these rubber corners will snap back to 
their original shape. Always lie flat on the desk. They 
come in assorted colors (green, brown or black), harmonizing 
with any furniture They will last for many years. We 
guarantee them for five years. We have shipped “Sumatra” 
Pads to almost every section of the country and number 
among our accounts many of the largest dealers. Your cus- 
tomers will eventually ask for “Sumatra” Pads. Why not 
let us send you illustrated folders covering our line? 
SPONGE RUBBER CHAIR CUSHIONS 
RUBBER INK WELL BASES 


We solicit orders for all kinds of special Molded 
Rubber Articles made to your specifications. 


The SUMATRA RUBBER CO. 


SALEM, OHIO 














» 
_ 
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In addition to DANNER Sectional 
Bookcases and DANNER revolving 
bookcases we offer a low priced line 
of oak and imitation walnut wardrobes 
and chifforobes. 


They have proved fast selling pat- 
terns in the office furniture field. 


THE TRUMBULL TABLE CO. 


Wholesale Furniture 


WARREN, OHIO 





Waste Paper Baskets 


Letter Trays, Mail and Tape Baskets, 
Space Baskets, Build-up Trays, 
Locker Baskets, Etc. 


UNIFORM MESH AND FULL GAUGE WIRE 
Special Wire Baskets Made to Order. 


PEERLESS 
WIRE GOODS 
COMPANY 


20 East Jackson Blvd. 
CHICAGO 


Write for Catalogue 
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(1925) 260,119 pounds @ $140,199 Kleven months 
vember—(1922) 1,695,193 pounds @ $882,727 (1923) 
pounds @ $1,385,472 

Towels and napkins, paper, in November (1922) 62,9 
@ $13,418: (1923) 102,465 pounds @ $1 Eleven mont! 
ing November——(1922) 802,979 pounds @ $136,7 (12 
pounds @ $189,925 


Imports—November. 


Ink and ink powders in November—(1922) 2.41 
$7,313 (1925) S80) pounds “a $2661 September 2 
December 3 2. inclusive 21.884 pounds @ $9.47 
months ending November 1923 —S6,.790 pound us 

Paper, writing and bond, in Novembet 22) 14 
i? S35.SS88: 6182 07.518 pounds @ $4 j Se] 
to December 122 inclusive $Z fo2 pounds 
Eleven months ‘ending November, | 19: 13.289 
$HO8 553 

Pen and penholders in November juantities 
(1922) $32,805 23) $36,672 Kleven months ¢ 

(1922) $398,574 (1923) $378,702 

Pencils in November—(1922) 28,234 2 a $ 
76.530 gross @ $61,752. Kleven months endir NON 
780,189 gross @ $391,813; (1923) 654,642 gross @ $497.62 


Comparative Figures on Major Exports—January 








Furniture metal office comprising gy ca 
deposit boxes ind vuult ind locket Sufet 
vaults and lockers are segregated het for the fir 
January their total does not appear n the 19 
January (1923) $108,853; C1924) S2602.744 Seven n 
in January (1923) $738,061 1924) $1 4 [1 v 
of these items see the respective cla fications ind 
parative Figures on Miscellaneous Iexports Janua 

Machines, adding and calculating n Januar ( 
machines @ $198,146; (1924) 2.512 macl es @ $582,824 = 
months ending January 7.64 machines ! 
(1924) 12.014 machines @ 6, T 97 

Machines, cash registers, it Januar (1923) 1 
a $245,027 (1924) 1.763 machine a $2337.917 Se 
ending January—(1923) 1.425 ~ $146,012: ¢ 
machines @ $240,315 Cash regi r part in Janua 

702 pounds @ $26,558; (1924) 22.057 pounds @ $1 s 
months ending January (1923) 3 l ound 2: 
269.248 pounds @ $189,940 

Machines, typewriter, in Januat 1 » 20 
$1,220,106: (1924) 23.602 machines @ $1 S4 Ss 
ending January (1923) 112.787 machines “ 6,862 
139.199 machines @ $7,949,606. Typew r parts i 
(1923) 20.359 pounds @ $39,455; (1924) S1L.761 7 d ‘ 
Seven months ending January (1923) 121,880) pound 
639; (1924) 331,148 pounds @ $373,74 

Paper int n Januar (1923) S444 1 l < 
(1924) 59.079 pounds @ $42.7 Sy } rt 
(1023) RONG unds “a svu 4) $93. 
S382 s 

Ribbons typewriter in Januar 25) Le 
$40,473 1024) 6.945 pounds @ $48.77 Sever 
January (1% 35.741 pounds @ $248," 4) 


@ $269,144 
Comparative Figures on Miscellaneous Exports—January 
wkers ’ lanua 


Boxes, safe deposit. vaults and 
[not segregated (1924) 63.395 pound a $12,464 
segregated | January 1 lanuat l nelus 
pounds @ $12,464 
(‘ases, metal filing, in January 23) L547 case $e 
(1924) 2.850 case a $105,949 Sever nonths ending J 
(1923) 9.509 case 1 $322,973; (1924) 14.897 cases @ § 
Cards. playing, in January (1925) L301 packs a $ 
(1924) 367.110 packs @ $54,225. Sever mths ending J 
(1923) 4.841.717 packs @ = $588,539 1924) 4.006 
$471,202 
(“hairs ! Januat ) ] 
(1924) 18,1 ‘ iirs @ $73,406 S nth ding 
41993) 91.298 chairs $325.499 4) { . <4 
Envelope J uar\ (1923) S58 $4 
l 61 pour S38.08S9. Sev ! t I gx J 
1 17.72 pound $206 120: C124) ‘ ' , nal 
Fiber, vulcanize ware Jat t 
SiIM.470, Clee S7 0 pounds r $ Ss nor 
fanuar (1% » 426-4 Y mas z ) 
1 $le ’ 
Filine fold nadex ards at t ! 
Mat ’ t te erat a ‘ ’ a 
Januar 1 ft January 1. 1924 ‘ a < 
s i W iss it naug i \ ! In 
tics 
Furnitur offic wood n J ' 
@ $20,611 4) 2 } a $ s 


, 
sf 


pounds r 
Furniture, other metal office and fixt 


61,600 pounds @ $18,084; (1924) 294,795 pound 1 $47.4 - 
months ending Januar (1923) 6% $ pounds : 
1,179,129 pounds @ $232,714 

Furniture school and chure! wood ! J 
195,754 pounds @ $31,031 (1924) 18 4 
Seven months ending January (1923) oS $ 
(1924) 765.561 pounds @ $126.10 

Ink other than writing. printing 
(1923) 40,222 pounds @ $9,975; ¢1924) 37,84 


Seven months ending January 


(1924) 315.604 pounds @ $127,378 

Ink writing n January 1922) 
(1924) 99.457 pounds @ $13,268 Ss er ntl 2 
(1923) ‘ Ni yi nds a <1 ‘ m4) S11 


$156.61 


Machines, addressing and du; ting Janua 
machines I $ 279 (1924) 43% , ne ? < 
months ending Januar, (1923) 
(1924) 2, ue achines @ $240.31 

Paper ish regist and adding , 
71.0 pounds ? $S.2s (1924) s e < ~ 
months nding lanua ‘1% ) ds z 
We is TT 

‘ ad ) 
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Vo UME ! 


THE FURNAS CALCULATOR DESK 


pee debe 7 vour friend, the Con ptomete 
salesmal in tell su of large installati or 
his 1 his W itl he FURN AS DESK vou cat 
erate it him bv increasing he efficiency 
at the same time maliiide 
i i your sel 





FURNAS 


OFFICE 
FURNITURE 
COMPANY 


INDIANAPOLIS 
INDIANA 





National Desks 


No. 6026 B 


Opportunity almost 
limitless is afforded 
the office furniture deal- 
er in the “National” line. 
The wide variety of really at- 


tractive designs, the distinct- 

ive, useful features adding to the 
appearance, and the durable con- 

ruction are winning points of su- 
yeriority Er ergetic dealers make 
‘ood ese by “ac ng National Desks. 
d ailsare yours for theasking. 


sone Desk Co. 


HERKIMER, NEW YORK 














BACK RESTS MAINTAIN 
NORMAL UPPER AND 
LOWER CURVES OF 
THE BACK 












THE SHAPE TOGETHER 

WITH THE ANGLE AT 

WHICH IT 1S PLACED 

Cc f PREVENTS FORWARD 
omfort siippinG OF THE 
™ PELVIS AND CONSE - 

Pp QUENT DISTORTION OP 


Style THE SPINE 
Durability 

and 

Finish 
DERBY 
vaeniapeen 


=_VERTICAL 
~ ADJUSTMENT 


re e at 
t Stati ers 


tried them you 305 TW 

know the result. + 

If not, let us explain more fully by sending you our 
catalogue and literature—or, better still, sar wn to for 
vour floor. They are an achiev eme it, resulting from 
ears of research and work to combine correct sitting 


ure pricif les with practic al methods of mechan 


Pp. DERBY & COQO., aod 
Chair Makers for 79 Years 
GARDNER, MASS. 


SALESROOMS: 217 W. 35th Street, New York 
90 Cana Street, Boston Klingman Bidg., Grand Rapids 














REPUBLIC TRANSFER CASES 





Distinctive Features are— 


Genuine Red Oak 
Absolutely Kiln-Dried 
Slide on Fibre Rollers 


Label-holders and Handles 
bronze plated on steel 


Stack perfectly 
Nicely finished 





Three Sizes; Letter—Cap—Bill 
Write for Prices 


The Republic Box Co. 
1693-1711 Merwin St. | CLEVELAND, OHIO 


NOTE —We sell to the trade only 
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DESK- 
LITE | 


Efficient 
Durable 
Trouble-Proof 








Shade Porcelain 

Enamel on Steel 

White Inside 

Olive Green Outside 

Shaft and Base of 
Cast Metal 





FURNISHED 
COMPLETE 
Ready for the 
Electric Lamp 





WE HAVE A PROFIT-MAKING OFFER 
FOR THE COMMERCIAL STATIONER. 
WRITE US. 


The Ewin FE. Gur COMPANY 


Lighting Equipment 
ST. LOUIS, MO. 























**MAKES ITS OWN STAPLES’’ 


o EVEREADY 


PAPER FASTENERS 


BACH ROLL A SLIGHT 

OF STEEL ——e PRESSURE ON 

TAPE CONTAINS THE HANDLE— 

5,000 STAPLES THAT’S ALL! 
ECONOMY! TROUBLEPROOF! 





Impreved Medel D—Weigh: Two Pounds 
“Its Pre-eminence Rests On Its Distinctive Excellence” 






Capacity A 
2 to 40 Sheets Mechanical 
Wonder 


Mode F —Weight Nine Pounds 


SOLD BY STATIONERS AND STAMP DEALERS 


EVEREADY MFG. CO. of BOSTON 
General SalesOffice :50 Church Street, NewYorkCity 
SEND FOR DESCRIPTIVE LITERATURE! 








Sustaining your judgment 


Your business judgment is at stake every time a sale is 
made in your store. Your customer gauges your integ- 
rity as a business man by the satisfaction he derives 
from the articles purchased from your establishment. 
This is a recogniz fact. 

For many years dealers handling American Manifold 
Typewriter ribbons and carbon papers for all uses have 
been gratified to know that these products are sustaining 
and building their reputation as shrewd and business-like 
za and results have demonstrated a good remuner- 
ation. 

Samples and other particulars which will prove these 
facts will be gladly sent to you on request. 

We manufacture Carbon Paper Rolls and Inked Ribbons 
for all purposes, 


American Manifold Products Corp. 
SR ats 2900 Darwin Terrace, CHICAGO 




















MANIFOLD LINEN 


DEXSTAR MANIFOLD PAPER is not merely 
second sheet. It is a high grade writing paper 
tissue weight; designed for making multi-carbor 
copies of important letters and documents. 


This paper has the strength and finish which ca: 
only be secured from a rag base. It is especially 
recommended for legal work, mailing lists an 
select wrapping requirements. 


TISSUE PAPERS 


DEXSTAR TISSUE PAPERS are notable 
their beautiful and permanent colors, which are 
for various decorative purposes. 


Special white numbers in this line are made f 
wrapping silverware (anti-tarnish). Other iten 
are used for a wide range of industrial requirements 
Write for Sample Book and Price Lists. 


C. H. DEXTER & SONS, Inc. 


WINDSOR LOCKS, CONN. 
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National Committees. 


Committees Appointed by President Ivan Allen 

for Carrying on the Work of the National Asso- 

ciation of Stationers, Office Outfitters and Man- 
ufacturers During the Year 1923-4. 


the by-law f the association it is the president's 

appoint all committees not otherwise provided for, and 

u as member ex-officio of all such ommittees It is 
through the committees that the work of the association is 
arried on All grievances, complaints or suggestions—the by- 
iws state—shall be addressed in writing to the president or 


zeneral manager, and referred to the proper committees 
National Executive Committee—The executive committee con- 
sists of the president and two other members of the Board of 






Control, who are appointed by the president ubject to the 
ipproval of the board, immediately following the adjournment 
of the annual conventior This committee exercises all the 
»wers of the Board of Contro] when the latter is not in session 
and fills all vacancies however occurring It has the privilege 
{ viting any or a of the vice-presidents of the association 
ittend its meetings r the purpose of consultation 
Chairman, Ivan Allen (Ivan Allen—Marshall Company), corner 
Marietta and Forsyth streets, Atlanta, Ga { rles L. Mit l 
(Crane & Company, Inc.), 110-112 East Eighth avenue rope 
Kans Ralph S. Bauer (The R. S. Bauer ¢ mpany), 33 Cey 


tral Square, Lynn, Mass 
1924 Conventio.:1 Committee—The convention committee, the 


hairman of which, the by-laws provide, sl! be an ber of 
the executive committee has entire charge of all details in 
onnection with the 1924 conventior It is also its duty to 
eceive, during the year, suggestions and invitations for the 
place of holding the 1925 meeting, to consider the same, and 
report its recommendations to the 1924 conventior 

Chairman, Ralph S. Bauer (The R. S. Bauer Company) 
entral Square, Lynn, Mass.; C. C. Carpenter (The Sam’'] C 
ratun Company), 2062 Reading Road, Cincinnati, Ohio: John 
H ee (The Gibson & Perin Company), 121-123 West Fourth 
treet ‘incinnati, Ohi 

‘Conimittee on Resolutions This committee serves during the 

4 convention. To it will be referred, without debate, all pro 
named resolutions, recommendations, and amendments to the 
by-laws. This committee reports, in writing, during the ses 
sions of the convention, as often as may be necessary, its rec- 


ommendation as to all matters that have been referred to it 
during the annual meeting 
Chairman, H. S. Hutchinson (H. S. Hutchinson & Company) 


299996 Union street, New Bedford, Mass F. lL. Severance 
Wilson—Jones Loose Leaf Company), 3300 Franklin boulevard, 
Chicago, Ill.; Fred P. Seymour (Horder’s, Inc.) 201 North 
Franklin street, Chicago, Ill.; Edwin H. Sell (FE. H. Sell & Com 
pany), 54 East Gay street, Columbus, Ohio 


Committee on Credentials—This is also a convention commit 
te Its duty is to receive and pass upon the credentials of all 
delegates who shall apply for admission to the annual conver 
tion and its deliberations 

Chairman, C. W. Seely (The Hall Lithographing Compar 
623 Kansas avenue, Topeka, Kans. The other members of this 

mmittee will be appointed by the president previous t the 
convention 

Wholesale Dealers’ Committee—This committee, the chairman 
f which is second vice-president of the association, represents 
the interests of those members who are engaged in the whole 
sale or jobbing stationery business. The second vice—president 
presides at all conferences of wholesale dealers held as part 
of the annual meetings of the association, and reports the pro 
ceedings thereof to the convention 

Chairman, Fred P. Seymour (Associated Stationers’ Supply 
Company, Inc.), 201 North Franklin street, Chicago, Ill.; Wm 
C. Whittemore (The American News Company, Inc.), 9-15 Park 
Place, New York City; Nathan H. Saltzman (The Hirshberg 
Company), 13 Nelson street, Atlanta, Ga.; A. L. Salomon (A 
L.. Salomon & Company). 546-548 Broadway. New York City: C 
L. Davis (Adams, Cushing & Foster), 110 Federal street, Bos- 
ton, Mass 

Executive Committee of Commercial Furniture Division—This 
committee directs the work of the Commercial Furniture Di 
vision and has charge of the programs of its annual and semi 
annual conferences 

Chairman, C. A. Netzhammer (Northwestern Furniture Com- 
pany), 271 West Water street, Milwaukee, Wis.; Joseph F 
Johnson (Johnson Chair Company), 4401 West North avenue, 
Chicago, Ill.; John M. Cooper (Foote & Davies Company), cor- 
ner Edgewood and Pryor, Atlanta, Ga.; C. W. Straubel (Auto- 
matic File & Index Company), Tenth street, State to Broadway, 
Green Bay, Wis.: Carl S. Leopold (Leopold Desk Company), 914 
Osborne street, Burlington, lowa 

Delegates to the Chamber of Commerce of the U. S. A.—This 
issociation is an organization member of the Chamber of Com- 
n of the U. S. A., the headquarters of which are in Wash 
ngtor dD. Cc Each organization member of the chamber is 


entitled to representation and vote at all meetings. An organi 
zation having twenty-five members or less is entitled to one 
delegate and one vote, and for each 200 additional members in 
excess of twenty-five one additional delegate and one vote 
Under this ruling this association is entitled to a delegation 
of six members For the purpose of securing continuous co- 
tion with the chamber’s board of directors of as many 

: business men as possible in every section of the country, 
there has been created the National Council, which, represent 
ng every organization in the chamber, sits in an advisor. 
ipacity to the bo ard of directors The national councillor has 

ne vote in the Na nal Council, and acts as chairman of the 


gation from the organiantion which he represents 
National Councillor, Ivan Allen (Ivan Allen—Marshall Com 


pany), Marietta and Forsyth streets Atlanta, Ga * Ogden 
Pierson (The Dameron-Pierson Company Ltd.) 100 Camp 
street, New Orleans, La.; Wm. H. Brooks (W. F. Murpl s Sons 
Company), 509 Chestnut street, Philadelphia, Pa.: Joseph F 
Johnson (Johnson Chair Company) $401 West North avenus 


Chicago, Illl.; J. H. Schermerhorn (Joseph Dixon Crucible Com 
pany), Wayne and Monmouth streets, Jersey City N. J 
Fletcher B. Gibbs, general manager, the National Association of 
Stationers, Office Outfitters and Manufacturers, 111 West Wash- 
ington street, Chicag Til 





SATELLITE 
Its SERVICE Sells 


The SATELLITE 
Typewriter Stand 
attracts sales 
by reason of its 
uniformly ex- 
cellent service. 
Heavy enough to 
provide a steady, 
un-tip-able plat- 
form, yet easily 
moved about on 
large, quiet cast- 
ers and adjustable 
exactly to the 
most comfortable 
position for op- 
eration of the 
typewriter. 


Dealers find 
SATELLITE n 
popular, fast- 
selling item. The 
price is reason- 
able and the 
margin warrants 
best sales effort. 
Write to Depart- 
ment A for de- 
tails. 





Adjustable Table Company 


Grand Rapids, Michigan 











STANDARD 


yo a 
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Save Time and Eliminate Unsanitary Drudgery 


6 Models (Hand and Electric) $3.00 to $150.00. 
One suited to the requirements of every 
office, whether the daily mail is 25 letters 
or 150,000. 


Standards are the most efficient, durable, 
and widely distributed envelope sealers on 
the market. 

Used by all U. S. Government Departments, 
prominent banks, public utilities, and by 
large and small concerns in every line of 
industry. 


Over 50,000 in daily use. 





DE 41) E RS AN D OFFIC E SPECIALTY SALESMEN: 
resting proposition to make you 

t we ars not already represented in your district. 

Write for details, stating territory covered. 


Standard Envelope Sealer Mfg. Co. 


Revere Boulevard, Everett, Mass. 


hie! La 


yt ot Net 
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Index Tabs 


With Ubeco Index Tabs 
index quickly any type of card rec- 
ord, ledger, price list, shelf, or any 
thing elee that needs to be indexed 
quickly, safely, and at low cost. 
Ubecos are strips of transparent in- 
dex tabbing. Labels are placed in 
the tabs to index the record The 
tabs are then cut to fit the label— 
and gummed to the article to be in 
dexed. 

Ubeco Index Tabs are big profit- 
makers for the stationer Sold in 
eight colors and three widths. There 
je a size and color to suit every 
need. Send today for our dealer's 
proposition outlining our entire 
plan of dealer cooperation No ob 
ligation 








can 





you 





United Business Equipment Company 
111-113 Albany St. Dept. 9 Boston, Mass. 

















OUR letterheads and busi- 

ness cards are your press 
agents—your advanced guard. 
For the integrity and financial 
standing of your organization 
is reflected in your stationery, 
cards, etc. 
We know that the fate of your 
letters lies in a measure at the 
mercy of the engraver’s skill. 
But copper and steel plate en- 
graving with all its kinks and 
turns is no mystery to us. We 
have learned the knack of do- 
ing better work well. 
Let us send you an estimate on 
your next stationery order. 


The American Embossing Co. 
192-9 Seneca Street BUFFALO, N. Y. 











Grievance Committee—It is the duty of this committee to 
receive all complaints from members of the association, investi 
gate same thoroughly and impartially, and report its recon 
mendations in the premises to the executive committee, with all 
convenient speed It is empowered to call upon any officer 
standing committee for such information and co-operation as 
may be necessary to enable it adequately to perform its duties 
The by-laws provide that the association's secretary and cour 
selor shall be the chairman of this committee Of the other twe 


r the 


members, one represents the dealers in the association and 
other the manufacturers 

Chairman, Mortimer W. Pyers, 41 Park Row, New York Cit 
R. LD. Patterson (lL. E. Waterman Company), 191 Broadwa 
New York City: H. W. Rogers (Wilbur & Hastings), 2 Fult 
street, New York City. 


Committee on General Publicity—This committee has beer 
appointed by President Allen as an aid to the management 
its program of publicity 

Chairman, Evan Jonnson (The Office Appliance Company), 4 
South Dearborn street, Chicago, ill James Ek. Neary (Andrew 
Geyer, Ine.) 175 «6©Fifth avenue, New York Citys Albert B 
Abrams (Modern Stationer and Bookseller), ISL HBroadwa 
New York City; A. D. Conger (American Stationer and Off 
Outfitter), 10 Kast Thirty-ninth street, New York Cit 

Committee on Co-operative Advertising—This committee has 


charge of the nation-wide sales drives for the current yea 
program that provides for the simultaneous display and adve 
tising of certain products at specified times, by all dealers in 
all sections of the country, thus centering the attention of the 
purchasing public on these particular products 


Chairman, Wm. H. Greenleaf (The Carter's Ink Company) 
239 First street, Cambridge, Boston, Mass Oo. J. Drever (The 
Globe-Wernicke Company). 5025 Carthage avenue, Cincinnat 
Ohio; A. G. Frost (The Wahl Company), 1800 Roscoe street 
Chicago, Ill W H. Ingersoll «(The Ingersoll Redipoint Con 
pany. Inc.), St. Paul, Minn.: Edwin I. Baer (Baers’), 216 Market 
avenue, North, Canton, Ohio 


National Committee on Promotion—This committee directs 
the destinies of the sales division, which was organized at the 


1923 convention, held at Des Moines, Iowa It is proposed at 
each succeeding convention to hold a conference of this divisior 
that will be devoted entirely to sales problems and iles pre 


motion During the interim between conventions, the sales 
division will supply monthly to the general manager, for } 
lication in the National Association News, a sales artick 
some commodity of a character that will be of real va 
particularly to the clerks and salesmen of all dealer members 
These articles will outline the best methods of merchandising 


the different products, their uses and how they are manufac 


tured 

Chairman, Charles P. Garvin (F. S. Webster Company) 
Congress street, Boston, Mass.; A. G. Frost (The Wahl Com- 
pany). 1800 Roscoe street, Chicago, IL; John D. Cardinell (Card 


inell Sales Company). 15 Label street, Montclair, N. J.: Willian 
Hoge (The Browne-—Morse Company), Muskegon, Mich.; Collins 
™. Shee (The Oakville Company, Division. Scovill Manufactur 
ing Company). 200 Fifth avenue, New York City; Peter A 
Hoffman (Smead Manufacturing Company), Hastings, Minn 
i. D. Perkins ‘(Russia Cement Company), Gloucester Mass 

Al W. Williams (Eberhard Faber), 200 Fifth avenue, New York 
City 

Regional Secretaries of the Sales Division The following 
gentlemen have been appointed to carry on the work of the 
sales division, under the direction of the national committee or 
promotion, in the various sections mentioned: 

Southeastern Section Harry L. Frater (Wilson—Jones Loose 
Leaf Company). 1615 Nineteenth avenue, Gulfport, Miss Ne 
England Section: Harrie EF. Copeland (Boorum & Pease Com 
pany), 466 Old South building, Bostor Mass New York City 
Section: Appointment not vet made Texas and Southwest 
Sam Hargreaves (Hargreaves Printing Company), 1013 Mair 
street. Dallas. Tex St. Louis District William Schmiederer 
(Buxton & Skinner Printing & Stationery Company). 306 Nort} 
Fourth street, St. Louis, Mo Northwestern Section _ 
Clarke (F. S. Webster Company). 14 North Franklin street 
Chicago, Ill North-Middle Western Section: Harry G. Tehar 
(A. L. Reed Company) 373 Fifth avenue New York City 
California Section Ernest Wallace { Market street Sar 
Francisco, Calif New Orleans District: Joseph B. Buckle 
(Perry & Buckley Company), 729 Poydras street, New Orleans 
La Salt Lake City District A. B. Pembroke «(Pembroke & 
Company), 24 East Broadway, Salt Lake City, Utah 

Steel and Copper Plate Engraving—This committee has beer 
appointed to promote the interests of this particular branch ¢ 
the stationery industry: to assist dealers in the conduct of the 
social stationery and engraving departments and to encourag: 
them in the installation of proper cost accounting systems, wit! 
the view to not only raising the standard of their work, but its 
distribution at a profit. 

Chairman, James N. Murray (Murray Engraving Company) 





6152-56 South Wabash avenue, Chicago, Ill: W. J. Douglas 
(Zac Smith Stationery Company). 15 North Twentieth street 
Birmingham, Ala.; Lucius J. Sears (The Franklin Printing & 
Engraving Company), 226 Huron street, Toledo, Ohio 


Commodity Committees. 

It has been the custom each year for the president, with the 
assistance and advice of the executive committee, to appoint 
committees representing the different commodities manufas 
tured and distributed in the stationery industry. Each commod- 
ity is represented by two committees, one selected from the 
dealers and the other from the manufacturers To the com- 
mittees thus appointed all subjects involving their respective 
interests may be submitted, and the chairman shall have the 


power at any convention and at such other times as may be 

determined by the executive committee, to call together in cor 

ference the different interests such committees represent, for 

the purpose of formulating recommendations and considering ; 
complaints or suggestions The chairmen of the committees : 


representing the dealers are expected to make annual reports 
to the dealers’ conference at the next convention, and the 
chairmen of the committees representing the manufacturers 
are similarly expected to make reports for submission to the 
manufacturers’ conference at the next convention 

Blank Books—iDealers): Chairman, J. Victor Barr (Prandor 
Printing Company), 226 Second avenue, North, Nashville, Tenn 
John Hewitt, 117 Pine avenue, Long Beach. Calif.; Harry €C 


























TRINER POST OFFICE 
SCALE No. 9 


Specially designed for U. S. Post Office Service 


Cuts down Postal costs. 

Used where a variance of 1/64 oz. means 
a saving of thousands. 

Pronounced by experts as the best 
commercial model ever produced 

Extra heavy and precise construction 


without the objectionable features of the 
old type beam scale. 

—Many new and desirable points of in- 
teresting construction to make good sales 
talks and excellent window displays. 


—Write for full particulars. 


TRINER SCALE & MFG. CO. 


2714 W. 21st St. CHICAGO, ILL. 
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The man who wants a desk 
wants a cuspidor 


—if not every time, at least often 
enough so it pays your salesmen to 
suggest it along with other “desk 
accessories.” 


The AMCOIN line gives you 86 
neat, practical designs in  nickel- 
plated or polished brass. Finest ma- 
terial and workmanship. 


The FAVORITE 
(see illustration) is 
a ready seller for 
offices, hotels, or 
homes. Two sizes, 
10 in. or 8% in. 
diameter. Either 
size in polished brass 
or nickel - plated 
finish. 





No, 12860 


Write for the Aldrich Cuspidor Catalogue 


Aldrich Mfg. Co., Inc. 


57 Illinois St. BUFFALO, N. Y. 








IDEAL TUBULAR STANDS 





Write for 
Circular 


IDEAL No. 2 
TYPEWRITER 
STAND 


height 26 inches. 


Table top measure 
i on a level with 


Drop leaf 12 by 
table top 
Fowler-Manson-Sherman Cycle Mfg. Co. 


William R. Manierre, Prop. 
1445-1455 W. AUSTIN AVE., CHICAGO 


16 inches, hinges 





POSTS and SCREWS 


Barrett 100°; Expansion Posts and Screws have 
the long extension screw. Chicago Binding Posts 
and Screws differ from the Barrett in that they have 
short screws—desirable where the expanding feature 
is not necessary. Either style in stock. 


Ask for sizes and prices 


BARRETT BINDERY COMPANY 
1320 W. MONROE ST., CHICAGO 
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---q sensation! 
THE NEW 4a 


FEATH ERWEIGHT 


RING MEMO 
has a proposition for a live wire sales 1, Light—tess than 14 as heavy ss any other ring 
representative in each city and com- 
munity, which we will gladly explain 
to responsible inquirers. 


as thick as any other ring 


Thin—less than ‘> 


* book. 





Our products are of very excellent 
quality and cover every requirement 
in ribbons and carbons and a very 
wide range of competitive conditions. 5. into cover. 


3 Inexpensive—iess than ‘4 the cost of any other 
* ring book, quality considered. 


4 Opens flat—as only a 
* ring book can. 


Refills Easily—Just slide 


SELLS ON 
SIGHT! 





Write for prices and special assortment offer. 
“Featherweight”’ is coming fast. It has 
arrived. Are you profiting by it? 


TRUSSELL MANUFACTURING CO. 


i1 Cherry Street, Poughkeepsie, N. Y. 
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ECONOMO 
TIME STAMP 


A durable, low-priced, hand-set time stamp for use 
in offices, factories, warehouses, or any place where 
a record of hour and date is valuable in keeping up 
efficiency and orderly routine. The printing surface 
is mounted on a 3/16-inch cushion which, with the 
flexible cord in the handle, insures uniform, clear im- 
pressions no matter how rapidly the stamp is han- 
dled. The hour hand is adjusted by means of a 
knob and indicator at the side of the nickeled case— 
there is no delicate mechanism to get out of order— 
CONTINUOUS, RELIABLE SERVICE. 

For sale by stamp manufacturers and stationers. 
Write for descriptive matter to 


LOUIS MELIND CO. 


MANUFACTURERS 
362 W. Chicago Avenue Chicago, Il. 


XY 
~ 





















TN 


Smead i ny 
Department C HASTINGS, MINNESOTA, U. S. A. 
CEE ss 


’ 
HUUEENVUGUUOOGEUEDEROROEGEEEOOROECROUGOUEEORCROOGU TERE RORTEDODERERERERGR OE OE GORORTECEOEOEDEOEGOROROROEEOEOOOEODOUED 

















April, 1924 OFFICE APPLIANCES 


S 





McPherson (Jeffrey & McPherson Company), 523 Second ave- ™_ 
nue, South, Minneapolis, Minn (Manufacturers): Chairman 


Ivan E. Garver (Roaring Spring Blank Book Company), 740 
Spang street, Roaring Spring, Penna.; F. H. McChesney (Hall 
& McChesney, Inc.), corner Franklin and Jefferson streets, 
Syracuse, N. Y.; J. S. A. Wittke (J. G. Shaw Blank Book Com 
pany), 72 Walker street, New York City. 

Paper and Envelopes—(Dealers): Chairman, C. C. Holley, (L 
W. Holley & Sons Company), 100 East Grand avenue, Des 
Moines, Iowa; Sidney Gassenheimer (Mercantile Paper Com- 
pany), 108-110 Commerce street, Montgomery, Ala.; W H 
Locke (Will A. Beach Printing Company), Sioux Falls, S. D 
(Manufacturers): Chairman, Robert Gillette (Hampshire Paper 
Company), South Hadley Falls, Mass.; S. B. Ahart (National 
Envelope Company), Waukegan, Ill.; Alvah Bushnell (Alvah 


Bushnell Company), 925 Filbert street, Philadelphia, Penna. 


Hardware and Glassware—(Dealers): Chairman, Adrian B 
Pembroke (Pembroke Company), 24 East Broadway, Salt Lak« 


City, Utah; E. E. Crandall (Schwabacher-Frey Stationery Com 
pany), 609 Market street, San Francisco, Calif.; Sam Har- 


greaves (Hargreaves Printing Company), 1013 Main street, 








Dallas, Tex. (Manufacturers) Chairman, G. J Sengbusch 

(Sengbusch Self-Closing Inkstand Company), 161 Michigan 

street, Milwaukee, Wis Wm. C. Hubbard (Durham Manufac rote cto ra 
turing Company), Durham, Conn.; C. F. Kimpton (Bainbridge 

Kimpton & Haupt, Inc.), 53 Beekman street, New York City 


The Thoroughbred Model 
Writes Words or Figures 


Inks and Adhesives—(Dealers): Chairman, A. J. Taylor (S. C 
Toof & Company), 195 Madison avenue, Memphis, Tenn.; Clark 
Field (Field Stationery Company), 508 South Main street 


Tulsa, Okla E. Clifton Wilson (Wilson Stationery & Printing sl , 
Company), 508 Fannin street, Houston, Tex (Manufacturers) The culminating achievement of 
Chairman, H. T. Griswold (Sanford Manufacturing Company), twenty-five years’ experience in the man- 


846 West Congress street. Chicago, Ill.; R. S. Moore (The Ault 
& Wiborg Company), New Seventh and Culvert streets, Cin ; 
cinnati, Ohio; Geo. R. Keller (The Robert Keller Ink Company) Examine this imprint. 
1441 Brooklyn avenue, Detroit, Mich 


Social Stationery—Committer representing — the Dealers _ == 
Chairman, H. E. Bellamy (The Kendrick-Bellamy Company) EX xACTLY ] D0 LLARS 
801 Sixteenth street, Denver, Colo: Geo. W. Grimes (Grimes 


Stassforth Statio nery egy on 737 South Spring street, Los 


ufacture of check protecting devices. 


Angeles, Calif.; Thom Stagg (A. Pomerantz & Company), rt ; ae . . . . ? 
1596 Chestnut street P hiladeiphia, Penna. Committee repre When employed in combination with 
senting the Manufacturers: Chairman, J. R. Brundage (White Registered PROTOD-Greenbac forgery- 


& Wyckoff Manufacturing Company), Fourth avenue and proof checks the user secures the Todd 
Se ee ere, ais ie baaan, Her tae Oe System of Complete Check Protection. 


Crane & Pike Company), 225 Fifth avenue, New York City; 
Todd Protectograph Co., Inc. 


Wilson N. Sturges (Whiting Paper Company) Fourteenth 
street and Seventh avenue, New York City 
Pens and Pencils—(Dealers): Chairman, J. W. Rasmussen 



























(Omaha Printing Company 1301 Farnum street, Omaha, Nebr.; (Established 1899) 
Harry B Pe rkins (The Columbus Blank Book Manufacturing 1129 Universtiy NG Rochester, N. Y. 
Company), 313 South High street, Columbus, Ohio; ¢ A. New 
comb (Isaac Upham Company), 510 Market street, San Frar Send for i: : 4 b abo it our latest device, the 
cisco, Calif. (Manufacturers): Chairman, Herman Price (Joseph Star* Ad ling Machine 
Dixon Crucible Company), Wayne and Monmouth streets, Jer a 
sey City. N. J.: A. W. Williams (Eberhard Faber), 200 Fifth 
avenue, New York City; E. J. Kastner (L. E. Waterman Con 
pany), 191 Broadway, New York City; L. A. Hawkes (C. How- 
ard Hunt Pen Company), Seventh and State streets, Camden are f main att 
N. J.: H. E. Waldron (W. A. Sheaffer Pen Company), Second 
and Pine streets, Fort Madison, Iowa 
Leather Goods and Noveities—( Dealers): Chairman, Woodsor 
P. Waddy (Everett Waddey Company), 1105 East Main street 
tichmond,. Va.; Charles J. Paist (Wm. H. Hoskins Company) 
904 hae gg - street, Philadelphia, Penna S. K. Thalheime 
(Me & Thalheimer), 10-12 North Howard street, B: ee 
Md ‘(ilanutaeteers) Chairman, George E. Fox (Geo Fox 
& Company), 325 West Ohio street, Chicago, Ill.; A. D Robin 
son (Robinson Manufacturing Company), 80 Elm street, West 
field ge Robert B. Sainberg (Sainberg & Company Ir ) 
77-79 East 130th street, New York City = 
Loose cet Devices (Dealers): Chairman, H. G. Horder (Hor- 4 
der’s, Ih , 236 West Lake street, Chicago, Ill.; A. Stevenson 
(National Orne e Supply Company), Zion City, II Leonard A 
fJaer (Baer's) 216 en cet avenue, North, Canton, Ohio (Man 
ufacturers): Chairman, Harold E. Hawkins (Stationers Loose = 
Leaf Company), 23 North Franklin street, Chit ago, Ill: Geo. S 
Mandeville (The Sam’'l C. Tatum Company), 2062 Reading Road 
Cincinnati, Ohio; E. J. Heimer (The Barrett B indery Company) = 
1328 West Monroe street, Chicago, Ill = 
Numbering Machines and Rubber Stamp Goods—( Dealers) = JOFCO 
Chairman, F. K. Adams (S. G. Adams Stamp & Stationery 
Company), 412-414 North Sixth street, St. Louis, Mo.: Arthur ° 
Wrigley (Dixie Seal & Stamp Company), 33 Poplar street, At Office Desks 
lanta, Ga Sam'l S. Rosendorf (Southern Stamp & Stationery 
Company), 1206 Main street, Richmond, Va (Manufacturers) . 
Chairmar E. R Underwood (Fulton Specialty ¢ ompany), 128 Durable and Responsive 
Fulton street, Elizabeth, N. J.: G. S. Hice (Roberts Numbering : zs . — 
Machine Com pany), § 4 Jamaica avenue, Brooklyn, N. Y Though new to the trade, JOFCO DESKS are 
Gust Mi yer (Me & Wenthe), 108 North Dearborn street produced by men of long experience in this field 
Gecstinn Cards—(Dealers): Chairman, Uri Doolittle (W. H and are designed to meet popular requirement. 
H. Chamberlin), 113-117 West Fayette street, Syracuse, N. Y : They include a complete, representative assort- 
Frederic a H Aa > sn Go Staeeee oe a? East Eight! ment in three grades; light golden oak finish is 
avenue opeKa ans y r arpo ( Damerse "ersor ‘on . . c . * ° 
mee Ltd.) 400 peo street hcg Nk ear 4 a A, + lle T carried in stock ready tor immediate shipment— 
turers): Chairman, Sidney J. Burgoyne (Sidney J. Burgoyne & other oak finishes and mahogany are supplied at 
Sons). Allegheny avenue and Twenty-second street. Philadel short notice 
phia, Penr Wm. B. Thompson (The Exclusive Com 1 
a street, eg < Penna.; Fred W. Rust Our policy provides for distribution through 
NM hlishere < On is} F eet Poston - . 
cacmen amas aad Inked Ribbena. “(De oe office furniture dealers and our catalog is de- 
H. Hughes (John P. M 1 & Company. Inc.) signed to aid in that sales method. We shall be 
Main street, Louisville, Ky.; J. H Parkin (Park glad to have your inquiry 
Stationers Compar 21 Main street Little 4 . 
Arthur L. Lovig (S i Smith & Company) Ashlans . e 
and Congress street £0 1 (Ma nufacturers J Off F t C 
A. W. Barkerding (Mittag & Volger. Inc.), Park asper ice rurniture UO. 
La gg lg yg i : t Pierce | ny). SS Jos. M. Sturm J.M.Schnaus Vic. F. Sturm 
Manufacturing Company), 782 St. Paul street. R President Vice-Pres. Sec’y-Treas. 
Steel Files and Equi pment (Dealers): Chairn JASPER, INDIANA 
(Pierce Inc.), 10 Ford street, Hartford, Conr ‘ ‘ = 
(Geo E. Cole & Compar ) 119 West Washington street ( © QBN TNE a HUTTE ag, 
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—xQ 
PROOF or 7 
| CONFIDENCE? 


The more specialized the 
service, the more difficult 
is it to prove the quality. 
To attain a certain result 
with a typewriter ribbon or a 
carbon sheet, many details of 
manufacture and packing, each 

in itself complicated, are involved. 

Serving your customers well 

requires the investment of time 
and trouble on your part and the 
assurance that your source of supply 
is trustworthy and co-operative. 

Union Ribbons and Carbons are de- 
pendable. While we don’t make frantic 
claims for their wearing quality, we do 

believe they compare well with any other 
brand, in extent and quality of service. 








WE SOLICIT YOUR INQUIRY 


Union Ribbon & Carbon Co. 


Front & Laurel Sts. PHILADELPHIA, PA 


OK 
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Specity 


“Lincoln Concave’ 





A Superior Typewriter Key 















LINCOLN RUBBER KEY CO. 


27 Thames Street 
NEW YORK 
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eago, Ill J. S. Ball (Kilham Stationery & Printing Company), 
72 Fifth avenue, Portland, Ore (Manufacturers): Chairman 
Geo. H. Thomas (The Berger Manufacturing Company), Can 
ton, Ohio; ©. A. Wilkerson (Steel Equipment Corporation) 
Avenel, N. J.: H. C. Chadwick ¢Art Metal Construction Com 


pany, Incorporated), Jamestown, N. Y 


Office Chairs—( Dealers) Chairman, <A I’ gaviis Bavlis 


Office Equipment Company), 1 South Broad street Atlanta 
(ja A. S. Butterfield (Smith & Butterfield Company) 0 Main 
street, Evansville, Ind.; Milo Schuitema (The Tisch—-Hine Com 
pany), 237 Pearl street, Grand Rapids, Mich (Manufacturers) 
Chairman, A. LD. Pettibone (The B. L. Marble Chair Company) 
Bedford, Ohio; Joseph F. Johnson (Johnson Chair Company) 
4401 West North avenue, Chicago, Ill.; H. W. Koehn (The Sikes 
Company), Twenty-third street and Passyunk avenu Phila 


delphia, Penna 

Wooden Desks—(Dealers) Ci 
Kistler Stationery Company). 1636 Champa street, Denver, Colo.; 
T. D. Jones (The Dameron—Pierson Company, Ltd.), 400 Camp 
street, New Orleans, La.; R } Lockwood (Millingt Ack 
wood), 207-220 Ellicott Square, Buffalo, N. Y (Manufacturers) 
Chairman, Charles L. Keller (Cutler Desk Company) 0 
(‘hurchill street, Buffalo, N. Y.; F. C. Gilner (The Gunn Fur- 


airman, FF. W. Hen iW H 


niture Company), 1820 Broadway avenue, N. W Grand Rapid 
Mich Gilbert H. Bosse (Imperial Desk Company), Florid ind 
svron streets, Evansville, Ind 

Wooden Filing Devices—(lealers) Chairmar I \. Tutth 
(The Tuttle Corporation), 119 West Washington street, Sout! 
Bend, Ind.;: Montgomery Barnes (The Brooks Companys 715 


Superior, N. W., Cleveland, Ohio.; M. B. Mayer (The Schiff 
e= 


Maver Company), 12 North Broadway, Oklahoma i Okla 
(Manufacturers) Chairman, H P. Rockwell (Yawn and 
Erbe Manufacturing Company). 424 Saint Paul street. R es 
ter, N. Y.: H. H. Wittstein (The Globe—-Wernicke Company) 
5025 Carthage avenue, Cincinnati, Ohio H. ©. MePik (Weis 
Manufacturing Company), Monroe, Mich 

Filing Cabinet Supplies—(lIealers): Chairman, ©. R. Gs ‘ 
(Marshall-—Jackson Company) 24-26 South Clark street () 
cago, Ill.; W. H. Gregg, Jr. (Gregg Office Furniture Company) 


Minn.;: R I Morrison 


Commerce street Dallas 


25 Second 


(Simpson 


Minne apolis 
1521 


avenue, 3S 
Whiteman Company) 


Tex (Manufacturers) Chairman, Edw. L. Little (The Wa 
bash Cabinet Company), Wabash, Ind.; William Hoge The 
Browne—Morse Company). Muskegon, Mich.; Francis J. Yaw 
man (Yawman and Erbe Manufacturing Company, 424 St. Paul 
street, Rochester, N. Y 

Blue Print Paper and Drawing and Artists’ Materials—(l eal 
ers) Chairman, D. EF. Sanford (Cornell Co-operative Society) 
Morrill Hall, Ithaca, N. Y.; Rov T. Jefferson (Jefferson's Print 
ing Company), 309 South Fifth street, Sprinefield, Ill Wh N 
Stewart (Stoll Blank Book & Stationery Company), 20 East 
State street, Trenton, N. J (Manufacturers) Chairmat R 
Fred Allin (Eugene Dietzgen Company, Inc.), 218 East Twenty 
third street. New York City: A. FE. Welti (Defiance Sales Cor 
poration), 22 East Forty-first street. New York City: Gee H 
Phillips (Devoe & Ravyvnolds Company, Ine.), 101 Fultor treet 
New York City 


Miscellaneous Items—(lecalers) Chairman R M Pound 
(Pound & Moore Company), 205 South Tryon street, Charlott 
N. C.: J. H. Boemer (Henry EF. Wedelstaedt Company). $1 Fast 
Sixth street. St. Paul, Minn.; F. S. Timmins ¢T 


mmins St; 


tionery Company), Onera House Block, Elkhart, Ind (Manu 
facturers): Chairman, Sidney E. Collins (Automatic Pen 
Sharpener Company). 58 East Washington street, Chicag I 


Cardinell (Cardinell Vellum Manufacturing Company) 
Montelair, N. J.: R. E. Nelson (Goes Lithogr 


Fifty-first street, Chicage I 


J. D 
Label street 
ing Company), 42-48 West 


(January Imports—Continued from VPage 226.) 
Paper, writing. except papeteries, in January 1923) ¢ \4 
pounds “a S96 058 (1924) 803,788 pounds “1 $104.124 Sy y 
months ending Januaryv—(1923) 4.495.625 pounds @ $664.8 





(1924) 3.628.805 pounds @ $625 9 

Papeteries in January—(1923) 25.897 pounds @ $8,167 { 
20.740 pounds @ $8,903 Seven months ending Januar 
251.746 pounds @ $88,650; (1924) 244.333 pounds @ $1 


Paste and mucilage in January—(1923) 163.682 pound a 
$18,119; (1924) 95.468 pounds @ $12.240. Seven months endings 
January—(1923) 1.614.875 pounds @ _= $181,730 (1924) 27, 348 
pounds @ $132,227 

Pencils, other than refillable ind pencil leads n Janu 
(1923) 761.995 dozen @ $104,663; (1924) 601,116 dozen @ $109.1 
Seven months ending January (1923) 5.100.573 dozer ! 

(1924) 5.270.810 dozen @ $954,098 

Pencils. refillable, in January (1923) 11.728 dozer » $ 
(1924) 5.7388 dozen @ $21,888 Seven months ending . 

(1923) 93.808 dozen @ $197,296: (1924) 62,614 dozen @ $ 





Penholders in January—(1923) 3.758 gross @ $6,43¢ 1994) 
2.317 gross @ $6,235 Seven months ending January 23) 
29.783 gross @ $50,001; (1924) 29.678 gross @ $54,664 

Pens, fountain in January (1923) 15.012 pens j ” 

51.449 pens @ $51,138. Seven months ending Janua 
127.384 pens @ $101,395; (1924) 174.071 pens @ $156.1 
metallic except gold January (1923) 8.39 g 

(1924) 7.982 gross @ $5,100 Seven months ending Jar 
(1923) 160.728 gross @ $80.211; (1924) 136.375 ere 7 
Safes in Januarv—(1923) 335 safes @ $30,710: (1924) 
@ $97.275. Seven months ending January—(1923) 2,586 saf 


(1924) 4,372 safes @ $478,301 


Supplies. office including paper clips and binders 
inkstands, ete... in Januarv—(1923) 180.832 pounds @ $ 
(1924) 200.941 pounds @ $110,743. Seven months ending Jat ur 

(1923) 1.215.829 pounds @ $638,332; (1924) 1,815,399 pounds ! 
$916,604 

Towels and napkins, paper, in January—(1923) 103.324 pounds 
@ $15,488: (1924) 141.193 pounds @ $16,232. Seven mont! end 
ing Januarv—(1928) 557,023 pounds @ $98,5% (1924) 746,721 
pounds @ $129,888 

Imports—January. 

Pencils in January—(1923) 112.726 gross @ $53,292 1924 
88.867 gross @ $26,835. Seven months ending Januar, 1923 
669,270 gross @ $333.849: (1924) 417.011 gross @ $349,472 

Pens and penholders in January [quantities not st 
(1923) $44.672: (1924) $29,029. Seven months ending Jar 
(1923) $255,519; (1924) $203,329 
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Take this on 


A single dozen in stock starts 
a big repeat business. 
One stenographer 

sells another. 













5.00 


per dozen postpaid 
Single samples at retail price 75c 
QUANTITY DISCOUNTS 
Kelley-Mennes Manufacturing Company 
MADISON, WISCONSIN, U. S. A. 























Remanufactured I \ I 

Confidence is our greatest asset. That extreme confidence in which 
we hold the typewriters we sell is of inestimable value to dealers. We ] 
know each machine that is shipped from this establishment is care- 
fully picked, inspected and tested. Because we have satisfactorily 
supplied their needs—remuneratively, too—these dealers have a grow- 
ing confidence and faith in every typewriter upon which is placed 
our guarantee. 





WHOLESALE . 
AND EXPORT Write for newest price list in which you will find the latest and 
Tvede Merk salable numbers. 
UTECO UNITED TYPEWRITER EXCHANGE CO. 
Cable Address “UNITYPEXCO” Boston 
q Select Roughs 137 High Street, BOSTON, MASS. 











Reg. U. S. Pat. Off. 





The only computing attachment for 
typewriters in the world. 


TYPE-ADDER CORPORATION 
Woolworth Building New York City 





TYPE-ADDER as Attached to Underwood Typewriter 












7x, TRANSP ARENT 





<i BAKELITE 
Either in Stylo or Fountain Pens Also Manufacturers for the Trade 


PARAMOUNT PEN COMPANY, Inc. 


63 Irving Street Jersey City, N. J. 
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“p 99 
elouze” Postal Scales 
HEY give the exact cost of postage in cents on all classes of mail 
matter and also the correct weight by ounces. We make a supe- 
rior line of Parcel Post Scales. 

MADE IN SEVERAL STYLES 


NS EET eT 4 Ibs. Commercial ............ She: 
SCE et A SCR ae em 234 Ibs. = 3a wee 
CED ccccsess ve i Beees Gee Bae............ 12 Ibs. 
NE a eae 1 Ib. Standard Beam .... 2 Ibs. 
Crescent ........ “Seas eer . Siandard Beam .............. 4 lbs. 


SEND FOR POSTAL SCALE CATALOG 


Pelouze Manufacturing Co., Chicago 


National For sale by leading stationers everywhere 


















Leon Isaacs & Co. Turmer & Harrison 
Manufacturers of 


GLUCINUM PENS HIGHEST GRADE SILVER-ALLOY PENS 
















Turner & Harrison SPECIAL a 
STANDARD STEEL PENS Russia MOHETA PENS 23 
; IMPRINT PENS =: 

32 
SILVER-PLATED PENS as wos See GOLD-PLATED PENS “s 


WE ARE ASKING FOR 
YOUR BUSINESS 


The Turner & Harrison Pen Manufacturing Co., Inc. 


ESTABLISHED 1876— 


~ C — 








FALCON PEN WORKS 1211-1213-1215 Spring Garden Street 
my ny Fh Philadelphia, Pa. 


























ACTUAL SIZE 





Why not write for full descriptive matter, samples and prices of 
these two clips for good profit and quick turnover. 


Manufactured by L. D. Van Valkenburg Company, Holyoke, Mass., U. S. A. 








AD) BLANKS 


THE STEEL ENGRAVED BLANKS 


FOR BONDS AND STOCK CERTI- 
FICATES AND ALL PAPERS OF 
VALUE - THE BLANKS THAT 


/ LOOK LIKE REAL MONEY a a 
MINN BROTHERS BANK NOTE ENGRAVERS 205-209 W.19== ST. W.-Y. 
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RIV AL THE MASTER CRAFTSMAN FOUNTAIN PEN 








We specialize on imprint fountain pens for the jobbing, retail and mail order trade. Prompt service in 
repairs. All work is done in our own shops. We make all modern designs in Lever Self-Filling, Screw 
Nen Leakable and Slip Cap Fountain Pens; also Stylos—Fuily Guaranteed. The export trade is skill 
handled. A host of business friends abroad testifies to our close study of their requirements. Our latest 
nev2ity—pen No. 110 (shown bclow) worn with sautoir ribbon or watch chain, has proved to be a big 
success. 

R Get in touch with us at once. Our prices assure you good profits; Beaumel quality pleases uscrs. 

‘ —— D. W. BEAUMEL & CO., Inc. 

‘ . 5 = : — = Established 1884 OFFICE AND FACTORY: % 

O) 17-27 Vandewater Street New York 


Pacific Coast Representatives 

= Al Anderson 

4 72-78 New Montgomery St., San Francisco, Calif. 
PPRAAAP Pee St Oe ~ PPD LPL LL 


“Send Him In!” 


Now, when every good help to business must be used, 
do not overlook your salesmen’s cards. 















Are they Wiggins Cards? In other words, are they 
clean, finely engraved, snappy in appearance? If 
they are not they are losing business for you 


Get business with Wiggins Cards. They come in book 
form in leather binders—no waste, therefore econom- 
ical to use. We expertly engrave them or deliver 
blanks to your printer for type printing. Write today 
for specimen tab and details. 


WIGGINS THE JOHN B. WIGGINS COMPANY 


Peerless Established 1857 1104 S. Wabash Ave. 
Book Form CARDS 705 Peoples Gas Building, Chicago 


MORDEN SWIVEL RINGS 


MADE ON SCIENTIFIC PRINCIPLES 


The vital point to determine in selecting a loose leaf ring is its dependability to remain 
closed Loose leaf sheets exert a certain amount of strain, tending to force rings open unex- 
pectedly, especially when leaves are crowded, or are turned in punches. Morden Swivel Rings 
are scientifically constructed to counteract this strain. Instead of opening by a pull in the same 
direction as the strain exerted by the contents, they open by a sidewise push at right angles to 
this strain. In addition, Morden Rings have no enlarged, clumsy joints to mar farattute, nor 

| sharp projections to mutilate sheets. 


THE PERFECT SCHOOL NOTE BOOK RING 

Used for student note bocks, stenographers’ note books, eyeletted covers, metre reader books, 
band books, catalogs, swatch books, every conceivable variety of loose leaf books; and all loose 
sheets, charts, drawings, blue prints, maps, fashion plates, clippings, pictures, postcards, fabrics, 
in fact for any classified matter in loose leaf form 

Loose leaf sheets need not be held in expensive binders Heavy manila, or other material, 
cut to proper size to form outside protection covers, with Morden Swivel Rings inserted through 
such covers and sheets make a flat-opening book, costing but a few cents, yet as durable and 
convenient as the most expensively bound book. 

Supplied in ten sizes: % in. to 2 in Liberal discount to the trade. Samples free. Cuts 
for catalogs furnished 


THE MORDEN MANUFACTURING CORPORATION 


WATERBURY, CONNECTICUT 


Steel Card Cabinets 


The newest and lowest priced line of satisfactory steel card cabinets. 





























Terrell’s card cabinets are of strong and sturdy construction, rigidly 
re-inforced. They are exceptionally attractive 
in appearance, with bronze hardware and 
finished in mahogany or olive green. 


Card Cabinets of Steel That Sell at Less Than the Price of Wood 





Send for illustrated circular and discounts to the trade 


T RELL’S EQUIPMENT COMPANY 
G 


RAND RAPIDS MICHIGAN 
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Yes they meet the 
demand of the public 


for a better fastener 
at a popular price. 


3 sizes No. 0,1 and2 
Brass uniform quality 






PINCH-ON FASTENERS 


are neatly packed in either round boxes or 
tuck cartons for commercial office use. 


Send for samples and prices 


Treiber-Cahill Mfg. Co. 


818 Park St. Syracuse, N. Y. 
Chicago—The John W. Messimore Co. 
2808 Logan Blvd. 














-_. Ohumb Gacks 





= ® 


ar wees 
Ss 
si LVER COLORS 


Solidhed “Eyelet Pliers 


A COMBINATION PUNCH 
AND EYELET SET \ 


Solidhed “Eyelets 


SOLIDHED TACK Co. 
$7 Murray St..N. ¥ 





Patented 


Dealers write for 
Samples and Prices 


Japanned in Black, 
Green, Red and 
Natural Steel finish. 


Jack Clasp and Letter Opener 
dsvl) saequug 


Bankers Clasp Company 
No. 1 Shaw Place St. Louis, Mo. 


v. 














TYPEN 


FOUNTAIN-PEN TYPEWRITER 
A NEW AND PRACTICAL SYSTEM OF WRITING 
FOR THE MASSES. WEIGHT, .5 OUNCE. USES 
LITTLE COPYING INK. SELF-INKER. USEFUL 
PRINTER. A SPEEDY MARKER OF LINEN, 
CARDS, INDEXES, ADDRESSES, PACKAGES. 
NUMBERS, CHECKS, STOCK LABELS, PRICE 
TAGS, LEDGERS, ETC 
*Is, | ANYWHERE, EVERY 
Of Great Utility DAY. REALLY PORT- 
ABLE, NOISELESS. EASILY LEARNED: DEVICES 
HELP. PRACTICAL: USED 22 YEARS IN OF- 
FICES. DURABLY AND ELEGANTLY MADE 
FOR CRYPTOGRAMIC RADIO. ALL LETTERS, NUM- 
= BERS, AND PUNCTUATIONS. TYPE LIKE THIS HEAD- 
ING. A TYPEWRITER FOR BOUND BOOKS. STATE COL- 
OR WANTED. SEND FOR CIRCULARS AND BOOK 


In neat pocket case, and ink, $5.00 
DR. WETHERILL’S SPECIALTIES, Audubon, Pa., U. S. A. 























ipril, 1924 








REYNOLDS SEALER 
The Most Simple Sealer Made — also Most Durable 


Don’t buy a demon- 
stration — buy use. 

















Pay for your Sealer 
ONLY ONCE— 
when you buy it. 
The REYNOLDS 
requires no sup- 
plies or_replace- 
ments. Willlasta 
business lifetime. 
Office eppliance 
dealers find the 
Reynolds makes 
them friends. 


REYNOLDS ENVELOPE SEALER CO. 


ues |!) NO. MARKET ST., CHICAGO gems 











THE NEW 
hammond 
(© TYPEWRITER 


VARIABLE SPACING 


en thy. CHANGEABLE TYPE 


The standard model suits every 
as types and languages are interchangeable 


\\ 


customer, 


Write for Attractive Dealer Terms. 


HAMMOND TYPEWRITER CORPORATION 
607 East 69th Street New York, N. Y. 


‘HERE IT IS! 


STANDARD BRAND 


A duplicator ink that contains glycerine, 
dries quickly and is not affected by cli- 
matic conditions. For use on Mimeograph, 
Neostyle and Rotospeed Machines. 
Samples and Prices On Request. 


Manufactured By 
PEERLESS INK CORPORATION 
437 Pearl Street New York 


PLP LLLP? 














| 


7 
De petentid ace 
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Original Thin 
COLORED LEADS 


FOR ALL 
EVERPOINTED PENCILS 


RED—BLUE—GREEN— 
YELLOW and BROWN 


These leads are 
proving very 
popular and 
should be 
stocked by ev- 
ery stationer. 
Finest quality 
made. 





Newark, N. J. 


A. W. FABER, Inc. 





















OFFICE APPLIANCES 


WELDON ROBERTS 
RUBBER ERASERS 


Erasers That Erase 
All Elements of Dissatisfaction 


WORLD’S QUALITY STANDARD 
There Are ‘‘No Come-backs’”’ 


Weldon Roberts Rubber Co., Newark, N. J., U. S. A. 
























<=> __NO SPRINGS 
2D TO GET OUT OF ORDER 


ANG SELFBALANCING 
| /£ RR LETTER SCALE 
nn omer | s / Best Scale on the Market at the Price. 



















thoroughly | / Ask for Prices in Gross and Case Lots. ‘ 

cleans all parts i y 

2 of ounce” _ \ a. 

DRS, OFFICE A ) 

PLIANCES AND DE- ~ cS We will send sample 

VICES, Typecleaning end _ Lote up” at 95c, P. P. prepaid. 
made of stiff China Bristles, — 

General cleaning end made of 

soft substantial Camel Hair 

An attractive colored display 


ecard with each order Big profit to 
dealers. Write for interesting prices. 343 to 347 West 26th St. 


ARTHUR W. HAHN Dept. A NEW YORK, N. Y. 
Years of ush Manufacturing Experience. Manufacturers of Office Specialties 
195- 201 ‘Lafayette Street, New Yor 


R. Orthwine Company 














agmh FT 


mT spas peat iiaea | MAD JUALIi " wire 
: o_o" PLATED 
e of resources and opportuni- 
Intensive ties results in mor. than or- 
dinary success. In many 
cases it proves to be the RINGS 
Development difference between a truly 
successful man and one 
whose achievements are mediocre. A careful reading of trade litera- WILL NOT RUST 





ture, of advertisements, sales plans, and other subjects which are FOR 

met every day by men in positions very similiar to your own, 

will increase your power toearn. OPFICE APPLIANCES prints LOOSELEAF BOOKS 

each month such material as we have just referred to. And if PAMPHLETS, BLUE PRINTS, ETC. 

you will read it monthly, you will find that in some way /t will in- 

crease your capacity for work and your earning power. EXCELLENT ARTICLE TO HAVE IN OFFICES 


Subsecription price is $2.00 a year FOR BINDING DAILY REPORTS 


THE OFFICE APPLIANCE COMPANY Pi Re Se price per 100 (W—3 
417 S. Dearborn Street, Chicago The E. W. Carpenter Mfg. Co., Bridgeport, Conn. 


Fy i mut HI LLNS 


The Third Hand Circular Mailer > * CLIPSE 


TIME 
STAMPS 








gives broadest utility of any single 









appliance ever ‘anal for letter work 
—A COMBINED FOLDING DEVICE, 
INSERT -ASSEMBLER,_ EN- 
VELOPE-STUFFER, ENVE- 


a Fully Guaranteed. Over 
ized results and double to ‘ 

a An gg a, 75,000 Satisfied Users 
wore = the several — ‘ 

tions. = Extreme simplic Send for Samples Time 
Price $10, Travel paid. Wri te Card Systems 


A.D. JOSLIN MFG. CO. 


227 West Erie Street 
CHICAGO - ILLINOIS 


THIRD HAND DEVICE CO. 


PRINCETON, INDIANA 
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TRINER 


ALL-STEEL 
Counting and Receiving Room 


SCALES 


are giving the same efficiérit 
service as the well known 
Triner Parcel Post Scale used 
daily in 52,000 U. S. Post 
Offices. 








Write us your 
requiremenis 


TRINER SALES CO. 
$3 W. Jackson Blvd. 
Chicago, Illinois 





Here’s the Checking Pencil you have 
been looking for 


A 2-in-] mechanical pencil using black or colored leads. Made 
of imitation ivory, a highly polished material which is light and 
durable. Very easily operated, leads can be propelled, repelled 
and expelled. 


Half Size 


These leads are of a very small diameter and extremely strong, 
which eliminates constant breaking and sharpening. Leads can 
be furnished in the following colors: Red, Blue, Green, Black, 
Yellow and Indelible. 


SCHAEFER NOVELTY CO. 


8415-17 SUPERIOR AVENUE CLEVELAND, OHIO 











New Martinsville Line 


Stationers often consider 
glassware a “dead weight”— 
something that must be car- 
ried without profit. But NEW 
MARTINSVILLE _ glassware 
“comes across” and it is prof- 
itable. Expert workmanship, 
superior raw materials and methods, attention to 
details produce attractive sales compelling ar- 
ticles) NEW MARTINSVILLE dealers show re- 
sults that substantiate our claims. Write us—we 
will explain how glassware may be made profit- 
able to you. 


NEW MARTINSVILLE GLASS MFG. COMPANY 


NEW MARTINSVILLE, W. VA. 

































BOEHNER IMPROVED 
CARD HOLDER 


The Boehner Im- 
proved Card Holder re- 
forate no expensive per- 

rated or bound cards. 

keeps your cards 
}. it holds one card 
securely as well as & 
full case of cards. 


When a card is with- 
drawn the others are 
not only held in place 
but are kept on the 
bottoin of the holder. 


Furnished in twenty-eight different sizes; bound in imported 
morocco; metal parts highiy nickel plated. 


Improved Boehner Binder Co. 
142-144 Fox Street Aurora, Illinois 
We manufacture Leather Novelties only and are not Engravers. 

















_ ILLERIEPRRAND 


MMILLER BROS 





th Bow. POINTED 





$5: ; Kir ee a 50 


ts 











MILLER BROS. 


MANUFACTURERS 
305 Broadway, N. Y. 


Meriden, Conn. 








“NOT A SPLIT PEN” 


Coit’s Ball BearingLetteringPens 
DEALERS 


Counter Display 






QUARTER | 
VIEW © 


— Send for our 8 
SHOWING | 


3oard of 12 


pens on 30 days trial at our BALL 
expense. BEARING 
END. 


NOTE 





MakeYourOwn 
Show Cards 


Save Time and Money 
Sizes 1/16”, 1/8”, to 1” 
Manufactured by 
The Bridgeport Pen Co. 
Bridgeport, Conn., U.S. A. ~*~ 


inclusive 








SIGN PRINTING OUTFITS 


= ee eee | 


SATE FES DOPE BETA BA PEO 
CwCRMLYLS A SIR SEES SES 


42646 SEAS EI Se 2 EAE Ie 


Skee Mw £m ILRI ERE RULE 
= 





For printing signs, show cards, price tickets, etc. 


HANS H. HELLESOE Gitcxco? icinsis 


CHICAGO, 











TIME STAMPS were never needed 
until TIME Acquired a Value. 


THOMPSON TIME STAMPS 
Record the hour and minute A. M. & 
P. M., firm name and character of the 
transaction—such as Received, Sent 
Out, Started, Finished, etc. 


MODEL A 
“Visible” Printing 
TIME STAMP 
Prints on top of 
the paper. 

Write for Folder No. § 


THE THOMPSON TIME STAMP CO., Inc. 
10844 Fulton St. New York, N. Y. 


Thompson 
One Piece 
Bed Plate 


> 









MODELA 


MODEL B 
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Quick Sellers—Big Money Makers} 


“Instant” Desk 
0 RA ent Handy Files 
Their pocket pages keep 


papers in order but instantly 
accessible, indexed A to Z, 1 to 





31, or specially classified by 
celluloid covered, removable in- 
dex tabs 


Idea Books 


with pasteless pocket pages for 
news clippings, striking advts., 
etc. The storehouse for val- 
uable ideas, instantly accessible. 
Albums for Every Purpose 
Portrait, Photo, Postcard, 
— yo Hy Dise Record 
Boo! — Memory Books 
Write for prices — special discounts, 


W. C. Hern, Bro, & Co. iss 200 5th Ave., New York 















Handsome 18 Distinct 
Counter Colors 
Display Unbreakable 
Free Uniform 


f®% Metal Heads 


With First 
Y Sharp Points 


Order 











The demand is increasing daily for 


Moore Maptacks 


Millions Sold Annually 


Write today for Price List and full information 


Moore Push-Pin Co. (‘Eiv"tse') Philadelphia, Pa. 

















BRISTOW RADIAL DISTRIBUTOR 


has a winning exclusive feature 
Always stands open toreceive papers. The contents may 
be removed with one hand as the compartensnte do 
not require to be opened. That means less motion in 
















sorting fand that i 
hy the Bristow Radial 
kcibater in in qoancal 

ccepted as t 

‘t among b 
ness Office f 

» 

Made regularly | 
in four size | 

DEALERS—If you aren't 

already selling this device, | 
writef if particulars atonce. | 


STANLEY R. BRISTOW 


171 Washington St. Newark, N. J. 


| Trademarks T 


and Copyrights 


Difficult and rejected cases specially solicited. No 
misleading ir iducement s made to secure business. 
Over 30 years’ active practice. Experienced, personal, 
conscientious service. Write for terms. Book free. 


Specialty—Typewriting and Adding Machines. Address 
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ADDING 
MACHINE PAPEL 
fo gewater Pape (Smpany 


Preferred Pape 


+ 
‘ 
. 
. 
. 
. 
+ 
‘ 
. 
. 
‘ 
. 
. 
‘ 


‘ 








Your easiest profits are 
those you make through 
keen, judicious buying. 
TYPEWRITERS bought from us 
ROUGH or YOUNG Process Re-MAN- 


ufactured WILL give you large 
profits and Quick Sales. 


WRITE FOR PRICE LIST NO. 970. 


YOUNG TYPEWRITER COMPANY 


654 W. Randolph Street Chicago, Il. 














STEEL STRONG 


ALINE OF BANK SUPPLIES SOLD THRU 
THE STATIONER EXCLUSIVELY 


COIN WRAPPERS. 









Tubular-Window Auto- 


~ “fia Style with tapered or gummed 

eages 

BILL STEAPS of colored or printed stock. 

COIN BAGS. Eight sizes—Bag Seals and Seal 
Presses 

cous STORAGE TRAYS—For holding wrapped 





STEEL -STRONG Bank Supplies are of distinct- 
ive quality and in strong demand all over the 
S. They are NOT sold direct—the dealer 
profits on every order. Write for catalog and 
dealer’s proposition. 


The C. L. Downey Co. 


941-943 Clark Street, 
CINCINNATI, OHIO 


Bl hme 


Sooo ee 











Suite 33 N. U. Building 
Washington, D.C. 


E. G. SIGGERS 











The 


MASTER 
Key 
“Master” of them all 


DEALERS — You 
will profit by sell- 
ing them. 


SEND FOR SAMPLE 


Speedkey Mfg. Co. 


23 Columbus Place 
BROOKLYN - a Te 
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EXTRA DOLLARS 


are added to the profits of the dealer who 
handles HEYER’S REFILLING COM- 
POSITION for use in filling hektograph 
pans and gelatine duplicators of all makes. 


The Heyer Duplicator Company manu- 
factures Hektographs, Gelatine Dupli- 
cators, Film Duplicators, and sup- 
plies. We also furnish the trade 
with stencil paper and ink for the 
Mimeograph and Neostyle dupli- 
cators at lowest prices. 

Write for literature. Domestic and 
foreign inquiries given prompt attention. 


The Heyer Duplicator Co. 


18 S. Wells St., CHICAGO, ILL. 











Typewriter Ribbons and Carbon Paper 


For the Typewriter, Adding Machines 
Time Clocks. Put up for the trade. 


Official and Empire Brands, or in plain boxes with imprint if desired 
SNELLING & SON M*™gisryzy: Bath Tormine> 


Exclusive Territory Rights Not Entertained 








pnts RE-INKED 


Zz. Our pr nly $6.00 a doz Try it. A 
Zz you an Du 


an ms to be Re-Ink a our 
W. SCOTT INGRAM, ine. 
Dept. D, 65 West Broadway NEW YORK CITY 








SOMETHING NE 
Who in your organisation should know the te felt facts about 


THE DIC TAPAUNE 


(Reg. U.S. Pat. Off.) 
NEW MODEL A-10? 


THE DICTAPHONE SALES CORPORATION 
154 Nassau Street New York, N. Y. | 








EGGENS-HAMBLER COMPANY | 


MANUFACTURERS OF 
FOUNTAIN PENS PENCILS 
STYLOGRAPHIC PENS 
180 BROADWAY NEW YORK 








H. H. COLLINS 
Eureka Ink Eradicator 


ORIGINAL Beware of Imitations BEST 
MANUFACTURED EXCLUSIVELY BY 
Collins Ink Eradicator Co. 
401 13th St., Hoboken, N. J. 





46 





St. John’s Tables 


Exceptional for style, strength and finish 
at prices that command attention. 


ST. JOHNS TABLE COMPANY 








WRITE US FOR PRICES 


On adding, listing and calculating machines, typewriters, multigraphs 
dictaphones, checkwriters, duplicating machines, mail-om-eters, time 
clocks, safes and steel lockers, new and second-hand office furniture, and 
all office devices. 

We are the largest dealers of the kind east of the Rocky Mountains 
and will save you half on your office needs. Everything first-class; noth- 
ing cheap but the price. Write Today and Save Money. 


Chicago Safle & Merchandise Co. 2ar420""hiawas 











a 
on 
ALSO MAKERS OF Inxs 6 
FOR OFFICE DUPLICAT- a 
ING AND PRINTING <&§ 
a 
= 
w 
s 
’ 
ae 


aa 


6) a ee | OMA CHINES. 
pie za = tf WHL PAY You To 
PRINTING & LITHOGRAPHIC INKS : BUY DIRECT FROM us. 


NEWARK. NW. J 





DEALERS WANTED 


To Handle Our Thoroughly Rebuilt 
Typewriters and Adding Machines 


Make the most money by 
handling Mantype rebuilt 
typewriters. BUY FOR 
LESS and make more 
profit. Write for our latest 
price-list No. 400 





ManufacturersT ypewriter Clearing House, Inc. 


193 North Dearborn Street CHICAGO, ILL. 
Cable Address ‘‘Mantype”’ M. GARBELL, Pres. 











MORTON’S ODORLESS 
TYPEWRITER OIL 


IN USE EVERYWHERE 
The world’s best lubricant for Typewriters, Adding 
Machines and all delicate machinery. 
Chemically pure, gumless and colorless. 
Write a forfree sample and prices. 
MORTON MFG. CO. Louisville, Ky.,U.S.A 


Export orders given careful attention 


Cadillac, Mich. 











GOLD PEN a Shapes and Styles 





Imprint Prompt 
Work a Repair 
Specialty Service 





All makes Gold, Fountain, Stylographic Pens. Pencil Cases perfectly 
repaired and returned day received. Satisfaction guaranteed. 


GAYDOUL GOLD PEN CO., Inc., 64-68 Fulton St., New York 














CERTIFIED—GUARANTEED 


Nag rea BANDS 


Pure in Fact — Not in Name Only 


Clear, Pure Rubber Is Very Light in Weight 
Mere Bands in 2 Peund — Less Cost — Mere Durable 


! to 10,000 Pounds—All Standard Sizes 


VULCO RUBBER FABRICS CO. 
Dept. O, 63 E. 8th Street NEW TORK CITY 











The Standard Line 


Watermanis(deal Fountain Pen 


Self-Filling, Safety and Regular Types 


L. E. Waterman Company, 129 So. State St., Chicago 


Boston New York San Francisco Montreal 
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Fashioned from 
green celluloid, 
= bound on bot) 
. = edges, properly 
> ventilated and 


adjustable. Ask 
a 


EUREKA EYE SHADE 










oO — —z for catalog o 


complete 





a. 
CHICAGO EYE SHIELD CO. 
Ze 2300 Warren Ave. Chicago, Ul. 


——- 














a, SALES 9& 
DOUBLE TECTRIC TURN TABLES 


Display «» SELL MORE GOODS! 


Electric Cost about 3 cents a day - Capacity over 150 Ibs 
Five Year Iron Clad Guarantee -- Special Price by Mail . 








; iCall ELECTRIC WINDOW SALESMAN (CO. £2,0°mcé“ 


SIMONSON 


Patented Metal Tip Guides 


For Vertical Letter Files, Card 
Systems and Check Files Are 
Indestructible 


—— 


None Genuine un- 

less stamped U. 5S. 

Patent No. 794,749 
on Metal Tip. 















FREE Samples Sent on Request 
Discounts to Dealers 


R. A. SIMONSON & CO. 
122 S. Michigan Ave. CHICAGO 











ADDING MACHINE ROLLS 


For all makes of Machines 
THE PERFECT ROLL—guaranteed to contain 
250 linear feet. Edges free from lint or dust. 
~ ck white wove’ hard-sized. Writing 18 pound 

lio b aSi 

We make all size roll 

Write for prices’ giving detailed specifications, 
GEORGE IRISH PAPER CO., Manufacturers 

BUFFALO, N. Y. 











SHIRLEY PENS 


for which your calls are steadily increas- 
ing, can be had from your jobber, or 


NATIONAL SUPPLY CO., DEP’T B 


Distributors Samples on Request INDIANAPOLIS 








Real Eye Protection 


Working under adverse lighting conditions subjects the 
eyes to a strain that results in headaches, weak eyesight 
and sometimes more serious injury. The Feather- 
weight Eyeshade is constructed to protect the wearer's 
eyes from glaring artificial or natural lights or brilliant 
refiections. Durable, hygienic, adjustable, lightweight 
Where it touches the forehead, the celluloid fs curled, 
presenting 4 smooth, round surface—no binding to 
get dirty, no metal parts to break out. Lies flat on 
desk. Your inquiry will receive prompt attention. 


The Featherwe:gat Eyeshade Co., Merchantville, N. J. 














MUN-KEE 
SILENT STAMP PAD—INSURES 


ng ¢ ecause of pneumat rubber bas 
ng of desl 
MUN-KEE PRODUCTS CORPORATION 
267 Mt. Pleasant Ave. Newark, N. J. 





DEALERS & SALESMEN 


Nielson’s typewriter cushion foot is 
the finest on the market. Thisshock 
absorber really cuts out noise 
increases speed of operator. We 
make “Stayon” rubber pistes 
Keys. 






twirlers, typewriter felt 
pneumatic typewriter speed 


NIELSON SUPPLY Ce. 
810 First Nat. Bank Bidg., Chicago 


SCS URINE 


PERFECT MACHINES LOWEST PRICES 
——SPECIAL DISCOUNTS TO DEALERS—————— 
WRITE TO FLAVEN, MANHATTAN BLDG., CHICAGO 








DA Y 
GEM ¢ —) ) CLIPS 











WITH AN IMPROVED FRICTION SURFACE 


NOESTING PIN TICKET CO., INC. 
MOUNT VERNON, NEW YORK, 


GUIDES 











Celluloid Index Guides—Metal Tip Guides 


We manufacture a high grade!ine of filing supplies. Our equipment enables us 
to give prompt, satisfactory service on special card work. An investigation 
will reveal the profit possibilities this line offers you Wedo not sell to 
consumers direct. 


DACO GUIDE COMPANY 











OFFICE CHAIRS 


A worth while line for energetic, established dealers. 
Let us send you our catalog. 


JOHN A. DUNN COMPANY 
La Salle and 29th Sts., Chicago 


BOSTON GARDNE ST. PAUL 
39 Chapel St., Newton MASS. Hampden Ave. & Bradford St. 








| Gold Pens for Fountain Pens 


Repairs on Gold Pens and Fountain 
<> Pens Attended to Promptly. 
i EXPORT TRADE SOLICITED 


Acme Gold Pen Co.,17-27 Vandewater St., New York 


Manefecturers of Fine Geld Pens Established 1884 





154 Pearl Street Boston, Mass. 


~~ to be Maried- 


HE Easter and June Brides are going 
) to buy Engraved Wedding Announce- 
ia N ~* ments. Will you make these profitable 














iV, a /) and good-will building sales? We'll gladiy 
f send you Samples and Prices—ask for 
them. 
Invitations 
Announcements ECKER & COMPANY, Inc. 


Manufacturers of Steeland Copper Engraved Stationery 
Wholesale to Jewelers and Stationers. 
414 N. Twelfth Blvd. Saint Louis, Mo. 
Become an “Ecker Associate” for the sale of Finely 


Engraved Stationery in your City. 
Ask for particulars, 


Calling Cards 
Social Stationery 











~ Onhy tle finest Engraving “om ECKER ~ fest-— 


ee 
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Mr. Filing Cabinet Dealer:- 


7 


v 
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A Lead for Bigger Steel Filing Cabinet Business 


600 LINE 





The more rigid your comparison of construction, 





elasticity and adaptability of 


Steel Filing Equipment the more pronounced will the sales possibilities of this 
new line appeal to you, and the more you compare, the better the prices on the 
600 Line will look to you. Let us tell you about it. Ask and you shall receive. 


And remember, 
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It’s a better file, if made by 


AURORA METAL CABINET WORKS 


AURORA, ILLINOIS, U. S. A. 
Eastern Representative: A. H. DENNY, INC., 52 Park Place, New York City 


* a. 
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By what standard do you gauge your 
Waste Basket Purchases? 


Is it Style? Finish? Quality? Turnover? Profit? 


Delivery ? 


It matters not what standard you use, DAN-DEE 
Waste Baskets, in either round or square, will meas- 
ure up nearer to your requirements than any other 
basket made—the preference of a discriminating trade 
and the choice of thousands of the best stationers and 
ofice equipment dealers in this country. 


Our 1924 illustrated catalog, with accom- 
panying price list, 1s ready for mailing. A 
copy should be on the desks of every Office 
Appliance reader 





ERIE ART METAL COMPANY 


euee 
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A Chair ‘te Pome Paste 


SHOWN PERMANENTLY AT 
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Furniture Exchange Building 


GRAND RAPIDS 


1338-1340 Michigan Avenue 
CHICAGO 


CT 


' 


ff 


\) 
} 


if 


is 


San Francisco Furniture Exchange 
SAN FRANCISCO 


601 First Avenue, N. E. 






















S 
S 
= 
= 
MINNEAPOLIS = 
mgoCKe. e 
= COMPANY = 
= - = 
— Crocker Chair Co. — 
S SHEBOYGAN, WISCONSIN = 
= BRANCHES a 
= Chicago New York Minneapolis Oakland = 
eS ee oe ———————————— = 
Patented poo . 
With Inlaid LinoTops | i(Gitee Greg All StylesAll Finishes 


Excel in Service, Beauty and Real Desk Comfort. Our con- 

struction insures an Air Tight and Moisture Proof joint, where 

Wood Border adjoins the LINO. 

LINO is our own specially prepared fabric, scientifically treated, 

making it impervious to stains. 

LINO provides the ideal writing surface. The soft shades are 

restful to the eyes. 

LINO eliminates glass and desk pads. 

“Tt isn’t a LINO unless it’s a GUNN.” 
Made in Grand Rapids 


Catalog and Sample of Top 
Mailed Without Charge 


THE GUNN FURNITURE 
COMPANY 
GRAND RAPIDS, MICH. 


New York Salesrooms: 11 East 36th St 
Los Angeles, 312 West Tenth Street 


PRESTON FURNITURE CO., Ltd. 
PRESTON, CANADA 


Gunn dealers benefit by similar ads in 
Saturday Evening Post and System 
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Why is 
. ~ r Y Y Yr + 
FIDELITY ONION SKIN 
so popular for 
COPIES of LETTERS and RECORDS 
Because it is made from high-grade, new RAGS in a mill spe- 
cializing in the manufacture of the very best THIN PAPERS 
therefore it has the UNIFORMITY, DURABILITY, and 
PERMANENCY necessary for papers to be used for COPIES 
ESLEECK MANUFACTURING CO., Turners Falls, Mass. 
19 0 A 


| M. B 99 To us “M. B” stands for “MON BUREAU” 
To you “M. B.” stands for “MORE BUSINESS” 


This business magazine is the most valuable medium for you if you want to 
sell your goods in France. And why should you not? Don't you know that 
Amenican goods and especially Office furniture and 
modern office appliances are very popular and 


much needed there? 


M. B. claims to be the most valuable advertising medium 
in France as far as business circles are concerned. This is 
a very logical and simple proposition; M. B. has been the 
first publication to advocate modern business methods in 
France. So it’s no wonder if it is read practically by 
every progressive firm in the country. Not only is it 
read, but it is carefully kept for reference and fhis 
accounts for the wonderful selling power of its publicity. 


MON BUREAU is particularly fitted to render you 
signal services if you wish to extend your trade on the 
Continent of Europe, in France, Belgium, Switzerland, 
Spain, Italy and Rumania. 

Ask for free copy. It is very likely to mean a most profitable 
turn in your affairs. 









PAUL 


| The Aarertining Manager — tnicnmianll PARIS 7° FRANCE 


= dG. EMNNT CAT" Wn UMMA ULTUIA ! mmr 





7 MN 


52 rue des Saints-Péres 
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Give the 
Willing Clerk 
a Willing Desk 


get off that telegram, 

accurately and in time, 

the filing, produce the order the 
slaid, and take good care of 






calls and visitors, is very valuabl 
ness—she can be made much 
aluable by including the service 


i willing BYRON DESK. Two girls 
BYRON DESKS accomplish as 
in a day as three girls using the 


Pan | 


ind without any extra eff 


BYRON designates a 
lesks of oe 
ery e desk 
‘ [BYRON DE ome are 
! ffi j pment dealers and because f : 
ibsta i ittractive appearance ane Cleri-type No. 12 
lina ] ervice dan ted find then ; 
ly sale and profitable, We'll be glad to Closes into flat top, regulation 


th full details. BYRON : ; ts 
cearnernted Voodland height, in a jiffy 


ONE” BYRON ier nid 
SOMETHING NEW 32 29p/stoud 

















Typists have long de great strength to wit 
manded a LONG-WEAR- stand the hammer of the 
ING, SHARP-WRITING, typewriter keys, while the 
PERFE( r EDGED typ hineness ot the fabric in 
writer ribbon at a reaso1 sures a sharpness of write 
abl ) t< 

After many experiments, eavier fabri UES 
we hav been successful in IT IS FULL INKED 
comp! g all thes quali AND THE EDGES ARE 


ties in one ribbon and PERFECT WHY? Be 
offer to the trade CAMEO cause it is made under t 

308-36, THE PERFECT special Stor: proces 
TYPEWRITER RIBBON which insures u abund 





, . > c _D ance ot nk throughout This\ ‘smooth edge full fibred 
ragged edge, flat fibr IT } fe? ES HARP, sin étistunin < writes: aeeal TORMS vibbom comes io the 
e ori . . “ od . rom ( LL I W ( )R + AND ice lL, Che, ae eh user with all the native strength 
seed geter te Me iene cr o S EXCELLENT ening the res of th the vew materials, positively 
mn crushe mi the edge : > cloth and an edge wht uniform inking, and free from 
4 us re . I a Hoe W E AR WwW HY? B ecause is nerfe ct Ay exces lle "ft imi 3 dependable item 
} I +} fal ‘ emp lox p 1 is a ‘ ; : ' : \ . supplie 
‘ 1 - . rif 
specia grade oT Sea 1 
‘ ely ‘ I 
fit he price is very low as compared with 
t rdina € : 7 ’ 7 . apts ° 
er he results obtained. INCREASED SALES 
7 SATISFIED CUSTOMERS 


SE} FOR PRICES AND MAKE UP SAMPLE ORDER 


H. M. STORMS - COMPANY 
561 Grand Avenue COnog erent - - Brooklyn, N.Y. 
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NATIONAL 
BUSINESS SHOW 









































THE DOORWAY TO BETTER 
BUSINESS METHODS 











There will be three 





FRANCISCO ns \.N 


A€ the Civic Auditorium At the Coliseum At the 69th Regiment Armory 
Week of April 7th ban of Septembe 













Week of October 20th 






The Nation’s business is facilitated, time is saved, errors 
reduced, and human effort made more effective by use of the 
many modern office methods, equipment, service and sup- 
plies such as are displayed at the National Business Show. 






ANNUAL BUSINESS SHOW. COMPANY 


5@ Church Street aT ew York 
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The correct answer 
at your finger tips 


VERY day you are called on to make certain 
decisions, many of them vital to the success of 
your business. 

You know how many of these decisions are made 
only after you carefully analyze figures given you 
by your accounting and bookkeeping department. 

If you have Elhott-Fisher machines, these figures 
are constantly at your finger tips. You can bank on 
their accuracy. 

Elliott-Fisher tells you at a glance the business 
you have on your books. It shows you at anytime 
the exact quantity and v alue of mate rials on hand or 
in process. It makes it easier to decide whether you 
must borrow money to cover added production 
costs. 

With Elliott-Fisher, accounts receivable figures are 
available at a few minutes’ notice. You can more 
accurately judge whether you ought to exert pressure 
to hasten the collection of past due accounts. 

Decisions come easier if you receive a report of 
your previous day’s business every morning at ten 
o’clock. You can easily obtain a daily report if you 
use Elliott-Fisher. And you know each report is 
accurate. 


With Elliott-Fisher keeping the vital facts of your 
business available at all times, you can quickly de- 
termine the correct answer to many problems which 
now seem difficult. 

Don’t overlook the fact that Elhett-Fisher does 
many other things besides giving you accurate and 
up-to-the-minute information. It gets your bills out 
on time—rush season or not. It gives you many 
copies of your records at one writing—all perfectly 
legible. 

The list of concerns using Elliott-Fisher reads like 
a ‘“‘Who’s Who” of American business in every field. 
More than 400 different lines of business are enthu- 
siastic users. Won’t you let us send you some facts 
about the work Elliott-Fisher is doing for concerns 
in your line? 

You can look these facts over, and, if you wish, 
our representative in your vicinity will then call and 
make an analysis of your own accounting problems. 
He will make some real constructive suggestions. 
There is no cost or obligation on your part. 

You owe it to your business to learn more about 
Elliott-Fisher. A card from your secretary will bring 
one of our representatives. 


ELLIOTT-FISHER CO., 342 Madison Ave., New York, N. Y. 
Branch Offices in Every Important City in the United States and Canada 
Elliott-Fisher Ribbons and Carbon Paper give best results 


Elliott-Fish 





Accounting and Writing Machines: Flat Writing Surface 
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SAAC TTT ATTN IRR 


DUAL ECONOMY AND EFFICIENCY POST UNDER ONE COVER 


rr! 














m~ RIOPOST enor: 


IS THE LAST WORD IN DOUBLE COMPARTMENT ENVELOPES 
FEATURING 
SIMPLICITY—ECONOM Y—EFFICIENCY—DISTINCTION 
Made up and carried in stock in 60-Ib. No. 1 Kraft Paper, equipped with 
either the Original TENSION Two-Button or the Improved Double 
Clasp Attachment in the following sizes :— 


54x84 6%4x 9% 7 x10% = 8x10 8%xll% 9%x1l2% 11%x14% 
6 x9 6'%xl10 7%x10% &xll 9 xi2 10 x13 12 x15% 


Uniform size 4x7 first-class compartment with seal flap. This com- 
partment is a unit. There is no possibility of being mistaken for part 
of a lower class wrapper, and set aside without being opened. Pro- 
vided with window or plain surface for addressing, as desired. 


SPECIAL SIZES READILY MADE TO ORDER. 
WRITE FOR LIST PRICES AND DEALERS DISCOUNT 


The Tension Envelope Co., Inc. 
Bush Terminal—33 to 87 34th St., Brooklyn, New York 
Telephone Sunset 6000 
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St ronger-More Durable 


254 tt at additional cost of onli 





---gives the added strength and durability 


HE metal hinge on the I-P Class MC, Endlock and 

Class MD, Toplock, sectional post binder adds strength 
at the point of the greatest wear, and increases the dura- 
bility of the binder as a whole. 


And the price is only 25 cents more than that of the binder 
with the canvas hinge. 


This metal hinge sectional post binder at an additional 
cost of only twenty-five cents over the canvas hinge binder 
is the latest development in post binder construction. 


I-P Class MC and MD sectional post binders are long- 
wearing and economical. These are two important factors 
the wise buyer will not overlook. 


IRVING- PITT a Ok CO. 


ONDON, ENGLAND PARIS. FRANCE aw RICH, SWITZERLAND— BRUSSELS, BELGIUM— 
° Mac "y Company, Ltd., Caribonum Société Anonyme, ynum S« iété Anonyme, Caribonum Société Anonyme, 
65-66 Houndsditch 10 rue de Seze "29 Schutzengasse 12 & 14 rue de la Baunderile 
'E NO Ss AIRE S, SOUTH AME x 4 — MC INTEV [DEO, SOUTH AMERICA— TORONTO, ONT., CANADA— 
n Paragon (South Amer td I n Paragon (South America) Ltd rHE BROWN BROTHERS, LimiTep 
1¢ Corner of Simcoe and Pearl Sts. 


ngallo 462 25 de Mayo 4 
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Why Big Business 
_. Endorses Burroughs 


' \ 

‘by » Big business firms—the careful buyers 
x -always investigate a product and the 
company behind it before they purchase. 


In the forty years that these careful 
buyers have been purchasing Burroughs 
Machines for all of their figuring they 
have found: 


that Burroughs is constantly study- 
ing the figuring problems of business, _ ¢ 
large and small, and anticipating the »° 
demand for better methods by building 
machines of undisputed quality to solve 
each problem efficiently; 


that Burroughs is the only concern 
making a complete line of adding, 
bookkeeping, calculating and billing 
machines in such a large variety of 
styles and sizes that each particular 
figuring problem can be handled in the 
most economical way; 





. 
oeee* 


that the continued leadership of 
Burroughs in the industry during the 
past forty years is the best guarantee 
of continued service and satisfaction in 
the future 


Pap’ foe 
rms te 
‘ em. 4 


This endorsement of big business the 
world over is your safest guide in the 
selection of dependable figuring equip- 
ment for your business. 


MAIN OFFICES: 
Detroit, Michigan 76 Cannon St., London 
1 rue des Italiens, Paris 
FACTORIES: 
Detroit, Mich. Windsor, Ontario Nottingham, England 
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represents the latest achievement in type- 
writer construction, gives the greatest 
measure of satisfactory service, and a 
quality of work that is unsurpassed. 


Woodstock Typewriter Company 
Chicago, U.S. A. 











BRANCHES —— 
Chicago Cleveland 
New York Cincinnati 
Boston Detroit 
Philadelphia San Francisco 


Pittsburgh 
DISTRIBUTORS EVERYWHERE 


Minneapolis 
Kansas City 


Indianapolis 
Davenport 














“Pretty Soft” 


ONE of the wearisome drudgery of 

hand writing for him! Instead, just 
an easy tap-tap-tapping on the Underwood 
Portable, and words flash upon the paper 
— clean, clear, typed! 

In a jiffy, his order and reports are com- 
pleted; his letters to his family and business 
associates are written—all legible, fluent, 
full. Pretty soft! 

PRICE, $50 IN THE U.S.A. 


THE UNDERWOOD PORTABLE is 
light, compact and easily carried. It requires 
no folding or adjusting. Its frame is strong 
and firm; its action smooth and swift. In 
every detail of appearance and design, it 
is an UNDERWOOD. 

The Portable is obtainable at Underwood 
Offices in all principal cities, or it will be 
sent direct by mail. 


WEIGHT, 6% LBS.; IN TRAVELLING CASE, 934 LBS. 


UNDERWOOD TYPEWRITER CO., Inc. UNDERWOOD BUILDING, NEW YORK 


UNDERWOOD PORTABLE 


‘ CRORE NR RC Re ue EET 
SY ig Be Nha iit ea? 

















